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STRENGTH, DURABILITY, ADAPTABILITY. not be employed. If strength and wear are requisites, 


White oak; synonym of strength, durability 
adaptability ; likewise indicative of a good country where 


white oak abounds, as to climate and soil. 

It naturally follows that a community 
rising up ina white oak region is character 
ed by prosperity and progress in material 
things. Witness the states of Ohio and In 
diana, of Kentucky and Tennessee in these 
particulars, and the progress that is being 
made all down the Ohio and Mississippi river 
valleys in development of once dormant re 
sources, the growth of their cities and the de 
termination toward powerful commonwealths 

It is not the intention here to botanize on 
white oak, or to give an outline history of 
the wood of that name. The fact is that there 
are several varieties of white oak, commer 
cially employed—five or six of them. The 
cutters of timber and the manufacturers of 
lumber do not carry a textbook on botany, 
with their log or board rule, when handling 


white oak with a market view. Hardwood in 


lia a OR LP a 


spectors assume to know white oak when they 
see it, and their designation of the wood’s spe 


cifie identity settles the matter so far as the 


Bitvabax 


trade is concerned, It is in this general sense 
that white oak is dilated upon in this essay. 
z From the earliest history of this country 
§ white oak and white pine were the two 
; woods on which the settlers relied for build 
ing and woodworking material. This obser 
» vation applies the more particularly to the 


New England, the middle states and _ to 


9 Canada. In Virginia and the Carolinas oak 
and southern pine were the running mates 
among the woods. In Connecticut and Rhode 

) Island white oak in colonial days was much 

5 


; used for the framework of dwellings and 
: other buildings, and examples of the en 

duranee of oak frames can now be found in 
that country, after having been in place 250 
to 300 years. No doubt the like is true of 
Pennsylvania or any other of the original 


colonial states wherein white oak abounded. 


a ee oe 


In Maine, along the maritime border, there 


owt 


Were large growths of white oak, which was 
extensively used in shipbuilding when the old 
northeast commonwealth was distinguished for 
turning out ships that were ‘‘all oak.’’ In 


«| fact, the appreciation and the use of oak in 


: all structural lines were inheritances from old 
a England, where the best of oak timber orig- 
i nally covered the land and was Jhighly prized 
‘for its adaptabilities. It was natural that 


the first settler from the mother country 
should feel at home amid the oak forests of 
the new land, and that he should naturally 


fall into the habit of using oak wherever 
strength and 


— 


; lasting .quality were requisite 
No wood has a wider range of adaptability 
ig than white oak. The growth of the wood 
Tuns well to ele 


Sua 


an long body, especially when 
the timber has stood unmolested in the deep 
Woods from its sprouting from the soil until 
maturity. Hard as it is, it has a free, 
Straight grain, and 


4 can easily be split and 
Tived—a sure 


indication of untrammeled and 
axurious growth. This quality renders it 
eminently adapted 1 
machinery, 


Gy 


0 working by hand or 





as well as assures it extreme 







nothing in the shape of utili- 
material in which white oak can 





tarian wood 





pi With complement endurance when 

Le | oY , 

8 properly manufactured and seasoned. 
ere igs 


white oak fills the bill; if beauty of finish is the aim, 
and white oak never fails to respond to the too!s and the 


s<ill of the artisan. If one happen to be casting about 
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A SUPERIOR STAND OF WHITE OAK TIMBER IN CENTRAL ARKANSAS, 


for a material of absolute integrity, to be applied to 
any particular use, his thought is of white oak. Con- 
siderations of any other kind of wood are merely in 
the way of looking for substitutes. This is not meant 


as deprecating the good qualities of several 
others of the hardwoods; it merely reflects 
the state of the average mind when thought 
turns to a reliable snd always adaptable 
wood material for any purpose whatever, 

This peculiar feature of white oak could be 
enlarged upon to cover many pages, but such 
would be a mere repetition of common plati- 
tude. Everyone, even the novice or tyro in 
the knowledge and uses of woods, knows in- 
stinctively that white oak is the representa- 
tive hardwood among them all. There are 
other oaks, all good for many uses, but the 
oak par excellence is white oak. All wood- 
workers know that red oak for finish and 
cabinet purposes has a value that places that 
variety among the better that can be obtained 
in large commercial quantity; but no one 
would assume that in the large scope of utili- 
ties red oak is the peer of white oak. As a 
matter well understood, white oak has no suc- 
cessful rival among the hardwoods, and never 
will have while wood grows and water runs. 

This view of the situation in respect to 
white oak suggests an’ important train of 
thought. If white oak is of such supreme 
value among the woods why should there be 
such an apparent rush to exhaust the supply 
as soon as possible, even at the sacrifice of 
stumpage and lumber values? Philosophie- 
ally and academically speaking, this query 
seems like a knockdown question, yet it is 
not. The reply is simply to be evolved from 
the nature of things. The present generation 
wants the money that is in the timber and 
wants it as quickly as*possible. The people 
extant take little or no thought of the genera- 
tions that are to follow. ‘The slaughter will 
go on until there shall be some kind of finan- 
cial or publie control that will be able to 
graduate the cutting to an economical de- 
mand; and at that the supply would not last 
forever. But it is a pity that the magnificent 
oak forests of this country must be sacrificed 
in an uneconomical struggle to get the money 
value out of them as soon as possible. There 
never again, so far as can be forecasted, can 
be a repetition of such growths as abounded 
on the rich oak lands of the Ohio river valley, 
and that still abound down the Mississippi 
basin to near the Gulf. 

Take «a retrospective view of white oak 
slaughter in Ohio, Indiana, southern Michigan 
and southern Illinois, by way of emphasis on 
the situation farther south at the present 
time. In the states named north of the Ohio 
river stood the most magnificent original 
growth of oak timber on the American con- 
tinent, which largely ran tu white oak. This 
timber covered a stretch of agricultural land 
that also wus unrivaled, unless exception be 
made of some portions of the prairie states 
This great expanse of oak territory lay di- 
rectly athwart the march of settlement from 
the populous East to the western interior. 
The forests had to give way before the de 
mand for farms and homes to feed and 
house the new comers. Before any economic, 
theoretical forecasters were aware the greater 
share of the magnificent hardwood heritage 
of the four states named was leveled anid 


(Concluded on Page 83.) 
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Sell Doors 
That Satisfy 








You can increase your sash and 
door trade by getting a stock of 
our choice California White Pine 
products. The softness and beauty 
of grain makes a combination of 
qualities that pleases the prospec- 
tive sash and door buyer every 


time. 





California White Pine 
Sash and Doors 





Are rapidly superceding Northem 
Pine products and you will find a 
steadily increasing demand for our 
doors among your own trade. We 
are in a position to help you get 
this trade and increase your profits. 


Prompt shipments at all times. 


WRITE TODAY FOR PARTICULARS. 





Weed Lumber Co., 
Weed, California. 











JAMES D. LACEY. WOOD BEAL. VICTOR THRAN 


i 0 | 
INTERESTED IN SOUTHER 
OR PACIFIC COAST TIMBER? 


We furnish detailed reports of amounts of stumpage on each 244, § 
or 10 acre Subdivision of each forty. 





We employ expert Pacific Coast Cruisers to check all estimate 
made on Western Timber. 





We offer High Class Timber Properties only, which have been 
placed in our hands for sale. 


Wo guarantee our estimates are reliable. 


JAMES D, LACEY & G60. 
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‘Sure-Fit 
Flooring” 


The kind that makes satisfied 
customers and brings you re- 
peat orders. 


MAPLE 
AND 
BIRCH. 








Send today for samples and inspect the 
perfect matching of our choice 


BIRCH FLOORIN 


OUR PRICES WILL INTEREST YOU. 


We also carry a full stock of everything 
in hemlock and hardwood lumber, lath, 
kiln dried basswood siding and ceiling 
and cedar products. 


Send us a list of your stock needs for 
quotations. Prompt shipments assured. 


FOSTER-LATIMER LUMBER CO. 


MELLEN, WISCONSIN. 
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OF SPECIAL INTEREST 
TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended August 
6, 1910, was 13,573. 


State of Illinois, County of Cook, ss. 


I, Elmer C. Hole, secretary and treasurer of the 
AMERICAN LUMBERMAN, do solemnly swear 
that the above figures are correct. 

ELMER C. HOLE. 


Sc'sscribed and sworn to before me this 15th day 
of August, 1910. 
HENRY S. LOVELY, Notary Public. 


This is a circulation more than double 
that of any other lumber newspaper and 
greater than the combined subscription 
lists of any three other lumber news- 
Papers. 
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LOBLOLLY AND SHORTLEAF PINE. 


Under the above title the Yale Publishing Associ 
ation has reprinted a paper presented by W. W. Ashe 
before the Society of American Foresters, February 
17, 1910. The booklet contains sixteen pages tragting 
the subject from the reforestation viewpoint, showing 
the rank of these species of pine in respect to their 
destiny as the conifers of the future in the southeast 
ern states. These trees are abundant and regular seed 
ers, are rapid growers when young and the prediction 
is made that they will largely replace the slower grow 
ing and more refractory longleaf on all except the 
driest and most sandy soils. 


TREE FELLING DEVICES. 


Judging by inquiries received and answered by the 
AMERICAN LUMBERMAN during the last year, there is 
much interest in the hot-wire method of felling trees, 
which is fully deseribed in the logging department of 
this issue. The scheme, the product of German forestry 
methods, is interesting chiefly because it shows the vast 
difference between lumbering conditions and methods in 
the United States and those abroad. Doubtless its feasi 
bility for certain work in German forests may be granted, 
but its usefulness under almost any conditions existing 
in this country is extremely problematical. The American 
operator 100 years hence may need such a device, working 
in reforested tracts. As long, however, as the supply is 
furnished by nature unassisted the ax and saw will con 
tinue the chief tools of the woodsman. 


FOREIGN DEMAND FOR MACHINERY. 


The United States consul at Antung, Manchuria, China, 
reports a considerable demand for sawmill machinery at 
that port. A recent report of the Chinese commissioner 
of customs points out that the timber export trade is to 
be the means of raising that port to importance. The 
timber chiefly exported is a kind of fir, which competes 
The one important factor in its 
cost is shipping charges—on account of being based upon 
the cubical space occupied by the logs, which can not be 
and the only practicable method of reduce 





with Japanese timber. 


piled closely 
ing those charges is to saw the lumber before shipping. 
In that manner the waste stock is eliminated and the 
cargo space is packed closely. Two large saw mills are 
to be constructed in the Yalu valley, which would appear 
to offer an outlet for the sawmill machinery of American 


coneerns. 


CONVENTION PROMISES. 


The convention season of 1911 has arrived. rhe 





statistician says that 10,000 lumbermen during the next 
three months will give from one to four days of their 
time to attending the annual meeting of lumber organi 
zations. Taking an average, this means the equivalent 
of 20,000 days for one man, or nearly fifty-five years 
of his life, Sundays included. Adding to this fully a 
quarter of a million dollars for expenses it becomes 
trent that the lumber conventions must do some real 


app : 
Experience 


work to pay dividends on the investment. 
teaches that they will, but there is an interest, neverthe 
less, in advance speculation over the outcome, 

One of the leading features for discussion this year 
the matter of costs, which pertains to all depart 
ments of the business. Terms of sale; arbitration and 
trade ethics; competition, legitimate and otherwise; 
grading of lumber; market conditions and trade out: 
look; the dissemination of generally useful information 
about the business and its prospects—all these and many 
other topics will be illuminated by careful analysis. 
Precedents and new principles will be established. 
Novitiates in association work will become masters. Men 
before dared look a competitor in the face 
Unfair methods 


who never 
will meet him frankly, with a smile. 
will be aired and undesirable factors will receive another 
impetus, sending them on their way to extermination; 
publicity will help the layman and the legislator to under- 
stand the inner workings of a great industry that has 
nothing to hide, and, altogether, the trade will take a 
gigantic step forward—will stand on a higher plane than 
ever before. 

This does.not mean that all troubles will be abolished, 
for the millennial period is far distanct. Those who expect 
the associations to do the impossible will be disappointed, 
and the complaints of the few of this mind will continue. 


The great majority, however, will see and appreciate the 


improvement which each year’s councils bring. They will 
be glad that codperation and association are burying the 
attributes and practices of the stone age. They will col- 
lect good dividends and tell you, more emphatically than 
ever, that these things pay. 








TABLE OF CONTENTS. 


DONTE 0 0:0 640:0S5:606-6046.00 56446088 0 Seco eaeerul 29-33 
Loblolly and Shortleaf Pine (29). 
Tree Felling Devices (29). 
Foreign Demand for Machinery (29). 
Better Prospects for the Lower Grades (80). 
Prospective Lumber Business (30). 
Retailer Suggests an Advisory Conference (30). 
Manufacture on the Upper Mississippi (30). 
Wisconsin's Proposed Forestry Code (80). 
How Shall Railroad Rates be Fixed? (81). 
Extension of American Manufacture of Pulp (81). 
The Coming Cincinnati Hardwood Convention (81). 
Baseball Methods in Retail Associations (82). 
Lumber Prices Follow High Cost of Living. 
Efficiency and Its Relation to Profits (82). 
General Review of Current Lumber Trade (88). 
Departments— 
Casualties (83). 
Coal Trade, The (36) 
Industry, Finance and Trade (385). 
Late Lumber Law (36). 
Local and Personal (80-81), 
Logging Department (41). 
Lumberman Poet (37). 
Lumber Shipments (84). 
Query and Comment (37). 
Realm of the Retailer (46-48). 
Sash and Door Trade (36). 
Talks on Live Topics (37). 
The Markets (84-89) 
Timber Land Sales (79). 
Told of the Trade (37). 
Trouble and Litigation (68). 
Wide World in Miniature (34). 
Week's Record of Business Changes, Incorporations 
etc. (82-83). 
Railway Activities (44) 
Obituary (45). 


\xsociation Intelligence 
Coming Conventions (49), 
Changes in Code of Ethics Recommended (51). 
Western Pine Salesmen Association Formed (51). 
White Cedarmen’s Annual (52-53). 
Formal Installation of New Officers of the Lumber- 

men’s Club of Memphis (54). 

Southern Sawmill Men Meet (54). 
Indiana Retailers Meet (55-59). 
An Opinion on Arbitration (57). 

UV iscellaneous— 
Washington News (38). 
Arguments Before Interstate Commission on the 

Proposed Freight Rate Advances (38-40). 

State Forestry Control (41). 
New Source of Pulp (42). 
Waste in Manufacture (42-48). 
Wisconsin Engaged in Practical Reforestation (43). 
Economy in Interior Lighting (68). 
December Building (44). 
Special Legislation (44). 
Government Suits (45). 
Landmark Destroyed (45). 
Begins Operations (45). 
Who's Who and Why (45). 


idvertisements 


Classified Index to Lumber Advertisements (97). 
Classified Index to Machinery Advertisements (98). 
Classified Index to Miscellaneous Advertisements (99). 
Classified Index to Commissary Advertisements (100). 


District Lumber News— 













Aberdeen-Hoquiam, Wash. 63 Kelso, Wash..........-. 64 
Ashland, Ky.......+++- 74 Lake Charles, La....... 77 
Atlanta, G@...ccsccsese 79 Los Angeles, 5 Se 65 
Baltimore, Md....... -. 79 Louisville, | soocekotes 73 
Bellingham, Wash...... 63 Lynciburg, rrr 75 
Beaumont, Texas....... 60 Marinette, Wis......... 67 
Bangor, Me......+ssee% 70 Memphis, Tenn......... 71 
Bay City, Mich......... 67 Menominee, Mich....... 68 
nM Uy / 77 Milwaukee, Wis......... 66 
Boston, BBB ccccecccves 70 Minneapolis, Minn...... 66 
Boyne City, Mich....... 6° Missoula, Mont......... 64 
Bristol, Va.-Tenn enivs 7 Mobile, AlR...ccecccece 77 
Buffalo, N. Y.cccccess 71-75 Montgomery, Ala....... 78 
Cadillac, Mich........+.-. 67 Nashville, Tenn......... 71 
Centralia, Wash........ 638 Newark, N. J......++6. 70 
Cincinnati, Ohio........ 74 New Orleans, | ere 76 
Chattanooga, Tenn oot SE WOW ZOCK cvcvccccces oe 71 
Cleveland, Ohlo.. » aa North Tonawanda, N. Y.. 71 
Cloquet, Minn.. .- 66 Orange, Texas .......-+- 61 
Columbus, Ohio . 74 Parkersburg, W. Va..... 73 
Detroit, Mich.. owes Philadelphia, Pa........ 69 
Duluth, Minn.......... 66 Pittsburg, Pa.........-- 70 
Evansville, Ind......... 75 Portland, Ore 

Everett, Wash.......... 63 Raleigh, 'N. C.... y 
Franklinton, La........ 78 San Francisco, Cal..... 65 
Grand Rapids, Mich.... 68 Seattle, Wash...... . 62 
Gulfport, Miss.......... 78 Spokane, Wash......... 64 
Hattiesburg, Miss....... 77 ‘St. Albans, W. Va...... 73 
Houston, Texas......... 60 St. Louis, Mo....... .» 61 
Kansas City, Mo........ 60 Tacoma, Wash.......... 63 








30 AMERICAN LUMBERMAN 





JANUARY 14, 1911. 





BETTER PROSPECTS FOR THE LOWER GRADES. 


One of the most noticeable changes of the year in the general lumber market, 
particularly in hardwoods, is the reduction in the visible supply of lower grades. 
The inability of producers to market the poorer grades of cottonwood, gum and 
other box materials on a profitable basis some time ago brought about a marked 
curtailment in output, particularly of small mills, the result of which is now becoming 
apparent, As a matter of fact nearly two years have elapsed since the small hard- 
wood mill ceased to be a considerable factor in the market. Most of the inter- 
vening time has been required for the absorption of the heavy stocks carried over 
after the panic, and now that the output of box lumber is restricted and the supply 
greatly diminished there is a prospect that the margin of price between upper and 
lower grades will be perceptibly narrowed by an advance in the latter. 

Incidentally it is apparent that the box trade will find No. 4 white pine boards 
exceedingly scarce for a while, so the bargain hunters may have to scour the northern 
market pretty thoroughly to find what they want at the price they expect to pay. 

The box and package trade has shown a decided betterment the last few months. 
Prices of finished product are on an unsatisfactory basis, but box makers claim 
that this is always the case when crating lumber is low in value, and that no great 
improvement in box values is expected until there has been a considerable betterment 
in the price of the raw material. In view of the cleaning up of northern pine stocks 
and of the encroachments made upon the supplies of southern hardwoods, a decided 
firming up in the values of lumber and packages is expected. 

While the prospect of a shortage of supply in box grades threatens to send prices 
up a peg, the financial situation and outlook are not such as will be likely to render 
the small mills inordinately active. In the hardwood belt of the South the elimina- 
tion of some of the small operators during the next twelve months will go far toward 
strengthening the position of all producers. 


PROSPECTIVE LUMBER BUSINESS. 


He who attempts to write of the future deals with an unknown and unknowable 
subject. That it is veiled lures men to attempt and to achieve much that might not 
otherwise be undertaken. The silence of the unborn tomorrow, ever elusively a day 





away, beckons wantonly and men follow blindly to claim the reward, of which a 
hint, not a promise, is given. In their wake can be found the results of frenzied 
effort, or supernal endeavor, of patient labor, of dull plodding, and the fruitage of 
all this applied energy is progress. 

Constant improvement of facilities for production has enlarged the capacity to 
produce. Limiting the application of the statement to the United States, it is 
safe to say that the per capita consumption of all commodities is increasing steadily. 
Opinion is about evenly divided as to whether the trouble of the last few years has 
been due to underconsumption or overproduction, a difference which is very similar 
to that existing between tweedledee and tweedledum. 

The outlook for trade this year is a little bit better than an average business. 
Those close to financial and industrial affairs do not expect a boom year. They 
believe that the general business of 1911 will be greater in volume than that in 
1910; that owing to this betterment in the demand greater progress will be shown as 
an outcome of the year’s business. 

Predicated on this conservative forecast it should be safe to assume that those 
commodities on which prices have been low should show the greatest betterment dur- 
ing the coming year. The leader in this class of products is lumber. Considerable 
stock has been sold at approximate cost of production. The lumber trade has been 
in a rut. Lumbermen have realized for a year or longer that the general demand 
has been on a large seale. They are equipped to supply even a greater quantity of 
lumber than has been needed. The low basis of values established after or by the 
erash of 1907 has been a slough of despondency from which the trade this year must 
be rescued. An average higher mill price of $2 to $3 would not in any way affect 
consumption. It would, however, give the producer a margin between what it costs 
him to put lumber on the car and what he gets for it after it is loaded. Pros- 
pective business is of such character as should give relief from this ec idition, which, 
without exaggeration, has grown to be intolerable. 


RETAILER SUGGESTS AN ADVISORY CONFERENCE. 


The retail lumber associations of Indiana, Ohio and Michigan are this year called 
upon to consider a proposition for an amalgamation of those associations into one 
organization intended to cover the territory embraced within the three states. The 
idea originated in Michigan and has been the subject of some diseussion in all of the 
states involved. The Indiana Retail Lumber Dealers’ Association, which generally 
opens the association season and is, therefore, the first to tackle problems of general 
interest, had the matter up for consideration at its meeting at Indianapolis this week. 
It was formally presented by O. H. Bachtel, of Canton, Ohio, a member of the Ohio 
Association of Retail Lumber Dealers, who had been invited to address the Indiana 
meeting on the subject. 

A perusal of Mr. Bachtel’s remarks would indicate that he is not in favor of the 
amalgamation. He made a suggestion, however, which he believed would solve the 
question, a suggestion which, if carried out, would preserve the identity of the various 
associations and yet be a vehicle for combined effort in matters large enough to affect 
and interest the dealers in all three states. 

Mr. Bachtel suggested that the Indiana, Ohio and Michigan associations, continuing 
in form as they are, might appoint a sort of advisory board consisting of the presi- 
dent, vice president and secretary of each association, nine members in all, which 
would meet previous to the annual conventions and consider such problems as affected 
the interests of all three associations and determine upon proper presentation of these 
questions to the respective conventions when held. A protest from such an advisory 
board would have the prestige of three great associations behind it, embracing more 
than a thousand dealers in the three states. Such action as it took could be ratified 
and approved by the associations when subsequently they met. 

This is Mr. Bachtel’s solution of the question of amalgamation, a solution which he 
believed would increase the influence of any action the dealers of the three states 
might take and at the same time keep the state associations and the association meet- 
ing within easy reach of the retail lumber dealers in each state, 





The Ohio association will meet next week, and as Mr. Bachtel is vice president of 
that organization and an important figure in all its conventions probably he will 
present his plan at that meeting also. It will thus be possible to know within a 
short time what attitude the Indiana and Ohio associations will take on the amalgama 
tion question. Mr. Bachtel evidently is anxious to maintain the identity and continue 
the work of the Ohio association, of which he was one of the founders 


MANUFACTURE ON THE UPPER MISSISSIPPI. 


Mills of the upper Mississippi river carried over from last year a little in excess 
of 94,000,000 feet of logs. This is based on the report of Surveyor General Fred 
Kk. Wheaton of the second district. 

The report for 1910, which is printed in detail elsewhere in this issue of the 
AMERICAN LUMBERMAN, shows that 2,618,246 feet were scaled in the second district, 
the log seale being 172,876,540 feet. The lumber manufactured in the district under 
consideration was 444,888,430 feet, showing a decrease of 106,000,000 feet when 
compared with the output of 1909 and a decrease of 22,000,000 feet when compared 
with 1908, of 98,000,000 feet when compared with 1907, 177,000,000 feet when 
compared with 1906 and 394,000,000 feet when compared with 1905. 

Production of shingles shows a drop from 94,000,000 pieces in 1905 to 8,800,000 
in 1910. The greatest production of lath during the last six years was in 1909, the 
outturn being 123,074,750. This is about on a par with that of 1905, when it was 
122,774,270. The eut in 1910 was 98,049,000. ; 

The statement in detail for the last six years is given herewith: 

onc ‘ 
2 b18 846 4686773 3.505.646 4317,784 5.379,698 659% 558 
Log scale, feet... .172,876.540 206,790,210 280,180,620 348,156,070 437,907,490 480,221,390 
Logs sawed, feet.342,159,240 433,138,400 364,494,090 425,792,450 486,066,760 577.717 210 
Lumber manf'd.. -444,888,430 550,806,230 466,747,555 542,020,470 621,671,924 718,239,481 
Shingles manf’d.. 8,800,000 10,040,000 13,233,750 ery 84,587,250 93,749,750 


Lath manf’d..... 98,049,000 123,074,750 96,542,150 111,725,600 110,072,000 122.774. 
Carried over..... 94,245,520 178,325,000 139,900,000 218,897,670 225,714,000 188977 ano 





Logs scaled...... 





An interesting showing is made by a comparison of the average contents of the 
logs for the different years. In 1910 the average was a little in excess of fifteen 
logs to the thousand feet, the average contents being sixty-six feet. In 1905 the 
average was seventy-three feet or a little less than fourteen logs to the thousand 
feet. In 1906 and 1907 the average contents were eighty-one feet, seventy-nine fect 
in 1908 and sixty-five feet in 1909. This probably is a low average for the district 
as some of the mills are cutting timber that runs twenty logs or more to the 
thousand feet. 

A great deal of box lumber is being turned out by the mills of the upper 
Mississippi district and a considerable part of the product is used by loeal manu 
facturers in the production of boxes and box shooks. ‘There also exists a very 
heavy local demand for building material. . 





WISCONSIN’S PROPOSED FORESTRY CODE. 


That the probable influence of the Lake States Forest Fire conference was 
not overestimated by those who participated in its deliberations is evidenced 
in the report of the special committee on water, forests and drainage of the 
Wisconsin legislature just filed with the governor of that state. Lumbermen 
who have interests in Wisconsin will recall more than one recent attempt at 
radical forest legislation which would have worked to the serious detriment of 
the industries that depend upon forest products for their raw material and 
which in no way would have improved forestry conditions in the state. It is 
fortunate, however, that State Forester Griffith and the members of the legis- 
lature who have had the matter in charge have been unprejudiced and have 
endeavored to be fair to all interests involved, yet equally determined to bring 
about desirable changes in the law so as to protect the resources of the state 
from wanton fire destruction. The timber owners and lumbermen of Wisconsin 
have met their friends in the legislature half way and they have held many 
conferences on the questions which form the subject matter of the present 
report. The influence of those conferences was greatly augmented by the free 
and unbiased discussion at the St. Paul convention. In its report the legislative 
committee advocates the adoption of a patrol system based upon the system in 
vogue in some of the western states, and urges the adoption of a bill abolishing 
the town fire warden system, supplanting it with a system of county wardens. 

That the powers of the state forester shall be increased and that under the 
jurisdiction of the board of forestry he shall have control of the state reserve 
are also proposed. The authority of the county fire wardens would be con 
siderably greater than that of the town fire wardens under the present system. 
Another bill proposed by the committee prohibits the setting of fires in any cf 
the timbered counties between April 1 and November 1 without written per 
mission from a county fire warden, with the exception that camp fires may be 
built where reasonable precautions are taken to prevent damage from their 
spreading. Another proposed law levies a tax of .2 of one mill per acre 
annually for a period of twenty years, collectible on the assessed valuation 
of the property in the state, which is to constitute a forestry investment fund, 
this fund to be used for the purchase of forest reserve lands, for the improve 
ment and protection of the state reserve, the employment of a forest fire patrol 
and for such other purposes as the board of forestry shall deem advisable 
More complete details of the legislation advocated by the committee are given 
on page 41 of this issue of the AMERICAN LUMBERMAN. 

The timber owners of Wisconsin who have had a voice in the framing of th 
proposed forestry measures doubtless will lend their approval and assistance in 
securing the adoption of the bills presented by the committee. That there is 
no suggestion of a compulsory slash burning law in the report is noticeable; 
neither is there any other measure which apparently will prove detrimental t 
the best interests of the owners of Wisconsin timber. On the other hand, the 
rehabilitation of the fire warden system, the proper regulation of settlers’ fir 
and the raising of a fund by a general tax, for the purpose of patroling 
protecting the forest resources of the state, undoubtedly will work to the financia! 
benefit of timber owners as well as of those numerous industries which 
dependent upon their holdings. 

The lumbermen of Wisconsin are to be congratulated upon having perfor 
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a publie duty faithfully and well. With their friends in Minnesota and Michi- 
gan they have demonstrated the advisability of leading rather than blindly 
opposing legislation. Had they declined to assist in the making of a new code 
of forestry laws it is probable that drastie measures would have resulted, putting 
a severe handicap on their business and thereby injuring the people at large. 
That the laws proposed for adoption by the present legislature will prove flaw- 
less is not to be assumed, since radical changes of this sort generally prove 
more or less defective in detail. With a continuation, however, of the same 
spirit of friendliness between the timber owners and the people’s representa- 
tives a practical system of forestry which will conserve the state’s resources 
ean be worked out in a reasonable time. The adoption by the legislature of the 
proposed amendments will be a step in the right direction. 


HOW SHALL RAILROAD RATES BE FIXED? 


The Illinois Manufacturers’ Association bas filed before the Interstate Commerce 





Commission in the advance rate cases now pending an elaborate brief in which 
counsel for the association attempt to set forth the correct method of approximating 
a reasonable raie. Briefly their contention is that a rate should be so determined 
that the resulting earnings will not exceed 6 percent upon the amount actually 
invested in good faith in the property, with the provision that the property has 
been efficiently operated and that the rate when so fixed will not be burdensome 
to the public. Where competition exists and the blanket rate is advisable counsel 
contend that it shall be based on the actual cost of the average road serving in 
the competitive territory. With regard to what is commonly viewed by the public 
as inflation of capital the brief lays down certain principles, as follows: 

A earrier is not entitled to capitalize that part of its assets given to it 
by the public. ; 

A carrier is not entitled to capitalize the increase in value of the road 
brought about through lapse of time commonly called the ‘unearned 
investment.’’ 

A earrier is not entitled to capitalize the value of the road as a going 
concern, 

A railroad is not entitled to earn the same rate on the cost or value of its 
terminals as upon its main line, as terminal property is not self-sustaining 
and constantly increases in value. The burden, therefore, rests on the 
carrier to show what part of its basis is terminal property. 

A carrier is not entitled to earn as much on money put back into its 
property from earnings as on other capital. 

The reasonable return on whatever basis it is adopted, to which a 
carrier is entitled, is a sum not to exceed 6 percent, and this sum represents 
everything to which the carrier is entitled. 

The principles which the Illinois Manufacturers’ Association thus seeks to estab 
lish are diametrically opposed to the contentions of the railroads, in which faet 
lies their chief interest, since it is not prebable that the Interstate Commerce 
Commission or the federal courts will adopt the radical and partisan doctrines 
advanced on either side of the controversy. ‘The railroads in some measure have 
gotten away from the view that the publie has no interest in questions of capital 
ization, They still hold, however, that they are entitled to earn as much as the 
traffic will bear. 

It is upon this method of fixing ates that the immense network of American 
railroads has been developed. It is also true, however, that the same method has 
turned millions of dollars ivto the pockets of railroad manipulators and promoters. 
The public does not resent the expenditure of money in betterments, extensions and 
improvements; it does resent the gleaning of extraordinary profits from stock 
manipulation, overeapitalization and market juggling. ‘The railroads’ point of 
view, therefore, in the advance rate case does not appeal to the average citizen. 
On the other hand, analysis of the case presented on behalf of the manufacturers 
of Illinois leads to the conviction that the adoption of the principles laid down 
in this brief would cause more popular dissatisfaction, more commercial depression 
and greater restriction upon railroad development than the American people woula 
be willing to endure. What stockholder, for example, knowing that his holdings 
earned 6 percent in 1910, would be willing to see that 6 percent invested in 
terminals, extensions or betterments ut a lower rate of interest? The stockholder 
objects to enacting the enforced role of a philanthropist and he would say under 
such conditions, aud rightly, that he was entitled to draw his 6 percent dividend, 
if its reinvestment would not earn him 6 percent. In a case where the carrier 
earned 12 percent, so that it was in position to pay a 6 percent dividend and put 
the additional 6 percent into betterments and improvements, it is theoretically 
reasonable to limit the earning power of the reinvested 6 percent to a lower 
dividend rate. Practically, however, it is impossible, and were such a principle 
to be applied to American railroads today a majority of the outstanding stock 
would be limited to whatever lower rate of earnings was deemed proper on reinvested 
profits. 

Moreover, it is not clear why terminal properties should not be permitted to 
earn the same rate as other factors in transportation. No railroad can operate 
Without, terminal facilities; they are an essential feature of the carriage of freight 
and passengers, and it does not seem feasible to undertake to segregate them from 
the roadbed and rolling stock, simply because they have a tendency toward natural 
increase in value. With proper methods of accounting the increase in value becomes 
a part of the uncollected earnings of the railroad. It is a factor in determining 
the value of. outstanding stock issues and thereby becomes equivalent to an addi- 
tional dividend, but whatever increase in stock values may result from the upper 
trend of terminal values affects all stockholders equally. 

In ordinary industrial enterprises the development of an institution to a point 
where it is enabled to capitalize its own expansion and betterments is deemed suf 
ficient warranty for the issuing of equivalent stock, and that stock is supposed 
to join in the earning power of the original issue. Such has been the fundamental 
scheme of the development of America’s great corporations, and it is a rather late 
day for the assertion that this scheme is faulty. Business men, however, will 
8ympathize with the declaration that a carrier is entitled to earn a certain percent 
on its investment only when it is efficiently managed. Mismanagement of a private 
or industrial corporation is felt by stockhoiders and creditors, generally limited to 
4 small number; mismanagement of a railroad corporation is felt by the public 
at large. For every dollar that is wasted or misappropriated the public stands 
Surety and must replace the shortage. ‘Therefore it is the duty of the stockholders, 


who primarily are the governing body of the railroad corporation, to see that 
the affairs of their corporation are efliciently administered, that its business is 
conducted without waste, that its officers do not misappropriate or misuse its funds, 
and that every economy which in the long run proves a real economy is put into 
effect. Failure to conform to this obligation should be punishable by failure in 
earning power. Today the public bears the burden; under the readjustment which 
ultimately will be necessary the stockholders must bear the burden. It may safely 
be assumed, however, that when the railroads shall be in position to show that 
their business is conducted upon efficient, progressive and economic lines the Ameri- 
can people will be willing to permit them to earn a reasonable rate not only upon 
the cost but perhaps upon the present value of their properties, such value to be 
determined without regard to capitalization, which in most instances is excessive, 
in the same manner that the assets of any other kind of corporation would be 
inventoried. It is safe to say that if the affairs of the carriers could be readjusted 
upon this basis present rates of freight would be adequate and in many instances 
excessive. 

lf, however, the Interstate Commerce Commission and the courts undertake to 
bring about so enormous a reform in the conduct of the railroads the accomplishing 
of the desired result will necessitate government control which in the end will 
be almost, if not entirely, equivalent to government ownership. 

It is probable that in the present cases the commission will be compelled to 
compromise the issues and wait for further empowering legislation before attempt- 
ing a complete revolution in rate making methods. 


EXTENSION OF AMERICAN MANUFACTURE OF PULP. 


Not intentionally for that purpose but in effect an extension of the reputation 
ascribed to it as the most practical branch of the Department of Agriculture, the 
Forest Service has begun a series of experiments of prospectively great commercial 
value to timber owners and lumber manufacturers by which to determine as definitely 
us may be, through the utilization of the appropriate raw materials, the employment 
of the best accepted machinery and processes and the coéperation of practical manu 
facturers, the possibilities of production of a ‘‘commercial grade of groundwood, 
from other species of wood than spruce, suitable for the production of news, wrap 
ping and other cheaper grades of paper.’’ 





The importance of the experiments may be realized in part by contemplation of 
three determining elements in pulp production: that production and, inferentially, 
demand have increased 100 percent in the decade 1900-1909; that in the greater 
part of that production but three woods are used—spruce, hemlock and poplar; that 
the experiments tend to utilization, in addition to these, of jack pine, white birch, 
yellow birch, maple and other woods not heretofore used appreciably in pulp manu 
facture. When is added to these factors the possibility—even probability—that an 
expected successful outcome of the experiments will be an indeterminable distribu 
tion of manufacture of an incaleulably greater amount of the woods heretofore 
neglected, with the accompanying avoidance of importations annually of 700,000 
to 800,000 cords of Canadian spruce, the significance of the experiments 1s more 
readily understandable, 

The sulphate process, recently introduced into the United States from Europe, 
which makes possible the use of a variety of woods, will be employed. The site 
of the experiments is the Forest Service laboratory at Wausau, Wis. Materially 
cheaper paper and conservation of natural resources are among the results promised 
by cooperative experimentation on a comprehensive scale by the Forest Service 
and associated manufacturers of paper. Details of the proposed experiments, 
which are referred to enthusiastically as promising to mark ‘‘a new epoch in pulp 
manufacture in the United States,’’ are presented on page 42 of this issue of the 
AMERICAN LUMBERMAN. 


THE COMING CINCINNATI HARDWOOD CONVENTION. 


The forthcoming ninth annual meeting of the Hardwood Manufacturers’ Asso 
ciation at Cincinnati, Ohio, January 31 and February 1, will be an event of 
markedly exceptional interest to the hardwood industry in particular and the trade 
at large. The advent of this organization and its present eminence involve the 
period of the industry’s greatest development and progress. Owing its origin to a 
breach in the ranks of the National Hardwood Lumber Association at a meeting 
of the latter in St. Louis, Mo., nine years ago, the organization, after then striking 
out alone, has concerned itself with its own fortunes, its own destiny. From its 
inception the organization was not only staunchly fortified by the support and 
cooperation of commercially strong men but it has continuously had at its command 
an ample endowment of necessary funds. At its threshold, or a period when its 
status was yet wholly formative and an experiment, a small coterie of ite promoters 
created a guaranty fund that should afford ample revenues whether available 
through the ordinary channels or not, Its later success not only did away with 
the further need of any such provision but at the same time confirmed the judg- 
ment and faith that had prompted it in the beginning. 

In all of the meantime the active affairs of the association have unbrokenly 
heen reposed in the sturdy hands of Secretary Lewis Doster, who, with the organ- 
ization itself, has not ceased to keep pace with the growing demands of the situa- 
tion. At recurring intervals strong, able, devoted members have successively suc- 
ceeded to the presidency or become heads of important committees and departments 
with the result that the intervening administrations have been marked by not 
merely conspicuous success but the dignity and other qualities that inspire respect 
and invite confidence. Not content with the merely conventional in the conduct 
of such bodies, the association has at all times successfully sought to broaden the 
scope of its field and to enlarge its capacity for usefulness. To these ends an 
inspection system has been developed and perfected the application of which today 
meets every requirement of the trade and, what is even more noteworthy, with 
intelligent, practical reference to the convenience as well as wants of the ‘‘ ultimate 
consumer. ’’ 





As to the social experiences in store for intending delegates, it will suffice to 
say that Cincinnati is not only an exceptionally attractive and interesting metropolis 
but the very air there reeks with the smoke of a thousand factories and a hos 
pitality that is all pervading and sleepless. 
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BASEBALL METHODS IN RETAIL ASSOCIATIONS. 


The association season, so called, may be said to have opened this week with the 
meetings of the Northwestern Cedarmen’s Association at Minneapolis, Tuesday and 
Wednesday, and the Retail Lumber Dealers’ Association of Indiana at Indianapolis, 
Wednesday and Thursday. 

At about this same time of the year Ban Johnson and Garry Herrmann and other 
big men in organized baseball are getting together to frame a baseball schedule 
for 1911. Each year the National and American leagues, the two great baseball 
organizations of the country, meet and arrange schedules which will avoid conflicts 
of dates in the games to be played. 

The idea suggests itself that perhaps it would be well if the retail lumber asso- 
ciations would follow the example of their baseball brethren. There is a vast army 
of wholesale lumbermen, traveling salesmen and other camp followers who are 
anxious to attend the meetings of the various associations. The dates, however, for 
these conventions are generally so arranged that they are compelled to forego the 
pleasure in many instances. Their presence is missed, as well as that of many 
speakers who are desired by the various associations, 

This applies particularly to the retail associations. On four days, from January 17 
to January 20, the retail lumber dealers of Minnesota, Iowa, Ohio, Colorado, Wyoming 
and Nebraska will be in session in various places simultaneously. Likewise between 
January 25 and 27 the retailers of New York, Pennsylvania, North Dakota, Montana, 
Kansas, Missouri, Oklahoma and southern [linois will all be in session. 

The idea suggests itself that the retail secretaries, or some other medium, might 
well arrange a schedule which would eliminate many of these conflicting dates. The 
two Pennsylvania associations will be in session on the same days, and traveling 
salesmen having friends in the territory of each will be compelled to forego one or 
the other meeting. ‘The New York association will be in session at the same time. 
If these three associations, for instance, could arrange their dates so as to follow one 
another in the schedule their attendance would be increased and their programs 
benefited. 

Would it not be possible for the associations, particularly the retail associations, 
which suffer the greatest inconvenience in this regard, to arrange a schedule of dates 
which would permit association meetings to follow in natural order and in sueh a 
way that they would avoid conflict? 


LUMBER PRICES FOLLOW HIGH COSTS OF LIVING. 


The gospel of ‘‘The High Cost of Living,’’ according to a certain class of 
apostles, probably has been the object of more unmitigated, more defenseless dis- 
tortion, not to say prostitution, than any other economic problem of modern times. 
In this the false premise has been set up and worked to the limit that recently pre- 
vailing high prices of the necessities of life constituted a public hardship for the 
infliction of which some party, somebody or some class or faction was responsible 
and to blame. As a slogan in recent elections this more than any other worked 
political revolution. It is something for which the trusts, the tariff and various 
other conditions and policies have been roundly denounced. Minor factors have 
included undue congestion of the cities and the coincidental neglect of the soil, ex- 
travagance, automobiles, careless purchase of home supplies ete. The precise extent 
to which these and other factors may each have operated to enhance values is, of 
course, beyond human ken. That none separately and few of these factors en masse 
can be made to bear the ‘‘blame’’ for the general grievance is as certain as that 
the grass grows and that nobody can understand why. That the cost of production, 
so far at least as lumber and kindred products are concerned, more distinctly than 
any other is the one dominating cause in the premises seems beyond question. 

An article of which advance proof sheets have been submitted to the AMERICAN 
LUMBERMAN, entitled ‘‘The High Cost of Living,’’ and recently published in the 
National Magazine, presents some refreshingly sane departures from the conven- 
tional newspaper treatment of that frazzled subject to which the public has been 
subjected and by which the masses have been befuddled. Going back of the period 
when the soil and raw materials began to command a value higher than the freedom 
to help oneself to them, ‘‘Everything,’’ says the writer under review, ‘‘on this 
continent was cheap and for the reason that all that corn, wheat, cattle, hogs, 
cotton, lumber, coal and oil cost was simply the labor of converting these freely 
given natural resources into salable commodities, plus a profit, little or big, as 
opportunity permitted.’’ 

In the meantime these resources have gone on appreciating from nil to prevailing 
values as matters merely and simply of advancing cost, not as a result either of 
individual or collective control to which responsibility or blame could be attached 
but as the outcome of evolutionary processes beyond the control of either anybody 
or everybody. In the beginning, standing timber had no commercial value, labor 
and supplies were low, and, of course, the selling price of the manufactured product 
was correspondingly cheap. 

‘*If we or our fathers,’’ continues the writer quoted, ‘‘have been to blame, we 
have nevertheless received the benefit, for on the basis of these cheap things we 
have built up a great nation; and if from the beginning we had conserved our 
resources instead of exploiting them the development would have been slower, to 
what extent it is impossible to say.’’ 

The public has only perceived that values have risen, not what caused them to rise 
or that a tree handed to the frontier woodsman free, the like of which had cost 
possibly centuries of growth, would hereafter cost, besides the expenditure of 


more centuries, interest, taxes and ultimate development, an enormous aggregate 
amount, 





On account of the superabundance of timber originally standing, say, east of the 
Mississippi river the earlier settler as a necessary means of providing himself shelter 
and other structural necessities was equally obliged to cut away the forests in order 
to feed his family and in the course of time acquired the thrift and independence 
now distinguishing the typical American farmer. At no time prior to, say, forty 
years ago were forests regarded with any popular sense of either value or impending 
exhaustion. ‘‘The people wanted cheap lumber and got it, and out of it were largely 
built the cities, villages and the homes of all the people until these days of concrete, 
brick and steel.’’ Thirty years ago the whole yellow pine territory of the South 


‘¢eould have been bought at from 62% cents to $2.25 an acre, while the timber of 
the Pacific coast, except ‘a little redwood and fir standing so close to the water that it 
could practically be felled into it and floated to the mills, had no value that anyone 
could quote.’’ That waste in these circumstances could not be avoided except at a 
loss explains why it unavoidably was waste. ‘‘Nature counted not the investment 
or the interest charges nor hazard of fire or wind or disease.’’ In short, ‘‘'The lumber 
industry shows the same controlling conditions as does the uecessity for replacement 
by actual growth and investment;’’ the past is past, these things confront us. 
‘¢When we actually arrive at the point of paying the cost of our lumber the present 
price will seem insignificent.’’ 

‘A forester has made some careful computations as to what it will cost to grow 
different kinds of lumber,’’ the average of which amounts to twenty odd dollars as 
against a present exchangeable value of between $4 and $5 a thousand feet. 

‘‘The high cost of living’’ manifestly reflects in large part a higher cost of 
production. 


EFFICIENCY AND ITS RELATION TO PROFITS. 


Every American business man was startled when, during the recent Interstate 
Commerce investigation of proposed increases in freight rates, Attorney Louis D. 





Brandeis declared that by bringing about a revolution in practices and management 
a saving of $1,00,000 a day in the operating expenses of the railroads would be 
possible. Such a general indictment of the methods in use and heretofore accepted 
as standard was bound to attract attention and, while the truth of the statement 
has been denied by supposed authorities, the resulting disposition of the public to 
question closely every item of railroad expenditures has guaranteed a thoroughness 
which the inquiry otherwise probably would not have assumed. Thus a radical and 
seemingly ‘‘yellow’’? pronouncement served a good purpose in direct application 
to a problem which is of vast importance to the American people, merely by stirring 
up the phlegmatic public. 

An extension of this effect, partly traceable to the same cause and partly due to 
existing commercial conditions, is a noticeably general inquiry into efficiency, costs 
and possible economies in all lines of business. A cursory examination of the pro- 
grams for several conventions soon to be held indicates that this wave of inquiry 
has reached all branches of the lumber business, and it is certain that no more 
promising field for improvement could be sought. The application of possible 
economies and the complete systematizing of the logging, sawmilling, manufacturers’ 
sales and retail departments would put the lumber industry on a profitable basis 
and would serve to eliminate those elements of unwise competition and resulting 
financial loss that today are almost universai. 

A graphic illustration of what scientific methods may be made to accomplish was 
contained in a lecture delivered at Harvard University, November 16, by Harrington 
Emerson, of New York, on ‘‘Securing Efficiency in Railroad Work.’’ While this 
treatise, since published by the author,* is confined to a specific subject—railroads— 
the general principles enunciated apply to any part of the field of manufactures. 

Mr. Emerson suggests three ways of eliminating losses of efficiency: 1. By estab- 
lishing standards. 2. By comparing the actualities attained with the established 
standards. 3. By making the actualities approach the standards. The application 
of these tests involves the investigation of (1) men, (2) conditions, (3) sequences. 
He offers the following twelve general principles of efficiency, applicable not only 
to the entire plant but to each operation: 


1. Definite plans and ideas. 7. Reliable, immediate and adequate 


2. Supernal common sense. records. 

3. Competent guidance. 8. Determination of standards. 
4. Discipline. 9. Standard practice instructions. 
5. The fair deal. 10. Standardized conditions. 

6. Despatching. 11. Standardized operations. 


12. Efficiency rewards. 

are framed for the promotion of efficiency in railroading, bh 
most of them would apply equally as well to lumbering. ‘‘The result of their 
application,’’ says Mr. Emerson, ‘‘is to improve the isolated efficiency of each 
separate operation, with an inevitable geometrically progressive improvement in the 
totalized efficiency.’’ Space will not permit a detailed analysis of the author’s 
comment on his plan. In toto it may be summarized thus: Any change which will 
bring about an increase in arithmetical ratio in the efficiency of all the separate 
operations of the business will yield a geometrically increasing efficiency rating for 
the whole. In other words, the aggregate of small economies in departments is 
greatly enlarged profits. 

In readjusting conditions on the Atchison, Topeka & Santa Fe railway system 
Mr. Emerson demonstrated the correctness of the principles laid down. He was 
compelled to face great difficulties, not the least of which arose from the prejudice 
and obstructionist tactics of men who scouted the idea that theory could improve 
on practice. He emphatically affirms, however, that 100 percent efficiency can be 
secured in any industrial operation. To quote his conclusions: 

_ There is at the present time and in the present wealth of experience but 
little more difficulty about the attainment of 100 percent efficiency than 
there is in civil engineering in realizing a St. Gotthard or Simplon tunnel, 
in marine engineering in realizing a Mauretania or Lusitania. Scientific 
management can be appled to industrial production, railroad operation and 
maintenance with absolute certainty as to results. It is not a question of 
reducing costs, since costs apply to money only, but of increasing efficiency, 
and efficiency applies to time and output, to reliability and well being, all 
more important than cost. * * * This essay has been illustrated by 
examples taken from railroad practice solely because the writer’s experience 
has lain chiefly in that direction. Inefficiency is a prevalent disease, but by 
reason of the dependent sequences of modern complex operations it has 
become violently dangerous. * * * Modern industry must attain its 
victory over progressive loss by making all operations efficiently economical. 

Lumbermen will agree that this statement applies to their business in the aggre- 
gate, although they may claim individual exceptions. It is for just these reasons 
that they are charged with the duty of maintaining associations whose object is and 
rightly should be the modernizing of business methods for the attainment of an 
ever higher efficiency standard. Never in the history of the business was more 
work to be done. 


’ 


These ‘‘ principles ’ 


— Efficiency in Railroad Work,” by Harrington Emerson, 30 Church street, New 
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GENERAL REVIEW OF CURRENT LUMBER TRADE. 








With the month’s advance come some indicaticns that the year’s lumber business 
is making effort to get a start. There have been some preliminary movements looking 
to the buying of stocks of the different descriptions of record, and some actual 
taking over of offerings. At the same time there has been a good deal of inquiry. 
As is usual in January, especially when no pronounced bull influences are in the 
market, there is much figuring between sellers and buyers, mainly to ascertain the 
real status of values. This feature, for a time of indeterminate length, will charac- 
terize trade, with ‘‘snaps’’ picked up when they are offered, and some filling in to 
meet the current demands. This checking up of the situation between buyers and 
sellers pertains to the soft lumber trade relatively more than to the hardwood busi- 
ness, but it is more or less prevalent in the entire lumber trade. The moderate 
demand that prevailed last fall, and the concessions necessary in order to move 
stock, were influences that were carried over the beginning of the year, and they 
will continue to operate until conditions shall acquire a more clear cut outline than 
at present. While prospect is of a fair call for the leading kinds of lumber, no 
one is yet so optimistic as to predict anything more than a fair requirement, gaged 
by an actual consumptive demand. Though there is much proclamation of scarci- 
ties in the retail trade, in the hands of consumers, and even at the mills, it does not 
yet appear that the searcity is so great that buyers are making anything like a 
rushing movement for stocks. They are yet so independent as to haggle for the 
lowest possible prices, which is proof enough that there yet is no pressure to get 
vacuums filled up before prices shall advance materially. In fact there is no specu- 
lative buying, and current buying is either for evening up assortments or for taking 
advantage of some especially favorable offer. 


* * * 


Of course, it is yet too early in the new season to expect a heavy movement of 
southern lumber to markets in the North. In a month the trade is likely to assume 
an entirely different aspect from that now apparent. There must be a rising demand 
from city builders and from the country retail trade. Im the hardwood and all 
manufacturing lines there must be a distinct improvement in the outlook in the 
demand for manufactured output. In respect to the furniture industry, for an 
instance, the factory operators are not yet ready to buy lumber freely, and will not 
be until the semiannual exhibits and sales shall have been made. Railroads are still 
holding off about making the season’s contracts, nor is much change in this respect 
likely until the Supreme Court and the Interstate Commerce Commission shall have 
come to decisions in cases that are well known to be hindrances to resumption of rail- 
road enterprises. Prospects for such decisions in the near future are now not very 
bright, basing a conclusion upon statements in the daily press. Altogether it seems as 
if all that the lumber trade can expect for the first half of the year is a fair call from 
the rural communities, based on last year’s crops and the good prices that are being 
obtained therefor, on a conservative operation of general industries, and on the build- 
ing requirement in the more prosperous cities and their suburbs. These three elements 
of trade should be sufficient to take care of the output of the mills, conservatively 
run; but no manufacturers of lumber should place dependence on an extraordinary 
demand as a basis for speculation and forward buying sufficient to advance prices 
greatly. Indeed, this seems to be the attitude that the majority of the producers 
are settling down to; for it is observed this week that the tone of correspondence 
has considerably changed from that in holiday time and the first week of the month, 
when much confidence in a bulge in demand and prices, to follow New Year’s imme- 
diately, was freely expressed. Now the tone is more subdued, and expressions are 
more analytic of the situation and conditions, A fair spring trade only is expected. 
It is noticed that the sharp and considerable advance of prices that the southwestern 
yellow pine producers and their wholesaling departments proclaimed has been fol- 
lowed by a manifest caution by buyers about accepting the advanced figures. It 
was said last week at St. Louis and Kansas City that prices had been advanced 
from 50 cents to $1.50 a thousand. This week the claim at Kansas City is that the 
advance on January 5 was 50 cents only, but it is stoutly asserted that this figure is 
being held firmly. Such a putup on the yellow pine list as a whole, when sifted 
through a bill to suit the buyer, does not amount to much as an advance. Of course, 
if 50 cents could be added to a few items in the list it would help some as a firming 
influence, but when applied to the entire southern pine trade, or to any large section 
thereof, it is scarcely an important market factor. The fact probably is that in 
the present state of the southern pine trade there can be no such thing as a fiat 
advance of prices; the best that can be expected is a steadying of prices on a basis 
nearly approaching uniformity. A rising demand that shall absorb accumulations 
and cause searcities in important items, with a well sustaimed movement throughout 
the country, as the result of actual consumption, is the only influence that can cause 
a substantial advance in southern pine prices. Heavy railroad and car factory 
requirement would conduce to that end more than any other one thing, but so far 
reports indicate that the companies have not yet resolved on great additions to 
improvements or equipment, though an occasional order comes to the surface. 


* * * 


General reports indicate that since the holidays there has been a considerable 
increase of buying by large consumers and yard dealers in the cities. Inventory 
taking seemed to have shown fairly satisfactory results, 
and the general tendency is to resume buying for the 
season where prices are suitable to the ideas of the lookers 
for supplies. However, that the quest mainly is for the better grades is noticeable, 
which may be taken as an indication that prices are soft enough so that buyers can 
secure relatively low prices for lumber of good quality, when prices are averaged 
through the list. The call is still Jargely for oak, with stress laid upon good plain 
sawed lumber, especially in midcountry, while the case is not much different in the 
seaboard markets of the East. Prices of good lumber in the oaks are held strong— 
strong for the present time and conditions of trade. The buyer continues to do his 
share of talking in the settlement about prices. At Cincinnati the market has been 


HARDWOODs. 


quiet since the holidays, though considerable business has been done. The mails 
have brought a good volume of inquiries, while sales have made a fair showing. 
Quarter sawed, common grade oak has a good call, with some movement of the top 
grade. Chestnut is in better demand and inquiries are being received for long stuff 
to be used for interior finish. Sound wormy chestnut is moving well. Trade in ash 
from the wagon industry is improving. Heavy, clear ash, for wagon shops, remains 
searce. Clear hickory is hard to get. Red gum is now one of the active furniture 
and finishing woods, and is cutting a correspondingly large figure in the hardwood 
movement. Tupelo gum is being pushed to the front as a market featyre. At 
Louisville shipments of the hardwoods are increasing, though the furniture manufac- 
turers postpone putting in further stocks until after the annual exhibitions. Manu- 
facturers are announcing that they shall hold stocks for higher prices than can now 
be obtained. At Memphis trade for the new year is making a satisfactory start. 
Demand is exceptionally good for plain oak, the call being well balanced between white 
and red and the upper and lower grades. It is admitted at Memphis that quartered 
oak is not in active request, and there is some complaint xbout unsatisfactory prices. 
Cottonwood and cypress at that point are moving in fair volume. Gum box boards 
and other wide gum stock are moving with facility. Slightly higher prices have 
lately been obtained for the lower grades of cottonwood and gum, which have a 
better outlet in the box manufacturing line. Export demand at Memphis is reported 
good. At New York prices are held firmly, but this is attributed more to lack of 
offerings than to demand for consumption. In Chicago, Cleveland, Buffalo, Pitts- 
burg and West Virginia points are indications that the hardwood trade is rising to a 
moderate though promising degree. Northern hardwoods like maple, birch, elm ete. 
are beginning to attract attention, though there is a reasonable caution about testing 
the market and estimating the amount that will be offered during the season. Much 
depends upon the conditions of the current logging season. As a matter of relative 
importance and quoting their authoritative utterances of most recent date, importers 
of hardwoods in Liverpool, England, still protest against the inadvisability of indis- 
criminate consignments of American hardwoods to that side speculatively influenced. 
They view the market for gum (satin walnut in English parlance) as bullish and 
confirm the estimate prevalent on this side of its increased and still increasing use. 
American oak was moving slowly on the transatlantic side, partly due to a seasonable 
sluggishness and partly because of a firmer and higher market. Among the English 
dealers, as with their American correspondents, dissatisfaction is expressed with 
the railroad demand, for oak especially, light business from that important source 
being attributed to the observance by the carriers of ‘strict pursuance of economies 
in all directions.’’ Oak is credited in the English markets with having practically 
supplanted ash as a furniture wood, in this assisted by the lower grades of mahogany, 
and ash is declared to be, in effect, a disappearing commodity in the English lumber 
trade, 


A healthy feature is coming into the poplar market. Inquiries at Ohio river mill 
and market points are more numerous than they were. Confidence has been reés- 
tablished in the automobile trade and buyers are out for 
wide clear stuff for that industry. A new interest also 
is manifested in poplar box boards by the wagon makers, 
and the carriage factories are calling for their poplar specialties. Low grade poplar 
is moving more satisfactorily than it did, and overloaded stocks of such lumber are 
being reduced. 


POPLAR. 


At Puget Sound points the increase in the call for fir, spruce and cedar, noticeable 
within a few weeks, continues. Inquiries are double in volume those of a month 
ago. Prices are growing firm but have made no pro- 
MOUNTAIN AND nounced advance. ‘The basis of $7.50 a thousand Boe 
SLOPE. mills for rough lumber which prevailed when prices were 
at the weakest has been restored to $8.50 a thousand. Orders are now about sufficient 
to keep the mills running. Cargo trade is about the same as previously reported 
and is in a healthy condition. Red cedar shingles remain in an unchanged condition, 
with $1.60 and $1.90 a thousand asked, with concessions of 5 cents made in some 
instances. Many mills are idle and stocks are not large. It is thought that prices 
must reach to higher figures as soon as the spring movement shall acquire normal 
volume. The mills at Portland and in that vicinity are still idle, while demand is 
increasing. It is believed there that prices will stiffen under the influence of a 
rising demand. The local call is exceptionally good. Demand for western and 
California pine shop lumber is beginning to be manifest, and handlers express much 
encouragement at the outlook. 


The trade in white and norway pine is resting under the customary winter quietude. 
Good work is being done in the woods, and a normal lumber result is expected next 
season, though graduated to the annual decline which 
is the feature of the northern pine situation. The market 
is firm for high grade white pine, but the qualities below 
No, 3 are still loggy in movement. Consumption is going on steadily, however, at 
such points as Bay City, Saginaw, Detroit, Toledo, Cleveland, Buffalo, Chicago and 
Milwaukee, and it is believed that coarse white pine will be reduced to a basis that 
shall assure a better market next summer. The supply of coarse pine in Canada is 
still burdening the holders. 


NORTHERN PINE. 


The eastern spruce business is generally quiet, and will remain so until there 
shall be more building in the eastern and middle states. 

The North Carolina pine trade is waiting for better conditions in the distributive 
trade of the Northeast, the manufacturers holding down production as far as 
possible in order not to overstock the market. There is a fair movement under 
circumstances pertaining to the business which have a deterrent influence. 





| 





——— 


34 


AMERICAN LUMBERMAN 


January 14, 1911. 











THE WIDE WORLD IN MINIATURE 





DOMESTIC. 
General. 

One man was killed, several persons injured and telegraph 
and telephone wires, billboards, chimneys, roofs and signs 
were damaged thousands of dollars by wind of sixty-two 
miles an hour velocity which visited Chicago January 8. 

The Carnegie Trust Company, of New York city, was 
closed January 7 by order of O. H. Cheney, state superin- 
tendent of banks. It is said funds now on deposit may 
reach the total of $1,000,000, 

William H. Sherwood, aged 57, the first pianist in Amer- 
ica to win international recognition as an artist of rare 
ability, died January 7 in Chicago of paralysis. 


Jimmy Ward, the 18-year-old aviator, at Charleston, S. C., 
January 6 in a 24-horsepower aeroplane broke the world’s 
altitude record for power machines and won a prize of 
$5,000 by circling over two of the strongest fortifications on 
the Atlantic coast, demonstrating the efficiency of the aero- 
plane as a scout in time of war. 


Statistics made public January 6 show that losses by 
fire in the United States and Canada in 1910 amounted to 
$234,470,650, or over $30,000,000 more than the losses in 
1909. December losses were exceptionally heavy, aggregat- 
ing $21,528,000. 

Chicago's subtreasury has more than $100,000,000 de- 
posited in its vaults, surpassing the figures of New York 
and Washington. Twelve years ago the holdings amounted 
to between $25,000,000 and $30,000,000. 


Restitutions of $1,300,000 and the surrender of warrants 
aggregating $200,000, upon which payment had been stopped, 
were made in the Dauphin county court January 10 by the 
wen convicted or otherwise implicated by Pennsylvania in 
the capitol frauds. 


James A. Farrell, of Brooklyn, was unanimously chosen 
by the finance committee of the United States steel cor- 
poration to succeed William Ellis Corey as president of the 
corporation and his name will be recommended to the board 
at its next regular meeting. 

Entailing a loss of more than $1,000,000, the Chamber 
of Commerce building at Cincinnati was destroyed by fire 
January 10, adjacent property was damaged, and several 
firemen were injured. - 

The annual report of the Aero Club of America shows that 
this country now has twenty-six licensed aviators, of whom 
twenty-one were licensed last year. ‘There are twenty-seven 
licensed pilots of spherical balloons and two of dirigibles. 

In a storm that lashed the coast of Cape Cod January 10, 
the barges Vreverton, Corbin and Pine I’orest, valued to- 
wether at $125,000, were hurled to destruction and all on 
board, seventeen men, lost their lives. 

A total of 62,363,218 tons of freight, an increase of 
1,468,069 tons, passed through the Sault Ste Marie canals 
in 1910, according to the annual report of Supt. L. C. Sabin. 

Four hundred delegates from 187 congregations of the 
principal cities of the United States will attend the twenty 
second annual council of the Union of American Hebrew 
Congregations at Hotel Astor, New York city, January 17-19. 
Many important questions will be discussed. 

Announcement was made January 3 by the Calumet & 
Ilecla Mining Company, of Boston, the richest copper min- 
ing corporation in the world, that it will absorb its eleven 
subsidiary companies, now independently organized, | 

Charles H. Markham, of Pittsburg, successor to J. TT. 
Lfarahan as president of the Illinois Central railroad, ar- 
rived in Chicago January 11 and assumed the duties of his 
office January 12, 

It was announced January 11 at the international head- 
quarters of the Y. M, C. A. at New York city that of the 
$2,000,000 fund recently started to erect fifty or sixty asso- 
ciation buildings in strategic centers in foreign lands, 
$1,800,000 had been pledged. 


Charles James Hughes, jr., junior United States senator 
from Colorado, died at his home in Denver, January 11, 
after an illness of nearly a year. 

Paul Faguet, of New York city, general manager of the 
French steamship line in America, has been decorated with 
the Legion of Honor of France. 


Figures compiled by Collector of Internal Revenue Allen, 
at St. Louis, January 5, show that his department collected 
$9,697,283.68 in 1910, an increase of $1,644,273.76 over 
that of 1909. F 

‘Two new steamship lines plying in the coastwise trade of 
the Atlantic and the Gulf of Mexico, one between Galveston 
and eastern points, the other to Honduras, are being organ- 
ived by eastern and Houston capitalists. 


Shipping on Puget sound and the straits of Juan de 
luca was brought to a standstill and much property in 
Seattle was damaged by a wind storm which swept down 
from Alaska, January 8. 


David Elkins was sworn in January 9 as a senator from 
West Virginia to succeed his father, the late Senator Ste- 
phen B. Elkins. 

Thirteen persons were killed and ten injured in a colli- 
sion between the North Coast Limited and a Burlington 
passenger train in the Northern Pacific yards at Cheney, 
Wash., January 4. 

The circulation department of the New York public library 
during 1910 distributed 7,500,000 books to 1,500,000 bor- 
rowers, establishing a world’s record. 

For the operating expenses of 1911, $535,000 is asked 
by the board of directors of the Chicago public library. 


It is announced that a deal for the purchase of the 


Scruggs, Vandervoort & Barney department store, of St. 
Louls, capitalized at $5,250,000, has been closed with Claflin 
& Co., of New York, which owns a chain of about thirty 
stores in the United States. 


Washington. 


Engineers in charge of raising the sunken battleship Maine 
from Havana harbor have reported to the War Department 
that they believe the disaster was due to an internal ex- 
plosion. 


Reports from the laboratories of the government were 
made public January 7 to the effect that a half of 1 percent 
of the samples of milk obtained in Chicago was tubercular. 

Osear Solomon Straus, of New York, former cabinet min- 
ister and for more than a year and a half American am- 
bassador to Turkey, has resigned his post at Constantinople. 

Desiring to rid itself of Turkish sovereignty and to be- 
come, as it once was, a part of Greece, the island of Crete 
January 9 appealed to President Taft, through a committee 
which called upon him, to take up with the protecting powers 
of Grgat Britain, France, Russia and Italy the question of 
terminating Turkish rule in the island. 

Nomination of Elliot Northcott, of Huntington, W. Va., 
to be United States minister to Nicaragua, and H. Clay 
Howard, of Paris, Ky., to be minister to Peru, were sent 
to the Senate by President Taft January 9. Pedro de Aldrer, 
of Porto Rico, was appointed an associate justice of the 
supreme court of Porto Rico. 


A Pan-American commercial conference, more _ practical 
and comprehensive than any trade gathering ever assem 
bled at Washington, will be held February 13-18 under the 
auspices of the Pan-American Union. 


During his administration as secretary of the treasury, 
franklin MacVeagh has effected reforms and _ instituted 
economies which have saved the government $1,644,500. In 
a statement issued by A. Platt Andrew, assistant secretary 
of the Treasury, January 9, it is set forth that Secretary 
MacVeagh is working on plans to make an additional saving 
of $1,933,000 before the end of the term. 


A fitting memorial to the memory of Abraham Lincoln is 
contemplated in a Senate bill passed January 9 by the 
Senate at the instance of Senator Cullom. The bill provides 
that the monument shall be located in the District of Co- 
lumbia and limits the cost to $2,000,000. 


Appropriation of $300,000 made by Congress at the last 
session for removing the wreck of the battleship Maine in 
Ifavana harbor will be insufficient for the purpose and an 
estimate will be transmitted to Congress suggesting an addi- 
tional appropriation soon. 


Should an emergency arise in the Philippines, the United 
States would have to depend upon native forces for the 
defense of the islands, and the Filipino would be found a 
loyal soldier, according to the annual report of Brig. Gen. 
John J. Pershing, commander of the department of Min- 
danao. 

The Reclamation Service is preparing to begin preliminary 
work for the construction of the Carson river dam in con- 
nection with the Truckee-Carson irrigation project in Ne 
vada, for which $1,250,000 has been allotted. 

Collector Loeb, of the port of New York, is holding more 
than $400,000 which has been offered to the government by 
New York importers for compromises of civil liabilities in 
the socalled undervaluation cases. 

According to George E. Roberts, director of the mint, more 
than $96,000,000 in gold was mined in the United States 
during the year. 

By passage, January 10, in the House of Representatives 
of the Sulloway general pension bill, $45,000,000 annually 
was added to the expenditures on account of pensions. The 
bill grants pensions ranging from $15 to $36 to veterans 
who are 62 years old or over and who served ninety days in 
the civil war or sixty days in the war with Mexico. 


Representatives of more than 100 of the most prominent 
commercial bodies in the country assembled in Washington 
January 11 to take part in the convention of the National 
Tariff Commission Association, with the idea of taking the 
tariff out of politics. 


President Taft January 10 decided that Commander W. S. 
Sims, United States naval officer, who, at a recent dinner 
given in London by the mayor of that city, declared that 
if Great Britain ever were seriously threatened it could 
depend on “every man, every dollar, every drop of blood” 
in this country, should be publicly reprimanded. 

Twenty-two Illinois cities passed the 5,000 population 
mark in the decade, making a total of seventy-three in that 
class in the state, according to a report issued January 10 
by the director of the census, 

The federal Census Bureau gives Wheaton, Ill., a popula- 
tion of 3,482; Decatur, lll., 35,739; Evanston, Ill, 24,978; 
Waukegan, Ill, 16,069; Cairo, Ill., 14,548; Galesburg, IIL, 
22,089; Greenville, Miss., 9,610; Hattiesburg, Miss., 11,733; 
Meridian, Miss., 23,285, and Natchez, Miss., 11,791. 

The National Congress of Mothers, of which Mrs. Fred- 
erick Schoi’, of Philadelphia, is president, will hold its sec- 
ond international congress on child welfare at Washington 
April 25 to May 2. 

According to a recent bulletin of the Department of Com- 
merce & Labor, practically $200,000,000 worth of silk, pro- 
duced and imported, is consumed in the United States 
annually. 

Statistics compiled by the bureau of navigation of the 
Department of Commerce & Labor state that during Decem- 
ber sixty vessels, sail and steam, with a gross tonnage of 
9,524, were built in the United States. 





FOREIGN. 

Immense socialist and radical demonstrations were held 
at Strassburg January 8 in protest against the proposed new 
constitution for Alsace-Lorraine, Germany, the draft of which 
was adopted by the bundesrath December 16. A republican 
form of government is demanded. 

After three years of agitation Prince Albert, of Monaco, 
has issued a proclamation establishing a constitutional goy- 
ernment. 

Definite plans for a German south pole expedition were 
announced at Berlin recently under the auspices of Prince 
Henry of Prussia. Already $100,000 has been raised and 
$450,000 more is necessary before the expedition can start 
next spring. 

Religious freedom, for ten years denied the people of 
Nicaragua, has been restored by an edict issued by President 
Juan Jose Estrada. The mission schools of German Pro- 
testant denominations along the east coast have been per- 
mitted to reopen. 


The first day of the elections for the presidency of Ecuador 
to succeed Gen. Eloy Alfaro resulted in fights in various 
towns and many are reported wounded. 


Roussijan, a Croatian aeroplanist, was killed January 9 
at Belgrade, Servia, after making a flight across the river 
Save. 

A report reached Puerto Cortez, Honduras, January 9, 
that the revolutionary forces of Gen. Manual Bonilla have 
captured Tela, a port on the gulf coast of Honduras, and are 
marching on Ceiba. 

Sayid Abdul Ahad, the emir of Bokhara, a Russian vassal 
state in Central Asia, died January 5 of the bubonic plague. 


The government of Liberia has authorized its minister at 
London, England, to sign the boundary treaty with France 
as agreed upon by a mixed commission. This clears the 
way for loan negotiations which have been held in abey- 
ance. France insisted that it would not consent to the 
proposed American financial project till the treaty was 
signed. 

Completion of the wireless system, now in course of con- 
struction in Brazil, will give that country the greatest wire- 
less system in the world. Successful communications already 
have been made with a vessel lying at Buenos Aires, 1,000 
miles south; with Amaraline, in Bahia, 750 miles north, and 
with two ocean steamers 500 miles at sea. 


Plans are being made for connecting by railway Port 
Darwin, Northern Australia, with the rail system of South 
Australia, involving an expenditure of about $50,000,000. 


At Santiago, Chili, January 7, the central station of the 
entire electric and telephone plant and ten dining, Pullman 
and presidential cars were destroyed by fire, causing a loss 
of about $2,000,000. 

Great avalanches in the Alps recently buried many houses 
in the province of Cuneo, Italy. 

Sir John Aird, of London, England, died January 6. He 
built the Nile dams at Assouan and Assiout, which are the 
greatest of his numerous undertakings in many parts of the 
world. 


Eighty-five fishermen were carried out on an ice floe into 
the Caspian sea from Astrakhan, Russia, January 10. A 
steamer was sent to them but their chance of rescue is 
small. 

Forty persons were killed and five injured at Castro 
Urdiales, Spain, January 10, when a landslide overwhelmed 
a gang of laborers. 

Many fatalities were caused by an explosion in a gun 
powder factory at San Martin, Argentina, January 10. 
Twelve bodies have been extricated from the ruins. 

Former Premier Franco, of Portugal, was conducted to 
the frontier in an automobile recently by a government 
representative and is now an exile at Biarritz, Spain. 


The International Aeronautical Federation, at Paris, 
France, January 10 refused to consider the protest against 
the award of the international balloon trophy to Alan R. 
Hawley and Augustus Post, of America, on the ground that 
the protest as made was irregular. 


At a joint meeting of the five academies which compose 
the Institute of France, in Paris, France, January 4, a reso- 
lution was adopted by a vote of 88 to 52 that the election 
of women for membership was contrary to immutable tradi- 
tion, which it would be wisest to respect. 


The wreckage of Cecil Grace’s aeroplane has been washed 
up on the beach at Mariakerke, Belgium. Grace has not 
been seen or heard of since December 22, when he attempted 
to cross the English channel. 


Dr. Manuel E. Araujo has been elected president of Sal- 
vador to succeed Fernando Figuero. Onafro Duran has beeD 
elected vice president. 


The steamer Stephan has sailed from Monrovia, Liberla, 
to Pernambuto with the remaining stretch of the new cable 
line connecting Germany with Brazil. 

Emperor William’s scientific research foundation, made 
possible by gifts solicited by his majesty and totaling 
$2,500,000, was formally inaugurated at the University of 
Berlin. 

Colombia has rejected the negotiations for a treaty 
peace by Dr. Mendoza, who went to Bogota, Colombia, about 
a month ago, acting as a special commissioner of [he Pana 
ma government. 

Don Jaime, the pretender to the Spanish throne, has ré 
signed from the Russian army, in which he held the rank 
of captain, and is prepared to head the Carlist moyement 
it is reported. 
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PERTINENT NOTES ON INDUSTRY, FINANCE AND TRADE 





What are classed as ‘‘luxuries’’ in the lists of 
dutiable goods cut a large figure in.last year’s im- 
ports, and that fact was taken to mean that the 
country continued prosperous despite the recession in 
financial exchange business, steel demand and other 
lines of pursuit. Yet indulgence in luxuries does not 
necessarily mean that the country is prosperous in a 
way that will continue. It may imply that an extrava- 
gance begun in a period of prosperity is holding the 
community in the grip of fashion, or habit, or emula- 
tion of rival extravagance. When the desire for 
costly expenditure becomes a vice people will go in 
debt for its indulgence, as one will for liquor or 
cocaine, or any other craze-producing drug. Yet the 
Wall Street Journal says that no more satisfactory 
barometer of general business conditions is found 
than the figures representing the importation of ar- 
ticles purely, or chiefly, luxuries, including diamonds 
and other precious stones, laces, art works, wines, 
tobacco and manufactures thereof, and other articles 
of like character. A glance at the yearly reports of 
the bureau of statistics of the Department of Com- 
merce and Labor shows that in years of marked de- 
pression, as in 1894-1895, the value of diamonds and 
other precious stones imported dropped from $16,000,- 
000 in 1893 to $5,500,000 in 1894, $7,500,000 in 1895, 
and to about $6,750,000 in 1896. The value of such 
importation increased gradually after 1896, continu- 
ing until 1899 and 1900, reaching a total of $32,000,- 
000 in 1903, and of $42,000,000 in 1907. In the fiscal 
year 1908, a year of business depression, the total fell 
to $16,750,000, but returned to $29,000,000 in 1909, and 
$48,000,000 in the fiscal year 1910, while the figures 
of the calendar year will not greatly differ from 
those of the fiscal year. The authority quoted goes on 
to say: 

The figures of diamond importations above cited 
are merely an example of the evidences of pros- 
perity supplied by the figures of imports. In 
automobiles, art works, laces, feathers, furs, wines 
and liquors, tobacco, decorated chinaware and 
numerous other articles named in the list of 
importations the figures of 1910 are large, and 
the importation of articles usually classed as 
‘‘luxuries’’ will show a total of between $200,000, 
000 and $300,000,000 value. Of laces and em 
broideries alone the value imported during the 
year just ended approximated $45,000,000, a large 
proportion of which was of cotton. This class 
of importations also shows considerable fluctua 
tions according to conditions of prosperity or 
otherwise, though the fluctuations are not as great 
as in the case of diamonds. The value of cotton 
laces, embroideries etc. imported in the fiscal year 
1893 was $12,750,000, and dropped in 1894 to $8,- 
000,000. Again in the 1907-08 period of depres 
sion the value of importations of this class 
dropped from $39,750,000 in the fiscal year 1907 
to $33,750,000 in 1908, returning to $34,333,000 in 
1909 and $36,750,000 in 1910. 

Among the articles of importation in 1910 which 
are usually classed as luxuries are: Silk laces, $4,500, 
000; laces of flax and other similar fibers, $4,000,000; 
tobacco, cigars ete., $33,000,000; furs and fur skins, 
$25,000,000; art works, $21,000,000; spirits, wines and 
liquors, $20,000,000; feathers and flowers, natural and 
artificial, $11,000,000; toys, $8,000,000; mahogany, $3, 
560,000; jewelry, $2,000,000; manufactures of gold and 
silver, $2,000,000; and beads and ornaments, per- 
fumeries, cosmetics, shells, orchids, pipes and smokers’ 
articles and musical instruments in various sums between 
$1,000,000 and $2,000,000 each. 

* a * 

The United States Geological Survey states that the 
total quantity of Portland, natural and puzzolan ce 
ments produced in the United States during 1909 was 
64,196,388 barrels, valued at $51,232,279. The totals 
in 1908 were 52,910,925 in barrels and $44,477,653 in 
value. Thus the increase in 1909 showed 11,285,461 
barrels, or 31.3 percent, and an increase in value of 
$6,754,326, or 15.1 percent. The increase in quantity 
was the largest ever recorded in one year. The failure 
of the increase in value to size well with that in 
quantity is considered significant of the trade condi 
tion which the industry encountered during 1909. 
The distribution of the total production among the 
three main classes of cement for 1908 and 1909 is 
presented in the subjoined figures: 








1909. ‘ ar 
uantity. uantity. 

CLass- 9 Bole Value. ° Bobls. Value. 
Portland..... 62,598,461 $50,510,385 51,072,612 $43,547,679 
Natural..... 1,527,279 623,141 1,686,682 834,509 
Pugzolan. - 160,646 99,463 151,451 95,468 

Totals..... 64,196,386 $51,232,979 52,910,925 $44,477,653 


The average price per barrel in 1909, according to 
the figures reported to the geological survey, was a 
trifle less than 81 cents. This is 8 to 10 cents higher 
than the average price paid for cement in the Lehigh 
district as well as in the eastern states as a whole, 
and is about 1 cent lower than the price reported from 
the western states. It is also 7 cents lower than the 
average price in the South and 60 cents lower than 
the average price received at Pacific coast plants. 

* * * 


From a New York source it is stated that indica 
tions at the beginning of the month were that pig 
"on production during January will be smaller than 


that reported in December, in which month the output 
totaled 57,252 tons, against 63,659 tons in November. 
The decline in December again marked a downward 
course that had been going on ten months. Yet in 
spite of the heavy contraction in the last half of 
1910 the production had been so remarkably large 
in the first few months of the year that the record 
for the year as a whole was a high one. The total 
for the year was 27,262,392 tons, which was an in- 
crease of 1,466,921 tons compared with the total in 
1909, or about 6 percent. During the first half of last 
year the output was about 3,990,000 tons above that 
of the corresponding period of 1909, and in the sec- 
ond half the output was 2,523,000 tons less than in 
the corresponding period of the previous year. Since 
the beginning of this year production is reckoned at 
the rate of 19,710,000 tons annually. Owing to the 
unexpected increase of demand for some kinds of 
finished steel products a few of the furnaces are 
expected to resume much earlier than had been ex 
pected, but that doubtless will much depend upon 
the result of the steel meeting that was held this 
week. Only a moderate demand for iron was re 
ported in eastern territory until lately, the light sales 
mentioned being for small tonnages in each instance. 
Some inquiries are still in the market for .about 
10,000 tons for shipment during the first half year, to 
go to New England plants. 
* * 7 

A representative of one of the larger independent 
steel companies ventured the prediction lately that 
prices of steel products will average low this year, 
though there may be spasmodic advances, succeeded 
by reactions. He holds that owing to overproduction 
prices of all classes of steel will average lower in 
price than in 1908. There will be examples of the 
survival of the fittest, the effect of which will be 
shown in the difficulty that will be experienced by 
some heavily overcapitalized companies in the pay 
ment of dividends. 

* ” 

The article published in the Atlantic Monthly for 
January, written by E. P. Ripley, president of the 
Atchison, Topeka & Santa Fe railway system, has 
attracted a good deal of attention among railway 
men and others interested in the rate question, capi 
talization and kindred railway problems in relation 
to popular demands. One point brought out by Mr. 
Ripley is considered of special significance. In refer 
ence to the average capitalization of the railways of 
the world Mr. Ripley points out that the average of 
the roads of the United States is $59,000 a mile, where 
as in Great Britain capitalization averages approxi 
mately $350,000 a mile. Indeed, so great is the capi 
talization in that country that the English managers 
encounter the utmost difficulty in providing means 
with which to pay dividends and interest. In order 
thus to provide they have to charge the utmost that 
traffic will bear in freight rates and passenger tar 
iffs. In fact, Mr. Ripley asserts, the condition in 
Great Britain is so acute that already there is appre- 
hension that the English railways may be bankrupted 
in the near future. The enormous capitalization of 
the railroads of Great Britain is due to the fact that 
all the money put into the properties for improve 
ments has been capitalized, whereas in the United 
States that method rarely has been followed. The 
point President Ripley especially emphasized was that, 
as in private business, the railroads should be per 
mitted not only to earn enough to pay fair dividends 
but to obtain a reasonable surplus. This bears di 
rectly on earning capacity, and the highest earning 
capacity is secured through improvements in equip 
ment, roadbeds and terminals, supplemented by wise 
management. 

” * * 

At Minneapolis during 1910 receipts of grain made 
a high record, the total having been 161,000,000 bush 
els, or 31,000,000 more than in 1909. Of the total, 
wheat receipts amounted to 99,750,000 bushels, or 
18,000,000 more than in 1909. Flour shipments for 
the year approximated 15,500,000 barrels, as compared 
with 15,375,000 barrels in 1909. The total traffic 
movement by rail of all kinds of freight in and out 
of Minneapolis in 1910 was 605,350 cars, an increase 
of 39,250 over the movement in 1909. Coal receipts 
amounted last year to 1,030,000 cars, compared with 
833,000 the year before. Building permits, covering 
estimates.to the total of $14,272,000, were the largest 
ever recorded for that city in one year. In bank 
clearings Minneapolis made a record in 1910, the 
total having been $1,155,659,664, or $125,744,809 more 
than in 1909, and $10,000,000 above the high figure 
in 1907. 

* * - 

The Harriman lines last week were reported to have 
placed an order with the Baldwin Locomotive Works, 
at Philadelphia, for 196 locomotives, involving an 
estimated expenditure of $4,000,000. The order in- 
cludes freight and passenger engines. This was con- 
sidered one of the largest locomotive orders ever 
placed at one time. The Harriman order last year 
was for 105. The present order calls for delivery 
during the spring and summer of 1911. No increase 
of the working force at the Baldwin works will be 
necessary, but the plant will be very busy for several 
months. The same concern lately received an order 
for twenty-four freight engines from the Pittsburg & 
Shawmut railway. 


The prompt and decisive action of a group of the 
stronger banks of New York city, following the closing 
of the Carnegie Trust Company’s bank last Saturday, 
quickly restored confidence in the banking situation 
of the metropolis. The three other banks against 
which popular distrust was directed were those of the 
Madison Trust Company, the Twelfth Ward and the 
Nineteenth Ward banks. These banks were at no 
time week, save in their affiliation with the other, 
doubtful institution, and now have been made abso- 
lutely strong by the action of the big institutions which 
furnished financial aid and guaranty. The object 
was effected by a concentration of control in the hands 
of powerful banking interests. At once the effort 
was made to care for withdrawals by disturbed deposi- 
tors. Though thoughts of people were inclined to run 
back to the panic of 1907, existing conditions really 
have no parallel to those of that period, it is said. 
As a whole the New York banking position is pro- 
nounced sound and no further disturbance is expected. 

* 7. * 

On his return to his New York office from his 
recent western trip James J. Hill, chairman of the 
Great Northern Railway Company, substantially re- 
peated his view of the business situation formerly 
uttered. He said that business men are proceeding 
with wise caution. While trade is not brisk, there is 
no reason to fear a pronounced depression. Given a 
chance, he says, industrial and railroad activity will 
reawaken. The ‘‘chanee’’ he refers to is a letup 
in prosecutions by the governmental department of 
justice, which is more or less a remote possibility. 
Mr. Hill is looking forward to the decision of the 
United States Supreme Court in the Tobacco and 
Standard Oil cases, and to action of the Interstate 
Commerce Commission in the rate cases, as a relief of 
strain on the corporate finances of the country. Of 
course, with that view, he expects favorable results; 
which, also, in his view, may not be what he desires. 
It seems that the financing of new enterprises is 
being held in abeyance by the pending decisions indi- 
cated. Meantime the business of the country as a 
whole is beginning the new year with confidence in 
the demand for commodities and finished goods, and 
with apparently slight reference to what Mr. Hill or 
any other financial doctors are saying about conditions. 

+ 7“ . 


The stronger position in the wheat, corn and oats 
markets of the interior, manifested late last year, 
and making a strong development this month, should 
be encouraging to business in the interior and through- 
out the country. Stocks on passage early in the week 
were shown to be less than those of a year before, 
the relation standing at 9,856,000 bushels against 
10,368,000. The visible supply also showed a sub- 
stantial loss. A strong bull influence is developing, 
and it looks as if those who held on for higher prices 
than prevailed last fall are likely to realize them. 

” . ” 


Between January 1 and June 30, 1910, according to 
figures assembled by the Wall Street Journal, there 
was placed on the regular stock exchange lists in 
New York a total of $1,205,843,820 in corporate securi 
ties, of which $771,905,020 represented stocks and 
$443,938,800 represented bonds. Between June 30, 
1910, and January 1, 1911, placed on the regular list 
of the same stock exchange were securities totaling 
$435,471,370, of which $173,721,370 represented stocks 
and $251,750,000 bonds and certificates standing for 
bonds. The listing was especially heavy for the first 
six months, as compared with the second period, be 
cause of the transfer of many items representing no 
new securities from the unlisted department to the 
regular list. The total listing, however, for the earlier 
months was approximately $200,000,000 less than the 
actual listings for the same period of 1909, largely 
accounted for in the difference between the listings 
of railroad and traction bonds in the two years. The 
figures for the latter half of the year were approxi- 
mately $532,000,000 under the amount for the same 
period in 1909, the difference being accounted for 
by losses generally in all the items of the compilation. 
The total listing for 1910, namely, $1,641,315,190, com 
pares with $2,410,373,210 in 1909, the difference being 
largely accounted for in transfers ix the early part 
of the year to the regular list. Excepting 1901 and 
1909, the total last year was larger than any for 
ten years. A substantial amount of the listings dur 
ing the last half of 1910 was of bonds marketed 
before June 30, some having been carried over from 
1909. Whereas in the first six months of last year the 
listings of traction securities were prominent, in the 
second half railroad issues were relatively the most 
in evidence. 

* 7 - 

Building permits in seventy-five cities during De 
cember, as reported to Bradstreet’s, aggregated $42, 
600,295 in estimated value, against $47,154,407 im 
November and $44,600,295 in December, 1909, indi 
eating a decrease of 10 percent from November, and 
of 5 percent from December, 1909. Of the seventy- 
five cities, thirty-six show gains and thirty-nine show 
losses. 

7 * - 

Specifications with requests for bids on construction 
of 500 refrigerator and 500 furniture cars have been 
sent out by the St. Louis Southwestern Railway Com- 


pany. 
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LATE LUMBER LAW 


REQUIREMENTS IN AND VALIDITY OF CONTRACTS. 


A contract, to be enforceable, must impose mutual obliga- 
tions on both of the parties thereto. The contract is based 
upon the mutual promises made by the parties, and, if the 
promise made by either does not by its terms fix a real 
liability upon that party, then such promise does not form 
a consideration for the promise of the other party. A con- 
tract, therefore, which leaves it entirely optional with one 
of the parties as to whether or not he will perform his 
promise would not be binding on the other. Such are the 
contracts wherein one promises to buy all that the other 
desires, or all that the other may order, or wherein one 
promises to sell or deliver all that one may desire or choose 
to sell or deliver. And such, too, is the nature of the con- 
tracts wherein the quantity sold can not be made reasonably 
to appear, or is incapable of an approximately accurate esti- 
mate. But a contract to sell and deliver to another all that 
one party may require in an established business, or all the 
product that the other party may produce for a definite 
period from a certain mill or plant, does impose such a 
fixed obligation as to save the mutual character of the 
promise. In such cases the quantity sold can be made 
reasonably to appear and is capable of an approximately 
accurate estimate. And so a contract for the sale of the 
entire output of a mill of a known capacity for a definite 
period would be binding, although the amount so sold is 
not definitely ascertained.—Supreme court of Arkansas in 
El Dorado Ice & Planing Mill Company vs. Kinard, 131 8. 
W., 460. 











CONSTRUCTION OF CONTRACT FOR LOGGING ROAD. 


A written contract stated that for a consideration of 
$2,000 a landowner sold and conveyed to a lumber company 
all merchantable timber—that is to say, of size sufficient for 
saw logs—in and upon certain described lands, it being under- 
stood and agreed that the company should have four year's 
in which to cut and remove said timber and for that purpose 
enter upon sald lands and establish or construct thereon 
roadways, railroads or other means necessary for such pur- 
pose; and also, in the event that it should be deemed neces- 
sary to cross said lands, or any part thereof, after the said 
timber should have been removed, to reach other timber of 
said company, it might construct and maintain such road- 
ways, tramways, or railroads, or other means, over and 
across said lands, as might be needed, this right to be bind- 
ing upon the grantors, their heirs and assigns, the land- 
owner reserving to himself the right to enter upon any of 
the said lands as the timber should be removed therefrom ; 
provided, however, that this right should not interfere with 
the right of the company to use any part thereof for rights 
of way as aforesaid. The supreme court of Mississippi holds 
that by the one clause of the contract a limitation of four 
years clearly was provided for the removal of the timber 
from the lands, while by the other it was just as clear that 
the company got the right, after such removal, without limit 
of time, except as Tong as its necessities required, to main- 
tain its road over the land in order to reach other timber 
owned by it, there being nothing in the contract to show 
that the parties intended that the limitation in one should 
be read into the other, and that the correctness of this con 
struction was emphasized by the last clause in the contract. 

Cotton States Lumber Company vs. James, 53 So. 410. 


LOGGING TRAINS AND UNINVITED PASSENGERS. 


A man, believing that he could get employment at the 
plant at the end of a logging road which extended some 
distance from a saw mill into the woods, got on the log- 
ging train and started to the end of the line without being 
told by anybody to get off. That was all the invitation or 
permission he had to ride on the train. Being injured by the 
train jumping the track, the supreme court of Mississippi 
holds that he is not entitled to recover damages. If it be 
conceded that the road was in a bad state of repair, that 
would not make the company liable, even though the injury 
was the direct result of the bad condition. A bad state of 
repair is the universal condition of logging roads, put down 
for temporary use, and not intended for passenger traffic. 
The road took no passengers; it invited none; it owed to 
the public no duty, because it was not serving it. The only 
possible duty it assumed to this man was that it do him no 
willful wrong, and this was but a duty which rests upon all 
mankind to its fellowmen, and had no special or peculiar 
application to this company. When this man took passage 
on this train as he did, he was bound with a knowledge of 
the character of the road he was taking passage on and 
assumed the risk. He was not invited on the train; he had 
no right there. Under these circumstances he could not 
ask that this road be conducted in a way different from 
which it was ordinarily run, to the detriment of the business 
of the company, in order that his safety might be specially 
provided for. The company had constructed this road for 
the furtherance of its own business. The road was its private 
property and as much exempt in the law from intrusion or 
invasion of strangers as if it consisted of private inclosed 
land.—Ingram-Day Lumber Company vs. Harvey, 53 So. 347. 


BOUNDARY AGREEMENTS AND LIABILITY FOR 
TRESPASS, 


In a sult by the owner of the south half of a section of land 
against the owner of the north half to recover the value of 
a lot of cypress timber alleged to have been wrongfully cut 
and removed from the south half of the section and manu- 
factured into lumber, the evidence showed that the parties 
agreed upon a boundary line under the belief that it was the 
true line, when in fact it was not, and that immediately the 
timber was cut and removed from the land. In short, it was 
an erroneous line agreed upon by mistake. The supreme 
court of Arkansas says that in sych cases the agreement is 


not binding, but may be set aside by either party when the 
mistake is discovered, unless there is some element of 
estoppel which prevents him. It is only where the true 
line is unknown or is difficult of ascertainment and the 
parties establish the line to settle a disputed and vexatious 
question as to the boundary line between them that the 
agreement is binding. In such cases the mutual conces- 
sions between the parties is a sufficient consideration for 
the agreement. In the present case the boundary line was 
not incapable of ascertainment. ‘The parties agreed to the 
line under the mistaken belief that it was the true line. 
The measure of damages in cases like this, where the prop- 
erty has been cut by an innocent trespasser and delivery 
can not be had, is the value of the property in its converted 
form, less the labor expended on it, provided such expense 
does not exceed the increase in value.—Randleman vs. Tay- 
lor, 127 8S. W. 723. 


SASH AND DOOR TRADE | 


The unfavorable weather the last week has tended 
to decrease the amount of business. In many centers 
there has been and still continues to be what may be 
regarded as a remarkably good trade for the season. 
This applies to small lots as well as carloads. The 
carload demand within the last few weeks has been 
a dominating factor in the business of the country and 
at this time is fully as well established as it has been 
at any previous period and with a good prospect of 
continuing. Buyers have realized that carload prices 
were advantageous to them and have not been slow to 
avail themselves of them. It is likely that within a 
short time carload prices may advance, and this is 
stimulating all classes of buying. There is a moderate 
amount of demand for small amounts of stock goods 
and whatever of this kind of business may be coming 
in is regarded as so much to the good as less than car 
loud lots are not usually active at this season. Many 
of the sash and door distributers are devoting most 
of their time to the retail dealers’ conventions being 
held in the various districts and which usually are 
regarded as setting the pace for the spring trade. 

Chicago trade is without special distinetive feature 
as compared with the general situation. Carload de- 
mand is keeping most of the wholesalers well employed 
and they have no particular complaint to make in 
regard to the mail inquiries or prospects for future 
business. Demand for small lots of stock goods and 
inquiries for odd work are slower than in recent time, 
but are fully as good as could be expected so soon after 
the beginning of the year. Numerous inquiries are 
coming in for goods to be delivered as soon as possible 
but the full swing of the spring business probably will 
not be in force before February 1. 

The factories of Kansas City, Mo., report demand 
light for all classes of millwork, the uncertainty of the 
glass situation being reflected in the sash and door 
business, causing buyers to hesitate about placing 
orders. Relatively there is a better demand from the 
country than from the cities, the tight money market 
of last fall still influencing the larger centers to a 
greater extent than the country districts. Prices are 
about as low as they can get, and not much change is 
expected, locally, in prices or demand until after the 
retailers’ convention here the latter part of this 
month, 

Factories in Minneapolis and St. Paul are running 
full blast since the brief holiday rest, in expectation 
of a good run of orders from the retail yards for spring 
trade. There is some figuring being done already and 
from all reports stocks are very light, while the fac- 
tories have unusually light supplies of regular sizes 
made up for the trade. Orders are not yet arriving. 

The uncertainties of the weather have interrupted 
the building operations at Buffalo, N. Y., and have 
retarded local orders for doors. Business is mostly of 
special character and keeps the mills at work, but 
they report that they could do much more business 
than appears to be in sight at present. The outlook 
for business later on remains good and with better 
weather the erection of structures calling for high 
class material is expected to be resumed. 

The sash, door and blind trade of Baltimore, Md., 
has been held in abeyance during the holidays and 
since then it has not gotten back to where it was when 
the end-of-the-year dullness came on. But construction 
work under the favorable weather conditions is being 
resumed and the requirements of the builders are 
increased accordingly. The range of prices is easy. 

St. Louis sash and door dealers have been busy 
taking stock this month and are not yet through. 
Most of them report that their business last year 
showed up much better on the books than they thought 
would be the case. The outlook at this time for 1911 
business is said to be more than encouraging. There is 
a vast amount of inquiry coming in, the dealers there 
report, and not a little general stock order business 
going on all the time. But special order work is the big 
thing in St. Louis still. All of the millwork houses 
say that they are well filled with this class of work. 
Prices are said to be fairly well maintained. 

The uncertainty which exists in the window glass 
industry is acting as a deterent to jobbers and dealers 
are adding materially to their stock of glass. The 
hand glass manufacturers apparently are as badly dis 
concerted as ever they were, with the result that a 
number of them have ceased operations since last 
report. The American Window Glass Company is mak- 
ing a laudable effort to keep prices up to 90 and 15 
and 90 and 27 but anyone wanting glass can get it 
at considerably less than those figures. 

















| THE COAL TRADE 


Whatever good intentions the western coal opera 
tors may have had to put a curb upon unrestricted pro 
duction on account of the surplus tonnage that has been 
getting upon the market for many weeks, the cooler 
weather of the last two weeks operated to relax that 
precaution. For with the temperature submerged to zero 
and vicinity it seemed without careful analysis that 
demand would jump sufficiently to absorb whatever coal 
might be mined. Accordingly the mines of the West 
have been going at practically full capacity, for the car 
supply continues ample, generally, and the pressure is 
upon the producers to find disposition of the coal, not 
upon the carriers to start the loaded cars from mines, 

This condition is so anomalous for midwinter in severe 
weather that an explanation is not immediately forth- 
coming. The solution, however, probably lies in the very 
moderate pace at which general industry has lately been 
progressing. The statistics of pig iron production, pub 
lished several days ago, showed a current output of 
scarcely two-thirds the output of a year ago. And if 
pig iron is the barometer of general business, as it has 
long been declared to be, the railroads lately have not 
been required to exert themselves to move the general 
freight offered to anything like the same degree of a 
year ago. The shrinkage in the production of pig iron 
means a corresponding lightness in the trade for finished 
iron and steel products. The ultimate consumption of 
these metals may not have shrunk to the same extent as 
the statistics of pig iron show, for the policy of metal 
buyers has been for many weeks to restrict purchases to 
barest tonnages possible, the market indicating a possible 
decline in iron and steel prices. But thé current require 
ments of the industrial metals are considerably below 
what they were a year ago, and to an appreciable degree 
the wheels of industry have slackened. This has both re- 
lieved the railroads of strain in their transportation 
department and lessened the demand for steam grades of 
coal, 

It is the industrial situation that is the deciding 
factor in the present coal market. ‘The danger point to 
the fuel buyer is that, should the metal trades reverse 
their recent tendencies and point to expansion, coal would 
speedily beeome involed. It is perhaps not generally 
appreciated how rapidly the consumption of coal is 
increasing. The per capita consumption in the United 
States during the last decade was over five and one-half 
tons, whereas thirty years ago it was less than two tons 
per capita. The remarkable increase is on account of the 
expanding industries of the country. The United States 
steadily is passing from an agricultural to a manufac- 
turing nation, or from one in which the agricultural 
interests dominated to one in which industry predomi- 
nates. This change means an enormously larger con- 
Sumption of fued, since coal is the source of almost all 
the power used in manufacture. Had general industry 
been as active during the last two months as it was for 
the corresponding period a year earlier a severe shortage 
in cars and distress among coal consumers would have 
been unavoidable, especially among those who had 
neglected to take in some precautionary stocks of coal. 
Were the expansion in industry to come evenly the 
influence upon the coal market would be less violent, but 
since the manufacturing activities come in waves the 
fuel trade conditions rush from one extreme to another. 

So it comes about that even with the weather delight- 
fully cold (from the coal man’s standpoint) the coal 
market has been enervated rather than stimulated during 
the last few days. The tonnage moving doubtless has 
increased. Consumption among the millions of house- 
holders expanded in accordance with the declension in 
temperature and retail coal dealers in all parts of the 
West have been busy with all their teams delivering coal. 
But on account of the excellent service rendered by the 
railroads, compared with the delays of a year ago, and 
because of the unsold cars that have accumulated at 
various junction points throughout the West, there has 
been no difficulty for most dealers to obtain without 
excessive delay such grades of coal as their trade needed. 

There is little change in prices. It has been noted in 
recent weeks that quotations were irregular. That 11- 
regularity continues, perhaps increased. No recognized 
schedule of prices is adhered to by all shippers and in 
all territory. Demurrage coal saps the independence of 
most of the holders. But in the western bituminous 
trade, in the aggregate, there has been only moderate 
change during the last week. Producers of standard 
Franklin county lump are still quoting $2, mines. Ilar 
risburg is about the same. Carterville standard is per 
haps $1.75 for lump. But these and other standard quo 
tations for western coals are cut, slightly sometimes 
and sometimes deeply, if the shipper chances to have 
started the coal on its way without first having taken 
the precaution to dispose of the fuel. And even the 
price for mine shipment is weakening in some instances. 
For in some localities the current trade has been 80 
largely among these demurrage lots that operators who 
have been conservative. and refrained from ventures of 
that sort find their demand so light that they lave 
sought to stimulate by shading previous prices. | 

Western screenings, however, have taken a slight 
upward turn. Illinois product is selling freely “ 
to 80 cents mines, even higher in some instalives. +)" 
eastern bituminous coals as a whole look for the 10 
ment stronger than they did a week ago. ‘his 's ¥' 
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cause the increased demand has exhausted stocks on hand. 
What the market may be a week later will depend upon 
the weather. Shipments of eastern coals from mines 
have somewhat increased and whether this proves an 
excess or a deficiency will be mainly a matter of tem- 
perature for the next few days. 

Anthracite buying is not taxing the shippers heavily 
to take care of the business, possibly because of the 
ease with which the railroads are handling the traffic. 
But the volume is seasonably large and now seems to 
be well distributed among the various domestic sizes. 


TOLD OF THE TRADE | 


SAW FILER AND THESPIAN. 


Jack Thurston, saw filer and thespian, of Eureka, Cal., 
has resigned his position as filer at the Occidenta] mill, 
which position he has held for the last twenty-six years, 
and is considering an offer to join a theatrical company 
on a three months’ tour of the Hawaiian islands. Mr. 
Thurston, without doubt, is the oldest saw filer in point 
of service in Humboldt county. 

In 1878 Thurston went to San Francisco from Calais, 
Me. From the metropolis he went north and entered the 
employ of the Puget Mill Company, saw filing there for 
two years. At that time Seattle was a town of 4,000 
inhabitants. After quitting his job with the Puget Mill 
Company Thurston became deputy sheriff under George 
Levender, of King county, Washington. He remained in 
this service, which was exciting in the extreme in those 
days, eighteen months. 

Eureka was the next point for which Thurston set out, 
the date of his arrival being March 16, 1877. His first 
work was as a saw filer with Jones, Kentfield & Co., a 
pioneer sawmill concern that operated at the upper end 
of Gunther island in Humboldt bay. With this firm he 
was engaged four years, when he entered the service of 
Russ, Evans & Co., which firm also operated on Gunther 
istand, remaining there four years. In June, 1885, he 
became saw filer at the Occidental mill. The proprietors 
then were Allan McKay, Sandy Connick and John Sin- 
clair, The present owners are McKay & Co. 

While a lad in Maine Thurston first trod the boards 
with Frank Roach, playing the part of Lucullus in Damon 
and Pythias. His last work was done last week at the 
Margarita theater in Eureka with the Margaret Oswald 
Company in the same play in the role of Damon. At 
Seattle Thurston played with John Jack and Anne Firman 
at the old pavilion on Mill street, now Yesler way, this 
being his first theatrical appearance on the Pacific coast. 
He also played with the Theodore Woodward Company 
on the Sound in the early days. 

His first engagement in Eureka was during the early 
80s with James M. Ward & Co., playing at the old Baird 
Opera House, which then was the most modern theater 
in Eureka. Since then he has played with dozens of 
professional companies in Eureka, and the attraction of 
the theater is still so strong with him that Mr. Thurston 
is seriously deliberating over the offer he has received 
from the Oswald company. 


TALKS ON LIVE TOPICS | 


NORTHERN HARDWOODS FOR BLOCK PAVING. 


New ORLEANS, LA., Jan. 10.—Editors AMERICAN LUMBER- 
MAN: Wood block paving is demanding a great deal of 
attention. I have noticed that different kinds of wood are 
recommended and that longleaf pine is generally called for. 
While no doubt this is excellent timber, we do not think 
northern hardwoods should be overlooked. It is a well 
known fact that maple and birch ties stand preservative 
treatment as well or better than softer woods. Large 
quantities of birch and maple plank can be had at a very 
low price and much lower than longleaf pine, hemlock or 
any other soft wood. ‘These planks could be sawed from 
the inside of the log after the good lumber had been taken 
off. It is well known that a large portion of the hardwood 
logs are sound, knotted and free from defects. We think 
that a pavement made from such material would stand the 
wear of traffic much better than any soft wood, that the 
blocks could be shorter and, consequently, cheaper on that 
account, 

The block pavements of Paris and London have been laid 
almost entirely with treated hardwood blocks and it is well 
known that such pavements are the best on earth and that 
the present drift toward treated block pavements is the 
result of their experiments in that line. 

J. W. WELLS LUMBER COMPANY, 
J. W. Wells, president 




















MAHOGANY PRICES AND POPULARITY. 


NEw ORLEANS, LA., Jan. 10.—Editors AMERICAN LUMBER 


MAN: The price of mahogany logs in Europe is higher tnan 
- any time in the last ten years, and the price of mahogany 
um 


ber is $20 a thousand. lower (for firsts and seconds) than 
lt has been at any previous to two years ago. Fortunately 
this wood never was so popular for interior finish, car 
building and furniture, and many manufacturers are using 
it exclusively. 

A larger volume of business and lower freight rates and 
manufacturing costs have enabled the importers to continue 
selling lumber at low prices in spite of higher log costs, so 
that we all have reason to feel thankful. 

Many of our best buildings and residences and the furni- 


ture in them is now solid mahogany, and should improve 
with age. 


As our country is growing, we believe that the buildings 


and furniture as well as the passenger cars and passenger 
Steamers will require a higher quality of hardwood, so that 
we expect the present demand to continue. 
Plc] use of veneer in mahogany furniture is much less 
fan in former years. OTIS MANUFACTURING COMPANY, 
H. A. Otis, President. 





QUERY AND COMMENT 


Lengths of Poplar Siding. 


FLINT, Micn., Jan. 10.—Will you kindly advise what the 
standard rule is in regard to the quantity of 4- to 6-foot 
length of siding permissible in the select and No. 1 common 
grades of poplar? We presume there is a standard rule 
governing this. I'LINTtT LUMBER COMPANY, 

R. Kleinpell, Manager. 

[Poplar siding is made from 4-, 5- and 6-inch strips, 
the finished product measuring 35%, 43g and 5%¢ inches 
in width. The standard lengths of No. 1 and selects 
are 6 to 20 feet and No. 1 common from 4 to 20 feet, 
all grades admitting 15 percent of odd lengths.—Ep 
ITORS. | 

















Cubical Contents of Logs. 

BRADLEY, WIS., Jan. 9.—Editors AMERICAN LUMBIERMAN : 
Will you please advise me the number of cubic feet in 1,000 
feet of logs, log scale? JOHN W. KELLEY. 

[1t is somewhat difficult to answer a question of this 
character, as much would depend upon the taper of the 
log in determining its cubical contents and much also 
upon the log-seale rule with which the comparison was 
made, A log sixteen feet long and twenty inches in 
diameter contains 34.91 cubic feet. The same log meas 
ured by the Scribner rule contains 280 feet; by the 
Doyle rule, 256 feet; by the Spalding rule, 276 feet; 
by the Favorite rule, 248 feet; by the Northwestern rule, 
248 feet, and by the Stillwater rule, 261 feet. The 
range in measurement is from 190 feet for the Cumber 
land River rule to 366 feet by the Carey rule. 

There are forty-three different log rules used in the 
United States, and these show nearly forty-three differ 


ent tables of contents for logs each of the same size. 

In determining the cubical contents of the logs the 
measurement ineluded the slabs and was figured on logs 
of average taper.—Eprrors. | 

The Cutting of Rift Flooring Strips. 

INDIANAPOLIS, IND., Jan. 9.—Kditors AMERICAN LUMBER 
MAN: I received several letters from a company in Alabama 
and I scarcely know how to answer them. They want me to 
cut 50,000 feet on a Clark band mill with 12-inch feed. They 
also have a Wickes gang resaw. The logs run eleven to the 
thousand and they want to get a lot of rift out of them. I 
would like to have you tell me how to get rift flooring strips 
from logs of this size. W. H. Coprock. 

[In the several letters which passed between the cor- 
respondent and the Alabama company it was stated 
that a minimum product of 75,600 feet of 4-inch strips 
was expected each day and that it was desired to cut 
every piece of rift flooring there was in the log. 

‘*Rift’’ sawed is the term employed by yellow pine 
manufacturers, while hardwood manufacturers designate 
the product cut in the same manner as ‘‘ quarter sawed.’’ 
The idea is to transect the annular rings as nearly as 
possible at right angles. The greatest possible quan- 
tity of 4-inch strips could be secured only by handling 
the logs much after the same fashion as they are handled 
when quarter sawed. 

Kor the reasons outlined, the real question is: ‘‘ How 
to get the greatest possible rift-sawed product without 
interfering with the quantity of material turned out at 
the mill’? Many of the operators in the Southeast 
doubtless have solved this difficulty to their own satis- 
faction and it would be interesting to secure diagrams 
from them showing how the logs are handled and 
turned to secure the greatest possible quantity of rift- 
sawed material without materially interfering with the 
rated capacity of the plant. All suggestions along this 
line will be weleome.—Ebprrors. | 
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RABBIT TRANSIT IN YELLOW PINE. 


December 30-—-I thought probably you 
would be interested in the enclosed 
cartoon which has been gotten out by 
someone in the office of a large retail 
lumber buyer. It certainly is significant 


a little while. 
paw, meanwhile 
for rabbit meat? 


take its course with the jackrabbits \ 
But, on the other 
what would we do 


SUCCESS. 
| night the tank conductor goes 
Along the skidroad through the 
trees 
And sprinkles on the crispy snows 


of oy Rog gg aE. Dav been It certainly is a hard world. Mhe _water* that will fall and 
it off the bottom of an inquiry that freeze ; 


came into vur office this morning. 
It is a pretty state of affairs when 
the retail dealers sit back and laugh at 


us, and this cartoon is an indication of Moon. 
how well they are enjoying it, and I Jersey. 
think most of them take the same view Potatoes 
as this one has, in that it is foolishness : 

for the lumber manufacturers to do as maven 
they have been do- cS Richmond 


York Lumber 
sedford. 
Jerusalem. 


one order, the whole 
have ayy? 
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it. - 


ing. If there is only \ass 
&e 
f. oe 
The Central a 
Thought of the car- . 
toon is reproduced \ 
herewith. It repre- = 
sents one small : 
jackrabbit of an 
order beating it up 
the hill with a pack 
of manufacturing \ ) 
greyhounds in full ery after it. The JN 
allegory might have been carried still ) 
farther. One of the greyhounds may ( 
overtake the jackrabbit; but what 
about the skye terrier and the 
dachshund and the spaniel that are 
so far behind that they do not even 
get into the picture? 
From the manufacturer’s point of 
view perhaps it would be well for 
the dogs to sit down and let nature 


COMMANDMENTS. 


(1) Thou shalt not cut prices, for if thou dost the wrath of the line yards 


shall be visited upon thee. 


More Celebrated News. 


Trade Association. 


) Idea paper patterns. 






Thus, by the aid of his device, 
Lays down an avenue of ice. 


\t morn the busy teams will bump 
Along the way with mighty load 
\nd find a passage to the dump 
Along the tank conductor’s road— 
Will pile their ecreakin’ bolsters full 
And brag about the loads they pull. 


There are a lot of us, I guess, 
Who call ourselves ‘‘self-made’’ 
and such, 
Who talk about our own success 
Yet haven’t done so very much. 
lor, ten to one, some other cuss 
Went out and iced the road for us. 


Milled from the Mail. 


GRAND Rapips, Micu., Dec, 27.—A 
Grand Rapids concern has just built a 
shed. The members of the firm claim 
that it is four thousand feet long, as I 
remember it, and that seven cars of 
gravel were used on the gravel roof, 
goodnessknowshowmany barrels of ce- 
ment in the foundation, several hundred 
kegs of nails somewhere else and two or 
three farms in making the dirt floor. 
Seems to me there is a question of ethics 
involved here. Don't you think, in view 
of the present state of the market, that 
they ought to have used a little lumber 
somewhere in the blamed thing? 

i. % <& 


Other Poets than Ours. 
A Happy New Year 


(2) Thou shalt love thy lineyard competitors as thyself and transgress not Now to you, 


theic laws, for the penalty is great, 


Verily they have good memories 
and long arms and shall smite thee with thine own weapons. 


A Happy New Year 
Right straight through ; 


(3) Thou shalt not monkey with thy competitor's contractors, for verily the 


wrath of the mighty is terrible and endureth forever. 


thy competitor's 


bless thy 


(4) Thou shall meet thy lineyard competitors on the level and keep thy 
promises to them, for verily they shall smite thee with great force and 
there shall be weeping and wailing and gnashing of teeth. 

(5) Thou shalt not run down thy competitor's stock in the eyes of thy 
customers, for verily I say unto you thou shalt be repaid a thousand- 
fold. 

(6) Thou shalt not take advantage of thy competitor's big heart, purchase 
stock from him at wholesale prices with which to fight him, and return- 
ing to thine own yard, undersell him with his own stock, for verily 
that is the unpardonable sin and the mighty wrath of thy competitor 
shall be visited upon thee and thine for years to come. 

(7) Thou shalt not sneak around and find the amount of thy competitor's 
estimate in order that thou mayest secure the bill, for verily this is a 
great sin and thy competitor shall learn of it and his revenge shal] be 
mighty. 

(8) Thou shalt not get it into thy head that thou canst undersell thy 

' Jjineyard competitors by fair means or foul, for verily I say unto you 
thou canst not undersell him. Verily he shall harden his heart against 
thee and undersell thee on everything, for behold he is mighty and his 
strength wavereth not. Whilst his yard in thy city selleth lumber at 
a loss, the remaining yards in his line maketh a goodly profit, and 
whilst one yard loseth money the general office of 
line still receiveth the fruits of its investment. Selah! 

(9) When thy competitor questions thee regarding thy dealings, affecting 
him and whatsoever he possesseth, thou shalt tell him without mental! 
reservation or secret evasion whatsoever, and he shall! 
memory. 

(10) Thy competitor hath a heart as big as a ham and thou shouldst respect 


him. He looketh forward to the profit account with great longing, but 
he hath a delicate code of right and wrong and is quick to anger 
shouldst thou transgress his law. Be thou ever on the alert that thou 
dealest on the square with thy lineyard competitors and behold they 
will not molest thee. 

W. M. Hay, Lone Wolf, Okla. 


And may your cup of bliss be full, 
But you—never ! 
LAMPTON 
New York City. 
This blows the lid off the Asso- 
ciation Season. From now on and 
for some time hence large war par- 
ties of retailers will be gathering 
in many states and putting on paint 
and feathers for the poacher, the 
demurrage man, the catalog house 
nud other hostiles. The lumber jour- 
nalist will be present, ready to meet 
all comers at the banquet table. The 
retailer will go home full of inspira- 
tion and consomme Julienne, his only 
regret being that it is 363 days to 
the next one. 


Speaking of matches, the French 
government purposes giving away 
reproductions of masterpieces on its 
matchbox covers. Every time a 
Frenchman buys a box of matches 
he will get a Raphael, a Boucher or 
a Fragonard, These and the cigar 
store premiums will permit any 
heavy smoker to set up housekeeping 
on short notice. 
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WASHINGTON NEWS. 


. 

WASHINGTON, D. C., Jan. 9.—Following the holiday 
vacation Congress in reconvening is settling down to 
the business of working out a program to handle the 
volume of matter to be disposed of before the session 
closes, early in March. Appropriation bills and admin- 
istration measures, including a tariff commissior bill, 
a ship subsidy bill, a Panama canal toll bill, and a 
consideration of a portion of the monetary commis- 
sion’s report, will be given right of way to the exclu- 
sion of such popular measures as the parcels post, 
which, among others, is expected to be lost in the 
shuffle. 

A new Taft policy is being evolved. This became 
known at the White House this week when nearly 
a score of senators and representatives called on the 
nation’s chief executive in one day to talk over legis- 
lation for the remainder of the short session. This 
policy contemplates the passage of only such bills as 
will extend the country’s commerce at home and 
abroad and will add to the country’s prestige in 
foreign markets. 

To this end President Taft is urging the enactment 
of a tariff commission bill, a ship subsidy bill, a 
Panama canal toll bill, and he may ask Congress to 
take up a portion of the monetary commission’s report 
at this session. All of these measures bear directly 
upon the country’s business interests either domestic 
or foreign. 

It is stated that it is the President’s purpose in 
proposing a permanent tariff commission to obviate 
the disturbance to business conditions generally when 
ever a general tariff revision is proposed. This is his 
strongest argument in favor of a permanent commis 
sion which can make its inquiries at leisure and give 
Congress the data on which to base schedule-by 
schedule revision, which revision is desired. 


Ship Subsidy. 


As for the ship subsidy proposition, that will be 
urged by the President on the ground that it will 
extend the country’s trade relations, especially in 
South America, by giving to American ships a sufli- 
cient subsidy to enable them to compete on the high 
seas with the ships under foreign flags. This propa 
ganda has assumed definite form in the pending 
Gallinger bill, which increases the ocean mail rates to 
American ships. , 

Panama canal toll legislation has the same end in 
view. It is designed to facilitate the commercial in 
terests by giving them a definite schedule of canal 
expenses at least two years before the opening of the 
great waterway. The proposed bill allowing the coast- 
wise ships to use the canal free of charge is along the 
same line as the other canal measures now in the 
process of making. 

A vote on the merits of the three reports submitted 


to the House on the findings of the Ballinger-Pinchot 
investigating committee may be expected during the 
present session, if the decision made the latter part of 
last week by the rules committee of the House may 
properly be regarded as an indication of that com- 
mittee’s willingness to let the matter come to a vote 
in the House. The committee notified Representative 
Hitchcock, of Nebraska, that it would grant him a 
hearing on his resolution calling for the consideration 
of the Ballinger-Pinchot reports in the House the latter 
part of this month. 

Advocates of conservation legislation believe that 
Congress is practically deadlocked on that subject, and 
will remain so while Secretary Ballinger continues head 
of the Interior Department. President Taft and Secre- 
tary Ballinger, it is stated, disagree sharply. There 
are factional lines in Congress. The different repre- 
sentatives of Alaska are not in anything like accord. 
All sides are suspicious of whatever is offered with 
regard to Alaska coal, and actual information con 
cerning the needs of this territory is lacking. 

Political and factional prejudice is giving great 
worry to the friends of Alaska who want something 
done for it. Anything that Secretary Ballinger favors 
is regarded in some quarters as undesirable. In other 
directions there is serious prejudice against any pro 
gram which President Taft favors. This because of 
severe criticism which was called down by the Presi- 
dent’s Alaska government bill of last session. 


The Coal Lands Bill. 


Senator Nelson, chairman of the public land com- 
mittee of the upper House, has a bill pending looking 
to leasing of coal lands. This bill has fallen under 
criticism, some of it sensational. Some of the Alaska 
authorities go so far as to say that if the measure 
passed it would ultimately turn over to the Guggen- 
heims and other claimants not only the Cunningham 
claims in the Katalla coal field but over 200 other 
claims that have been entered in that district. 

The National Conservation Association favors the 
Nelson bill. It is being redrafted and will be pre 
sented as the administration measure. Secretary 
Ballinger does not favor it, and with him in opposi- 
tion stands Judge Wickersham, delegate from Alaska, 
who has generally been a fighting opponent of Ballin- 
ger. The present situation is stated to be the most 
remarkable complication which has confronted Congress 
since the struggle for control of Alaska started. 

Rapid progress is being made by the tariff board in 
the investigation into the paper and wood pulp 
schedule. It will not be surprising if an early report 
to the President on this schedule will be made by the 
board. It is not supposed that the President can lay 
the facts before Congress in time to make revision of 
this schedule possible in the present session, for, even 
if a report should be made at once, there would be 


many obstacles put in the path of any attempt to 
revise a single schedule of the tariff. 

It is believed that the report will show that the 
duties on paper and pulp should be lowered. A care. 
ful and painstaking investigation is being made and 
the report, when it comes, is expected to be of unusual 
value. 

Government Timber. 

Senator Borah, of Idaho, called on the President 
late last week and told him that millions of dollars’ 
worth of the finest timber in the world, in the Idaho 
panhandle, is being lost because there are no laws that 
will permit of its being sold. He wants to protect the 
interests of homesteaders who made entry on govern 
ment lands and have not perfected their titles but 
who lost valuable timber by its being fire killed in the 
forest fires of last summer and fall. 

Secretary Ballinger has prepared a bill the passage 
of which will obviate some of the difficulty. It 
approves of the sale by the government of timber on 
the public domain devastated by the forest fires. The 
secretary stated, in this connection, that the govern- 
ment would have to sell the timber itself, as to permit 
homesteaders to do so would be to invite some of them 
to dispose of the timber, take the cash derived there 
from, and throw up their entries, leaving the govern 
ment to ‘‘hold the bag.’’ 

The vacancy in the chairmanship of the Senate 
committee on interstate commerce, caused by the death 
of Senator Elkins, and the fact that Senator Clapp, of 
Minnesota, prominent as an insurgent, is in line for 
the head of this great committee, emphasize the 
rapidity with which the ‘‘old guard’’ is disappearing 
and the probable approaching control by the pro 
gressives in the Senate. 

Miscellaneous Measures, 


President Taft believes that there is not the slightest 
danger of war between this country and Japan and so 
expressed himself to White House callers recently. 

Urgiug higher ‘standards of efficiency instead of in 
creased freight charges as the remedy for the situation 
in which the railroads of the country find themselves, 
Louis D, Brandeis, of Boston, counsel for the traflic 
committee of commercial organizations of the Atlantic 
seaboard, has filed with the Interstate Commerce Com 
mission his brief in opposition to the rate increase 
proposed by the roads in Official Classification territory. 

Members of Congress are receiving protests from all 
parts of the country against establishing a criminal 
reformatory near Mount Vernon. The agitation in 
this connection has started up a widespread controversy. 

Postmaster General Frank H. Hitcheock, while call 
ing on the President recently, notified Mr. Taft that 
without additional apropriations the postal savings 
banks could not be extended beyond the forty-eight 
experimental offices now equipped and doing business. 





ARGUMENTS BEFORE INTERSTATE COMMISSION ON THE PROPOSED FREIGHT RATE ADVANCES. 


ADVANCED RATES POSTPONED. 

{Special telegram to the AMERICAN LUMBERMAN. } 
Wasuinaton, D. C., Jan. 12.—The argument in the 
eastern advanced rate cases has closed. The western 
cases are to proceed on Monday. Sixteen hours will be 
allowed for argument. Commissioner Clements an- 
nounced today that in view of the time which neces- 
sarily will be consumed in considering the cases and 
the importance of. the questions involved, it is likely 
that the commission will not have time to grant full 
hearings and give detailed consideration to all the mat- 
ters involved by February 1. In view of this situation 
and at the suggestion of the commission, the carriers in 
official classification territory, parties to the present 
proceedings, have agreed to postpone further the effective 
date of the rates involved until March 15, so that the 
commission may have suflicient time to give proper 

consideration to the important matters involved. 





DEFENSE OF THE CARRIERS. 


WASHINGTON, D. C., Jan. 10.—The advanced rate case 
argument 'this morning was opened by Clyde Brown, 
for the New York Central, who reviewed his brief 
which contains a comparison of the statistics of that 
road for 1910 with those for 1909, showing that there 
will be for 1910 a surplus, not allowing anything for 
improvements or betterments, of about $1,000,000 as 
against that of $4,700,000 for 1909, also making no 
allowance for these items. He showed that during the 
year the capitalization was increased $44,000,000, and 
that there had been a decrease in the funded debt of 
$25,000,000. He stated that the returns for last year 
would not have been so good as they were had it not 
been for the fact that they received from its invest- 
ment in the Lake Shore road a larger return than ever 
before, a regular dividend of 12 percent and an extra 
6 percent that came from dividends on the capital 
stock of the Lake Erie; this, however, is an unusual 
source of income and could not be counted upon for 
the future. 

Regarding the large expenditures that had been 
made in the Grand Central terminals he stated that 
it is estimated that when completed it will represent 
an expenditure of $82,000,000, of which $44,000,000 
was expended during 1909, and nearly $10,000,000 dur- 


ing 1910, and this as well as other expenditures of a 
like nature, while they have been practically forced 
upon the company, are of such a size and magnitude 
that they will not yield an adequate return. He also 
made the statement that it is still necessary to secure 
another $42,000,000 for the completion of the terminal, 
and that as soon as the company can make the proper 
arrangements with the city powers, it will be necessary 
for it to construct new freight terminals, which will 
call for enormous expenditure and which will not yield 
returns for a long time, as in the nature of things it 
will have to be built for the future rather than for the 
present needs. 

Replying to questions by the commissioners Mr. 
Brown stated that no arrangements have yet been 
made for securing the $42,000,000 still needed for the 
completion of the Grand Central terminal. He stated 
also that he could not account, without a study of the 
figures, for the fact that the Pennsylvania road is 
capitalized at only $300,000 a mile, while the New 
York Central shows $600,000, unless perhaps it was due 
to the large number of leased lines which it operated. 

Mr. Clifford Thorne, representing the meat packing 
and live stock interests of Iowa, stated that Mr. 
Gowen was not as frank with the commission as had 
been his witnesses, who have freely stated that if the 
present advance in rates is granted it will be followed 
by others. He stated that the present decision of the 
commission is important, not so much for the dollars 
and cents it involves as for its effect upon the future, 
and that not since the famous Dred Scott decision has 
there been a case before any tribunal so farreaching 
and sweeping in its effect. The railway companies 
have made the question of revenue the issue, but in 
order to determine that, what basis of calculation will 
the commission use—the cost of the property or the 
original capitalization? There is absolute necessity 
for the determination of some reasonable basis for 
deliberation before the commission can hope to get 
anywhere. It should be the value of the property used 
in the public service at the time the rate is made; in 
which case no evidence has been presented to the 
commission upon that point. It would be necessary 
for the commision to have this information before it 
could render an intelligent decision in the matter. One 
of the elements entering into the value of any road 
is what it would cost to replace it under present con- 


ditions of use, and this is the position that has been 
adopted by many of the state railway commissions and 
has been approved by the United States Supreme 
Court. 

The railroads have not offered sufficient proof that 
they need additional revenue, and it is impossible 
to determine that point until it has been ascertained 
what the value of the property is that is being devoted 
to the public service. Mr. Thorne stated that he 
would be prepared to show in final argument that the 
credit of the railroad companies is better than that 
of any of the industrial properties. He said also that 
he believed that their net earnings have been steadily 
increasing during the last twenty years, and that it 
could be shown that the last year was the most pros- 
perous year in their history. 

Mr. Thorne was followed by Walter L. Fisher, of 
Chicago, who stated that he was disappointed with the 
arguments that had been presented by the curriers, 
as they did not present the necessary features that 
would enable the commision to arrive at a decision 
that would be finally satisfactory to the carriers or to 
the shippers. He stated that he regarded this as the 
most important case that ever has been heard before 
any tribunal with respect to the transportation prob- 
lems of the United States. There is no question that 
goes more deeply into the whole fabric of industrial 
life than that of transportation as it is involved in 
this case. He stated that those he represented were 
not antagonistic to the carriers in any respect; that 


they were anxious to have the matter treated with 
absolute fairness; that if they were of the opinion 
that an increase in the rates was at this time neces 
sary to enable the carriers to maintain, exten and 


develop any proper use of their facilities he would not 
be here opposing the advance. But they do not be 
lieve the necessity has been shown, and the ! urden of 
proof is on the railroad companies to show this. ‘They 
believe that if any increase is necessary it should be 
thrown over the entire traffic and not upo: ram 
classes or divisions of that traffic. ; 
Mr. Fisher said the thought in the mind yn 
gress in amending the law was that the ers ' 
petitive rate making had gone by. eal 
They also knew that under the law ‘ nce 
existed the only effective way of attacking * 
by a complaint on the part of some shipp«' 
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tended to give the Interstate Commerce Commission 
the authority and power to place rates and rate 
making upon a firmer foundation, one that would 
stand as the test of rate making in this country. It gave 
to the commission for the first time the effective power 
to do that. It left the burden on the shipper, the same 
as before, if the shipper attacked a rate, but it placed 
the onus on the carrier to show that a proposed increase 
was just and reasonable. To say that it is to be the 
value of the service to the shipper is regulating the 
shipper instead of the carrier and the rates; but even 
assuming that to be true what proof has been offered to 
show the cost to the carrier? It is conceded that the 
cost has been increased and the value to the shipper in- 
creased. The entire contention seems to be that class rates 
have not heretofore borne their fair proportion of the 
freight rates. He stated that, even though it might 
be true, as suggested by Commissioner Prouty, that it 
would be a work of years to secure the necessary 
information along lines for rate making indicated by 
counsel, yet it is the right and duty of the commis 
sion to go into the matter without hesitation or flinch 
ing and get at the bottom of the matter. 

Mr. Fisher was followed by F. B. James, represent 
ing the National Industrial Traffic League, who made 
an attack upon the figures presented to the commis 
sion by the shippers. 





ARGUMENTS IN THE ADVANCE RATE CASES. 


WasHINGTON, D. C., Jan. 11.—At the opening of the 
session of the Interstate Commerce Commission, held for 
the purpose of hearing arguments in No. 3,400, of the 
socalled advance rate cases, Acting Chairman Clements 
stated that a few moments would be granted to receive 
a petition and hear a few remarks in connection there- 
with by J. J. Claire, who presented a set of resolutions 
prepared for the Brotherhood of Locomotive Engineers 
and the Brotherhood of Railway Trainmen of the Bal- 
timore & Ohio and the Baltimore & Ohio Southwestern, 
which were indorsed by practically all of the employees of 
those roads, and in which they ask that the commission 
see to it that there shall be a reasonable increase in the 
rates, which they consider to be necessary by reason of 
the increased cost of materials, supplies ete. The main- 
tenance of the present high standard and the better 
equipment necessary to do this have all tended to 
largely increase the cost of transportation. It is felt 
that there must be a reasonable increase if this is to be 
sustained; that scientific management and good inten- 
tions will not get the results. These petitions, offered 
by Mr. Claire for the locomotive engineers, by J. A. 
Nee for the trainmen and W. J. Burke for the con- 
ductors, were the almost unanimous opinion of more 
than 15,000 employees ofthese two roads. 

The acting chairman stated that it had been decided 
that four days would be devoted to the argument of this 
case, the opening argument to be that of Frank Lyon, 
attorney for the commission. F. I. Gowen and Clyde 
Brown will consume three hours in the opening and 
reserve five hours for their closing arguments. Mr. 
Thorne stated that he would take up about half an 
hour with his opening argument and reserve the balance 
of his time for the western cases. Mr. Fisher will be 
allowed two hours, and any time which he does not 
use will go to the credit of Mr. James, who also will be 
allotted two hours on his own account. Mr. Brandeis 
and Mr. Spelling have been allowed half an hour each. 

Mr. Lyon reviewed his brief and called the attention 
of the commissioners to various tables which he had com 
piled from figures that had been presented to the com- 
mission by the carriers during the last ten years, taking 
twelve in Official Classification and twelve in Western 
territory. One of the effects of these comparisons has 
led to the conclusion that any figures that are available 
as to the cost of road and equipment do not mean much 
of anything. An investigation of the proposed increased 
rates shows, according to his deductions, that this is not 
by any means the general advance in rates which the 
carriers would have it appear, an examination showing 
that the increases proposed would affect only 15 per- 
cent of the tonnage and probably from 20 to 25 percent 
of the revenues. He stated that his investigation had 
only emphasized further his opinion that this case is one 
that must be drawn from the available statistics. It 
would have to be considered almost entirely on the 
evidence of the presidents and officials of the various 
carriers, and their position was that, regardless of what 
the revenues have been, it is a fact that their securities 
can not be negotiated—whether due to legislation or not, 
they can not be negotiated—and they called attention to 
the various bonds at 4 percent which they had been 
unable to dispose of either in this country or in Europe, 
this being done with the intention of showing that today 
railroad securities are not considered as desirable by 
the public. For that reason he had prepared a com 
parison with the best rates and bonds available and it 
was found to be in favor of the railroads and their 
Securities, it beitig shown that their stocks are highly 
desirable, 

He referred also in detail to the showings of some of 
the carriers which show marked advances in values, for 
the purpose of showing that there is nothing before the 
‘mmission that bears out the claims they have advanced. 
€ urged earnestly that there should be some change 
the methods of making reports to the commission 
Which would give it reliable information and would show 
more definitely what is done with the revenues of the 
“arriers. Jie advanced the idea which has been already 
Set forth that capitalization can not be taken as a 
basis for rate making because of the wide variations in 
‘apitalization per mile as between certain carriers operat- 
ng in the’ same territory and between the same points. 


There is absolutely no relation, he said, between bonds 
ind capitalization. 


in 


Claims of the Carriers. 

F. 1. Gowen, of counsel for the carriers, explained to 
the commission that even before the passage of this act, 
and for some time previous to the advance in rates 
here under discussion, meetings had been held by the 
carriers brought about by the increase in operating 
expenses. No decision was arrived at because of the 
times of depression that came up in 1908, and it was not 
decided upon until 1910. He called attention to a fact 
which he wished to emphasize, namely, that this was not 
an advance in rates made primarily for the purpose of 
meeting the advances that had been made in the wage 
scales but because of the many advances in expenses 
that have been made during the last few years, many of 
which it would be difficult to itemize but which in the 
aggregate amount to enormous proportions; and that it 
will be more difficult to meet modern requirements, ani 
it would be difficult to see how it could be possible to 
keep up the present high degree of efliciency if there 
is not to be an increase in the income. The policy of 
the railroad companies has been to expend all they can 
in the improvement of their roads, and not so much with 
the idea of lessening the cost of operation as with that 
of bringing about a greater degree of safety of opera- 
tion; and it has been enforced legislation along this 
line that has been one of the elements that have added 
very largely to the cost of operation; the main ques 
tion is, how can they operate safely and conduct the 
increasing volume of business that is expected in the 
next few years? Mr. Gowen stated that he thinks an 
advance of $34,000,000 in wages certainly would seem 
to justify an advance in rates amounting to only 
$27,000,000. He thinks Congress gave the commission 
power to suspend the proposed advances and that if it 
does so it must leave the rates where they were at the 
time the law went into effect. If the commission should 
decide to keep its hands off, and allow the advances to 
become effective, it would not alter in any way its right 
to take up the question of the reasonableness of any 
individual rates. He stated that he could conceive of 
nothing that would be more hurtful to the railroad inter 
ests of the future than for the commission to say that 
they should not be allowed to earn any more than 6 or 
even 7 percent on their income. 

Asked by Commissioner Lane as to whether he be 
lieved there would have to be a gradual increase in rates 
for all in the future, Mr. Gowen replied that he would 
not care to answer that. The commissioner then asked 
if the present increase was granted would it be taken 
by the railroads as meaning that there must be the 
granting of following increases; to which Mr. Gowen 
replied that it would not, and said the commission is 
sitting at this time for the purpose of determining 
whether the traffic officials of the various interested car 
riers are mistaken as to the necessity for the increased 
revenues, and if there is a necessity it is to be deter 
mined as to how best these increased revenues are to be 
secured. 


Chairmanship of the Commission. 


‘or a week or longer there has been a tentative under 
standing that a conference of the commission would be 
held Friday last for the purpose of electing the chair- 
man, but the absence of Commissioner MeChord, and 
the illness of Commissioner Harlan followed by his trip 
to New York on private business Thursday last, made it 
necessary that the matter should be postponed to the 
present week. It was, therefore, expected that there 
would be a decision of the matter at a conference held 
this morning, but the time was limited, owing tq te 
fact that the arguments in the advanced rate cases began 
at 11 a. m., and again nothing was done; in fact, it is 
understood that the entire time of the conference was 
devoted to a discussion of the pending arguments. In 
this connection it may be stated that Commissioner Lane 
has expressed himself as being in favor of the appoint 
ment of Commissioner Clements to the position of chair- 
man, on the theory that the honor should go to the one 
who has been longest in the service, that is, under the 
present system of electing a chairman for an indefinite 
length of time. He has, however, expressed himself as 
being in favor of the passing of the chairmanship from 
year to year. It is safe to say that Commissioner 
Clements will be the choice of the other members of 
the commission. 


BRIEF IN THE ADVANCE RATE CASE. 


WasuinoTon, D. C., Jan. 10.—The brief of the Illinois 
Manufacturers’ Association, presented by William Duff 
Haynie and H. C. Lust, ignores the question of the 
financial condition of the carriers, believing that the 
Interstate Commerce Commission has able statisticians 
who are fully capable of dealing with that feature of 
the case, and proceeds to deal with the main proposi 
tion—‘‘ What constitutes a reasonable rate?’’ The 
railroads contend that it is the value of the service to 
the shipper, namely, all that the traffic will bear. The 
brief states that it should be all that the carrier is en 
titled to earn not to exceed 6 percent upon the amount 
actually invested in good faith in the property, provided 
the property has been efficiently operated, and the ra*es 
which will yield such return do not unduly burden the 
publie. 

The position is taken that a blanket rate covering 
several roads in the same territory obviously must be 
productive of inequality and injustice; roads cost varying 
amounts, all in good faith; if rates are limited to the 
cheaper road so that it only earns 6 percent, a smaller 
return is given to the more expensive road; on the other 
hand, if a 6 percent is allowed to the more expensive 
road and the same rate allowed to the cheaper, an ex 
orbitant return is given to the cheaper one; and it is 
doubtful if there is any more important and perplexing 
problem before the commission. 

Under the law, as amended, the burden of proof is 
on the carrier and, therefore, it is necessary that it 





should show that the proposed increase in rates is rea- 
sonable and just, and this necessitates that the carrier 
shall find a basis on which it is justified in earning a 
return. It must be one of three things: the repro- 
duction value of the railroads, the amount of money 
actually invested in good faith, or the value of the 
service to the shipper—a certain basis must be selected 
and that must be the right one. It is contended, for the 
association, that the proper basis is the actual investment 
of the carrier in good faith if the road is efficiently 
operated and the rates just to the people. 


What a Basis Must Show. 


The elements composing a basis, if it is to be the 
reproduction value of the railroad, must be shown as 
follows: What part is made up of gifts from the peo; 
ple; what part is invested in terminals; what part is de- 
voted to the main lines, sidings, equipment ete.; what 
part of the property has been purchased with money 
taken from earnings, and whether depreciation charges 
are included; what part of the value is the socalled 
unearned increment. If all this can’ be shown, the ear- 
rier has made a prima facie showing of what it is 
going to take as a standard for the measurement of 
rates. But, before the carrier will then have established 
a prima facie case, it will have to show that it has been 
in the past and is still efficiently operated, and that it 
has exercised good judgment in its operation; that the 
rates, even though they will not yield an unreasonable 
return, will not unduly burden the people; it must be 
shown that the particular article to which a rate is to 
be applied can stand the proposed advance; that it is 
not burdensome on that commodity; that the relativity 
of that rate to rates on other commodities is not out of 
line, and is also not out of line as to other localities. 
If the carrier has not made out such a case as this, 
counsel holds that the commission is without power 
to grant an increase, 

Features of the Brief. 

The essential features of the brief are as follows: 

As a matter of right, a railroad is entitled to earn from 
the aggregate of all its rates a reasonable return upon the 
amount of money it has actually invested in good faith in 
its property, provided its road is economically and efficiently 


— and the rates will be no unjust burden on the 
public. 

Where, however, there are in the same territory roads of 
unequal cost of construction, if a blanket schedule of rates 
should be made it should be based on the actual cost in 
good faith of the average road in that territory; the mere 
fact that the road most favorably situated will earn more 
is no objection to the proposition. 

A carrier is not entitled to capitalize that part of its 
assets given to it by the public. 

A carrier ts not entitled to capitalize the increase in value 
of the road brought about through lapse of time, commonly 
called the unearned increment. 

A carrier is not entitled to capitalize the value of the 
road as a going concern. 

A railroad is not entitled to earn the same rate on the 
cost or value of its terminals as upon its main line, as 
terminal property is not self-sustaining and constantly in- 
creases in value. The burden therefore rests on the carrier 
to show what part of its basis is terminal property. 

The carrier is not entitled to earn as much on money put 
back into its property from earnings as on other capital. 

The reasonable return on whatever basis it is adopted to 
which a carrier is entitled is a sum not to exceed 6 percent, 
and this sum represents everything to which the carrier 
is entitled. 

Where the profits on the aggregate of the rates give to 
the carrier a reasonable return, but its capitalization is in 
excess of the amount actually invested in good faith, so that 
this return will not allow it sufficient to pay interest on its 
capitalization, the carrier should not be allowed to advance 
its rates for the purpose of paying such Interest until it has 
pat into the property such additional sum as is represented 
xy the difference between the amount actually invested in its 
property and its capitalization. 

It is not efficient management if a carrier whose stock 
is selling in the open market for more than $200 a share 
issues its stock to stockholders for $100 a share, or for any 
sum less than the real market value. 

In this inquiry the carriers have not made out a case, 
and therefore are not entitled to any increase. 


. Amended Section 15. 


The brief calls attention to the effect of the amended 
section 15, which has revolutionized the whole pro 
cedure with regard to rate litigation, It has placed the 
burden squarely upon the carrier of showing what is a 
reasonable rate. <A railroad must now show affirmatively 
the converse of the burden formerly upon the shipper. 
Various decisions of the state and the United States 
court are cited to bear out this contention. Under the 
law as it now exists, and in order to justify an advance, 
the carriers must show the present rates to be unrea- 
sonably low, and, therefore, are in exactly the same posi- 
tion as if attacking a tariff fixed by a commission before 
the recent amendment went into effect. 

As to an adequate return, the brief says ‘‘it seems to 
be difficult, if not impossible, to lay down any rule or 
principle that will operate equitably and justly uader 
all circumstances. Ordinarily the amount generally real- 
ized upon similar investments in the locality of the one 
under consideration is deemed fair and guaranteed to the 
investor, and the estimate is based on the amount actual 
ly invested in good faith; fictitious valuations, indicated 
by over issues of stocks and bonds not representing actual 
money, being rejected. The mere fact that a corporation 
has outstanding bonds and stocks in large amounts on 
which the holders claim interest and dividends is by no 
means conclusive of the value of the property or the 
amount actually invested.’’ 

exorbitant rates can not be exacted from the public, 
for the sole reason that persons interested in a corpora 
tion have contracted with it and with one another for 
profits in excess of that which amounts to a fair and 
reasonable return on the money actually invested or the 
equivalent of the actual value of the plant. The capi 
talization or actual cost may for some reason far exceed 
the utmost value of the company’s property. The plant 
may have been built at an extravagant and wasteful cost, 
or may not be well adapted to the uses for which it was 
intended. Under exceptional and peculiar circumstances 
what ordinarily would be a reasonable rate of profit on 
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the entire investment is disallowed as being more than 
the service is worth to the public and, therefore, unjust 
to it. 

If, in construction or purchase, more money has been 
put into a plant than is required for one adequate to the 
demands of the community, the usual return on such 
sum would be more than the service rendered the pub 
lic is worth. Both the public and the public service 
invester are to be considered and justice done each. 

* * However, it seems to be held generally that 
in the absence of peculiar and extraordinary conditions, 
such as a more costly plant than the public service of 
the community requires, or the erection of a plant at 
an actual, though extravagant cost, or the purchase of 
one at an exorbitant or inflated price, the actual amount 
of money invested is to be taken as a basis, and upon 
this a return must be allowed equivalent to that which 
ordinarily is received in the locality in which the business 
is done, upon capital invested in similar enterprises. In 
addition to this, consideration must be given the nature 
of the investment; a higher rate being Yegarded as 
justified by the risk incident to a hazardous investment. 
* * * To some extent, therefore, every case must 
stand upon its own circumstances in respect to the rate 
to be allowed as well as the valuation upon which it is 
to be caleulated. 

Railroads Need Encouragement. 

Proceeding to the second part of the argument it is 
stated that there is no question but that railroading 
needs encouragement; that the common carriers of this 
country have performed a wonderful service; but it is 
claimed that they have reaped enormous rewards and 
have shared to a remarkable extent in the prosperous 
conditions which they have helped to create. Various 
court decisions are quoted in support of the contention 
that the best way to meet existing conditions is to base 
the rate upon the cost in good 
road in any given territory. 

In this connection it is suggested that in some way 
and at some time the value per mile of road will be 
established as a basis for the freight rate for that par 
ticular road. ‘‘When that value per mile is established 
it will be found to vary so much with different roads 
between competing points that, if the rates are fixed 
so as to give the lawful return to each road, each road 
will have a rate which will differ from other roads in 
the same territory. This condition would not be for the 
benefit of either the railroad or the public; confusion 
and injustice would result. The only thing that can be 
(one in any way approaching fairness is to make the 
same rate for all roads running between competing 
points; and the problem is to fix that rate on a_ basis 
that will come the nearest to being fair to all roads 
competing in a given territory.’’ It is suggested that 
this may have to be the average value for the average 
road, 

‘* Wherever a road has money invested which is bring 
ing it in a return, that return should be considered part 
of the income of the carrier for the purpose of ascer 
taining whether it needs an advance in rates.’’ 


faith of the average 


Unearned Increment. 

Referring to the unearned increment, to which ref 
erence has been made at such great length all through 
the hearings, the statement is made that the name is a 
misnomer, that there is no such thing as an ‘‘ unearned 
inerement,’’ as applied to railroad property; and in this 
connection the suggestion is made that a state should 
not tax a railroad on a greater value than that upon 
which it can earn a reasonable return. Rates can not and 
should not be based on the physical value of the prop 
erty; this would mean a constantly increasing rate. 

Calling attention to the argument of the eastern 
carriers that they are entitled to an increase in rates 
because of the increased wages they are compelled to 
pay, the contention is made that the country is not yet 
clear of the business depression through which “it has 
been passing, and to follow the contention of the car- 
riers that because times are not so good, cost of living 
has so advanced, need for increased wages would mean 
that, if followed to a logieal conclusion, the time when 
the earriers would expect to collect their highest rates 
would be in a time of panie. 

The carriers have not shown what part of their cost 
of reproduction should be proportioned to terminals, 
and in this particular they have not sustained the bur 
den of proof placed upon them. 

Money spent for betterments is for the benefit of the 
stockholders, as well as for the better service to the pub 
lic, and both should contribute toward it; the public 
should not be asked to contribute at all. Where the 
carrier has made betterments from earnings the public 
should not now pay dividends on those betterments 
capitalized. 

When the railroads come before the commission with 
the argument that they should be allowed to increase 
their freight rates, because if they do not they will not 
be able to sell their securities, or will not be able to 
pay dividends, the burden rests on them to show that the 
money actually invested in good faith in their property 
has been equal to the amount of their capitalization on 
whieh they wish to pay interest and dividends. 

As between mismanagement by industrial corporations 
and railroads, it is stated that if the industrial corpora- 
tion is mismanaged no one is hurt but the stockholders 
that own the company; but in the ease of a public 
service company it is the people who pay, and if a 
railroad loses money the officers look to the publie for 
recoupment; therefore, it is claimed that the public have 
a right to insist that railroads shall be managed honestly 
and efficiently, and if they are not so managed that the 
people do not pay. And it has been so that, almost from 
the time when first there was a railroad in the United 
States, regulation has been necessary; and it is in con 
nection with this statement that a very interesting bit 
of information, possibly not generally known, is given: 


‘The first railroad in the United States was the Quincy 
railroad, built in 1826; then in 1827 the Mauch Chunk, 
nine miles long, and costing $27,000, was built in sixty- 
three days. The Baltimore & Ohio, using horsepower, 
fifteen miles long, was built in 1830; the Mohawk & 
Hudson was built in 1831 and was the first to use 
locomotives, the Baltimore & Ohio was the second. In 
1835 there was in the whole United States 918 miles of 
railroad.’’ 

The commission is asked to bear in mind that the 
proposed advances under consideration are only a 
‘*wedge’’ for a general advance if the carriers can 
establish the principle they are trying to, namely, that 
they need more money and are justified in getting it from 
the publie. The railroads clearly, must overcome the pre- 
sumption that the present rates are remunerative, and 
amply remunerative, before the carriers should be al- 
lowed to introduce the wedge. 

In conclusion the brief states that the commission 
knows what a tremendous part in the cost of living is 
the freight rate of the carriers. Every article entering 
into commerce feels it. Even though the margin between 
operating expenses and operating revenues grows smaller, 
yet, it is claimed, the aggregate net operating income 
is larger today in spite of the higher proportion for 
operating expenses. 


’ 


’ 





ASSIGNMENTS FOR HEARINGS BEFORE INTER- 
STATE COMMERCE COMMISSION. 


Wasuineton, D. C., Jan. 4.—The following hearings 
have heen set by the Interstate Commerce Commission: 

At Vhiladelphia, January 20, before Special Examiner 
Vassault- 3527 Tennessee Lumber Manufacturing Company 
vs. Norfolk & Western Railway Company. 

At Chicago, January 23, before Special Examiner Mackley 

3664 Chicago & Riverdale Lumber Company vs. Chicago 
& Erie Railroad Company et al. 


At St. Louis, Mo., January 26, before Special Examiner 
Mackley-- 3404 J. G. Miller vs. Trinity & Brazos Valley Rail- 
way Company. 3411 Ozark Cooperage & Lumber Company 
vs. St. Louis & San Francisco. 

At New York, January 80, before Commissioner Prouty 
3975 Board of Trade of the City of Chicago ys. Atlantic 
City Railroad Company et al. 

At Portland, Ore., February 2, before Special Examiner 
Prouty—3628 Medford Traffic Bureau vs. Southern Pacific 
Company. SY IL. S. Giles & Co. et al. vs. Southern Pa- 
cilie Company et al. 3646 Portland Lumber Company et al. 
vs. Oregon Railroad & Navigation Company et al. No. 18. 
In the matter of investigation and suspension of lumber 
rates from Willamette valley points. 

At San Francisco, Cal., February 6, before Special Exam- 
iner Mackley--3509 Northern California Lumber Company 
vs. Southern Pacific Company. 








At Birmingham, Ala., February 6, before Special Examiner 
Pugh — 3668 Alabama Lumber & Export Company vs. Cen 
tral of Georgia Railway Company et al. 


At New Albany, Miss., February 8, before Special Exam 
iner Pugh--2725 Houlka Tie Company vs. Mobile, Jackson 
& Kansas City Railroad Company et al. 


At Little Rock, Ark., February 9, before Special Examiner 
Pugh-—3607 Sawyer & Austin Lumber Company vs. St. 
Louis, Iron Mountain & Southern Railway Company et al. 
3608 Sawyer & Austin Lumber Company vs. St. Louis, Iron 
Mountain & Southern railway et al. 


At Oklahoma City, Okla., February 13, before Special 
Examiner Pugh—-3461 Louisiana Saw Mill Company, Lim- 
ited, vs. Louisiana Railway & Navigation Company. 


At Cairo, IIL, February 20, before Special Examiner Pugh 

3702 Paducah Cooperage Company vs. Illinois Central 
Railroad Company. 86938 Thompson, Thayer & MeCowan vs. 
Illinois Central Railroad Company. 





COMPLAINT AGAINST RAILROADS. 


WASHINGTON, D. C., Jan. 9.—The following complaints 
have been filed with the Interstate Commerce Commis- 
sion: 


Wheeler Holden Company, Buffalo, N. Y., vs. Louisville & 
Nashville railroad— Movement of seven cars of cross ties 
from Yale, Ky., to Cincinnati, Ohio. Rate collected 43 
cents; the latest legal rate 11 cents, reparation asked 
$1,916.80, which includes $144 demurrage accrued during 
dispute over rate. 

Hendris & Bolthoff Manufacturing Company, Denver, 
Colo., vs. Southern railway et al.—-Movement of telegraph 
cross arms from North Wilkesboro, N. C., to Denver, Colo. 
Rate paid 67 cents, rate alleged to apply 58 cents; repara- 
tion asked. 

Southern Shuttle & Bobbin Company vs. Tallulah Falls 
Railway Company et al.—Movement of rough billets from 
Iranklin, N. C., to Westminster, 8. C., in 1909. Rate paid 
36 cents. In January, 1910, a rate of 12 cents wag volun- 
tarily established. Reparation asked for the difference. 


Willson Bros. Lumber Company, of Pittsburg, Pa., vs. 
Pittsburg, Shawmut & Northern railroad et al.—Movement 
of lumber from St. Mary’s, Pa., to Newcastle, Pa. Rate 
paid 12 cents, rate claimed 10 cents. Reparation asked. 


Northern Wood Company, Chicago, vs. Soo Line et al. 
Movement of six carloads of fuel wood from Nahma and 
Jackson, Mich., to Racine, Wis., at 14 cents. Rate claimed 
9 cents; reparation asked for difference. 


Larson Lumber Company, Bellingham, Wash., vs. Great 
Northern railway—Movement of fir lumber to Interior Lum- 
ber Company at Hague, Emmons county, N. D. Rate claimed 
40 cents; cause, error in tariff. Correction of tariff and 
reparation asked. 


Curtis Sash & Door Company, Sioux City, Iowa, vs. Chi 
cago & North-Western railway—-Movement of one car sash, 
door and molding to Bellefourche, 8S. D. Rate paid 46 cents, 
claimed excessive. Equitable rate and reparation asked. 


A. §. Pieree, Rhinelander, Wis., vs. Duluth, Missabe & 
Northern railway et al.—Movement of eighteen shipments 
from Virginia, Minn., to Rhinelander at 16% cents, re- 
shipped to Milwaukee at 10 cents, total rate paid 26% cents: 
a 22-cent combination was in effect. Complainant asked 
for investigation, establishment of reasonable rate and 
reparation. 

Vail Cooperage Company, Ft. Wayne, Ind., vs. Paragould 
& Memphis Railroad Company-—Movement of staves from 
Paulding, Mo., to Sioux City, Iowa. Reparation asked was 
$77.80. 

Edwin D. Johnson vs. Soo Line et al.—Movement of two 
cars of lumber from Ingram to Stevens Point, Wis., for 
dressing in transit and reshipment to Chicago. Rate paid 
from Ingram to Stevens Point 10 cents and same from 
Stevens Point to Chicago. Former complained unreasonable 
on mileage basis. Reparation asked as well as the establish- 
ment of maximum rates for future shipments, 


The Dian Lumber Company of St. Louis, Mo., vs. Prescott 
& Northwestern railroad et al.—Five shipments of yellow 
pine lumber from Dian, Ark., to Washington, Mo. Rate 
paid 24 cents; rate subsequently issued 23 cents. Reparation 
asked for difference. 


The Menasha Woodenware Company of Menasha, Wis., ys, 
Chicago, Milwaukee & St. Paul railway—-Movement of 
wooden kegs from Menasha to Memphis, Tenn., and New 
Orleans. Rate paid 43.5 and 44 cents to Memphis and 49 
cents to New Orleans. Rates claimed 38.5 and 32.5 to 
Memphis and 48.5 and 42.5 to New Orleans. 





INTERSTATE COMMERCE MATTERS. 

WASHINGTON, D. C., Jan. 5.—With the confirmation 
by the United States Senate of the President’s appoint- 
ments of Chairman Knapp of the Interstate Commerce 
Commission to the commerce court and of Messrs. Me- 
Chord and Meyers to the commission the uncertainty 
as to who will hear the arguments in the pending rate 
eases is removed. The incoming commissioners will have 
time to review the evidence submitted, and opportunity 
during the exhaustive arguments thoroughly to familiar. 
ize themselves with the cases. 


Will Test Commerce Law. 

A case now pending before the United States Supreme 
Court involves the validity of part of the act to regulate 
commerce, It is the case of the Chicago,. Indianapolis & 
Louisville railroad vs. the United States, the latter seek- 
ing to enjoin the railroad company from giving trans 
portation for advertising; the government taking the po- 
sition that it should be exchanged for money only. 

If the court should hold that the act does not forbid 
the barter of transportation for commodities it will 
virtually declare that the law against discrimination is 
practically wiped out, because it will be impossible to 
measure the price paid by one shipper in coal against 
the price paid by another in advertising and that paid 
by another shipper in money. 


Switching Charges Suspended. 

A further suspension order has been issued by the 
commission in the case of the Associated Jobbers of 
Los Angeles and the Pacific Coast Jobbers & Manufac- 
turers’ Association vs. the Santa Fe railway and the 
Southern Pacific, respectively, involving switching 
charges of $2.50 a car made by those roads at the 
points named. It was claimed that this charge was 
discriminatory in amount because many of the other 
railroads were delivering cars free of charge. The com- 
mission declared the rates unreasonable and _ unjust, 
and issued an order suspending them. The roads took 
the matter into court, and pending action the commis- 
sion extended its order of suspension to January 1, 1911. 
It now appears that the court has not acted and the 
order has been extended to March 1. 


Southern Class and Commodity Rates Suspended. 


An order has been issued by the commission suspend 
ing class and commodity rates between Memphis, Tenn., 
and I]linois points to July 5, 1911, to give the commis- 
sion time to investigate these rates, which originally 
were to go into effect September 25, 1910; then, by 
extension, January 5, 1911. This suspension order af- 
fects the tariffs filed by the Missouri Pacific, the Iron 
Mountain and the Texas & Pacific. 





CHANGES IN FOREIGN LUMBER TARIFFS. 


An order has been issued in Costa Rica exempting 
from duty materials for rebuilding places damaged 
by earthquake. Among items provided for are lumber 
up to 1,800,000 square feet. It is also provided that 
the amount of lumber admitted free may be extended 
if the needs of the damaged territory shall require it. 

Honduras has made changes in customs tariff imposing 
the following export duties: 

Mahogany and cedar, $5 a thousand feet, board measure; 
Espino cedar, San Juan and Santa Maria, $3 a thousand 
feet, board measure; cabinet woods not specified, $4 a thou 
sand feet, board measure; building woods not specified and 
guamo and common woods for any use, $2 a thousand feet, 


board measure; mulberry wood, $2 a ton, and dyewoods, $1 
a ton. 





RECOMMENDATIONS OF THE WISCONSIN RATE 
COMMISSION. 


MapIson, Wis., Jan. 11.—In the annual report of the 
railroad rate commission, which has been filed, the 
strengthening of the stock and bond law under which the 
commission passes upon issues of the public service cor- 
porations in Wisconsin is recommended. ‘The construc- 
tion of the law was in some respects altered some time 
ago by the Supreme Court in a case involving the Soo 
line. Therefore the commission says: 

The law as it now stands, by virtue of such construc: 
tion by the Supreme Court, is of little value as a means of 
ascertaining many important facts relating to past issues 
of securities of public service corporations which should be 
matters of record in connection with any new issue of the 
securities. : 

The law should be amended so as to give the commission 
power of investigation, which it assumed to possess prior 
to the decision of the Supreme Court. 

There were forty-six operating steam railroads reported 
to the commission in the year ended June 30, 1910, hav 
ing a total mileage of 7,452.95, an increase of 33.76 miles 
over the previous year; the gross earnings were $69, 
170,471.76, an increase of $6,789,319.48 or 11 6-10 per 
cent. The total net revenues, after deducting operating 
expenses, were $22,622,881.04, an increase ot $1,344,- 
287.77, or 6 3-10 percent. 

The report shows that the commission has on file more 
than 5,000 railroad tariffs and more than 11,000 supple 
mental tariffs, naming rates between points in Wiscon- 
sin. On these 4,000 tariffs and 8,000 supplements te 
tariffs have been canceled, superseded, or reissued ant 
were not in force at the present time. 

With much satisfaction the commission notes that ye 
ing the year but two appeals from the orders 0! : 
commission were taken to the courts. 
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FELLING TREES WITH HOT WIRES. 
BY ALBERT SCHEIBLE. 

Of the three methods of felling trees—by chopping, 
sawing and burning through them with a hot wire—the 
hot wire plan would logically seem to be the least 
wasteful of timber. If the wire is fairly small, the 
kerf will be likewise small and the end of the log will 
be charred so as to protect it against the action of the 
weather if allowed to lie on the ground. Besides, it 
seems reasonable that such a cut with a hot wire could 
be made flush with the ground so as to include a part 
of the spreading base above which the saw cut has to be 
made, thereby not only lengthening the log but increas- 
ing the average diameter from which its contents are 
figured. Such a cut level with the surface, or possibly 
even a trifle below, would leave no stumps exposed 
where they would interfere with the transporting of the 
timber and with reafforestation. 

In seeking these advantages tests were made some 
years ago of felling trees by means of a resistance wire, 
which was made red hot by passing an electric current 
through it. This did not prove economical, as the high 


resistance wire needed for such work is costly and does 
Hugo 


not last Jong. Recently a German _ inventor, 
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FELLING THE TREE 


SAWING 


Gantke, of Berlin, attacked the same problem with cheap 
wires made hot by the friction of pulling them rapidly 
back and forth against the wood. By pulling the wire 
to and fro about 1,500 times a minute, Mr. Gantke 
found that he was able to cut the timber at a much 
higher speed and without the use of wedges, as are 
always required when sawing large diameters. Moreover, 
by leading steel wire cables from the cutting wire to 
the machine which gives it the motion, the operator can 
work from a point 100 or even 150 feet away. This 
puts him well out of reach of the falling tree and en- 
ables him, with a single placing of his machine, to cut 
down a good sized clump of trees. 


Light Apparatus May Be Used. 


The cutting wire can readily be looped around any 
tree, hence closely bunched trees do not interfere as in 
hand or machine sawing. It is not necessary to have 
the apparatus as heavy and as difficult to move as in the 
case of steam driven saws, which require a span of horses 
to shift their position. Indeed, wherever electric current 
can be procured (either from adjoining circuits or from 
portable engine and dynamo outfit) the wire moving 
apparatus can be mounted on a hand truck, giving a 
weight of only 550 pounds. One man can move this 
easily from place to place; hence one man could fell and 
trim trees of any ordinary size. However, when timber 
is to he cut on a large seale, it would be more economical 
to have a number of men working with electrically driven 
wire pullers, all operated from a common dynamo outfit, 
with helpers to trim the trees and to replace the friction 
wires. All of this can be done by unskilled workmen, as 
the man at the machine merely operates a switcuing 
handle for turning the current on or off and a crank 
for gradually pulling up the eable as the wire cuts 
through the tree. 

Besides making the lumberman independent of trained 
help, this frietion wire method is claimed to increase 
greatly the output of felled and trimmed timber per acre, 
the gain being due to five causes. 

1—More rapid cutting through the timber, as the hot 
wire will work much faster than any double handled 
saw—about twice as fast on a beech tree twenty inches 
in diameter, or six times as fast with a 30-inch beech. 

2—Fewer men are needed, as the above comparison 
would require only one man at the friction wire machine 
against two sawyers and a wedge driver at the saw. 

3—No waste of time in resting between cuts or in the 
midst of a heavy cut. 

_4—Less labor in clearing away underbrush or sap 
lings than would be required to give free play to a saw. 

o—Less waste of time in dodging falling trees. 


Substantial Saving Possible. 

Just how much these savings, together with the lower 
pay of the unskilled labor, will reduce the cost of cutting 
any given quantity of timber as compared with the old 
methods of hand sawing or felling with axes, has not yet 

n determined; nor have figures been compiled to 
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show the average gain in lumber contents of the tree 
due to the lowered cut and to the consequent increase 
in average diameter, although this is reported as exceed- 
ing 10 percent in many cases. However, Mr. Gantke ex- 
pects to have accurate data <7ailable next year, as the 
German government has placed a large tract of timber- 
land at his disposal for an extensive demonstration of 
this method. If the hot wire plan fulfills its promise, 
it will not only increase the amount of timber obtained 
from a given patch of woods, but also greatly reduce the 
time of cutting, thereby enabling the lumberman to get 
more timber to the mills during favorable weather. 

Tests already made show that for the same diameters 
the time required for cutting woods of different hardness 
increases at about the same rate for the friction wire 
method as in sawing. However, it does not increase as 
rapidly with the diameter as in the case of sawing, nor is 
any girth too large, as even California giants or mam- 
moth tropical trees can be cut down in this way. The 
only difference is that different hardness of woods re- 
quires varying thickness of wire and the length of the 
cutting wire varies with the size of the tree, always 
being a little over one-half the circumference. 

As to operating costs of the wirepulling motors, these 
require from 144- to 7-horsepower for 
the various sizes and kinds of trees 
common in Europe, as, for instance, 4- 
horsepower for a pine tree twenty 
inches in diameter, which is cut in 
about four minutes. A fresh wire is 
coupled to the seesawing cables for each 
tree and costs in Germany from 20 to 
60 cents a hundred, according to the size 
used, which cost offsets that of re- 
sharpening the saws or axes used with 
the old methods. Of course, the local- 
ities where current can be taken from 
adjacent wires.are rare, hence the manu- 
facturers are offering a gasoline driven 
10-horsepower dynamo, mounted on a 
truck, for furnishing the needed elec- 
tricity. Where a number of motors are 
to be used on adjacent timber, a steam 
driven dynamo mounted on a traction 
engine or locomobile could supply all of 
them, using brush wood as fuel. Then 
as an alternative to the electrical outfits, 
which are so conveniently portable, the 
makers are offering a gasoline equip- 
ment of much higher cost, which, while 
too heavy to be moved about by one 
man, is still much more portable than the steam driven 
saws which are used in some of the British colonies. 


Doubtful Utility Under American Conditions. 
|The difference between European and American for- 
estry conditions is so wide as to cast some doubt upon 
the practicability of using in American lumbering 
machinery that under European conditions is thoroughly 
practical, 

The foregoing article treats of a machine built to meet 
conditions as they exist in German forests, which, as is 
well known, exemplify scientific forestry in its highest 
state of perfection. Under those conditions it may be 
easy to set such a machine as shown 100 or 150 feet from 
the tree to be felled with ample intervening clear space 
to admit of the free working of the operating cables. 
Sut would the same often be true in American forests? 
And how often would it be possible to cut the second or 
third tree—to say nothing of ‘‘a good sized clump of 
trees’’—without moving the machine? 

Moreover, the moving about in an American forest of 
such a machine as would be needed in lumbering in this 
country would be an undertaking of some difficulty. If 
a 4-horsepower machine is required to cut a 20-inch pine 
tree, what power would be required to cut a 4-foot pine 
or a 3-foot oak tree, either of which would be common 
in American practice? In connection with a considera- 
tion of the relative size of the tree cut in the two coun- 
tries the durability of the wires is an important element 
For it may well be doubted whether a single 
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GASOLINE-DRIVEN DYNAMO AND TIMBER-FELLING 


MACHINB. 


wire will cut a large tree, and replacing wires in the 
midst of a deep cut would appear to be clearly imprac- 
ticable. 

Another advantage claimed for this machine and some- 
what emphasized by the writer is the possibility of cut- 
ting close to the ground, thus utilizing the timber now 
left in stumps. This often is a questionable economy in 
American lumbering, especially in timber—such as 
cypress—that has an extraordinary spread of the base; 
aside from other obstacles to the use of such a machine 
in a cypress swamp. 

One point in the operation of the machine described is 
not made clear by the writer. He does not explain how 
the long cables are supported. Their weight alone would 
seem to be so great as to give the cut a decided down- 
ward slant and that weight might be even more than the 
wire would withstand. 

This machine would appear to serve a useful purpose 
in cutting the tree into log lengths. But in performing 
such work it would be necessary to shift the machine 
after each cut and that would involve a ‘‘lining up’’ for 
each cut—an operation that would be a discouraging 
task, to say the least, in almost any American forest.— 
EDITORS. } 


Note—The Logging Department will appear alternate weeks 


hereafter. Logging superintendents are invited to contribute 
to this department letters, descriptive articles and sugges- 
tions regarding logging methods. 
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STATE FORESTRY CONTROL. 


Wisconsin Legislative Recommendation on Water 
Power and Forestry—Committee’s Plans for 
Public Utility of State Resources. 





MILWAUKEE, Wis., Jan, 9.—The special joint legisla- 
tive committee on water power and forestry, after a sev- 
eral days’ session in this city, completed its majority 
report and presented it to Gov. James O. Davidson. The 
report probably is the most comprehensive and vol 
uminous document ever presented by a legislative com- 
mittee and covers, with accompanying briefs, tables and 
maps, the entire question of water power development 
and the questions arising out of its exploitations for pri- 
vate and public use. 

The committee recommends that the granting of char- 
ters for water power be placed in the hands of the 
railroad rate commission, It is provided that such char 
ters shall be granted on proper showing; that franchises 
be granted for an intermediate period and there be an 
application for a sliding scale of returns by which, after 
the rate commission has fixed the returns which the busi 
ness will produce and after such returns have been fixed 
and the companies show they can reduce the rate to 
consumers, the commission has the right to reduce the 
returns made to the state by the corporation on a scale 
to be determined. 

On the theory that the use to which one puts prop 
erty rather than the property itself is the factor deter- 
mining whether it is a public utility (public service being 
in all cases the determining factor as regards a public 
utility) a distinction is made between the granting of 
a charter to a riparian owner for his private use and 
one granted to a corporation to generate power for pub 
lie use. 

It is provided that powers of eminent domain shgll be 
granted for public use only, and when granted the power 
shall come under the control of the railroad rate commis- 
sion. When eminent domain is granted the grant is called 
a franchise; when eminent domain is not granted it is 
called a permit. 

The committee decided not to report in favor of a 
slash-burning law, similar to the one now in operation in 
the state of Minnesota. 

Streams are divided into three classes, navigable 
streams used for commerce, floatable streams where com 
merce floats, as logs ete., and non-navigable streams, In 
the first division it is held that riparian rights are 
subordinate to the rights of navigation and community 
rights. A charter is not to be granted in that case 
except for navigation purposes or community rights. In 
the second class the rights of the riparian owner and the 
public are held to be coérdinate and franchises or per- 
mits, whichever may be the case, should be granted when 
the commission is satisfied that proper development will 
not materially interfere with down stream navigation. 
In the class of non-navigable streams it is held that the 
public has no interest. 

The committee is unanimous on the point that the 
state does not own the energy in the stream in a propri- 
etary sense. Property should be assessed at its full value 
and taxed accordingly, according to the recommendations 
of the committee, and when water power property is 
owned by a private corporation for its own use it should 
be taxed like that of similar corporations, including the 
water power. 

In addition to the immediate settlement of the question 
of water powers the committee recommends the estab 
lishment of a conservation commission to take charge 
of the forestry and fish and game departments, and the 
water ways, except waterways. This commission is to be 
composed of three men, each to receive a salary of 
$5,000 a year and appointed to serve six years. One 
of them is to be a hydraulic engineer, one a trained for- 
ester and the other an expert on fish and game. The 
commission will closely resemble the present railroad and 
tax commissions. 

It is also recommended that a tax of two-tenths of 
a mill be collected to develop the forestry department 
of the state. A change from the town to the county 
system of fire wardens is recommended, and the com- 
mittee further recommends the adoption of resolutions 
adopted by the Lake States Forest Fire Conference re- 
cently at St. Paul. 
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NEW SOURCE OF PULP. 


Efforts of the Federal Government to Extend and 
Economize Manufacture—Experiments of 
Forest Service and Manufacturers. 


WausAU, Wis., Jan. 10.—The beginning of experi- 
mental runs in the new Forest Service ground wood 
laboratory, at Wausau, Wis., this week marks a new 
epoch in pulp manufacture in the United States. Until 
recently there have been three standard processes in 
making pulp in this country: one, a mechanical process, 
which uses spruce and produces ground wood, and two 
chemical processes, the sulphite, in which chiefly spruce 
and hemlock are used, and the soda process, in which the 
principal woods are the true poplars—species of the 
genus Populus. To this it is now necessary to add the 
sulphate process recently introduced into the United 
States from Ev}ope, whieh uses a variety of woods. 

The growth of'the*pulp industry has been truly remark- 
able. The total quantity of wood used annually jumped 
from 2,000,000 cords in 1900 to 4,000,000 cords in 1909, 
accompanied by a heavy increase in the cost a cord. 
About one-third of the total amount of wood annually 
consumed is ground and consists almost entirely of 
spruce. In the sulphite process approximately 65 percent 
of spruce and 31 percent of hemlock are used. More 
than 56 percent of the soda pulp is made from the 
poplars. Altogether, spruce supplies at least two-thirds 
of our pulpwood and hemlock about one-seventh, not- 
withstanding the much greater hemlock stumpage in the 
country. There are two reasons for this: First, spruce 
is a better pulpwood if it can be obtained and, second, 
hemlock has so far been used im little but the sulphite 
process, while spruce has been the principal wood for 





MOTOR GENERATOR SET AND SWITCHBOARD. 


both mechanical and sulphite operations. The conse- 
quence has been that the pulpmakers have had to get 
from 700,000 to 900,000 cords of Canadian spruce yearly 
at increasingly higher prices. The census figures show 
that the average cost of imported spruce Inid down at 
the pulp mills in the United States was $9.60 a cord in 
1907 and $11.85 a cord in 1909, an increase of 18 per 
cent in two years. Moreover, the yield of pulp per cord 
of wood is nearly twice as great in the mechanical 
process as in the chemical processes. Hence, ground 
wood, while making a lower grade produet, has largely 
supplied the demand for cheap news and wrapping 
papers. Ground wood mills are far less expensive to 
construct and operate than are chemical mills. In 
regions where there is abundant water power it would 
therefore be possible to produce large quantities of 
ground wood cheaply were it feasible to use several kinds 
of timber. 

These conditions have led to a strong demand upon the 
scientific branches of the national government for experi- 
ments with other woods than spruce and even with other 
materials than wood for pulp making, and, most con- 
cretely of all, this demand brought from the last session 
of Congress an appropriation of $30,000 for codperative 
investigations between the Forest Service and the Amer- 
ican Pulp & Paper Association to determine—to quote 
the official wording: 











If it is possible to produce a commercial grade of ground 
wood from other species of wood than spruce which will 
be suitable for the production of news, wrapping and other 
cheaper grades of paper. 

Under this agreement the Forest Service is to furnish 
the laboratory building and electrical machinery, supply 
the power and operate the plant, while the American 
Pulp & Paper Association is to furnish the pulpmaking 
machinery and the pulpwood. 

As a result of these terms the laboratory at Wausau 
has been erected and equipped. The building, a well built 
brick one upon a substantial stone foundation with con- 
crete floor and cement tile roof, is 40x100 feet, inside 
dimensions. It was built by Wausau capital and will be 
leased to the government as long as required for the 
experimental work. The government has also furnished 
a motor generator set and variable speed direct current 
motor of 400 k. w. capacity, together with switchboard, 
control apparatus, seven motors for driving the various 
machines and one storage tank, The contribution of the 
American Pulp & Paper Association has been a 3-pocket 
grinder with stone 24x57 inches, a 12-plate sereen, a 
3-roll hydraulie wet machine, a barker, swingsaw, two 








WoobD TO GRIND IN THE LABORATORY. 


triplex power pumps, two centrifugal pumps and a 
storage tank. 

The woods that will be ground include hemlock, jack 
pine, poplar, white birch, yellow birch, maple ete., none 
of which is now used to any extent for mechanical pulp, 
and of which there is a sufficient domestic supply to 
render the importation of spruce unnecessary, if the 
experiments show that these woods can be satisfactorily 
substituted for spruce. 

As will be inferred from the equipment installed, the 
experiments will all be with machines of standard size 
and so far as possible under the conditions ordinarily 
prevailing in commercial practice. Electrical power is 
used throughout in order that the absolute control of all 
machines, which is essential to accurate tests, may be 
secured. Besides the several woods tested, variations will 
be made in the surface of the stone, in its speed, and in 
the pressure under which the wood is held against the 
stone. These variations will affect materially the quality 
of the pulp and are necessary in order to ascertain the 
factors which will yield the maximum amount of com 
mercial product. The moisture condition of the wood at 
the time of testing will be determined with unusual 
accuracy and close records will be kept of the speed 
and surface condition of the stone, of the cylinder pres 
sure, of the temperature of grinding, and of the quality 
of the pulp. The character and length of the fiber will 
be studied by means of a large number of slides, made 
from samples of successive runs, of which a magnifica- 
tion of twenty times will be secured in a projecting 
lantern. Since the wet machine will make a sheet of 
pulp eighty-four inches wide, it will also be an easy 
matter for the Service laboratory to have its products 
made into the usual grades of paper in paper mills any- 
where. The Marathon Paper Mills Company has already 
offered the government full facilities for carrying on 
advanced experiments in its extensive and uptodate plant, 
and the management of this progressive company is tak- 
ing an especially keen interest in the experiments. 

The first experimental runs are upon jack pine. It is 
expected that this series, which is entirely qualitative, 
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will last about six weeks. They will then be succeeded 
by a similar series upon hemlock and other woods. The 
Wausau laboratory is a part of the branch of products 
of the United States Forest Service, headquarters of 
which is in Madison at the general timber testing labora- 
tory opened in codperation with the University of Wis. 
consin last June. The local laboratory is in charge of 
J. H. Thickens, whose first assistant is George MeNaugh- 
ton, both graduates of the engineering department of 














EXTERIOR GROUND WOOD LABORATORY. 


the University of Wisconsin. Dr. H. 8. Bristol, assistant 
director of the Madison laboratory, is in Wausau this 
week helping to start experiments which, it is believed, 
will have a great effect upon the future of pulp making 
in the United States. 


WASTE IN MANUFACTURE. 


Uneconomic Methods Under Varying Conditions— 
Extravagance With Raw Material—Reme- 
dies in Intelligent Use. 





BY HOMER CLONKEY, B. S., ST. JOSEPH, MO. 

Is there waste in the lumber industry? I wonder 
how many of those actively engaged in the business 
have any conception of the actual percentage of the 
cubic contents of the log that reaches the final product. 
There has always been a tendency toward waste all 
through the industry, as a whole, each one claiming 
that the use of anything other than the best will not 
give profitable returns. 

Starting with the logging camp, where the product 
first passes into the hands of the industry, the waste 
varies under different conditions, depending on the 
ownership of the land and timber and varying accord- 
ing to which of the following classes it falls under: 

First. Where the land and timber are owned and 
the-lumber logged and manufactured by one party or 
corporation. 

Second. Where the company owns and manufac 
tures its own timber into lumber but lets out its 
logging under contract to a second party or corpora 
tion. 

Third. Where the timber and land are owned by 
one party and the logging and manufacturing are done 
by a second party or corporation. 

Only under the first of the three is anything like 
conservative lumbering done at present. Where a 
company owns its lumbering acreage, it is following a 
very shortsighted policy if it is not lumbering with an 
eye to the future. However, when, under the second 
case, the contract is let by the thousand feet and the 
contractor who takes it is not interested in the future 
welfare of the forest, he will strip it of the trees that 
are easily cut without regard to preserving the younger 
growing trees or to using up poor culls before they 
become a dead loss. He is interested only in getting 
out his logs as quickly and as easily as possible. 

Under the third class, however, comes the greatest 
waste of all, the company doing the manufacturing 
aiming only to take out that timber which will cut 
the higher grades and which will yield a greater profit 
as it pays for its logs at so much a thousand whether 
they grade high or low. Under such a system, unless 
rigidly supervised by the owner’s agent, much timber 
in the tops will be left on the ground. Often logs 
ranging at the small end up to as high as ten inches 
in diameter are left in considerable number because 
they will not pay the cost of transportation or the 
manufacturing company would rather take the better 
cuts and leave the others to rot. Often as high as 
1,000 feet of merchantable lumber an acre is left on 
the ground. 

Then also in many places there is ample opportunity 
for saving over the present wasteful practice. As high 
as 1,400 skid poles are used to the square mile of 
forest in some lumbering localities, and to use 1,400 
quickly growing trees from six to eight inches at the 
butt greatly curtails the future stumpage of the land. 
With care in selecting all these poles so as to use all 
the dead ones available, the tops of trees an WW the 
slowly growing ones, together with judiciously thin 
ning the good ones, sufficient skid poles can yenerally 
be obtained without damaging the future supply. 

After the same manner all skid bridges should be 


made out of logs unsuitable for manufacturing ro 
lumber and which would not pay for their tran: ports 
tion to the mill, saving by their use many «| log that 
now rests in the depths of some ravine. 

Then also unless the trees are spotted tor tting 
many a cull is left standing that would yiel’ Sone 


log at its base and which would not be worth 
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by the time the second growth is ready to be lumbered 
again. All such cull trees should be felled if over ten 
inches in diameter at the base. In the same way 
many a dead or dying tree is left that would make a 
good cut even when the sapwood is partially rotted. 
Standing they are but breeding places of insect pests, 
in this way doing more damage than could easily be 
estimated. It has been estimated in some cuttings 
carefully checked over that from 4 to 6 percent of the 
standing trees fell in the above class and which will 
be worthless to cut when the ground is again logged 
over. 

The last item in the list is the high stumps that 
have been so common in years past, but are now much 
less prevalent due to the swiftly disappearing avail 
able lumber supply. For average results the hight of 
the stump depends upon its diameter, all other things 
being equal, and is generally divided into two equal 
sections or classes; those trees twenty-four inches or 
larger in diameter having a 24-inch stump, those that 
are smaller to have an 18-inch stump. This can not be 
made an absolute rule but should be adhered to as 
nearly as practicable, the hight of individual trees 
being raised if their bases show defects that would 
lower the value of the butt log. The tree spotter in 
charge of the work should mark plainly where the 
tree is to be felled, determining the hight of the stump 
by a chalk mark, 

Careless logging is responsible for much of the 
damage done to growing timber, the tops of young 
trees often being broken off and splintered by felling 
trees against them. All of these factors make against 
the conservation of the timber supply and cause an 
undue proportion of unmarketable timber to be left 
upon the field of operations. 

Passing on to the consideration of the log when it 
has at last reached the saw mill we come to a wide 
variety of practice and a large variation in the propor- 
tion of waste, depending upon the size of the log and 
methods of manufacture. 

The larger the log the greater proportion of firsts 
and seconds in it owing to the amount of clear sap in 
the outer layers. If, however, inch boards are sawed 
from the log with an oldstyle circular, consuming 
three-eighths of an inch, it takes no Mathematician to 
tell that a large percentage of the log reaches the 
sawdust and slab burners. Many of the official 
scales made on this basis and using a piece as narrow 
as three inches still show nearly one-fourth of the 
cubic contents of the log going into slabs, trimmings 
and sawdust. Under improved conditions using band 
mills and with an outside allowance of three-sixteenths 
of an inch for saw kerf and scanting the inch lumber 
a trifle, the lumber will overrun the log scale, cutting 
down the proportion of slabs and sawdust to 20 per 
cent, in some very exceptional cases a trifle less. 

Even now the waste has but started, for shavings 
produced in butt dressing inch lumber to the standard 
thirteen-sixteenths of the trade is another 20 to 25 
percent of its cubic contents. When this lumber in 
turn is run into any of the stock moldings, flooring, 
ceiling or dimension siding it again loses anywhere 
from 10 to 50 percent of its cubic contents. In the 
making of millwork it is no uncommon thing to allow 
as high as 30 percent for waste; that is, 30 percent of 
the lumber required for the job will be lost in the 
course of manufacture in the form of cuttings, rip 
pings, shavings and sawdust. While this might sup 
posedly be the end of waste, when it is considered that 
all this millwork has to be cut and fitted into place 
when it reaches the building for which it is made it 
will be seen that the case is not so simple as it ought 
to be. : 

To say with any degree of assurance how much of 
the cubic contents of a tree it took in the forest to 
make a cross panel 2-8x6-8 door, for instance, would be 
a puzzler, but there isn’t a doubt but that under 
present conditions nearly twice as much cubic of 
the contents is lost on the way as finally arrives in 
the form of the finished door. 

And what is the remedy? In the working of iron 
and steel the waste, the shavings, can easily be melted 
and recovered. No such thing ever has been accom 
plished for the production of lumber, and probably 
never will be. Still, it is an economic crime to send 
the waste of the lumber products from the stumps and 
tops of trees to the slabs, sawdust and shavings as 
18 now being done. To but see the enormous quanti 
hes of material that annually are being burned just to 
get them out of the way is a liberal education on the 
wastefulness of American methods at present. True 
‘onservation in the future will not only make use of 
improved methods of manufacture to reduce in no 
little degree the percentage of waste common at pres 
ent, but will also make use of methods devised by the 
chemist to work over and use the unavoidable waste 
m the manufacture of hundreds of products now 
esteemed beneath the notice of the lumberman. 

No doubt it will be a long time before we shall be 
driven to the painstaking methods of the Englishmen 
who find the relative cost of time and material makes 
it profitable to employ men with straight edges to lay 
out every piece required on the lumber, marking it 
just as it is to be cut, and woe unto him who does not 
follow the marks laid down. 

The salvation of our future timber supply is only 
through its more intelligent use—the use of good 
timber to make products that should even now be 
made from the waste from other timber products. 

hen one stops to think of the untold thousands of 
cords of hardwood that were made into charcoal it is 
little wonder that the present hardwood supply is slim 
and getting steadily slimmer. The same history has 

en repeating itself in regard to the paper industry 
and its timber supply. Research inevitably will open 
Wp the way so that no specially high grade logs will 


find their way into the hoppers of the pulp mill, but 
the pulp, be it high or low grade, will come from the 
sawdust and other refuse of the saw mill. 

The making of products from the waste, now made 
from the virgin timber, out of the refuse will work 
in two directions. It will increase the profit of 
lumber manufacture through better utilization and it 
will decrease the present consumption of our dwin- 
dling forests. Needless demands have caused the har- 
vesting at present time of 25 percent more timber 
than the annual growth in the United States. At the 
present rate it is merely a question of a few decades 
until lumbering will be an extinct industry, for our 
forests will be gone. The increase of cement use and 
its application to many different lines has helped to 
release the pressure on our forests and the intelligent 
application of scientific lumbering, together with the 
scientific utilization of all the wood of the tree, will 
accomplish the remainder in the course of time and 
necessity. 

That there is waste must be evident to all, and the 
methods of its saving when outlined in connection with 
the above can not but help but be a stimulus to their 
proper recognition and introduction into the lumber 
industry. 





WORK OF THE NEW JERSEY FOREST PARK 
RESERVATION COMMISSION. 


Newark, N. J., Jan. 10.—The Forest Park Reserva 
tion Commission, of New Jersey, in its annual report 
to Governor Fort calls attention to the necessity of 
forest fire prevention and urges the establishing of an 
efficient patrol, to be paid by the state, to protect the 
state and individual holdings alike. It calls attention 
also to the fact that while fire losses this year were 
slightly larger than last year the area burned over 
was nearly 14,000 acres less. 


In commenting upon its efforts to prevent fires the 
commission deplores the fact that its activity in this 
line has been halted by a suit attacking the constitu- 
tionality of a recent law which was designed to aid 
in preventing railroad fires. As a result of its inves- 
tigations of fires the parties responsible for 224 fires 
were apprehended and it is stated that sixty-two fires 
were controlled at a cost of $947, preventing a loss 
of property estimated at $86,000. 

New Jersey maintains a forest fire service consist- 
ing of a state fire warden and about 200 district and 
township wardens. The salary and expenses of the 
fire wardens are paid by the state and the cost of local 
service is shared equally by the state and local dis- 
tricts. Township wardens receive $20 a year and dis- 
trict wardens $10 a year to cover cost of issuing per- 
mits, making out reports, postage ete. When actually 
engaged in fire fighting they are paid at the rate of 
30 cents an hour, with a minimum of $2, and assistants 
are paid at the rate of 20 cents an hour, with a mini- 
mum of $1. The commission, however, claims that sat- 
isfactory results will not be obtained until the state 
establishes a permanent force of men, paid by the 
state, whose duty shall be the prevention. of fires. 
The commission believes that it is right that the state 
should bear this expense because the advantages of the 
system very largely accrue to the state as a whole, and 
it is further justified by the fact that the state parks, 
in which fire service is most needed, are those in which 
there are fewest people and the least taxable property 
to provide means for its support. It is not intended 
that the state shall bear all the cost of fire fighting, 
but the local communities are to share in this cost when 
the force is actually engaged in fighting fires. 

The commission urges also that a law be passed au- 
thorizing it to appoint fire wardens and to enlarge its 
field, as at present the commission has only advisory 
powers and can not act with authority. 








CLEARING FOR STATE NURSERY AT TROUT LAKB. 








BUNKHOUSE ON STATE RESERVE AT TROUT LAKD. 


WISCONSIN ENGAGED IN PRACTICAL REFORESTATION. 


The state of -Wisconsin is proceeding steadily with 
an undertaking for which some day its citizens—and 
those of other states—will be most grateful. This is the 
acquisition and improvement of a strip of virgin white 
and norway pine forest fronting on Trout lake in Vilas 
county, about twelve miles from Arborvitae on the Chi- 
cago, Milwaukee & St. Paul railway. The state now 
owns approximately a mile of frontage on this beautiful 
Jake and adjacent to the shore it holds a million feet of 
white and norway pine which is already worth $15 a 
thousand on the stump and which in the not distant 
future will be worth much more. 

The tract contains some practically pure stands of 
norway, notably on a conspicuous, though yet unnamed, 
point on the north side of the lake, where it is said that 
the Chippewa Indians once had a cornfield. The point is 
now covered with norway pines 100 years old and the 
manner in which they have taken complete possession of 
the ground is very similar to that of the ‘‘oldfield’’ pine 
in Virginia. In fact, this pure stand of even-aged nor- 
way pine may be taken as strong evidence of a former 
clearing. Where the trees are cut, the stumps show scars 
of a severe fire about seventy-five years ago, which, how- 
ever, was not fatal to the majority of them and may 
have been of some benefit as a thinning in the dense 
young forest, since in places the present stand runs up 
to 40,000 feet an acre, 

Under the direction of Assistant State Forester Moody 
the tract is being cleaned up, the dead and poorly formed 
trees removed and the forest put into healthy condition. 
It is planned to establish permanent field headquarters at 
this point for the state forest work, and a more ideal 














SHORE LINE ON STATE RESERVE AT TROUT LAKH. OLD INDIAN FIELD COVERED WITH NORWAY PINE. 


spot for that purpose could not easily be found, Just 
before winter began a bunkhouse was built and a clearin 

made for a nursery site, where next spring a quarter o 

an acre will be sown to white and norway pine seed, 
Three years will be required to grow the seedlings to the 
size desired for planting on the cutover land owned by 
the state, and this will give time for the establishment of 
a ranger system and the construction of fire lines, which 
are necessary for the protection of the future forest. 

Both white and norway pine grow rapidly in northern 
Wisconsin and undoubtedly they will do as well there as 
does the second growth white pine, which is a source of 
much profit to land owners in New England and the 
supply of the numerous box factories of that region, 
Eventually Wisconsin will enter upon extensive forest 
planting operations, for its present holdings of 350,000 
acres, which it is expected will be increased to at least a 
million acres, are chiefly of cutover land, and in many 
places there are not sufficient seed trees to restock the 
Jand with pine. First, however, there must be ample fire 
protection and, second, there must be many experiments 
to determine the methods of nursery practice and forest 
planting best adapted to the local conditions. In these 
the Trout Lake station will be the pioneer. 

The lake front on the reserve is an ideal camping spot, 
for it has the camper’s desiderata of splendid timber, 
sandy beech and pure, beautiful water. It is the plan of 
the state authorities to lease camp and building sites on 
the shore and thus derive revenue for the care of the 
forest, since it is highly desirable that this fragment of 
Wisconsin ’s almost extinct pineries should be maintained 
permanently, 
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RAILWAY ACTIVITIES. 


Recent Important Developments in Several States 
—Commissions Busy in the Adjustment 
of Various Differences. 


Fort Smiru, ArK., Jan. 9.—Local lumbermen are much 
interested in the recent activities of two of the rail- 
roads with terminals at Forth Smith, namely, the Fort 
Smith & Western and the Midland Valley, as their exten- 
sion means that new markets will be opened for lumber 
products. The Fort Smith & Western has just com- 
pleted arrangement with the Missouri, Kansas & Texas 
railway for trackage rights over that road from Fallis, 
Okla., to Oklahoma City. It is negotiating for property 
at the last named city for terminals and it is expected 
that in a very short time through freight trains will be 
operated over that line from Fort Smith to Oklahoma 
City. Last week the Midland Valley filed at Fort Smith 
a mortgage for $6,000,000 and at Muskogee, Okla., a 
mortgage for $9,000,000. As set forth in the preamble 
to the mortgages, it is purposed to use these funds prin- 
cipally in the construction of extensions from Arkansas 
City, Kan., the northern terminus, to Wichita and 
McPherson, Kan., and Kansas City, Mo. 





PURCHASE OF SHORT LINE REVIVES DIS- 
CUSSION. 

ATLANTA, GA., Jan. 8.—The purchase by the Atanta, 
Birmingham & Atlantic railroad of a short line in 
Georgia known as the Fitzgerald, Ocilla & Broxton 
route has revived discussion of the probability of the first 
named road’s building a line that would extend from 
Thomasville down the west coast of Florida through a 
valuable timber district and connect with the Tampa 
Northern, which extends from Tampa, F'la., to Aripeka. 
An ofticial of the Atlanta, Birmingham & Atlantic road 
said last week that this line will be built in time, though 
not in the immediate future. ; 

Such a line would extend through a timber district 
that is not now reached by any railroad, and in so doing 
would open up a new and needed timber supply. In 
addition to the profit such a line would provide for the 
road, by being the pioneer in an undeveloped and re- 
sourceful timber district, would be direct communica- 
tion from Atlanta to Tampa. : 4 

The Atlanta, Birmingham & Atlantic road is now ip 
the hands of a receiver; but until this week it was 
thought that it might be reorganized this year. A reor- 
ganization committee of the road, however, has informed 
the stockholders that it can not be reorganized for 
eighteen months. Quarterly reports that it has been 
required to file in the United States court in this city 
show that its net earnings for last year were $85,105.66. 

The Fitzgerald, Ocilla, & Broxton route would have 
nothing to do with the Florida line, but the purchase of 
the former has suggested that the Atlanta, Birmingham 
& Atlantic road is again in position to extend its facil- 
ities, and, hence, to build the Florida line. 





PETITIONS TO REDUCE MINIMUM CARLOAD 
WEIGHT FOR CROSS TIES DENIED. 

ATLANTA, GA., Jan. 8.—The Railroad Commission of 
Georgia handed down an opinion Saturday, denying the 
petition of the Gulf Line railway and most of the other 
railways in Georgia to reduce the minimum carload 
weight for cross ties from 32,000 to 24,000 pounds. Such 
a reduction would have cut down the minimum carload 
weight of cross ties 25 percent and would have been 
equivalent to an increase in the freight rate on cross 
ties of 3344 percent. : : 

Among the reasons given by the petitioning railroads 
why such a reduction in weight, or increase in rate, 
should be allowed, the two most prominent were that 
under present conditions the railroads can not make a 
fair profit on cross tie shipments, and that with the 
minimum weight as it is, cross ties in this state are 
being shipped to other states to the detriment of Georgia. 
They contended that the railroad commission should take 
steps to prevent cross ties from being shipped to other 
states; for the reason that these cross ties are necessary 
to the development of Georgia and, with the timber sup- 
ply as it is, will be difficult to replace. 

The commission’s decision was very short and gave no 
reason why the petition of the roads was denied. Fol- 
lowing a review of the railways’ contentions it was sim- 
ply stated that their petition would not be allowed. 
Shippers throughout southern Georgia have fought 
against a decrease in the minimum carload weight for 
cross ties. 


OHIO COMMISSION CALLS MEETING OF RAIL- 
ROADS. 


CoLuMBus, Oun10, Jan. 10.—The Ohio railroad commis- 
sion has called a meeting of representatives of the lead- 
ing railroads of the state to meet with the members of 
the commission Friday, January 13, at which time the 
question of the demurrage rules, which have been giving 
so much trouble to railroads, shippers and the commission 
the last few years, will be taken up. The conference 
is to be especially concerned with the question of that 
section of the demurrage rules of the state commission 
known as the ‘‘industrial rule,’’ which provides thirty- 
two hours additional time for switching cars at industrial 
plants in addition to the usual free time for unloading 
granted by the rules. This is not satisfactory to all 
interests concerned and some changes may be made in it. 
At the same time it is probable that the entire demurrage 

uestion will be taken up, as there is now pending before 

6 state commission complaints involving the dity of 
the present intrastate rules. Shippers, and railroads as 





well, hope that some method will be found by which a set 
of rules to govern both interstate and intrastate de- 
murrage will be formulated, instead of the two sets of 
rules now in use in this state. 





REDUCTION IN CARLOAD MINIMUMS. 


GRAND Rapips, MIcu, Jan. 10.—The southwestern lines 
have made a reduction in carload minimums from the De- 
troit-Cleveland territory, which includes Michigan points, 
to the Texas territory. This is due to the representations 
of a local refrigerator manufacturing concern and the re- 
duction is on 40-foot cars, the minimum for which has 
been 26,100 pounds. With such a minimum it has been 
impossible to load to capacity, owing to the bulk of the 
refrigerators, and shippers have been paying freight on 
1,000 to 1,100 pounds, which could not be loaded, amount- 
ing to $10 to $12 a car. The new minimum is 20,160 
pounds, and the manufacturers of Greenville, Belding, 
Grand Haven, Muskegon, Grand Rapids and other points 
are affected. The change will take effect February 10. 





NEW SHIPPING SERVICE BUREAU. 


CoLuMBuUS, OHIO, Jan. 9.—A new organization de- 
signed to be of assistance to the shipper and not antago- 
nistic to the railroads has been organized and launched 
in Cincinnati under the name of the Service Bureau. It 
was incorporated some time ago. The officers of the 
organization are R. W. Gilchrist, president and treasurer; 
H. J. Young, contract manager; C. D. Harper, general 
manager of traffic; J. W. Voris, assistant contract man- 
ager, and W. F. Molloy, general manager. 

The new organization has a traffic and a legal depart- 
ment and an information bureau. The traffic department 
is designed to take care of the business of any firm of 
shippers which does not have a traffic manager and to 
give advice to any firm which has a traffic manager. 

The law department will give advice to the shipper 
regarding the legality of an action on his part, but its 
scope and aim is not to defend the shipper in damage 
cases against the railroads. 

The information bureau of the concern has for its 
scope the giving of information to its subscribers outside 
of Cincinnati as well as in the city concerning any mat- 
ters which may arise with reference to all sorts of mer- 
cantile business. 


DECEMBER BUILDING. 


Official Reports Show Falling Off from Last Year 
—High Level of Early Part of 
1910 Maintained. 





Official reports to Construction News from 57 prin- 
cipal cities show that permits were taken out in De- 
cember for the construction of 9,750 buildings, involv- 
ing a total estimated cost of $47,183,291, as against 
10,311 buildings involving $49,133,672 for the corre- 
sponding month a year ago, a loss of 561 buildings and 
a decrease in cost of $1,950,381, or 4 per cent. It is 
gratifying to see that building has been maintained upon 
practically the same high level throughout the closing 
months of the year that characterized the fore part as 
well as the few preceding years. The figures in detail 
are as follows: 


—1910 — —1908§ -—- 
No.of Bstimated No.of Estimated Pet. 











CiTries— bldgs. cost. bldgs. cost. gain. 
OS ee 527 $12,287,900 490 $ 6,725,900 81 
New York (Man- 

hattan & Bronx) 340 17,946,927 895 14,945,146 *47 
Portland, Ore..... 609 4,720,420 291 436,825 980 
BVOGRIGE oo ciccccs 220 1,680,945 628 5,863,920 *71 
San Francisco ... 384 1,538,524 357 2,236,427 *31 
OS eee 337 1,480,155 296 1,083,670 387 
Los Angeles ..... 815 1,472,791 696 1,238,244 19 
Philadelphia ..... 618 1,348,030 792 1,868,460 *28 
Kansas City ..... 234 1,005,920 132 318,780 216 
SNEED a 0. 0:6.6:6:0:0 0% 794 1,000,968 950 1,040,470 *3 
eS ee 402 836,879 333 880,674 *5 
a 78 824,171 33 80,010 930 
Cedar Rapids .... 23 817,000 21 631,150 29 
Cleveland ........ 294 727,975 284 715,935 2 
OS Se 299 650,658 591,776 10 
Pittsbur, ‘ 106 638,364 223 670,212 *5 
New Orleans .. 612,224 234,197 161 
Minneapolis 233 575,230 233 855,170 *33 
Indianapolis 169 559,600 109 470,360 19 
Milwaukee 232 496,172 123 525,284 *5 
at bows eae 185 488,000 170 475,000 3 
ee 115 481,819 59 76,3875 531 
Oakland, Cal..... 2438 420,612 219 246,533 70 
Baltimore ....... 204 394,625 189 763,490 *48 
Ss OO ee 168 366,304 166 562,549 *35 
i es 628 388,145 712 376,840 *10 
MOCMOREOE 2cccccs 127 825,845 210 38,809 *49 
Ben Dieeo .....06 166 277,800 162 230,200 21 
Jacksonville ..... 98 268,000 101 174,950 54 
OS eae 40 245,830 35 102,895 139 
Wereester 2... 64 218,435 64 219,365 
Oklahoma City ... 105 206,710 121 236,575 *13 
Wilkesbarre, Pa... 31 165,873 35 189 118 
i. See 28 163,220 14 35,730 357 
Louisville ....... 74 153,750 94 79,437 94 
Richmond ....... 60 149,961 63 232,404 *35 
CO eer 32 128,556 44 288,900 *55 
NS eee 31 116,250 74 497,556 *81 
Grand Rapids .... 68 111,210 76 327,628 *66 
Omaha era 110,850 43 119,470 *7 
Davenport 12 108,850 2 8,500 
New Haven . 41 1,820 67 981,255 *91 
Chattanooga 160 85,099 122 107,880 *21 
Paterson 39 73.813 29 129,154 *43 
.. /< 2 See 60,700 16 000 *44 
eae 28 59.890 30 35,570 67 
Little Rock ...... 64 59.498 45 85,546 *30 
LAWPENCE .... 0006 19 5.100 81 136,450 *60 
err 23 2.050 16 26,867 90 
a 17 34,392 16 300 21 
Springfield, Ill.... 30, 33.500 15 17,850 88 
Wilmington ...... 6 27.390 14 19,840 31 
IE. h.0.0)0,0'0.0:0-0 6 15 22,575 2,100 975 
Lincoln, Neb...... 14 21.100 14 65,000 *67 
Portland, Me..... 8 20.200 28 78.550 *74 
Terre Haute ..... 23 15,055 20 76.655 *80 
South Bend ...... 9 15,011 5 23,650 *37 





Totals .... 


. 9,750 $47,188,291 10,811 $49,068,672 °4 
* Percent loss. : eg i 


SPECIAL LEGISLATION. 


Wisconsin Committee on State Affairs Makes Re- 
commendations for the Benefit of 
the Commonwealth. 


MADISON, WIs., Jan. 10.—The special legislation com- 
mittee on water powers, forestry and drainage, which 
was appointed during the last session of the legislature, 
has completed its work and filed its report with the 
governor. The report is comprehensive and voluminous 
and, in addition to many recommendations made by the 
members of the committee, contains a number of bills 
which, if acted upon favorably by the legislature, will 
carry out the recommendations of the committee. 

One of the important recommendations of the com- 
mittee is the adoption of a system of patrols as has 
been instituted in a number of western states and by 
the federal government for the prevention of forest 
fires. This plan should be adopted at once, according 
to the report, the patrol to consist of experienced men 
well organized and disciplined, a few of whom should 
be on duty during all of the summer months, and the 
remainder subject to call as needed. Included in the 
report of the committee is a copy of the recommendations 
for the prevention of forest fires as adopted at the Lake 
States Forest Fire Conference held at St. Paul, Minn, 
December 6 and 7, 1910. ; 

The committee does not at this time recommend any 
general ‘‘slash burning’’ law for this state. This 
action is based on physical conditions in this and on 
reported failure of the operation of the general ‘slash 
burning’’ law of Minnesota, where conditions appear 
to be much more favorable for the working of such a 
law. The discussion of this subject by foresters and 
others in attendance at the Lake States Forest Fire 
Conference held at St. Paul had much to do with the 
committee’s action in this matter. 


Use of Slash. 


Instead of burning slashing, the committee recom- 
mends that it be used with hardwood cuttings for the 
manufacture of charcoal, wood alcohol and acetate of 
lime, as is done by a number of private concerns at 
present. ‘‘A plant of this kind,’’ says the report, 
‘*should be run in connection with a lumber manufac- 
turing plant, in order that the refuse from the lumber 
might furnish fuel for the distilling. Apparently the 
margin in this distilling would warrant the shipping 
of hardwood waste, under ordinary freight conditions, 
for a hundred miles or more, and still leave some margin 
or gain to the shipper and to the distiller.’’ 

With much emphasis the committee recommends the 
purchase of additional lands to be added to the state 
forest reserve, which now contains 201,028 acres, aceord- 
ing to figures given by State Forester Griffith. It is 
proposed to increase this acreage until it reaches the 
2,000,000 mark. The reserve is to be centered about the 
beautiful Wisconsin lake region at the headwaters of the 
Wisconsin and Chippewa rivers. To make possible the 
purchase of this additional land it is proposed to levy 
a 2-10 mill tax of each dollar of the assessed valuation 
of the taxable property in the state, to be collected 
annually for the period of twenty years. 


A Conservation Commission. 


Another matter of interest recommended by the com- 
mittee is the creation of a conservation commission with 
plenary jurisdiction and broad powers over matters 
pertaining to natural resources and their conservation. 
This commission would be composed of a forester, a com- 
missioner conversant with matters relating to fish and 
game, and a hydraulic engineer. The commission should 
have supervision over all matters now under the con 
trol and supervision of the state board of forestry and 
of the state game warden and over such other matters 
pertaining to natural resources as is deemed expedient. 
A bill creating this commission is attached to the report 
and provides for one force of men to enforce the forestry 
and fish and game laws. It is possible that this com 
mission will also be given the duties now belonging to 
the state land office. 


Powers of State Forester. 

A bill replacing the present system of town fire war- 
dens with county wardens and increasing the powers of 
the state forester is also recommended by the committee. 
Under the supervision of the state board of forestry, 
the state forester is to manage the state forest reserve, 
hire assistants, carry on conservative lumbering opera- 
tions, make and maintain forest nurseries, plantations 
and fire lines and execute other sylviculture and 
protective measures necessary to the highest permanent 
usefulness of the reserve to the state. The authority 
of the county wardens is made greater than that of the 
present town wardens. An appropriation of $35,000 
is to be made annually for salaries of the department. 

Under this bill, ‘‘Every person who, unlawfully cuts, 
or injures any kind of wood or timber standing, lying 
or growing upon the lands of another, or of the state, 
or of the United States, or upon any public highway, 
or unlawfully and wilfully injures or destroys or carries 
away any of the products of such wood or timber lands 
is guilty of a misdemeanor, and upon conviction shall 
be fined not less than $25 nor more than $1,000, or be 
imprisoned not less than fifteen days nor more than 
three years, or by both such fine and imprisonment. , 

In addition to these penalties, the owner of the lant 
upon which such trespass is committed may recover e 
a civil action triple the amount of damages ew 
and any reasonable expense incurred in determining the 
extent of the trespass. 

A Protective Measure. 


Following is a bill presented by the committee for 
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the prevention of forest fires and providing a penalty 
for failure to extinguish fires: 

No fires shall be set except for warming the person or for 
cooking food, from the first of April to the first day of No- 
vember, Without the written permission of a county fire 
warden, upon any land within the territory now contained 
in the following counties: Adams, Ashland, Barron, Bay- 
field, Burnett, Chippewa, Clark, Douglas, Dodge, Dunn, Eau 
Claire, Florence, Forest, Iron, Jackson, Juneau, Langlade, 
Lincoln, Marathon, Marinette, Monroe, Oconto, Oneida, Polk, 
Portage, Price, Rusk, Sawyer, Shawano, Taylor, Vilas, Wash- 
burn, Waupaca and Wood. All persons who start camp 
fires shall exercise all reasonable precautions to prevent 
damage therefrom and shall extinguish the same before leay- 
ing them. Every person violating any provision of this 
section shall be punished by a fine of not less than $25, nor 
more than $100, or by imprisonment in the county jail not 
more than six months for each offense. 

Any person who shall build a fire on any lands in this 
state not his own or under his control, except as hereinafter 
provided, shall, before leaving the same, totally extinguish 
it, and upon failure to do so shall be punished by a fine of 
not less than $25 nor more than $100 or by imprisonment 
in the county jail not exceeding one month, or by both such 
fine and imprisonment. Any person who shall wilfully or 
negligently set fire to or assist another to set fire on any 
land, whereby such land is injured or endangered, or shall 
wilfully or negligently suffer any fire upon his own land to 
escape beyond the limits thereof, to the injury of the land 
of another, shall be punished as hereinbefore provided, and 
shall in addition be liable in civil action to the person in- 
jured for all damage that may be caused by the fire, and to 
the county for all expense incurred by it in fighting such 
fire. 

The final bill relating to forestry is one to create a 
section of the statutes, providing for the annual tax 
of 2-10 mill for a period of twenty years, the proceeds 
of which are. to be used in promoting forestry in the 
state. The bill follows: 





There shall be levied and collected annually for a period 
of twenty years, beginning with the year 1911, a state tax 
of two-tenths of one mill for each dollar of the assessed 
valuation of the taxable property in the state, as ascer- 
tained and fixed by the tax commissioner of Wisconsin 
for apportionment of the state tax to the various coun- 
ties, which amount when levied and collected shall consti- 
tute the forestry investment fund and any and all inter- 
est received from the said investment fund shall be added 
to and become a part of said fund. All moneys in such 
fund are appropriated and shall be used to purchase for- 
est reserve lands and for the increase, improvement and 
protection of the state forest reserve, for the employment 
of a forest fire patrol to protect the timber and wild lands 
of the state, and for such other purpose as the state board 
of forestry shall deem to the best advantage in the promo- 
tion of forestry in this state. Any part of the tax so 
levied and collected not used in any year for such purpose 
shall be available and may be used for such purpose in any 
subsequent year. 

The state forester under the supervision of the state 
board of forestry is authorized to enter into contracts to 
purchase lands as additions to the forest reserve and to 
make payments on such lands from the forestry invest- 
ment fund as moneys become available. 


GOVERNMENT SUITS. 


Lumber Companies Arraigned for Alleged Mis- 
appropriation of Timber in 
Western Arkansas. 





Forr Smiru, Ark., Jan. 9.—At the coming session of 
the federal court, Western District of Arkansas, to open 
in this city January 10, the government will bring suits 
for damages amounting to $191,436.33, besides interest 
to date, for the alleged theft or misappropriation of 
20,724,090 feet of pine lumber, which the government 
alleges eleven different lumber companies or individuals 
removed from government land in western Arkansas. 
The defendants are among the most prominent lumber 
firms and lumber dealers in the state, and their names 
with a list of the counts in the suits are given below: 

Ingham Lumber Company, of Scott county (formerly Van- 
dervoort Lumber Company, St. Louis), first suit $47,799; 
404,777,800 feet, thirteen counts; second suit, $22,350; 
2,205,000 feet, seven counts; third suit, $17,319.72; 1,742,- 
510 feet, seven counts. Harris Lumber Company, Polk 
county, for $24,754.87; 2,844,271 feet, twenty-one counts. 
Wagoner Lumber Company, Scott county, $1,485; 165,000 
feet, one count, Ford & Castleberry, Scott county, 
$6,140.30 ; 1,769,700 feet, six counts. W. P. McIntosh, 
Polk county, $6,000; 1,000,000 feet, one count. William BE. 
Clinton, Polk county, $475; 47,500 feet, one count. M. C. 
Miller, Scott county, $4,142.40; 414,240 feet, one count. 
Ragon Bates Lumber Company, Scott county (three suits), 
first suit, $21,613.82; 2,058,380 feet, six counts; second 
suit, $999.20, 624,230 feet, three counts; third suit, $17,- 
190.25, 1,694,310 feet, four counts. Charles Forrester, Scott 
county, first suit, $2,272.35, 197,396 feet, one count; second 
suit, $950.24, 95,024 feet, one count. Self-Forrester Lumber 
Company, Scott county, $1,453.78, 532,229 feet, four counts. 
R. L. and W. H. Crutchfield, William Wagoner and Charles 
Forrester, $4,890, 466,500 feet, three counts. 


The manner in which the defendants came into pos 

Session of the lumber varies according to the charges 
in the petition, but in most cases the defendants are 
accused of furnishing prospective homesteaders with 
Suflicient funds to make a homestead entry and acquire 
possession of ground. When this was established, but 
the homestead title to the land not perfected, according 
to the charges, they disposed of the timber on this land 
to the lumber companies and abandoned the place. 
: Under a recent ruling of Judge Rogers of this court 
it is expected the government to a certain extent will 
be handicapped in recovering damages. Judge Rogers 
has held that no matter what the homesteader does with 
the timb« r on his land, it is not a violation to dispose 
of it if he makes improvements equivalent to the amount 
of lumber he removed. 

The suits are brought upon instructions from Secretary 
of the Interior Ballinger, upon instructions from the 
Secretary of agriculture and upon information furnished 
by their respeetive departments. The alleged thefts 
cover a period from 1902 to 1908. The government is 
said to have subpoenaed 383 witnesses and may issue 
Summons for more. Most of the companies and indi- 
viduals mentioned already have filed through their law- 
yers answers to the suits and a most interesting legal 
battle is expected. 


LANDMARK DESTROYED. 


Fire Wipes Out Notable Structure of the Cin- 
cinnati Chamber of Commerce 
—Lumber Records Saved. 


The partial destruction by fire of the Chamber of Com- 
merce building, Cincinnati, Ohio, the evening of January 
10, marked the disappearance from that city of one of its 
earlier and more notable structural landmarks. Built 
in 1887 at a cost of $700,000 its walls were of un- 
dressed granite and a design, Romanesque in style, 
massive and otherwise distinctly impressive. The 
membership of the chamber embraces the more sub- 
stantial business elements of the city, notably includ- 
ing lumbermen, while as an organized guardian and 
counselor thus of associated interests it takes high 
rank as a commercial body. It is the source and cus- 
todian of the city’s lumber records, which with its 
other archives fortunately were saved. 

The presidency of the chamber always has been 
esteemed a distinction in some respects more flattering 
than almost any political office within the gift of the 
state. Coming as its choice does exclusively from the 
premier business men of the city it ordinarily presup- 
poses a clearly defined degree of all-around fitness to 
which merely political preferment is very often, 
perhaps as a rule, a stranger. Among those upon whom 
this distinction has worthily fallen in the history of 
the chamber, is William A. Bennett, of the sterling 
old hardwood house of Bennett & Witte. Mr. Bennett’s 
administration proved memorable for its enterprise 
and the inauguration of reforms and methods since 
found of permanent and valuable importance, 

At present the rebuilding plans of the organization 
have not definitely been announced, but it can be 
taken for granted that no time will be wasted, as well 
as that the new structure will embody plans guarding 
it against any recurrence of the fate of the old. 


BEGINS OPERATION. 


Finely Equipped Fireproof Saw Mill of California 
Company Is Running with 
Superior Facilities. 





One of the most interesting sawmill plants on the 
Pacific coast is the Truckee Lumber Company’s mill at 
Oroville, Cal., which began operation the latter part of 
December. The Truckee Lumber Company, which has 
headquarters at San Francisco, has been manufacturing 
sugar pine for about thirty years, the important base of 
operations until lately being Truckee, Cal. Most of the 
company’s timber in that vicinity has been cut out and 
about a year ago work was begun on the Oroville plant, 
the chief interest of which lies in the fact that it is the 
first fireproof mill put up on the Pacific coast. 

The Filer & Stowell Company, of Milwaukee, Wis., 
secured the contract for the mill and machinery, and as 
this company has been a pioneer in the building of fire- 
proof saw mills the design of the Oroville plant is a 
result of the company’s extensive experience in the 
South, where the steel frame saw mill has proved highly 
successful. It is to be remembered that the Filer & 
Stowell Company equipped the first steel mill in the 
United States, the plant of the Great Southern Lumber 
Company at Bogalusa, La. Subsequently the company 
undertook the designing and construction of the immense 
plant of the J. J. Newman Lumber Company at Hatties 
burg, Miss., and furnished all of the machinery which 
was installed. The Newman mill was a Filer & Stowell 
product from the foundation up and was turned over to 
the Newman Lumber Company ready for operation. 
Another steel mill with which the Filer & Stowell com- 
pany has been identified is the new plant of the F. B. 
Williams Cypress Company at Patterson, La., which has 
been in operation about thirty days, and was designed 
by John J. Monaghan, of the Filer & Stowell Company, 
who furnished all of the equipment. The American 
Bridge Company furnished and erected the steel work 
on this plant. The Bathurst Lumber Company at 
Bathurst, New Brunswick, has another of the new type 
of fireproof mills, equipped with double band and hori 
zontal band resaw of the Filer & Stowell make, the 
plant being of concrete construction. The extension 
experience of the Filer & Stowell Company and of 
John J. Monaghan, its representative, in the designing 
and building of this character, has served a good pur 
pose in concentrating all of the most approved features 
in the new Truckee Lumber Company mill. The founda 
tion of this plant and all supports of the machinery are 
of concrete and steel. The conveyors also are of steel 
construction. 

The principal equipment includes two 9-foot band 
mills, one carriage with screw blocks opening seventy- 
two inches, equipped with Filer & Stowell rope power 
set works, and one carriage with fractional blocks open- 
ing fifty-two inches, equipped with Filer & Stowell 
standard set works, also two edgers, one of which is a 
Filer & Stowell machine eighty-four inches wide for 
saws twenty-six inches in diameter. The trimmer is 
equipped with fifteen saws thirty inches in diameter and 
has the Filer & Stowell patented steam lifting device 
for operating the saws. The plant has all of the usual 
labor saving devices, such as steam niggers, extra heavy 
steam center decks and loaders suitable for the heavy 
timber which the mill will handle etc, The main frame 
is seventy feet wide by 192 feet long. The power plant, 
which also is of steel construction, is forty-six feet. wide 
and seventy-four feet long. The power equipment in- 
cludes a Filer & Stowell 28x48-inch Corliss engine of 


the ‘£1900’? Heavy Duty Rolling Mill type and Sterling 
water tube boilers, furnishing 1,050 horsepower. 

The plant was designed by John J. Monaghan, who 
also designed the Truckee Lumber Company’s plant at 
Truckee, Cal. The satisfactory results obtained from 
the use of Filer & Stowell machinery at that mill may 
be given as the reason for the selection of the same 
company’s machinery for the new plant. When turned 
over to the Truckee Lumber Company the mill began 
operation without a hot box or any other trouble of any 
kind, which is most unusual in starting a new mill. 
Oliver C. Haslett, president of the Truckee Lumber 
Company, is a practical lumber manufacturer of long 
experience, and is greatly pleased with the work of the 
new plant, which meets every expectation. 


WHO’S WHO AND WHY. 


Furious Onslaught on the Fair Fame of a Big 
Burg Countered by a Heroic and 
Masterful Return. 








Sr. Louis, Mo., Jan. 9.—The following prepaid night 
lettergram was received by the Lumbermen’s Club of 
St. Louis: 


Memphis is undoubtedly the center of the hardwood pro- 
duction of the United States, if not of the world, is the 
statement of the chief of the United States Forestry De- 
partment. 

Upon the truth of this statement, Memphis challenges 
St. Louis and the world. Accurate statistics show that 
Memphis handles nearly 800,000,000 feet of hardwood each 
year and has the greatest hardwood forests in the world 
tributary to her. As a place for assembling and distributing 
hardwood products this city has no equal. 

Do you accept this challenge? 

BH. Srark, President. 


Following is the facetious reply, sent also in the form 
of a prepaid night lettergram: 


Your challenge to the Lumbermen’s Club of St. Louis Is a 
bit anomalous. That you are located in the greatest hard- 
wood forests in the world, in other words you live down 
there in the woods, needs no corroborative proof. That 
point we concede. 

Memphis is also noted for being a central market for the 
most elegant brands of moonshine that creates wonderful 
propensites for dreams of wealth and greatness, and when 
freely indulged by Memphis lumbermen, challenging a great 
city like St. Louis is but a natural sequence, 

Our last statistics show that the sales (for consumption 
and outgoing) were 1,680,888,815 feet, as against your 800,- 
000,000 feet, counted, as we read your message, when it 
comes in, and again measured when it goes out. 

We accept your challenge, and will fight to the death in 
mortal combat if need be, ‘Therefore “Lay on Macduff, and 
damned be he who first cries hold, enough !"” 

J. B. Kessiur, Secretary. 


OBITUARY 


Mrs. Kate Groves Fuller. 


Mrs. Kate Groves Fuller, wife of Lucius E., Fuller, presi- 
dent and editor of the Lumber World, Chicago, and formerly 
for many years a member of the AMBRICAN LUMBBRMAN 
staff, died at her residence, 1446 East Vifty-fourth street, 
Monday, January 9, after a brief illness, from pneumonia. 
Mrs. Fuller was the daughter of the late 8. A. Groves, of 
Bradford, Pa. She was born in Mystic, Conn., June 2, 
1859, and spent her childhood at Baldwinsville, N. Y., from 
which place she moved with her family to Bradford. Novem- 
ber 5, 1889, she married Mr. Fuller, and after a short time 
spent in Nebraska came to Chicago with her husband in 1890. 

Mrs. Fuller was a member of the Daughters of the Ameri- 
can Revolution and was a member of and identified with 
the work of Trinity Protestant ~~ 7 church of Chicago. 
Funeral services were held at the family residence, Tuesday, 
January 10, conducted by the rector of Trinity church, after 
which the remains were taken to Warren, Ohio, for inter- 
ment in the Fuller lot at that place. 

January 10 resolutions of condolence for the bereaved hus- 
band were passed by the Chicago Wholesale Lumber Dealers’ 
Association, formulated at its request by a committee con- 
sisting of George D. Griffith and hb. A. Thornton. The reso- 
Intions follow: 

Wuereas, It has pleased Almighty God to remove b 
death the wife and helpmate of our esteemed person 
friend, Lucius KE. Fuller, editor and publisher of the 
Lumber World; therefore, be it 

ResolWwed, That we, the members of the Chicago Whole- 
sale Lumber Dealers’ Association, do hereby express our 
sincere and heartfelt sympathy to him in this time of 
deep bereavement and loss; and be it further 

Resolved, That this message be spread upon the min- 
utes of the Chicago Wholesale Lumber Dealers’ Associa- 
tion, and that a copy of same be sent to Lucius B. Fuller 
and to the lumber press. 














Lucas E. Moore. 

New ORLEANS, LA., Jan. 9.—Lucas BW. Moore, prominent 
citizen and business man, died at his home in this city Thurs- 
day morning, January 5, after a brief illness. Mr. Moore 
was born in the Isle of Man in 1844 and came to the United 
States in 1878. After a few years’ residence in the East, 
he settled in New Orleans as representative of a prominent 
English importing house. Later he engaged in ness on 
his own account, organising the firm of Lucas B, Moore & 
Co. Attracted by the possibilities of the stave industry, Mr. 
Moore organized the Lucas BE. Moore Stave Company, which 
developed into one of the leading stave industries. e con- 
tinued as president of both companies until his death, al- 
though he retired from active personal management ut 
five years ago. Mr. Moore was also a resident director of 
the ‘Liverpool-London-Globe Insurance Company and a 
director of the Commercial National Bank and the Commer- 
clal-Germania Trust & Savings bank. He leaves a widow 
and two sons, Edward C. Moore and Lucas ©. Moore, Jr., 
both of whom were associated in business with their father. 
The funeral was held Friday, January 8, from St. Paul's 
Episcopal church. Interment was at Metairie cemetery. 





Ira A. Breck. 
KINGSTON, ONnT., Jan. 10.—Ira A. Breck, 86 years of sae 
for ee years a member of the firm of Calvin & Breck, 
shipbuilders and timber exporters, is dead, 
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REALM OF THE RETAILER. 


Misfits in Business and the Professions—Where Kind Words Are More Than Coronets—Lumber a Substantial Purchase—A Sui- 
cidal Procedure—Great Oaks from Little Acorns—The Province of the Salesman. 


IN THE WRONG NICHE. 


Happy is the man who has found his work. The Fra 
has made a motto of that sentence that he would have 
branded as original, but it was understood as thoroughly 
as now, and said in a hundred different ways before The 
Fra’s grandparents were born. 

A dealer told me that his business is distasteful to him, 
‘*T never feel at home a day here,’’ he said. 

‘*What would have been your choice?’’ he was asked. 

‘*T thought when I was young I would like to study 
for the ministry, but my father opposed me,’’ he an- 
swered, j 

I didn’t tell him so, but I thought that his father was 
an unwise man. He may have reasoned that unless his 
son should become a crackerjack of a minister he would 
be unable to command a salary of more than, say, $1,200 
a year, but what of that, if his boy was satisfied? What 
of that, if his boy felt at home in his work and en- 
joyed it? 

He surely is not a success at retailing lumber. He has 
no heart in it. He buys and sells lumber, which is as 
near as he comes to being a lumber merchant. His prem- 
ises look as though they had been turned out to grass. 
While his time might be employed in making improve- 
ments and slicking up around his place, he warms the old 
splint bottomed chair at his desk and indulges in regrets. 
And your experience has taught you that if a man makes 
his business hum he has no time to dwell on what he 
might have done. He must rivet his mind on the present, 
and not on the past. Many a time he is eager for morn- 
ing to come that he can be up and at it again. I have 
told you how I have slid out of bed to catch a thought 
before it escaped from the window, and it is on record 
that I have wound up little Dutchie, unwilling to wait 
until morning to see how the thought would look on 
paper. 

**T have two sons,’’ this dealer said, ‘‘and I never 
shall choose an occupation for them. I am studying their 
tastes, and I shall see to it that they are permitted to 
follow them. I should like one of them, when he be- 
comes older, to come in with me, if he should fancy the 
business, as I should enjoy being associated with him, 
but if he has not that fancy I shall not urge him.’’ 

In this respect, as I look at it, this man is wiser than 
his father ever thought of being. I have a son who, in 
his preparation for the practice of law, has had the best 
educational advantages the country affords. He gradu- 
ated from the highest grading classical school in the 
United States, and the coming June expects to receive 
his sheepskin from Harvard Law School, which is con- 
ceded to lead all other schools of that character. It has 
cost the old man several thousands, and not a little 
scrimping, to pay the freight, yet, notwithstanding this, 
and the further fact that since the boy left high school 
he has put in seven years of solid study, should he find 
that he has misinterpreted his tastes I should say to him, 
*“My boy, take down your shingle and strike out for a 
calling the pursuit of which will give you pleasure. 
Don’t stamp failure on the rest of your life because up 
to this time you have misunderstood yourself,’’ 

Happiness is what every mortal is seeking, and this 
being so proves conclusively that it is the pivot on 
which life should swing. 

We fathers are awfully bossy at times. Because we 
may think there is money in a business we crowd our 
boys into it, when we ought to know that it is the man, 
rather than the business, that makes the money. Look 
at any business you choose; there are those who have 
piled up money following it, and others who have failed. 
We all know retail lumbermen who have become wealthy, 
and as well we know those who, had every opportunity 
favored them, would have made only a mediocre success. 
It depends upon the man, 

We crowd our boys into the professions, thinking it is 
more genteel to preach, dispense pills and practice law 








“He warms the old splint bottomed chair.” 
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than it is to be mechanics or merchants. Provided they 
are good boys, and are disposed to do their best, we have 
no right to choose for them. There comes a time when 
any son whose father insists in pushing him into a place 
for which his nature has not intended him has a right 
to say, ‘‘ Hands off!’’ 

There are as many misfits in business and the profes- 
sions as there are in marriages, and if there were divorce 
courts to settle the difficulties they would work overtime. 
In business the sheriff sometimes acts as judge and rings 
down the curtain, but aside from this the man who is 
conducting the business, or pursuing the profession, stag- 
gers ulong in a sickly way and is called a failure when 
he is no more to blame for it than a stone when tossed 
in the air is to blame for falling to the ground. The 
laws governing the man’s nature have been violated. 

O, your places which roll up money, your places of po- 
sition, your places of power, oftentimes they chafe the 
men who fill them. He who has observed knows that 
money does not fill the bill, and that not infrequently 
the man who is envied by others for the position he 
occupies regards that position as a bauble. Every one 
of us ought to know that no matter what may be the 
size of his bank account, or how his safety deposit drawer 
may be stuffed with mortgages and bonds, if he has not 
the true heart quality that moves him to sympathize with 
the distressed and to aid them, he is like a flower that is 
without odor, or, more properly, like a thistle with points 
that prick both others and himself. And if we look for 
this heart quality among the rich and prominent only 
there is an opportunity for us to learn more of life than 
we know. The man who feels for the misfortunes of 
others, who urges for morality, who works for civie 
righteousness, is filling a niche over which should be 
emblazoned a crown. 


Instances of the Display of ‘‘Heart’’ Quality. 


Last spring when I was lying in bed with acute bron- 
chitis, and day after day the fever heat would force the 
mercury up in the clinical thermometer, and [I didn’t 
know how this space in the paper would be filled, and the 
letters some of you received from me were dictated, one 
morning a bunch of beautiful flowers was brought to my 
room, and from whoms do you think they came? From 
some lady whose heart was overflowing with sentiment? 
From some minister, or fraternal society? From some 
one who, were I able to push a fine automobile over the 











“Pushing him into a place.” 


boulevards, clip coupons and wear bigger diamonds than 
I do, would wring my hand when it was reached out to 
him? Not from one of them, They came from a black- 
smith, whose hands the livelong day are begrimed with 
the smut of the forge, and who slaps the bellies of the 
horses and mules he shoes to make them behave them- 
selves. He it was who understood; and the ring of that 
man’s hammer on the anvil sings a song of contentment 
and happiness that is sung by few in the whole town. 
My second door neighbor, Sam Blain by name, is one 
of the most unassuming men that lives. He is not a mem- 
ber of any church or order, and swallowtail society knows 
him not. He is not politician enough to seek the position 
of alderman, postmaster, or county officer, and that is 
saying something in this little burg, as there are scores 
of them who have a never ceasing acute anxiety, that 
amounts almost to a pain, to ‘hold down a job in the 
county building. There are people in the town, I think, 
by the hundreds, who would not know this neighbor of 
mine by sight. But I want to tell you what he did the 
other day, and I wish I was so near you that I could 
hear you clap your hands. An aged woman, who lived 
alone, was stricken with paralysis, and on the strength of 
an acquaintance years ago, back in Wisconsin, this neigh- 
bor brought her to his home and is caring for her. Into 


how many homes do you think she would have been 
taken? Don’t you think they could be counted on the 
one thumb I am holding up? And I am of the opinion 
that that would overcount them by one. There are those 
who would say, ‘‘I will help to pay a nurse; or the ex- 
pense of hospital accommodations;’’ they would give of 
their money, but this neighbor gives of himself. I have 
known this man to go to the home of the sick, pull his 
slippers from his pocket, strip his coat, and tell them 
they would have to throw him out if they did not want 
him to stay and care for the sufferer that night. Do you 
know that when I think of the acts of this neighbor 
of mine, and look across at his home, I imagine that I 
come near hearing the swish of the angels’ wings? 

What a vast chasm there is between praying for the 
afflicted and doing for them. 

‘Have you always enjoyed your business?’’ one of the 
most suecessful dealers of Illinois was asked. ‘‘ You bet 
I have,’’ he replied, and the next minute he called, 
‘*Hello, Bill!’’? to a customer who came in, and stepped 
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“TI will help to pay a nurse.” 


from behind his desk to shake his hand. As plain as 
the sun that was shining his heart was in his work. If 
he had been a minister his congregation might have 
slept; if a lawyer, the judge and jurors might have in- 
wardly cussed him; if a physician, he might have killed 
more than he cured. But to see the prime condition of 
his office and shed, the method on every side, his hearty 
manner toward everybody who wanted to buy a board, 
branded him with a love for his business. And, inei- 
dentally, his bank account should not be overlooked. 

Young man, I should say, find your niche. Let others 
say what they may, but find it. You are the one most 
interested. It is you who must bear the friction and 
worry of a calling that is ill chosen, and it is your life 
that will pass smoothly along if you find the work for 
which you are adapted. That work may be plowing the 
fields, pleading law, shoving the carpenter’s plane, preach- 
ing the gospel, working in a lumber yard; no matter 
what—any work that is necessary to be done is honorable 
—but find your place. 


OBJECTS TO BEING WORKED. 


That is the way a lumberman expressed it, and he no 
doubt echoed the sentiments of all of us. This lumber- 
man is of the opinion that the retail dealers are the most 
easily worked merchants in the whole mercantile line. 

‘‘Let any of us look over our books, and see if there 
are any who overdo us,’’ he said. ‘‘At my last inven- 
tory I charged off $470, every dollar of which was a case 
of working me, and not one of the customers to whom It 
is charged expected to pay me a cent. They went into 
the game with their eyes open, and mine were shut. I 
know that one of my competitors charged off twice that 
amount. We may get a few dollars of it, but the little 
we get will be worth no more than it costs to collect it. 
That is where we sometimes fool ourselves; we might as 
well charge off worthless accounts and let them go. 

‘Why, in your opinion, are the retail Jumbermen such 
easy marks?’’ he was asked. 

“As I have figured it out, it is plain why they are 
easy marks,’’ he answered. ‘‘The lumber that is <n of 
eredit does not drop out of sight, as do the goods 0 
other merchants. One of our jewelers told me the — 
day that a month ago he sold a watch for $30 to a clerk 
in one of our hotels. In less than a week the clerk was 
gone, and as there is no telling where he will get m7 
next job, the watch is a goner unless the man 18. — 
and if he was probably he would have stepped into 4 
store and explained that he was going away, but ers 
send the money back. The jeweler said he would sel! the 
account for 10 cents on the dollar. -— 

‘¢A dead beat may buy a suit of clothes, or a jail s 
shoes, put them on and skip. Soon after groceries § 
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“And we take the chances.” 


out of the store they go down somebody’s neck. Dry 
goods are cut up and distributed among different mem- 
bers of the family. The coal bought of the coal man goes 
up in smoke. Nobody runs out of the country with the 
load of boards he buys. We know where they are to 
be used. If we are told the lumber is for repairing a 
house or barn, or for a shed, we think, ‘There the lumber 
will be,? and we take the chances.’’ 

There is some reason in this. You no doubt would 
sooner sell a horse to a man in your own town, and whom 
you considered a little scaly, than you would to one of 
the same reputation who was to take the horse off into 
the next county, as in the former case you could watch 
the man, and maybe work the amount out of him little 
by little. For a reason not easily explained you would 
take more chances in getting your pay for the horse if 
you were to see him on the street every day than you 
would did you know that the hour he changed hands he 
would drop from sight. 

An illustration of this principle was observed in a Mon 
tana yard. Lumber from this yard is hauled a hundred 
miles and more, and the material that is sold to these 
distant ranchers is largely for cash. I heard one of them 
ask for a credit of $50, and it was refused. The dealer 
was very frank and said he couldn’t take care of a credit 
that far away. The rancher looked like a straight enough 
fellow, and I had no doubt that had he lived in, or near, 
the town he would not have asked for credit the second 
time without getting it. 

‘‘Worked!’’ said another dealer. ‘‘Of course I have 
been worked. I should like to see the man who, in some 
way, has not been worked.’’ I told him he would not 
see him in me. 


COMPETITION THAT IS SOMEWHAT IRREGULAR. 


In a certain town a earpenter and contractor has 
started a yard, which can not be called much of one. 
I should say that his stock would not inventory more 
than $4,000, and he is too new in the business for his 
rating to appear in the books of any of the commercial 
agencies, but | have an idea it will be low. If you should 
want to know to what extent he is entitled to credit it 
would not surprise me if you should be asked to write 
to the office of the agency, as that is the invitation others 
would get if they wanted to know how we stood, pro- 
vided we didn’t stand more than about knee high. 

This man has two competitors, one of them as rich 
as cream, and the other decidedly richer than skimmed 
milk. Neither of them expressed himself as highly 
pleased with the competition they were going to have. 
‘The credit of a lumberman has nothing to do with his 
customers,’’ one of these dealers remarked. ‘‘ His cus- 
tomers don’t care whether he pays his debts or not. 
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people will rush to the bargain counter.” 


They come in and haul away their lumber, and their 
purpose is answered. If he was owing them instead of 
they him, the shoe would be on the other foot.’’ 

It was hardly necessary to quote that opinion, as it 
is public knowledge. The world comes near being chock- 
full of people who don’t care a rap for the prosperity 
of the merchants with whom they deal if only they are 
able to buy their goods cheap. If their places are closed 
by the sheriff, and the red flag floats in front of the 
doors, these people will rush to the bargain counter, 
thanking their stars that they can buy at auction prices. 
Not one man in ten is much of a philanthropist when 
he comes to spending his money. 

Dealers of the above stamp have caused a great deal 
of annoyance in various markets. It has been the idea 
of some of them to sell minus adequate profits. It is not 
every dealer of experience who knows the expense of 
doing business, and it follows that the inexperienced are 
liable to go wrong in this matter. Furthermore, some of 
these men who open yards of this character are willing to 
work very cheap. A carpenter who had seen his best 
days, and who was worth his home, mortgaged it for 
$1,600, borrowed another thousand and opened a yard. 
He owned a lot on which he located his yard, the improve- 
ments costing not far from $600, and with the balance 
he put in a stock, including a credit of about a thousand. 
His idea of business was so primitive that a profit of $5 
a day would satisfy him. That was more than he ever 
had made working at his trade, and the outlook was 
bright to him. In order to sell lumber he pitched prices 
low; and what were the other three dealers to do about 
it? They didn’t do a thing so far as competing in 
price. They knew that somebody else would do a thing. 

The easiest way for a merchant with small means to 
hang himself is to go to slashing prices. If 90 odd 
percent of the merchants of the country fail to make a 
success of their business, as the records are said to show, 
the majority of whom do as well as they can, what is 
going to become of the one who dives in at a time of 
life when his physical and mental vigor is a thing of 
the past, and strikes out right and left to knock out 
others to the extent he is able? In due time his creditors 
will put the shackles on him. Wholesale dealers in every 
line are mighty shy of a merchant of small means who 
does not show a disposition to do business at a profit. 
He is too much of a risk. If a merchant has a high 
financial standing the men of whom he buys don’t care 
if he gives his goods away. They feel sure of their 
money, and that, every time, is what they are after. 

The dealers of the town in which this carpenter started 
his yard reasoned along the above line. The man who 
started on a capital of $2,000, with little knowledge of his 
business, and who went cavorting like a wild bull, was too 
small potatoes for them to open fire on. It should also 
be borne in mind that invariably it is much easier to drop 
prices than to restore them. If the figures made by this 
carpenter had been met, the market would have sagged 
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‘But no man can sell lumber at an advance of $2 a 
thousand and live.” 


long after the new dealer had been expunged. 

It is also well to consider that the consuming public 
would not onee in a hundred times believe that lumber 
was sold at a loss, no matter how low the prices might 
be. Hence, if for any reason prices are knifed the 
consumer thinks the lowest price is the standard at which 
material should be sold. At higher prices he thinks that 
heretofore the dealer has robbed him, and in case of a 
restoration of prices, he is robbing him again. 

When it came time for this carpenter to replenish his 
little stock he was refused further credit. He asked 
the salesman who represented the house what was the 
matter, and was told that his house refused to sell him 
except for cash. Then he went to talking about the 
‘‘lumber trust’’ crowding him out. ‘‘If there is such 
a thing as a lumber trust, it has nothing to do with it,’’ 
said the salesman. ‘‘It is a question of dollars. No 
doubt the house thought you started in the lumber busi- 
ness here to make money, but no man can sell lumber at 
an advance of $2 a thousand and live.’’ 

The poor man was in a hole. He had sold several 
hundred dollars’ worth of stuff, but the bulk of it was 
booked, and he didn ’t have $200 in the world to pay for 
lumber; and you can make a good guess what his 
chanees were for obtaining money at a bank. He tried 
a couple of other houses, but they both refused him 
credit. He was in a trap with both feet, and as fast as he 


could he closed out his stock. When I saw his shed 
it had been turned into a cement block works, the old 
man having an interest in the enterprise. 

The career of this man is not a duplicate of all others. 
Carpenters with small capital have opened yards and 
worked into a good business. Some of them after awhile 
gave up contracting and ran a straight lumber yard. One 
of these said he liked it much better than working at his 
trade, and contracting in a small way, as there was less 
‘‘tearing around,’’ as he expressed it. These men who 
succeeded had some common sense in their heads, however. 
They understood that profit is a basis of success. In a 
town of 10,000 inhabitants the strongest dealer still does 
contracting, but his yard is not incidental to the other 
end of his business. Buying as he does gives him an 
advantage as a contractor, but when it comes to retail 
prices from his yard he is right in line with his competi- 
tors. I never have known the other dealers of a town to 
faney competition of this kind, as they do not sell bills 
which otherwise they might, but they have less to say 
about it when prices in the gontractor’s yard are 
sustained, 


From a Small Beginning. 


Many others than the carpenter and contractor men- 
tioned above started in with small capital. They could 
be named by the scores. One of the prominent dealers 
of Tlinois had $300 of his own when he determined to 
engage in business for himself. Another, in Ohio, said 








“They didn’t know how the fellow would get on.” 


he didn’t have ‘‘anything,’’ though he probably did have 
a little something. A Council Bluffs (Iowa) dealer landed 
in that town with less than a hundred cents in his 
pocket. I have heard similar stories all over the country. 
These men had mapped out a plan, and notwithstanding 
their amunition chest was low they aimed at the bull’s 
eye. They fell in and marched in file with the great 
army of the business men of the country who have some 
idea of what business is. This would be a sorry world 
if every man who should succeed must be born with a 
silver spoon in his mouth, or even have a silver spoon 
thrust upon him. That man has reason to be proud who 
has made the race successfully when some one else has 
paved the way over which he has traveled, but far more 
should he congratulate himself if he has made the race 
and paved his own road. 

Years ago when the white pine manufacturers of Michi- 
gan and Wisconsin were making so much lumber they 
didn’t know what to do with it, and were establishing 
lines of retail yards as an outlet, they backed men and 
men in yard enterprises. If assured of the honesty 
and business capacity of these men the lumber would be 
forthcoming. This could not be called a ep 
streak in these manufacturers, as it was done in self- 
defense. They were eager to make their old saw mills 
hum, not knowing what else to do with their fine timber 
than to slash it into lumber and dole the lumber out here 
and there. What a change ‘has been wrought in white 
pine conditions since then. 

Having had at the beginning of my career about 14 
cents in my pocket, it grinds me to see men of means 
trying to sit down on their fellow men who are less 
fortunate than they in a financial way—and I will change 
that expression a trifle, and say, at times, more fortunate. 
A species of this bulldozing came to my knowledge. A 
young man who had worked as foreman in a yard of the 
town concluded to start for himself. Of course, the 
dealers were not pleased with the idea, and while they 
didn’t crawl out on the housetops and shout their 
objections, they filed them quietly in several ways. They 
would remark casually to the salesmen who came along 
that they didn’t know how the fellow would get on, as 
he had no money to speak of. It takes money to make 
the mare go, one of them remarked, I don’t say they 
commented in this way to the salesmen, thinking they 
would carry the news to their houses. There may not 
have been a stroke of policy in their remarks—so we will 
drop that phase of it. 

Let me tell you this, however: not all the salesmen 
on the road are easily fooled. They size up their cus- 
tomers with a good deal of accuracy, and not only their 
customers, but oftentimes the foremen. They see how 


the foremen handle themselves, and arrive at some opinion 
as to their industriousness, and what kind of a showing 
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they would make handling stocks and customers of their 
own. I would bet you $4 that there are salesmen who 
have made mental record of foremen, thinking that some 
time these same foremen may hold the helm of a busi- 
ness. 

This young foreman set to fitting up a yard at moderate 
cost, the improvements costing not far from $400, and in 
due time a car of lumber reached the town consigned to 
him. In a couple of days two more cars came; and the 
number increased to nine. Of an evening of a day that 
one of the dealers had told a certain salesman that he 
didn’t know how the fellow was to get along because 
he had no money to speak of, this salesman sold the 
young foreman his stock. 


Do you think the salesman did this without consulting 
with his house? Here is another wager of $4 that he 
did consult with his house. He told his house just what 
he thought of the young man. He no doubt told the house 
all he had learned about him; what he knew of the 
family he came from; if he gambled; if he drank too 
much whisky; if he saved his money; if he thought he 
was the kind of chap who would lay his head in a 
Delilah’s lap while she would shear him of his locks; at 
any rate when they had heard his report, they said, 
‘*Sell him! ’? $ 

I don’t know how much of a customer of the house 
of which this dealer originally bought he became, but 
since that date he has bought hundreds and hundreds 


of cars. On the site where stood his shed that cost not 
far from $400, now stands one that cost more than ten 
times that amount. He is recognized as one of the solid 
dealers of that whole section of country; and his start 
was due to what? Reputation, young man. When a man 
of small means asks credit of a wholesale house he igs 
placed under the microscope; if he wants favors of a 
bank he is placed under the microscope; and if the exam- 
ination is not satisfactory he is tossed out with the 
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THE BEST LOCATION FOR A RETAIL LUMBER YARD. 


Paramount Considerations in Establishing Town or Suburban Trade — Points of Advantage to Dealer in Wood Products— 
Examples of Successful Procedure in Selection of Sites. 


‘*Governed by Local Conditions.’’ 


Yard location is one of the big factors in lumber retail- 
ing. That yard is best located that will meet the require- 
ments and best suit trade and business conditions profitably 
for its owner. To determine such a location one must be 
governed by local conditions, and, to a certain extent, per- 
haps, cosmopolitan, in the place where the business is to be 
earried on. ‘To arrive at a logical location is not always 
easy. There is the trade’s side and yours. There exist in 
this somewhat complex relations. Your side should be upper- 
most in that you will best take care of the trade and yet 
serve your business well. 

In locating a yard site much depends upon one’s ability 
and experience to size up and map out present conditions, 
also reasonably assuring yourself as much as possible of the 
trend of affairs. You can not afford to hazard your trade 
relations with your customers to promote your side of the 
business. Because you are there for a purpose—a profit. In 
other words, you can not well afford to locate like a depot 
or freight house, when it would sacrifice your volume of 
trade, locating like these to save handling charges etc. In- 
surance and risk might counterbalance high rent in the heart 
of the place of business. High rent might be counterbal- 
anced by increased valuation of property. 

In some instances a happy medium might exist whereby 
your interests from a handling point might be well served 
and your trade taken care of well. These conditions exist 
probably more numerously in small places than in larger. 

In locating get as near the center or adjacent to the 
other retail interests of the place as possible. Rent or pur- 
chase price of realty, if not prohibitory, should be no bar- 
rier to this, because you will win out in the long run. The 
amount of small sales—and they are mostly cash, which 
talks—that will come to you in the course of a year will 
foot up amazingly. People will buy, if they want small 
items, where it is the handiest. They will not go out of 
their way for a small purchase. On the other hand, if they 
are buying a bill of some proportions you are most apt to 
figure the bill than were you located away from the retail 
interests. All things being equal in lumber retailing, such 
as stocks, methods of business and collecting, managers or 
owners etc., that yard will have the smoothest sledding 
toward volume of business and profit that is best located. 

Much depends upon contiguous territory whether or not 
yon are located on a railroad, In this age of complex con- 
ditions practically all lumbermen are willing to admit and 
agree that the merchant must have a legitimate margin of 
profit to exist; that the consumer pays this and all other 
items of cost in connection with the commodity or article 
he wishes to buy or use. Then, if there is a demand for 
lumber retailing away from the railroad, that location is as 
good as the best anywhere, assuming, of course, that to 
handle your stock it is not to be compared to a location on 
a railroad from an angle of expense and convenience; but, 
if the trade is there, you will overlook these features. 

Perhaps in the western states and portions of Canada 
there are as many yards not located on railroads as one will 
find anywhere else. These yards are generally put in ahead 
of a railroad; some are not, but with few exceptions this is 
the rule. Lumber sold out of such yards is higher on 
account of extra expense in cartage, handling ete., but they 
are generally paying yards. Who are your trade? might enter 
into one's decision on yard location—whether the most of 
your trade was town or country. If country perhaps an 
outside location would be better than any other. By an 
outside location is meant one near the heaviest travel going 
and coming to town, or near an elevator, warehouse or 











ANNOUNCEMENT. 


The letters on Collections which appeared in the 
AMERICAN LUMBERMAN during September, October 
and November have been reprinted in booklet form 
and can be had by AMERICAN LUMBERMAN sub- 
scribers at 15 cents a copy, to cover cost of print- 
ing and mailing. 

These letters are very interesting and full of 
valuable pointers on the handling of accounts in 
the retail lumber business. 

AMERICAN LUMBERMAN 
315 Dearborn Street, 
CHICAGO, 











stockyards, depending upon what is raised in the territory 
in which you are retailing. 

Perhaps just the opposite would be true of city or town 
trade. It is reasonable to assume such would be the case, 
the trade choosing and being better suited to go to a more 
centrally located yard. And what is more of a_ business 
getter than to suit and please your trade? The lumber 
trade is different from other lines of merchandise retailing 
in that people do not shop, one reason being that 2x4 can not 
be wrapped very handily in paper and put into a handbag. 
Another, a 2x4 is not bought as often by the same people as 
other commodities and staples, luxuries and _ necessities. 
Such conditions all enter into yard location consideration. 
Going back to best yard location, one must exercise tact, 
size up conditions, and experience undoubtedly will help 
wonderfully in getting such a location. Perhaps one can not 
get just what he wants; in such a case there is only one 
thing to do—-take the next best with an eye out toward 
betterment. P. J. VANDENBURG, 

Othello, Wash. 





Have It Central and Ornamental. 

Regarding location of a lumber yard in small town: Se- 
cure the most desirable quarter-block on the main street of 
your city, as close as possible to the business section. Around 

entire yard erect a brick wall, having arched entrances 
on the main street, with gravel driveways. Plant a row of 
maples on the side street and take as much care of the 
grass plots around the walks as you do of your own lawn. 
Make the lumber yard one of the show places of your town 
that your citizens may point to it with pride. Get away 
from the old fashioned idea that the lumber yard should be 
situated on the railroad away off on the corner of nowhere, 
hobnobbing with junk piles and broken down box cars, 
where your lumber is blackened by smoke from passing 
trains and the yard a refuge for tramps. Then, too, there 
is a greater fire risk along the railroad, making insurance 
rate higher. Having a switch running into the yard is not 
such a great advantage, as much of the lumber would have 
to be moved by wagon anyway, and the difference in price 
of hauling a few blocks farther is very small. 

Employ a competent man to unload your cars and haul 
the lumber to the yard at a fixed price. The people who 
see the wagons of “good looking” ceiling, flooring and shin- 
gles going to the yard will think of the leaky woodsheds and 
wornout porch floors they have been intending to fix for so 
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OFFICE AND YARD OF THE LA CROSSE LUMBER COMPANY, ELSBERRY, MO. 





long. Ground may be cheaper farther out, but the less peo- 
ple see of the lumber yard the longer they put off building, 
If you carry a line of paints, varnishes and oils, remember 
the druggists, who handle the same things, are right down 
in town, where they have every chance to show their goods, 
With the yard on the main street, near the dry goods and 
grocery stores, and right in the midst of whatever business 
activity there may be in your town, you have a splendid 
opportunity for displaying bright, clean looking lumber, well 
arranged in bins that are models of neatness, and if you 
have any ability as a window dresser your office windows 
may rival the druggist in letting the fact be known that 
you carry a line of house decorating materials. Your yard 
located on the main street, you are where the buyers are 
and your neatly displayed stock will appeal to their needs. 
The lumber yard should be the most attractive place in 
town to demonstrate what can be done with good building 
material. With such a yard and a hustling manager success 
is assnred. Mrs. Rosser F. TurNER, 
Bookkeeper La Crosse Lumber Company, 
Elsberry, Mo. 


Depends Upon Local Conditions. 


The best location for a retail lumber yard depends so 
much upon the local exigencies of the town that we think 
it impossible to answer that question in a general way. 

PHOENIX LUMBER COMPANY, 
E. F. CARTIER VAN DISSEL, 
Spokane, Wash. 


Well Located Down Town. 


Talking about downtown lumber yards, the yard of 
C. A. Davis & Son, Goshen, Ind., is strictly withi hat 
classification. It is on the main street of the city and 
within one block of its intersection with the other prin- 
cipal streets. It is diagonally across from the court- 











YARD OF C. A. DAVIS & SONS, GOSHEN, IND 


house square, in which the camera was set up in taking 
the photograph herewith, which was sent a week or two 
ago by a staff photographer. The brick office building 
is quite a classy affair, with plate glass store front and 
offices behind it that would do considerable credit to a 
country band. There are one or two lumber sheds off at 
the right beyond the extent of the picture. 

C. A. Davis formerly lived in Chicago and owned and 
operated a saw mill at East Chicago, Ind., which he after- 
ward sold to the Lesh, Prouty & Abbott Company, 
which they used for a considerable time for sawing wal- 
nut until it burned down and was replaced. He believes 
firmly that the advantages of their present location, right 
across from where the farmers hiteh their wagons when 
they come into town to do their trading, far overweighs 
the disadvantage of having to haul their lumber from the 
railroad three or four blocks instead of having it 
switched into their yard. 
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WILL SELL FARM LANDS IN NATIONAL FOREST. 


SPOKANE, WASH., Jan. 7.—Rangers are listing the 
lands in the Kootenai national forest tliat are suitable 
for agriculture. When the work is completed tle 
will be recommended for opening to settlers. I 
dred tracts have been listed. Some contain timbe: 1 
settlement and cultivation will be permitted, sul 0 
removal of the timber; settlers being permitic! [0 
“‘preémpt’’ the land,and make formal entry after | 
timber is removed. 
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COMING CONVENTIONS. 


January 16—National Association of Beer Stave Manu- 
facturers, Seelbach hotel, Louisville, Ky. 

January 17—Gulf Coast Lumber Exporters’ Association, 
Grunewald hotel, New Orleans, La. 

January 17—Indiana Hardwood Lumbermen’s Association, 
Dennison hotel, Indianapolis, Ind. 

January 17-19—Yellow Pine Manufacturers’ Association, 
Grunewald hotel, New Orleans, La. 

January 17-19—Northwestern Lumbermen’s Association, 
Minneapolis, Minn. 

January 17-19—Ohio Association of Retail Lumber Deal- 
ers, Southern hotel, Columbus. 

January 17-20—Colorado & Wyoming Lumber Dealers’ 
Association, Denver, Colo. 

January 18—Union Association of Traveling Lumber & 
Sash & Door Salesmen, Southern hotel, Columbus, Ohio. 

January 18-20—Canadian Forestry Association, Quebec ; 
Conservation Commission will meet also. 

January 19-20—Nebraska Lumber Dealers’ Association, 
Rome hotel, Omaha, Neb. 

January 20—Alabama-West Florida 
turers’ Association, New Orleans, La. 

January 21—-Oregon & Washington Lumber Manufacturers’ 
Association, Commercial Club, Portland, Ore. Election of 
officers. 

January 24—Northern Pine Manufacturers’ Association, 
Minneapolis, Minn. 

January 25-26—North Dakota & Montana Retail Lumber- 
men’s Association, Valley City, N. D. 

January 25-27—Retail Lumber Dealers’ Association of the 
State of New York, Onondaga hotel, Syracuse, N. Y. 

January 25-27—Retail Lumber Dealers’ Association of 
Pennsylvania, Manufacturers’ building, Pittsburg, Pa. - 

January 25-27—Southwestern Lumbermen’s Association, 
Kansas City, Mo. 

January 26—Michigan Hardwood Manufacturers’ Associa- 
tion, Detroit. 

January 26—New York Lumber Trade Association, New 
York city. 

January 26-27—Southern Illinois Retail Lumber Dealers’ 
Association, Centralia, I1l. 

Januar 
Hotel Walton, Philadelphia, Pa. 

January 31—Northern Hemlock & Hardwood Manufac- 
turers’ Association annual, Hotel Pfister, Milwaukee, Wis. 

January 31-February 1—Hardwood Manufacturers’ Asso- 
ciation of the United States, Sinton hotel, Cincinnati, Ohio. 

February 1-2—Tri-State Retail Lumber Dealers’ Associa- 
tion, Evansville, Ind. 
‘ February 7—Canadian Lumbermen’s Association, Ottawa, 
nt. 


Lumber Manufac- 


February 7—Builders Exchange, Nashville, Tenn.; elec- 
tion of officers. 
February 7-9—Michigan Retail Lumber Dealers’ Associa- 


. tion, Bay City, Mich. 


February 8—Western Pine Manufacturers’ Association, 
Spokane, Wash. 

February 15-17—Illinois Lumber & Builders’ Supply Deal- 
ers’ Association, Chicago, Hotel LaSalle; cement dealers 
meet on the 17th in special session. : 

February 26—Salesmen’s Protective Association, Seelbach 
hotel, Louisville, Ky. 

February 20-22—Western Retail Lumbermen’s Associa- 
tion, Palace hotel, San Francisco. 

February 21-22—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Seelbach hotel, Louisville, Ky. 

February 21-23—Wisconsin Retail Lumber Dealers’ Asso- 
ciation, Pfister hotel, Milwaukee, Wis. ; 

March 1-2—National Wholesale Lumber Dealers’ Asso- 
ciation. Place of meeting will be announced later. 

March 11—Buffalo Lumber Exchange, Exchange head- 
quarters, Buffalo. 

March 14-15—Lumbermen’s Association of New Mexico & 
Arizona, Roswell, N. M. 

April 1—Philadelphia 
building, Philadelphia, Pa. 

April 11—Lumbermen’s Association of Texas, Auditorium, 
Heuston, Tex. 

June 22-24—Pacifie Logging Congress, Vancouver, B. C. 


Lumbermen’s Exchange, Crozer 





GRAND MARCH OF 


26-27—Pennsylvania Lumbermen’s Association, — 
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MISS MICHIGAN 
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MISS OHIO 
COL. WYO, 


NEBRASKA RETAILERS’ ANNUAL. 


An attractive and neatly gotten up booklet has been 
issued by the Nebraska Lumber Dealers’ Association 
outlining the program for the joint sessions of that 
organization and the Nebraska Lumbermen’s Mutual 
Insurance Association, to be held in the Rome hotel 
auditorium, Omaha, Neb., January 19 and 20. The 
first session will begin at 10:30 Thursday morning, 
January 19, by an address from President William 
Krotter, to be followed by reports of Secretary Bird 
Critchfield and Treasurer E. 8, Clarke, and the ap- 
pointment of the following committees: Auditing, 
articles of association, resolutions, membership, nomi- 
nation, and press. Hon. W. I. Noland will make an 
address on ‘‘Ole in North Woods,’’ and unfinished 
business will conclude the session. At 1:30 p. m. the 
second session will be opened by ‘‘Observations on 
Funny Side of Life,’’ by Hon. W. I. Noland, followed 
by an address on ‘‘ Bright Spots,’’ by F. A. Good, a 
reading by Hon, W. I. Noland and address by Arthur 
L. Holmes, of Detroit, Mich., a discussion on arbitra- 
tion, introduced by Secretary Critchfield, and consider- 
ation of unfinished business. 

The first session of Friday, January 20, will begin at 
10 a. m. and is listed as the insurance department ses- 
sion, which will be called to order by President G. W. 
Eggleston. Reports will be made by Secretary Bird 
Critchfield and Treasurer 8. A. Foster and for the 
auditing committee by its chairman, H. H. Mohr, to be 
followed by a general discussion, nominations of 
officers for the ensuing year and selection of delegates 
and proxies for the annual convention to be held at 
Lincoln the following day. 

The concluding session will begin at 1:30 p. m., 
January 20, with reports of committees on auditing, 
articles of association, resolutions, membership, nomi- 
nation, and the press. Election of officers and consid- 
eration of unfinished business will conclude the busi- 
ness session. In the evening a Hoo-Hoo concatenation 
will be held in the convention hall under the direction 
of Vicegerent Snark Mel Eaton, of Lincoln, to con- 
clude with a banquet to be served in the dining room 
adjoining, to which are invited all members of Hoo- 
Hoo and their ladies, 

The program is an unusually interesting and inviting 
one and it is expected will insure a record breaking 
attendance. 


MICHIGAN RETAILERS’ CONFERENCE. 

The board of directors of the Michigan Retail Lum 
ber Dealers’ Association has issued a call for a meeting 
of that organization to be held February 7, 8 and 9 
at Bay City. Quoting the call 

This convention is announced as a business convention and 
the entertainment which has been planned to feature the 
convention will be in the form of visits to saw mills, in- 
terior finish factories, planing mills, flooring mills, sash and 
door plants etc., primarily with the idea of instructing those 
who attend in the manufacture of the product which they 
handle in their daily. business. ‘There will be exhibits of 
all modern office appliances, such as adding machines, cash 
registers, autograph registers etc., which may be used in 
retail lumber offices and which are well known time savers 
and money makers. 

A fine program is now being arranged, including i 
of immense interest to retail lumber dealers. Among these 
topics are: “Retail Lumber Dealers’ in Politics ;” “Cost of 
Doing Business in a Retail Lumber Yard;"” “Cypress and 
Its Uses;” “Insurance ;" traffic problems, and the “round 
table,” which has proved so interesting a part of conventions 
in the past. 

Some of the ablest speakers in the country will be on 
band to take up these topics, and it is expected to have the 
privilege and pleasure of Met L. Saley, of the AMERICAN 
LUMBERMAN, as one of the star entertainers. 

There will be a Hoo-Hoo concatenation in connection with 
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AN ANNUAL GRAND FUNCTION THAT HAS STARTED THIS WEEK. 


ASSOCIATION INTELLIGENCE 


this convention, and Fred J. Verkerke, Viceregent for Mich- 
igan, will be in charge of the crew that will lead the class 
of purblind kittens across the onion bed. 

The Michigan Association of Traveling Sash & Door Sales- 
men will undoubtedly hold its convention at the same time 
and place, and it is expected that there will be between 400 
and 500 present. 

A special train will be run from Grand Rapids to Ba 
City, on which members from the west side of the state will 
make the trip. 


The Michigan retailers’ program is so attractive that 
it is predicted that the maximum attendance cited above 
will be exceeded. 





WISCONSIN RETAILERS’ ANNUAL. 


As previously announced, the annual meeting of the 
Wisconsin Retail Lumber Dealers’ Association will be 
held February 21-23 at Milwaukee, the first session to 
begin at 2 p. m. on the 2lst proximo. Announcement 
of the coming annual is made by L. C. Whittet, acting 
secretary during the illness of Secretary Paul Lach- 
mund. Addresses will be made by the Hon, Wallace 
Ingalls, of Racine, upon ‘‘Industrial Insurance’’; by 
George W. Green, of Chicago, upon ‘‘A Plan for a 
National Association of Retailers’’; by Arthur L. 
Holmes, of Detroit, upon ‘‘Investigation by the De- 
partment of Justice,’’ and Secretary George W. Hotch- 
kiss, of the Illinois retailers’ association, will speak 
upon ‘‘The Arbitration Question.’’ ‘‘The Economic 
Value of Honesty as a Business Asset’’ will be treated 
in an address by John H. Moss, of Milwaukee, and D. 
J. Loomans, of Waupun, a former president of the 
association, will present ‘‘A Practical System of Book- 
keeping for a Retail Yard.’’ ‘‘Some Problems That 
Confront Every Retailer’’ will be handled in an 
address by W. E. Hoffman, of Fort Atkinson. Other 
addresses will include ‘‘The Cement Question,’’ 
‘*Shingle Grading and Packing’’ and ‘‘The Cost of 
Doing Business.’’ 

The entertainment feature is in the hands of Mil- 
waukee lumbermen, who, quoting Acting Secretary 
Whittet’s announcement, ‘‘have something novel up 
their sleeves.’’ A special invitation is addressed to 
the ladies accompanying the delegates, for whom enter 
tainment will be provided by the local ladies’ auxiliary 
and through the generosity of the traveling salesmen. 
A hearty welcome is extended to all who will attend 
the coming annual, which promises to be one of the 
most numerously attended and profitable in the organ- 
ization’s history. 





OREGON & WASHINGTON MANUFACTURERS’ 
COMING ANNUAL. 


PORTLAND, OrE., Jan. 7.—The Oregon & Washington 
Lumber Manufacturers’ Association will hold its annual 
meeting and election at 10 a, m. Saturday, January 21, 
in the assembly hall of the Portland Commercial Club. 
Nominations for directors, who will elect officers, have 
been made as follows: 8S. B. Cobb, F. C. Young, F. 8. 
Belcher, Charles K. Spaulding, F. C. Knapp, E. B. 
Hazen, W. D. Plue, R. B. ‘Dyer, Fred W. Russell and 
Clark W. Thompson. Five of these are to be elected, 
four to fill the regular vacancies and one to fill a 
vacancy caused by a resignation on the old board. The 
insurance committee will present a very interesting 
report at this meeting in that it has gathered a great 
quantity of data on compensation acts and liability 
bills. Reciprocal insurance has also been given a great 
deal of consideration by this committee and a report 
thereon will also be presented. The wood paving biock 
committee, appointed some time ago, has gathered much 
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data and statistical information on the subject of the 
use of wood blocks for street paving purposes. It has 
developed that in eastern cities a large amount of the 
paving for 1911 will be treated wood blocks, and in 
some cities to the extent of 50 percent and more. This 
committee also will present its report. 

John Barrett, director general of the International 
Union of American Republics, Washington, D. C., has 
extended an invitation to the Oregon & Washington Lum- 
ber Manufacturers’ Association to send one or more 
representatives to participate in a Pan-American com- 
mercial conference to be held under the auspices of the 
’an-American Union in its new building in Washington, 
D. C., February 13-18. 





THE TRI-STATE RETAILERS’ CONVENTION. 


EVANSVILLE, IND., Jan. 12.—Charles A. Wolflin, of the 
Wolflin-Luhring Lumber Company, W. H. Bultman, of the 
Wolflin-Lubring Lumber Company, and E. 8. O’Hara, of 
the Evansville Sash & Door Company, are working on the 
coming convention of the Tri-State Retail Lumber 
Dealers’ Association, which will be held in the New Ven- 
dome hotel in this city February 1 and 2. The indica- 
tions are that the convention will be largely attended. 
The committee has received a number of donations to 
help defray the expenses of the convention. It is 
expected that the program will be completed in a short 
time. A number of noted speakers will address the 
convention. 


MIDWINTER MEETING OF MICHIGAN HARD. 
WOOD MANUFACTURERS. 


Secretary J. C. Knox has issued a call for the mid 
winter meeting of the Michigan Hardwood Manufac 
turers, to be held at the Pontchartrain hotel, Detroit, 
Thursday, January 26, at 10 a.m. At this convention 
statistics will be presented covering a large part of the 
hemlock and hardwood cut of Michigan during 1910 
and estimating the cut for 1911. Among the subjects 
to be considered and discussed will be: 1. Present 
market conditions. 2. The actual cut for 1910 as 
compared with the probable cut for 1911. 3. Discus 
sion of stock reports. 4. Special report on terms of 
sale. 5. Proposed forestry legislation and _ other 
general topics of interest to all members. As the 
business to be disposed of is important, every manu- 
facturer who holds membership in the association is 
urged to be present. 








PROGRAM OF THE SOUTHWESTERN LUMBER- 
MEN’S ASSOCIATION. 


Preceded by a meeting of its board of directors 
January 24, at the secretary’s office, the twenty-third 
annual convention of the Southwestern Lumbermen’s 
Association will begin January 25, to extend through 
January 26, at Kansas City, Mo., with headquarters at 
Convention hall and meeting place at the Century 
theater. Quoting from the final announcement of the 
coming annual— 


Aside from the lecture of Mr. Ben A. Vardaman on ‘The 
Art of Making a Sale,” which will be given on gpm 
January 26, the peeves will be devoted almost entirely 
to the discussion of live subjects of the greatest interest to 
our members as lumber dealers and as association workers, 
and the members are expected to enter freely into the dis- 
cussions. We will have with us a number of men prom- 
inent in the affairs of the lumber associations of the country 
who will participate in the discussions and give us the 
benefit of their experience and ideas on the various phases 
of association work. ‘The list of our prominent visitors is 
too long to enumerate. Some of them you have met before 
and will be glad to meet again, and others whom you have 
never met will greet you at our twenty-third annual. 

There will be three business sessions, during the mornings 
only. The first session will begin promptly at 9:30 a. m. 
Wednesday, January 25. It will be opeaes by an address 
of welcome by Mayor Darius Brown, of Kansas City. Be 
on hand promptly to show the mayor of Kansas City that 
the Southwestern Lumbermen's Association Is one organiza- 
tion of business men that can open a convention on time 
and with a large attendance. 

There will be no afternoon sessions. This will enable 
every member to attend each business session without neg- 
lecting nee 3 business engagements, and afford ample time 
to thoroughly inspect the numerous and interesting exhibits 
in Convention hall, and visit their wholesale friends who will 
have temporary headquarters there. All announcements re. 
garding the entertainment features, details nga | regis- 
tration ete, will be made at the opening session. ll ses- 
sions will be open. 


Delegates are requested to register immediately fol- 
lowing the first business session. Entertainment will 
be provided for delegates and their ladies each night 
of the convention, these including a high class musical 
comedy and other features ‘‘of the enjoyable nature 
for which the conventions of this association are 
noted.’’ The exhibits promise to be more comprehen- 
sive than any shown at former Southwestern conven- 
tions, and will include, in addition to ‘‘ practically 
everything handled by retail lumbermen,’’ an exhibit 
of cement products machinery. 

The call lists the prominent hotels of Kansas City 
with the terms asked by each. It announces a special 
railroad rate of 2 cents a mile in Missouri, Oklahoma 
and Arkansas, tickets to be on sale January 22 and 
good for use until January 31. 

The Southwestern association is preparing with con- 
fidence for the biggest attendance at any of its annual 
conventions. 





A NOT WHGLE DINNER. 


Invitations are out for a complimentary dinner to be 
given by Denver’s new Knot Hole Club to the members 
of the Lumber Dealers’ Association of Colorado and 
Wyoming at 7 o’clock Wednesday evening, January 18, 
at the rooms of the Colorado Traffic Club in the Chamber 
of Commerce building, and a rousing time is promised to 
all who attend. 

The Knot Hole Club has been organized only a short 
time, notice of its organization having appeared in the 
AMERICAN LUMBERMAN December 10, but it is rapidly 

becoming a factor in western lumber circles, 


The members of the club are: 


D. H. Elder, American Sash & Door Com x § 

R.' M. Handy, Hal V. Minor, Handy-Minor Lumber 
Company. 

James G. Noll, Noll-Welty Lumber Company. 

D. H. Cale, Pacific Lumber Agency. 

W. R. Abbott, American Steel & Wire Company. 

P. G. Conover, P. G. Conover. 

C E. Bentley, Curtis Bros. & Company. 

George A. Field, Field Lumber Company. 

H. W. Hanna, Howard W. Hanna. 

D. G. Lilley, Lilley & Morrison. 

William Moore, William Moore. 

W. L. Miles, McCormack Lumber Company. 

C. BE. Rathbone, D. W. Taylor, Rathbone-Taylor Lumber 
Company. 

I’, W. Roblin, L. H. Alkire, Roblin & Alkire. 

J. I. Pfeiffer, Standard Paint Company. 

H. A. Giffin, Schwager & Nettleton. 

C. H. Terry, C. H. Terry. 





NORTHWESTERN CEMENT PRODUCTS ASSOCI- 
ATION’S NEXT MEETING. 

MINNEAPOLIS, MINN., Jan. 10.—The seventh annual 
convention of the Northwestern Cement Products Asso- 
ciation will be held in this city February 28 and March 1, 
1911, in the large assembly room on the parlor floor of 
the West hotel. On account of not being able to secure 
a suitable building, a cement show has not been planned 
this year. However, there are a limited number of rooms 
at the hotel which can be secured by anyone for exhibit 
purposes, 

A number of strong papers on varied subjects are be- 
ing arranged. An elaborate banquet will be followed by 
a smoker and entertainment and the committee promises 
good cigars, music and plenty of lively entertainment. 
The following members have been appointed by President 
Murphy as chairmen of the various committees: 
Arrangements—-K. H. Cobb, Hydraulic Press Brick Co. 
Pee J. C. Van Doorn, Universal Portland Cement 

Publicity--M. T. Roche, Northern Brick & Supply Co. 

Program and entertainment. W. C. Berry, Universal Port- 
land Cement Co. 

Secretary Smith hopes this year to have a membership 
of 500 of the best contractors, block and tile manufae- 
turers, architects and engineers in the Northwest. 





OHIO RETAILERS’ COMING ANNUAL. 


CoLuMBuS, OHIO, Jan. 9.—Indieations are bright for a 
larger attendance than ever before at the annual meet- 
ing of the Ohio Association of Retail Lumber Dealers 
which will convene at the Southern hotel, Columbus, Janu- 
ary 17, for a three days’ session. The meeting has been 
well advertised and responses received from retailers in 
every section of the state indicate a great amount of 
interest in the convention. 

The entertainment committee, representing the whole- 
salers of Columbus, has arranged a fine program of 
entertainment and the retailers will be well taken care 
of when they set foot in the hotel. Considerable interest 
centers in the papers and ‘‘round table’’ discussions 


which are important features in the program. Some of 
the topics announced for discussion will interest every 
dealer in the Buckeye state. Traveling salesmen of the 
Columbus companies will be on hand to aid in welcoming 
the members and guests of the association and seeing 
that they feel ‘‘at home’’ in every particular. 





COLUMBIA RIVER LOGGERS MEET. 

PORTLAND, ORE., Jan. 7.—The Columbia River Log- 
gers’ Association held its regular monthly meeting yes- 
terday afternoon in its rooms in the Chamber of 
Commerce building, with a good attendance. Individual 
reports indicated that few of the eamps now idle will 
resume operation before March 1. An inventory had 
been taken of the logs in the water by sending a man 
in a launch to the various mills and camps, and it was 
found that there is ample logs to meet all demands till 
the camps get to work again. 

A number of members present subscribed stock to the 
proposed log pickup bureau which will soon be organized 
with F. C. Knapp, of the Peninsular Lumber Company, 
and 8. F. Owen, of the Westport Lumber Company, at 
the head. 

It was acertained that owing to the material increase 
in the cost of country produce, most of the camps will 
advance the charge for board from $5 to $5.25 a week 
when they resume operation. 

For the information of the loggers it was stated that 
the Columbia River Log Sealing Bureau has scaled about 
80 percent of the log output in the district since the 
organization of the bureau a few months ago. 

H. C. Clair, of the Twin Falls Logging Company, 
presided at the meeting. 





Ee 


‘(ALL ROADS LEAD TO CINCINNATI.’’ 


A map of the United States has been prepared to 
demonstrate the statement set forth in the caption. 
Lewis Doster, secretary of the Hardwood Manufacturers’ 
Association of the United States, has traveled over each 
of these roads and has proved to his satisfaction that 
they do lead to Cincinnati. 

The preliminary work for the big meeting January 31 
and February 1 is showing results. A great many res- 
ervations at the various hotels have been made. The 
statistical returns are coming in rapidly and_ indica- 
tions point to a more complete report of stocks on hand 
and lumber wanted during 1911 than has ever before 
been made by this organization. These will be prepared 
and presented at the convention. All suggestions re 
ceived for improving the work of the association will 
be presented so as to be given full consideration. 

Cincinnati Jumbermen will handle the entertainment 
feature of the meeting. This assures all who attend 
a royal welcome and a royal good time. 

It is recommended that arrangements be made for 
hotel accommodations as soon as possible. The program 
is being prepared and the meeting promises to be a 
success in every detail. 
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CHANGES IN THE CODE. 


Additions and Corrections in the General Ethical 
Formula Recommended by Many Asso- 
ciation Secretaries. 


The first meeting of the American Lumber Trades 
Congress was at Minneapolis in June, 1908; at that meet- 
ing a tentative code of ethics was adopted. During the 
succeeding convention season the code received very 
thorough consideration at most of the association meet- 
ings. Though in some quarters objections were made 
to some of the provisions of the code, its general prin- 
ciples and purposes met with an approval that ended in 
its formal adoption at the Chicago meeting of the con- 
gress in June, 1909. 

It was tacitly understood, however, at that time that 
the code was susceptible to further improvement, and the 
officers of the congress during the intervening year and 
a half have been ascertaining as far as possible the 
yesults of its workings in the trade relations of the sev- 
eral branches of the industry. In a recent bulletin of 
the congress sent to association secretaries, the following 
results are reported. 

From over 150 letters received answering our inquiries 
on this subject, about 30 percent contained suggestions re- 
lating to additions and corrections which their experience 
had shown would be for the betterment of the code. The 
remainder of these letters was laudatory in expression of 
satisfaction with its formation and its beneficial effects on 
the lumber trade in general. 


Immediate Financial Support Needed. 


The time consumed in securing this information con- 
tinued the investigation beyond the time for a regular 
meeting of the congress in 1909. Accordingly, the of- 
ficers of the congress called an informal conference of 
prominent and active workers in the code of ethics move- 
ment to consider the amendments and addition to the 
code suggested by those in the letters referred to and 
to consider the financing of the congress on a permanent 
and sound basis. 

As a result of the conference, which took place in St. 
Louis, Mo., December 19, it is recommended that the 
secretary of the congress, ‘‘who must be a man of diplo- 
macy and ability and who is now called upon to give 
a considerable part of his time and energy to this work,’’ 
be paid a small salary and be provided with funds to pay 
oflice rent and office expenses. A deficit of $300 al- 
ready exists—the amount having been advanced by the 
officers—and this is expected to reach $500 before 
the next meeting of the congress, at which the subject 
of finance is to be permanently settled. To meet this 
present and the prospective deficit the secretary, C. H. 
Ketridge, 1614 Chicago avenue, Evanston, LIl., asks 
that associations remit immediately to him not less than 
$10 nor more than $25, which amount will be deducted 
from the pro rata assessment decided upon at the next 
meeting. 

The St. Louis conference recommended the following 
preamble for the constitution of the American Lumber 
Trades Congress: 

Article 11—The object of this organization shall be to 
formulate and recommend a statement of the ethical rela- 
tions which should govern between the buyers and sellers 
of lumber and its products. But nothing in the CODE OF 
ETHICS should, in any way, interfere with the right of 
buyer and seller to make contracts on any terms that they 
see fit. It is intended for use in case any disagreement 
on points not covered by such contracts should arise. 


Changes in the Code. 


With respect to the code itself the conference recom 
niends the following amendments; changes being shown 
in italies:. 


Section 15—In the matter of cost of inspection made 
by association inspection bureaus on lumber, the grade or 
measurement of which has been complained of, if reinspec- 
tion or remeasurement shows the grade of the total amount 
of the item complained of to be within 5 percent of the 
grade invoiced or within one-half of one percent of the 
amount invoiced, the expense should be borne by com- 
plainant; if otherwise, by the shipper. ‘The shipper must 
credit buyer with the amount of degrade found by inspec- 
lion, irrespective of percent determined, between the grade 
sold and the grade shipped, at an equitable price. No 
claim on grade or measurement should be considered valid 
unless made within five days after unloading the car. This 
applies to all forest products except shingles. 


When Order Does Not Specify Shipping Date. 


_ Section 9—Where definite date for shipment is not speci- 
fled on order, the buyer should not be entitled to cancel 
such order inside of thirty days from the date of the order 
Without the consent of the seller. Whenever shipments are 
not made within thirty days, the seller should forthwith 
notify the buyer, giving reasons for failure to ship. Buyer 
should then (or at any time within an additional thirty 
days) have the privilege of canceling by wire. Should he 
ail to so cancel, the seller should have such additional 
thirty days in which to ship. In the event of the seller's 
failure to so ship within the additional thirty days, (and 
in the event the buyer has not received any additional in- 
formation as to shipment within this additional thirty days 
or ten days thereafter) the buyer should have the privilege 
of buying on the open market, and if the price shall have 
advanced, the seller should reimburse the buyer to the ex- 
tent of such advance. Otherwise the order should remain 
effect until canceled. 


Delay by Carriers. 


_{n the discussion of section 7, ‘‘Delay by Carriers,’’ 
it was the opinion of the conference that, ‘‘ All depends 
*n contract. If freight is allowed consignee owns prop- 
erty and should make the claim. If delivered at destina- 
tion consignor should make the claim.’’ 
the conference recommends that each association af- 
filiated with the American Lumber Trades Congress he 
requested to appoint a standing committee of three on 
Trade Ethies,’’ the chairman of such committee to be 
lected for three years or more, and to be a person con- 
‘ersant with the work of the congress, and one who 
may be called into conference at any time by the officers 
of the congress, Should a vacancy occur in the chair- 
Manship of this committee, the president or executive 


of the association should immediately from the remaining 
membership of the committee fill such vacancy. It is 
further recommended that the committee be empowered 
to act in behalf of its association. 


Abritration Recommended. 


rhe following resolutions were unanimously adopted: 

Resolved, That it is the sense of this conference that 
we aoe | favor the policy of arbitration of all differences 
between buyer and seller, except on grade and measurement, 
and that we urge all the associations affiliated with the 
American Lumber Trades Congress to make this question 
one of their chief topics for consideration and discussion at 
their coming annual meetings. 

Resolved,, That the president and secretary of the Ameri- 
can Lumber Trades Congress be and are hereby requested 
to take particular pains to prepare a statement of Article 
9 in the code, to the Pacific Coast Manufacturers’ Associa- 
tion, that will clearly set forth our appreciation of their 
difficulties and that will clearly establish the fact that in 
subscribing to the code and continuing in their affiliation 
with and support of the American Lumber Trades Congress 
they are not thereby prevented from making their contracts 
covering orders, sales and all other business transactions 
according to their own terms and requirements. 


CITY CHARTER INDORSED. 


Lumbermen of St. Louis Approve of New Draft 
of Regulations to Govern Civic and 
Business Affairs. 





Sr. Louts, Mo., Jan. 11.—The Lumbermen’s club last 
evening indorsed unanimously the proposed city charter, 
after a careful exposition of its merits by John F. Lee, 
one of its framers. 

St. Louis has been operating under a charter that was 
drawn in 1876 and, although regarded as model at that 
time and by many pronounced to be the last word in 
charter making, has become antiquated in many respects, 
providing too great an opportunity, it is believed, for 
corrupt practices. Two years ago a board of freeholders 
was appointed, commissioned to draft a charter on modern 
lines. The board has just finished its work, and the 
charter will be voted on by the people January 31. Its 
exposition before the lumbermen last evening was most 
timely, and enterprise of the new president, George 
R. Hogg, in bringing matters of this kind before the club 
is greatly appreciated, as was shown by last evening’s 
attendance and the expressions given utterance by the 
members after the meeting was over It probably was 
one of the most enthusiastic meetings ever held by the 
elub. 

Mr. Lee began his talk with a word about the personnel 
of the board of freeholders, explaining that it was strictly 
nonpartisan and unbiased. He told how the board in the 
beginning advertised that it would listen to any and all 
citizens who might care to have a word to say about any 
feature of the charter. When the people had finished 
with their suggestions the board went to work to learn 
about all the innovations in every other big city in this 
country and in Europe. The speaker told how experts 
from all parts of the country were consulted, how the 
members of the board traveled in foreign countries at 
their own expense, and how in the end the charter came 
into being. 

The greatest change in the new charter over the old 
one, the speaker said, is the abolition of the house of 
delegates, a body that has been publicly notorious in 
local polities. The next important change is the short 
ballot, in which the mystifying long ballot of the past 
is to a great degree eliminated, The third vital provi- 
sion of the new charter vests in the mayor power which 
opponents of it say is autocratic, but which the speaker 
explained is destined to make the mayor the actual 
head of the municipal government rather than a figure- 
head. Under the new charter the mayor has _ twenty- 
nine appointments instead of over sixty, given him under 
the present charter. ‘The old charter gives the mayor 
right to confirm 1,520 appointments. The new charter 
takes this power from him. While the mayor is given 
the actual supervision in appointment and removal, he 
may himself be removed by a two-thirds vote of the 
council. The new charter gives the council full power 
over the publie purse and installs a civil service system 
throughout all departments. 

Tumultuous applause greeted the speaker when he 
closed his talk and he was kept busy some time answer- 
ing questions. Julius Seidel presented a resolution asking 
for the indorsement of the charter, which was carried 
without a dissenting voice, amid further thunderous 
applause. Resolutions were adopted thanking Mr. Lee 
and the whole board of freeholders for their work in 
framing so masterly an instrument. 


Report of Traffic Committee. 

Traffic matters consumed a great part of the time 
allotted to the business session. Chairman Powe, of the 
traffic committee, presented a report on the advance of 
1 cent on lumber from southern common points to 
St. Louis, which went into effect January 5, particu- 
lars of which have been printed in these columns. Mr. 
Powe said that although the advance is in effect he 
believed that it would be wise for the club to go on 
record against the advance, and this opened up a some- 
what spirited discussion. Secretary Kessler read a let- 
ter from Secretary Moseley, of the Interstate Commerce 
Commission, stating that the matter was a closed inci- 
dent so far as the commission is concerned, and that if 
the lumbermen had any grievance their only remedy, if 
any, is to file individual complaint, showing the unreason- 
ableness of the rate. 

Several members, mostly hardwood dealers, favored ac- 
tion on the part of the club and some of them wanted 
the traffic committee to be empowered to formulate plans, 
with the aid of counsel, if necessary, to present com- 
plaint to the Commerce Commission. T. C. Whitmarsh 
headed a movement to limit the power purposed to be 


given to the traffic committee in this respect, and accepted 
an amendment, which was ultimately carried, that the 
traffic committee investigate ways and means of register- 
ing complaint against the recent advance and report at 
the next meeting. 

New Members. 


The membership committee had a report to make last 
evening that elicited great applause. Thirteen new 
names had been secured and were enrolled as follows: 
ene] Querlmalz, Hy. Querlmalz Lbr. & Mnfg. Co. 

E. - Blumer, Lothman Cypress Co. 

William Lothman jr., Lothman Cypress Co. 
Thomas J. Noser, Noser-Eppler Lbr. Co. 

H. Buente, Cartall-Buente Lbr. Co. 

T. C. Bledsoe, Bledsoe-McCreery Lbr. Co 

J. R. Perkins, J. R. Perkins Lbr. Co. 

8S. M. Masters, Masters Lbr. Co. 

Edward W. Wiese, Thomas & Proetz Lbr. Co. 
Charles E. Thomas, Thomas & Proetz Lbr. Co. 
Guy E. Jurden, Moore-Jurden Lbr. Co. 
Charles D. Borrowman, Charles D. Borrowman & Co. 
Cc. J, Mansfield, Arkansas Lbr. Co. 

This was the largest number of new members ever 
recorded in one month in the history of the club and 
the membership committee was loudly applauded. 

J. G. Knebel, in behalf of the arbitration committee, 
reported that one case had been satisfactorily arbitrated 
by the committee during the month. 

Julius Scheve, always on the watch for anything that 
will advance the interest of St. Louis, read a letter in 
which he made several suggestions for the statistical 
and publicity committees, which will bring St. Louis 
more prominently to the front. 

The Memphis-8t. Louis challenge was discussed in- 
formally, but as the action of Memphis in challenging 
St. Louis to a test of greatness, particulars of which 
will be found elsewhere in this issue, was regarded pretty 
generally as a joke, the club decided to take no official 
recognition of the telegram sent by the Lumbermen’s 
Club of Memphis to the Lumbermen’s club of this city. 

The meeting was held at the Mercantile Club and was 
attended by seventy members, one of the largest attend- 
ances on record. President Hogg is regarded as a 
model executive and he is imparting new life to the 
club. <A dinner preceded the business session. 


SALESMEN ORGANIZE. 


Representatives of Western Pine Manufacturers 
Form Association for the Advance- 
ment of Business Interests. 





SPOKANE, WASH., Jan. 7.—The Western Pine Sales- 
men’s Association was formed Tuesday. A call was 
issued by President J. P. MeGoldrick and Secretary A. W. 
Cooper, of the Western Pine Manufacturers’ Association, 
in response to which twenty-two lumbermen responded: 


Mr. Brevet, Spokane, Wash.; Pheonix Lumber Co. 

George Weston, Dover, Ida.; Dover Lumber Co. 

T. W. Vickery, Sandpoint, Ida.; Humbird Lumber Co. 
Mr. Remington, Sandpoint, Ida.; Humbird Lumber Co. 

W. C. Ufford, Milan, Wash.; Spokane Lumber Co. 

W. D. Richardson, Spokane, Wash.; McGoldrick Lbr. Co. 
A. W. Echart, Spokane, Wash.; McGoldrick Lbr. Co. 

Cc. H. Fancher, Spokane, Wash.; Milwaukee Land Co. 

W. W. Catlin, Spokane, Wash.; Humbird Lumber Co. 

8S. L. Beyd, Coeur d'Alene, Ida.; Coeur d'Alene Lbr. Co. 
J. VP. Reardon, Spokane, Wash.; McGoldrick Lumber Co, 
Don Lawrence, Coeur d'Alene, Ida.; Blackwell Lumber Co. 
R. A. Day, Bonner, Mont.; Anaconda Copper Mining Co. 
George W. Mason, Bonner Mont.; Anaconda Copper Mining 


Charles Harris, Republic, Wash.; Karamin Lumber Co. 


Kk. O. Hawksett, Spirit Lake, Ida.; Panhandle Lumber Co. 
Rk. G. Keizer, Spirit Lake, Ida.; Panhandle Lumber Co. 
G. M. Barline, Spokane, Wash.; Washington Mill Co. 

. A. Drake, Coeur d'Alene, Ida.; Coeur d'Alene Lbr. Co. 
L. A. Wold, Elk, Wash.; Consolidated Lumber Co. 


H. M. Strathern, Post Falls, Ida.; Post Falls Lbr. & Mfg. Co. 
Kk. P. Keefe, Spokane, Wash.; Falls City Lumber Co. 

The meeting was opened by Mr. McGoldrick, who, after 
a preliminary address in which he outlined in detail 
the object of the gathering and the benefits he hoped 
to see derived therefrom, turned it over to the salesmen. 
A. W. Cooper acted as secretary. 

After a general discussion participated in by Messrs. 
Keiser, Catlin, Eechert and Cooper, in which it was sug- 
gested that the meeting should be the basis for a bureau 
of information, it was voted that Messrs. Keiser, Catlin 
and Reardon be appointed a committee to prepare a form 
for compiling such information. 

Urging the great need of a permanent organization, 
W. C. Ufford, of the Spokane Lumber Company, pointed 
out the benefits which would acerue by the promotion of 
harmony among the salesmen. He declared that the 
lumbermen of the Inland Empire were competing as a 
whole with every producing district as a whole, not 
alone with one another. 

George Mason suggested that a meeting should be held 
once or twice a year. Upholding this contention, Mr. 
Keiser approved of dates around July 4, and from Jan- 
uary 1 to 15. 

On motion to perfect a permanent organization, R. G. 
Keiser was elected president, W. W. Catlin, vice presi- 
dent, and A. W. Cooper, secretary. It was then voted 
to admit to membership sales managers and salesmen 
of concerns belonging to the Western Pine Manufac- 
turers’ Association. 

Following a discussion as to the character of the 
board of directors it was decided that the different pro- 
ducing districts should be represented, whereupon the 
following were named: Paul Lachmund, representing 
the Potlatch territory; J. P. Reardon, Spokane district; 
George Mason, western Montana; 8. L. Boyd, Coeur 
d’Alene district; Joseph Stoddard, eastern Oregon; 
George Gardner, 8, F. and N. district, and F. 8, Jacob- 
son, the eastern slope of the Cascades. 

The next meeting of the association will be held 
Wednesday, January 10, at which time a constitution and 
bylaws will be adopted. 
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WHITE CEDARMEN’S ANNUAL. 


Wide Range of Subjects Discussed at Fifteenth Yearly Meeting of Northwestern Cedarmen’s Association— 
Fire Insurance an Important Topic—Banquet a Highly Enjoyable Affair. 


When President T. M. Partridge called the fifteenth 
annual meeting of the Northwestern Cedarmen’s Asso- 
ciation to order last Tuesday morning at 11:10 o’clock 
in the Empire room of the Radisson hotel, Minneapolis, 
Minn., thirty members were present. 

After the rol! call and the minutes of the last meet- 
ing had been read and approved President Partridge 
read his address, which was declared by many to be 
the best address ever delivered before that body. It 
is full of good ideas and is herewith reproduced in 
full, 

Mr. Partridge took occasion to thank the railroad 
committee for the good work it had accomplished in 
getting the reéstablishment of the old minimums of 
24,000 and 30,000 pounds for cars loaded with posts 
and poles. 


President’s Address. 


My predecessor prefaced his annual address to the associa- 
tion by wondering if his administration had any legitimate 
excuse for existence, 

For fear a similar doubt might be lurking in the dark 
recesses of the minds of some of our members in regard to 
the administration just about to close and without the least 
intention of throwing any bouquets at ourselves, | want to 
assure you that the association during the last year has 
been of incalculable benefit to its membership. Alone, the 
matter of minimum carload weights, which we prosecuted 
so successfully, would not only atone for our existence but 
has demonstrated beyond question that our existence is im- 
perative. 

It is unfortunate that our association is so founded that 
each administration presents its salutation and valedictory 
in the same breath. It makes it impossible to assume the 
responsibility of making promises or fixing policies and then 
live up to them. ‘The president can only make sugges- 
tions and leave thelr fate to his successor. 

That this association can be made of vastly more benefit 
to its members is without question. The individual benefits 
of this association improve in exact ratio to the amount of 
interest and time the officers and various committees will 
sacrifiee from their own business for the benefit of all. 

Now, there are a number of very important matters to be 
considered at this meeting and others just as important that 
should be considered. Not the least of these is the matter 
of fire insurance. During 1908 Mr. Clark as chairman of 
the fire insurance committee accomplished wonders in the 
reduction of premiums. So far as Minnesota is concerned 
the fires of last fall have undone Mr. Clark's work and It has 
got to be done over again. We must devise ways and means 
to accomplish this result. This is of more general impor- 
tance than any matter that will come before us. 


Forest Fires, 

The “Prevention of Forest Fires” will be the innocent title 
of a matter that demands attention. Unless this matter is 
carefully looked after by all interested parties there is 
going to be some drastic legislation by the various state 
legislatures of the three lake states which will materially 
increase our logging expense without affording commensurate 
protection. In this state the last legislature passed a law 
requiring all slashings to be burned before May 1 following. 
This has not proved successful and has resulted in some of 
our most disastrous fires. General Andrews, our state for- 
estry commissioner, is urging the passage of a new bill during 
this winter's session, requiring all limbs and slashings to be 
burned and entirely consumed at the time they are cut, on 
a hot tire of live coals prepared for that purpose. The ex- 
pense of such a procedure would be enormous and the prin- 
ciple impracticable. 

In fact, the forest fire conference held in St. Paul the early 
part of December last passed a set of resolutions that I 
belleve should be partially adopted by this association and 
every effort made to see that our interests are safeguarded. 
In this same connection our governor is urging legislation 
providing that our forests shall be adequately protected by 
the state authorities and the cost of such protection borne 
by the timber owners. No provision has been suggested 
what this expense shall be or where it will end. It simply 
amounts to turning political appointees loose to spend our 
money with no limit placed on the expense account. 


Working Men’s Compensation, 


The working men's compensation act, which is a national 
movement, will affect us all. The plan is to get the various 
state legislatures to pass a uniform law. The effect of this 
proposed legislation ts to provide statutes that will make 
the employer actually pay for every accident to any employee 
no matter how blameless the employer may be therefor. The 
liability insuring companies have no data on which to base 
rates for a risk of this kind and you may rely upon it that 
they will either get rates high enough, or refuse the risk 
altogether. Mr. Gillette of the Minnesota commission, a 
thorough student on this subject, has stated that he thought 
it would not increase the rate more than 600 pertent, a 
mere trifle. 

In regard to the federal corporation tax, while all of our 
members are not incorporated, nearly all are and this asso- 
clation should take keen interest in this question. Strong 
pressure is going to be brought to induce the next congress 
to repeal or modify this measure. It is discriminatory in 
that it imposes a penalty on corporations that it does not 
impose on individuals in the same line of business and while 
verhaps the law is aimed at large corporations and _ trusts, 
t hits us all. This law may be firm rooted and hard to 
disturb but decided relief would result if the specific deduc- 
tion of $5,000 which the taw now allows could be raised 
to a larger amount, say, $25,000. This can be accomplished 
if sufficient and united effort is shown by all interested. 

I have mentioned these matters as they should be of in- 
terest to all of us. Some of them should be fully discussed 
and assigned to good strong committees authorized to use 
the association name. 


Business Conditions and Stocks. 


Now just a word in regard to the business conditions 
which confront us. You will note by the comparative sta- 
tistics which our secretary has prepared for us, the enormous 
reduction in stocks of both posts and poles. This certainly 
means something to us. A condition has now been thrust 
upon us that we should not be slow in taking advantage of. 
The volume of trade during the last year has been good, 
more than double the preceding year. During this increased 
demand and reduction of supply our prices have. not im- 
proved proportionately. In the absence of any combination 
for our own betterment, are we also immune to the recog- 
nized law of supply and demand? Prices during the last 
year have not been altogether satisfactory. They now are 
very low on some sizes but are showing improved strength 
in spots. We can not forever continue to sell our products 
at about the cost of production. We are entitled to a living 








profit. Let us pull together and see if we can improve this 
unfortunate condition of our business. The promise of a 
large demand during the coming season seems to be assured. 
This is especially true of class poles for which there is a 
growing demand from all sources of consumption, creating 
a serious problem with which sooner or later we have got 
to contend. What are we going to do with the stock that 
is left after taking out the class? ‘There is a remedy. We 
have got to demand such a spread in prices between class and 
woodsrun poles that there will be no particular economy in 
the purchase of class stock. We must make a united effort 
to sell our stock woodsrun. 

Now let us all get together and make a united effort to 
secure a living range of prices. Any other course will 
result only in the survival of the fittest. Let us make mar- 
ket reports oftener and report honestly. Let us hide petty 
jealousy and the effort for undue advantage. Let the spirit 
of 1906 prevail and let us try to secure better values. ‘The 
future is full of promise and the opportunity is at hand. 


Secretary’s Report. 

Secretary H. H. McKinney followed with his report, 
in which he reviewed white cedar conditions during 
1910. He said that at the beginning of the year indi- 
cations were excellent for a good year’s business at 
reasonable prices but that these expectations failed of 
realization. Reports of stocks on hand January 1, 
1910, showed there was not an oversupply in any of 
the sizes and the estimated output for the winter was 
below the average. Inquiries for stock at a fair price 
were numerous, all of which pointed to a good year, 
and, he said, for the first few months business seemed 
to bear out the prophecy. Then came a sudden tight- 
ening of the money market, which added to railroad 
agitation, dry weather and other causes made them- 
selves felt in the pole end of the industry. From 
then on, he said, while there was a considerable move- 
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ment of stock it was at prices often below the cost 
of production. He continued: 


The post market was not so hard hit, but during the 
early part of the season a large amount of stock had been 
moved at prices that were not remunerative. Later the 
shortage in supply of 4-inch and 5-inch sevens forced these 
sizes to a point where they became valuable and_ better 
prices prevailed, and at the present time further advances 
are neg ag mye This was about the only bright spot of 
the year for the post men. 

Outside of the amount of stock sold during the year, there 
was a heavy loss by fire which has further reduced the dry 
stocks on hand January 1, so that with reasonable market 
conditions there should be very little old stock left in the 
hands of the dealers by the time the new stock is in ship- 
ping condition. 

Specifications. 


Our specifications are rather indefinite as to the measure- 
ment of crook in sizes up to and including 4 inches—25 feet. 
The amount of sweep allowed is pee. Shut it would seem 
that in arriving at the amount of crook, especially in the 
20-foot and the 4-inch—25-foot, that the measurements 
should not be taken from the top to the extreme butt, but 
rather from some point above the butt, say, four feet, for 
example. Probably 18-foot would properly come under the 
same head. 

eee the year we have had nine calls for an inspector. 
The points covered being Mountain lake, Northfield and 
Minnesota Transfer, Minn.; Marble Rock, Iowa; Scotland, 
8S. D.; Racine, Wis. ; Wapella and Brisbane, I1l., and Hudson, 
Ohio. The five points first named were covered by the secre- 
tary and the balance by inspectors appointed for the purpose. 
in all cases, as far as reported, the troubles were satisfac- 
peewee d adjusted. We had several calls for an inspector by 
parties not members of the association, but under the resolu- 
tion passed at the last annual meeting they could not be 
accommodated. 

Trouble with Railroads, 


The only serious trouble with the railroads during the 
year was on account of the Western Trunk Line Association 
raising the minimum weights for cars loaded with cedar 
products. = 4 hard work on the part of the railroad com- 
mittee and the association as a whole, we finally succeeded 
in getting the roads to reéstablish the old minimums of 
24,000 and 30,000 go for cars loaded with posts or 
poles. We have not been able up to the present time to 
get the roads to include shingles and other white cedar 
yroducts under the 24,000 and 380,000-pound minimums. 
Rhingles should certainly come under these weights, as it is 
not possible, in the majority of the cars furnished, to load 


them up to the increased minimums of 30,000 and 34,000 
pounds. About the only way to settle this question is to 
put it up to the Interstate Commerce Commission for a 
ruling. 

Freight rates have changed very little during the year, 
most of the proposed advance being held up by the Inter- 
state Commerce Commission for further consideration. There 
have, however, been a few changes and correction sheets to 
the Rexton Freight Rate Book, issued to cover them. If 
the long and short haul clause is upheld by the commission, 
undoubtedly there will be numerous changes in rates on that 
account. ‘This clause will become effective February 17, if 
not again postponed. On account of the uncertainty of the 
outcome of the proposed advance in rates, it was decided 
not to issue a new rate book until the matter was definitely 


decided. 
| Market and Stocks. 


From time to time the secretary has issued tariff reports 
covering any changes in the tariffs effecting the territory 
covered by our freight rate book. ‘There has also been issued 
two market reports, report of poles shipped during February 
and March, stock on hand April 1, poles shipped during 
April, stock shipped during April and May, stock on hand 
July 1, 1910, as compared with July 1, 1909, and a report 
of stock destroyed by fire. The report for the estimated cut 
for the present season and the report of stocks on hand 
January 1, as compared with January 1, 1910, you have had 
handed you this morning. 

Under a resolution passed at the last annual meeting, the 
affairs of the — Weighing Association, composed of 
members of this association and others engaged in the cedar 
business on the Minnesota & International, have been 
handled through this office. A large number of cars were 
check weighed at Bemidji during the year and proved very 
satisfactory to the members. ‘The cost per car for this 
service was 28 cents. 

Membership. 


At present the association has a membership of thirty. 
Five firms have withdrawn from the organization during 
the year. They are the Deer River Lumber Company, the 
Kellogg Switchboard & Supply Company, 8S. E. Thompson, 
the W. C. Church Lumber & Coal Company, and the Backus- 
Judd Lumber & Cooperage Company. ‘The membership of 
the Deer River Lumber Company was transferred to the 
Joyce-Watkins Company, that of the Kellogg Switchboard & 
Supply Company to E. C. Norton, who succeeded it in busi- 
ness. One new member, Meloney Bros., of Spooner, Minn., 
was admitted to association, making a net loss for the year 
of three members. 

It seems to be a hard matter to get all the members to 
contribute to a report at any one time, or to get their re- 
ports in so that the secretary will have ample time to get 
them compiled by the time they are needed. These reports 
are of no special value, when but a few of the members 
contribute to them, and are delayed for a long time before 
they are issued. The secretary can not compel ng to make 
these reports and unless he has the support of the members, 
his efforts to furnish statistics are of little value. Our 
January 1 report should be complete, as it is the most im- 
portant of the year. It was only by delaying the compila- 
tion until the last minute that we succeeded in doing as 
well as we have. Our records at present are not as com- 
plete as they should be, but they cover a very large per- 
centage of the available stocks and should not be allowed 
to go to pieces on account of lack of interest on the part 
of the members. 


The secretary ’s report was ordered to be spread upon 
the minutes. 

At this juncture J. W. Benham stated that he was 
the bearer of a communication from E. H. Valentine, 
of Chicago, who is the only honorary member in the 
association. In this letter Mr. Valentine thanked the 
association for its kind invitation to be present, but 
regretted his inability to accept the hospitality of the 
Minnesota contingent who, he said, always were noted 
for their good fellowship. He stated further that 
although he was old in years he was young in spirit, 
and that he always was with them in spirit at associa- 
tion meetings. 

Treasurer’s Report. 


Treasurer W. B. Thomas’ report showed that the asso- 
ciation’s financial affairs were in good condition: 


Balance on hand January 1, 1910........ $1,206:63 
Mombership Gues ..vccccccccsecseccvece 2,200.00 
One membership fee.........ccceccceces 100.00 
EE, “Nb 60 es hab he 4b hee bs 0548S O SO OS 35.00 
I ard fs Sid DE ad LARA OCR ar ee $3,541.63 
RUINED 6 isin 6d aiee a scerrcnneseceeres anne 2,621.20 
Balance on hand December 31......-..+++++: $ 920.48 


The meeting then adjourned until 2:30 p. m. 


AFTERNOON SESSION. 


President Partridge called the meeting to order and 
said that R. M. Ritchie, of the Manley & McLennan 
Agency, Duluth, Minn., would address the convention on 
insurance matters. 

Mr. Ritchie prefaced his remarks by saying that the 
last two years had been strenuous ones for fire inaeeenes 
companies. The losses on timber products for 1910 = 
been very large, due to the extremely dry weather. I ; 
dwelt at length on the 200-foot space between piles am 
forest exposure. He said the basis of a minimum rate 
is fixed according to fire protection, that thie lumber 
companies were penalized for inefficiency. As an exam- 
ple, 1,000 feet from heavy forests is fixed by the — 
ance companies as a reasonably safe distance that t ie 
material should be piled. The closer the posts my 
poles are piled to the forests the higher the rate will - 
He said that when peeling is done in the yard there is 
the hazard of peelings laying around, which aids = 
siderably in spreading fire. The steam boiler with | . 
stack throwing out a spark, he said, surely is @ mage 
over the yard without one. There are & on = 
other penalties of like character, all based on Kuo’ a 
hazards. Mr. Ritchie told the lumbermen that it oe ge 
tically up to them to make their own rate, that 
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jnsurance companies stand ready at all times to recog- 
nize conditions which better their yards, by making 
concessions in the rates. On the question of coinsurance 
he said: 

As most of you know, the use of the coinsurance clause 
is potential with the insured in this state by law, and can 
only be used by the companies upon written request of the 
insured, and then only where a reduction in rate is allowed. 
Rates generally are based on insurance equal to about 80 
percent of the value and if insurance less than 80 percent is 
carried rates should be higher, as the salvage would average 
less. In most states the companies use the 80 percent 
coinsurance clause on everything they insure and there are 
no restrictions, consequently when they were denied the 
right to attach the coinsurance clause on policies in the 
state without a reduction in rates, the flat rate had to be 
increased to offset the reduction. ‘ 

As to obtaining insurance the coming year, I believe that 
there will be no difficulty in securing insurance on estab- 
lished yards that have the woods and brush cleared back 
from 200 to 500 feet or more, and you show an inclination 
to live up to the insurance company’s requirements. Do not 
hesitate to confer with your local agent. He will advise you 
and keep you posted. 

Those of you who heretofore have had your materia] scat- 
tered should concentrate as much as possible in yards that 
can be inspected by the company representatives without 
much trouble. 

As to rates, on account of the excessive losses for the 
last two years, you may have to stand for some increase, 
but I think you will find that even after any increases are 
made that you can bring your rates down again by careful 
compliance with the company’s requirements. 

I have inadvertently given the idea that the insurance 
companies make the rates in this state. As a matter of 
fuct, all rates are made by the General Inspection Com- 
pany, an independent organization, who sell the rates to the 
companies. 

This paper engendered a long discussion by the mem- 
bers present and which finally ended in the appointment 
of a special committee, composed of Joseph Meloney, 
BE. L. Clark, T. L. Bradley and Marshall H. Coolidge, 
to prepare a resolution looking to the changing of the 
Minnesota fire insurance cancelation clause, which now 
reads that any insurance company can cancel its policies 
on ten days’ notice. This had worked considerable hard- 
ships on the members, who had carried insurance for a 
number of years, and when the territory in which they 
were operating was threatened by forest fires the com- 
panies immediately turned around and canceled their 
policies. 2 

Mr. Ritchie was tendered a vote of thanks for his 
very able paper and President Partridge called on the 
different committees for their reports. 

The first committee to make its report was that of 
official inspection, and after considerable discussion sev- 
eral changes were made in the measurements of poles 
and a special committee was appointed to rewrite the 
standard specifications of white cedar products to con- 
form with these changes. 

J. W. Benham, chairman of the legislation committee, 
reported that nothing of importance had come up for 
action during the year. ; 

In the absence of C. H. Worcester, chairman of the 
railroad committee, H. IF. Partridge reported that the 
committee had been successful in securing the readop- 
tion of the old minimum weight. Some time ago the 
railroads put a tariff into effect of 30,000 pounds for 
33-foot and shorter poles and 36,000 pounds for 34-foot 
and longer poles. After considerable work the com- 
mittee had induced the railroads to go back to 24,000 
pounds for 33-foot and shorter and 30,000 pounds for 
34-foot and longer. It also secured a reduction of 4 
cents in the rate from Minnesota & International points 
to Minnesota Transfer. : 

J. E. Gerich said that they had experienced consider- 
able trouble on minimum weights in Michigan and finally 
they had secured a ruling that the railroads could not 
collect on more than could be loaded on a car. He sug- 
gested that it would be too much trouble for the indi- 
viduals to fight the cases and thought it would be a 
good idea if the association, through its committee, 
would take up the matter with the Central Traffic Asso- 
ciation. 

President Partridge said data was at hand in his 
office which would help them in presenting their case to 
the Central Traffic Association or the Interstate Com- 
merce Commission, and he would like to have the new 
railroad committee bear this in mind. ; 

A resolution was passed for the purpose of appealing 
to the Central Traffic Association and try to secure the 
same minimums as are enjoyed from the Western Traffic 
Line Association. 

The report of the post and shingle committee, by 
J. A. Gerich, and that of the pole committee, by T. P. 
Bradley, were accepted. 

The next question brought before the house was the 
making of a monthly shipment report. This report to 
be made up of the quantity of stock and the sizes and 
lengths shipped. 

Hf. 8. Gilkey moved that a report giving the number of 
posts, poles and shingles shipped during the month 
should be sent so as to reach the secretary’s office not 
later than the 10th of the following month. This was 
carried. 

Under the heading of miscellaneous business, several 
subjects of interest to the cedar operators were dis- 
cussed. 

The meeting then adjourned until Wednesday morning. 

WEDNESDAY MORNING’S SESSION. 

President Partridge called the meeting to order at 
11 0’clock. 

Joseph Meloney, chairman of the special committee 
appointed the day before to draft resolutions on insur- 
ance, made his report, as follows: 

Resolved, ‘That the secretary of this association be in- 
Structed to write each member requesting him to ask his 
representative in the Minnesota legislature to work for an 
‘mendment of the insurance laws of the state of Minnesota 
requesting insurance companies doing business in the state 
to give ninety days’ notice before canceling policies in times 
of grave danger, and that the president and secretary on 
behalf of the Northwestern Cedarmen’s Association take the 
Matter up with the insurance commissioner of Minnesota and 
the insurance committees of each house. 


This resolution was carried unanimously. 
The next order of business was the election of officers, 
which resulted as follows: 


Officers Elected. 

President—T. M. Partridge, of Minneapolis. 

Vice president—E. C. Norton, of Escanaba, Mich. 

Secretary—H. H. McKinney, of Minneapolis. 

Two new directors were elected at this session, 
the ballot resulting in the reélection of H. S. Gilkey, 
of Minneapolis, and J. W. Benham, of Chicago. The 
old directors are E. L. Clark, of Chicago, and L. A. 
Page, of Minneapolis. 

KE. L. Clark moved that a vote of thanks be tendered 
the management of the Radisson hotel for the thoughtful 
way in which the association had been cared for. 

Another vote of thanks was given to the Minneapolis 
contingent of the Northwestern Cedarmen’s Association 
for its royal entertainment. 

The association then adjourned sine die. 


THE BANQUET. 


The fifteenth annual banquet given by the North- 
western Cedarmen’s Association to its members and 
a few invited guests was held in the handsome ball- 
room of the Hotel Radisson Tuesday night and 
Wednesday morning, January 10 and 11, and was a 
success in every detail. The cedarmen had devoted the 
day steadily to the business sessions and the evening 
was given over to the enjoyment of the feast, both 
gastronomic and musical. The entertainment arranged 
by the Minneapolis contingent, ably led by President 
*artridge, Herbert Gilkey, Secretary McKinney and 
Jack Hayden, was enjoyed from beginning to end. 
While over forty members and guests were busy in 
doing justice to the feast provided selections from the 
latest operas and musical comedies were rendered by 
an orchestra and a quartet sang parodies on ‘‘Put On 
Your Old Gray Bonnet,’’ ‘‘Every Little Movement’’ 
and on the ‘‘Road to Mandalay,’’ written for the 
occasion by Mr. Hayden. The banqueters frequently 
drowned out the quartet. Everybody sang, in many 
keys, it is true, but there was a touch and go about 
the entire affair that kept the guests interested from 
7 o’clock to the close. 

An interesting part of the program were the songs 
and bon mots by Messrs. Clark, A. T. Naugle, Gilkey, 
Benham and Partridge. Mr. Naugle made a decided 
hit when he arose and in all seriousness proposed a 
toast to a gentleman, who, he said, had served the 
association in the capacity of president and who was 
a sterling citizen of these United States. ‘‘I give you, 
gentlemen, Archibald Thurston Naugle.’’ The sally 
was received with much merriment. 

No cedarmen’s banquet would be complete without 
the rendition of ‘‘Old Black Joe’’ by Joe Naugle. Mr. 
Naugle said he was not in good voice, but he managed 
to worry along for thirty minutes before he could be 


induced to_stop. 
Probab! better idea of the good time can be 


gleaned fr a careful perusal of the following menu: 
Matsedel. 


“Tuppsvans” 
Kavair med Rostadt Brid 
Blue Point Ostron 
Kéttsoppa med Frikadeller 
Oliver Celeri Radisor 


Saltade Mandlar 
Lax-Musslin 


Pariserpotatis 
Sauterne 
Unghins a la Alexandra 
Nordpols-Sorbet 
Spiickad Oxhare a la Jardiniere 
Georgiapotatis 





Champagne 
Hjarta de Pottue 
Fantasiglace 
Bakelser 


Ost Kex Mockakaffe 


Apollinarisvatten 
Attendance at Banquet. 


H. F. Partridge, Minneapolis; T. M. Partridge Lbr. Co. 

L. A. Furlong, Chicago; The Valentine-Clark Co. 

H. M. Dixon, Cloquet, Minn.; Cloquet Tie & Post Co. 
James Meloney, Spooner, Minn. ; eloney Bros. 

Ed J. Mack, Chicago; telephone engineer. 

H. H. McKinney, Minneapolis; secretary Northwestern 
Cedarmen’s Association. 

I. W. Reade, Escanaba; National Pole Co. 

I. 8S. Gilkey, Minneapolis; Pendleton & Gilkey. 


T. M. Partridge, Minneapolis; T. M. Partridge Lbr. Co. 
John F. Hayden, Minneapolis; Mississippi Valley Lumber- 


man. 
BE. L. Clark, Chicago; Valentine-Clark Co. 


C. W. Forbrich, Chicago; Electrical Review and Western 
Electrician. 

L. L. Hill, Minneapolis; Page & Hill Co. 

L. A. Page, jr., Minneapolis; Page & Hill Co, 

J. E. Zeluff, Toledo, Ohio; National Pole Co. 

J, W. Benham, Chicago; Naugle Pole & Tie Co. 

William 8. Patch, Menominee, Mich.; Crawford Cedar Co. 

M. K. Bissell, Escanaba; Erickson & Bissell. 

W. B. Thomas, Manistique, Mich.; White Marble Lime Co. 

BE. C. Norton; Escanaba, Mich ; EB. C. Norton. 

J. W. panes, Bemidji, Minn.; Naugle Pole & Tie Co. 

- BE. Gerich, Milwaukee; The MacGillis-Gibbs Co. 
A Bradley, Duluth, Minn.; general manager Duluth 


Log Co. 
Hall 8. Brooks, Tomahawk; Hall 8. Brooks. 
W. T. Moss, Minneapolis; McCulloch & Moss. 
A. T. Naugle, Chicago; Naugle Pole & Tie Co. 
A. D. McIntyre, Duluth, Minn.; National Pole Co. 
H. B. Darlington, Chicago; AMERICAN LUMBBERMAN. 
L. K. Deal; L. K. Deal Lbr. & Coal Co. . 
H. B. Waite, Minneapolis; H. B. Waite Lbr. Co. 
Milton Schussler, Minneapolis; Coolidge-Schussler Co. 
EK. D. Alger, Ten Strike, Minn.; T. M. Partridge Lbr. Co. 
R. M. Ritchie, Duluth, Minn.; Manley-McLennan Agency. 
Marshall H. Coolidge, Minneapolis; Coolidge-Schussler Co. 
J. P. Miller, Minneapolis; Minneapolis Cedar & Lbr. Co. 
J. W. Miller, Minneapolis; Minneapolis Cedar & Lbr. Co. 
F. C. Reichmuth, Minneapolis; Minneapolis Cedar & Lbr. Co. 
George Willson, Minneapolis. 
C. E. Evieth, St. Paul. 
Gilbert Wilson, Minneapolis; Valentine-Clark Co. 
John Gwennap, Chicago; Western Union pole inspector, 

OPA PB PB DDD DPD 


BALTIMORE LUMBER EXCHANGE MANAGING 
COMMITTEE MEETING. 


BALTIMORE, Mp., Jan. 10.—The managing committee 
of the Baltimore Lumber Exchange held its monthly 
meeting yesterday afternoon with President John L. Al- 
cock, of John L. Alcock & Co., in the chair and J. H. 
Manken, secretary. Several changes in the names of 
members were announced, among them being those of the 
Wehr & Edwards Lumber Company, which is succeeded 
by Wehr & Edwards, Incorporated, and the Morgan Mill- 
work Company, which succeeds the Morgan Company. 
The J. 8. Hoskins Lumber Company, which has offices 
in the American building, was admitted to membership. 
The committee charged with raising contributions to the 
Johns Hopkins University Homewood fund reported that 
about $1,000 had been raised. This is in addition to 
numerous subscriptions made by lumber firms or cor- 
porations in their private capacity. The total donated by 
the lumber trade of the city as represented by the Ex- 
change, is of impressive proportions, 


pe 





TIGHT BARREL STAVE MANUFACTURERS IN 
CONVENTION. 


MEMPHIS, TENN., Jan. 10.—The fourteenth annual 
convention of the Tight Barrel Stave Manufacturers’ 
Association, which meets regularly in Memphis in Janu- 
ary, was called to order yesterday and came to a con- 
clusion this afternoon. 

The following officers were elected: Walker L. Well- 
ford, Memphis, president; A. L. Hayes, Nashville, vice 
president; E. H. Defebaugh, Chicago, secretary-treasurer. 

The principal address of the meeting was delivered by 
Charles E. Brower, of Memphis, secretary of the National 
Classification Committee of lumber and wooden box 
interests of the United States. He spoke of the tariff 
question from the viewpoint of securing from the rail- 
roads an equitable rate on wooden packages as com- 
pared with those obtaining on packages made of paste- 
board, fiber and other material and urged upon the 
association that it codperate in the efforts made by his 
committee. 

The greater portion of the time was consumed in listen- 
ing to interesting trade reports and statements of condi- 
tions obtaining in the tight barrel industry. It was the 
consensus that the situation is more favorable than it 
has been for two or more years, as evidenced by the fact 
that the majority of plants are working on full time 
and are receiving not only more business but are obtain- 
ing better prices than for quite a while. 

It is estimated that men producing about 90 percent 
of the tight barrel material of the world were present 
at this meeting, which was one of the best attended in the 
history of the organization. 

The delegates were served a luncheon following the 
adjournment of the morning session today and this was 
thoroughly enjoyed by all present. 





MEMBERS AND GUESTS OF NORTHWESTERN CEDARMEN’S ASSOCIATION ASSEMBLED AT FESTIVE BOARD. 
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FORMAL INSTALLATION OF NEW OFFICERS OF THE LUMBERMEN’S CLUB OF MEMPHIS, 


Cordial Action at the Monthly Meeting—Postponement of Westbound Rate Increase—Personnel of New Committees—Reports of a Year’s Activity. 


MEMPHIS, 'TENN., Jan. 9.—The newly-elected officers 
of the Lumbermen’s Club of Memphis were installed at 
the regular monthly meeting held at Hotel Gayoso Sat- 
urday afternoon as follows: James E, Stark, president; 
I’. 'T. Dooley, first vice president; W. B. Morgan, second 
vice president; James R. Blair, secretary and treasurer ; 
A. N. Thompson, E. E. Taenzer and R. J. Wiggs, direc- 
tors. The attendance was the largest for many weeks 
and the meeting was altogether enthusiastic. ‘The usual 
luncheon was served. John W. McClure, retiring vice 
president, was in the chair until the officers were in- 
stalled, owing to the absence of the retiring president, 
S. C. Major, the loss of whose wife a few days ago 
prevented his attendance. 

The reports of all standing committees were called for 
as this was the last meeting for the old administration, 
but none of these had anything to bring to the atten- 
tion of the club, with the exception of that on resolu 
tions. This committee, of which 8. B. Anderson is 
chairman, presented resolutions in connection with the 
unusually sad death of Mrs, 8. C. Major, which oc- 
curred within less than three months after the wedding. 
These expressed the warmest sympathy and tendered the 
most sincere condolence of members of the club to Mr. 
Major in his bereavement and met with unanimous in 
dorsement, A copy was ordered sent to Mr. Major as 
well as spread upon the minutes of the club. 

W. R. Barksdale, chairman of the special committee 
appointed to look after the securing of permanent quar 
ters for the club, reported that several propositions had 
been made by the directors of the Business Men’s Club 
as the latter organization owns its building. The com- 
mittee, however, had no recommendations in this con- 
nection to make, with the result that, after a vote of 
thanks to the directors of the other organization for the 
offers made, the old committee was continued to make 
further investigation. 

Mr. Barksdale, chairman of the special committee ap- 
pointed to look after the arrangement of entertainment 
for the delegates to the National Lumber Exporters’ 
Association when the annual of the latter is held here 
January 19-20, reported that the local members of the 
association had declined with thanks the offer from his 
committee, with the result that no further action will 
be taken. 

Advanced Westbound Rates. 

James KE, Stark, chairman of the special committee 
appointed by the club to deal with the railroads in the 
efforts of the latter to advance rates on shipments from 
Memphis and Mississippi river points to Pacific coust 
terminals, reported that, after holding a conference with 
James 8. Davant, commissioner of the Memphis Freight 
Bureau, it had been learned that the hearing of the case 
involving this advance in rates before the Interstate 
Commerce Commission would be held at such an early 
date as to make it impossible for the committee to do 
effective work. He said that efforts were made by 
both wire and mail to secure a postponement of tie hear- 
ing but that these failed and it beeame necessary for 
him to go to Chicago in person to lay the postpone 
ment before the commissioners. This, he said, he had 
done, with the result that the hearing had been post 
poned to March 15, and the suspension of the advance 
from 75 to 85 cents, which order expired March 15, 
had been ordered by the commission effective until May 
15. He said that this matter would be handled by the 
newly appointed river and rail committee and that the 
time between now and the hearing would be so improved 
that formidable opposition would be forthcoming when 
the commissioners sat on the case. Mr, Stark pointed 
out that all of the shippers of lumber west of the Mis 
sissippi and south of St. Paul were interested in this 
rate matter and that efforts would be made to secure 
the codperation of all the lumber organizations in that 
territory. 

lollowing the reports of the regular and special com 
mittees, the annual report of President Major was read 
by John W. McClure, while that of the secretary and 
treasurer, J. M. Thompson, was read by the latter. <A 
digest of these reports will be found below. After 
these were heard the newly elected officers were installed 
and President Stark announced the following standing 
committees to serve for the ensuing year: 


Standing Committees. 


Entertainment—W. L. Crenshaw, chairman; C. R. Ran- 
som, C. B. Dudley, J. H. Hines and R. T. Cooper. 

River and Ralli—John M. Pritchard, chairman; L. W. 
Ford, C. W. Holmes, J. V. Rush and W. A. Stark. 

Membership—F. E, Stonebraker, chairman; W. 8. Darnell, 
I’. KE. Gary, C. G. Kadel and F. B. Robertson. 

Law and Insurance—P. A. Ryan, chairman; G. BH. Bailey, 
F. May, C. L. Wheeler and T. H. Welsh. 

Resolutions—W. R. Barksdale, chairman; 8S. B. Anderson, 
R. J. Darnell, 8. C. Major and M. Sondheimer. 

Statistics—C. D. Hendrickson, chairman; G. O. Friedel, 
C. M. Kellogg, J. R. McFadden and J. M. Thompson. 

Publicity—U. 8S. Lambert, chairman; W. N. Coulson, F. 
W. Dugan, G. W. Fooshe and H. Stimson. 

Information—J, W. McClure, chairman; L. B. Brown, G. 
C, Ehemann, W. E. Nickey and F. C. Zupke. 


Secretary Blair read a letter from the Indiana Hard 
wood Lumbermen’s Association asking that as~ many 
members of the club as possible attend the annual of: the 
latter to be held at Indianapolis, January 17. Mr. 
Pritchard, in moving that a vote of thanks be tendered 
the association for the cordial invitation, urged as many 
of the members as could do so to go, assuring them that 
the Indiana lumbermen were all ‘‘ good fellows.’’ 

Another communication was presented to the club 
from Leonard Bronson, manager of the National Lumber 
Manufacturers’ Association, asking that the club either 
send delegates to the forthcoming meeting of lumber 


traffic men at the Congress hotel, Chicago, or that it 
send a letter outlining its position with respect to the 
subject matter of the meeting. This was referred to 
the river and rail committee, with power to act. 

Announcement was made that Memphis had been se- 
lected as the meeting place of the semiannual of the 
National Association of Box Manufacturers, and that 
this convention would be held February 15, 16 and 17. 
Various means were suggested looking to the develop- 
ment of plans for entertaining the delegates to this 
meeting, but in the end it was decided to leave arrange- 
ments in the hands of the newly appointed entertainment 
committee, with power to act and with authority to call 
in the directors to assist it if it saw fit. The enter- 
tainment committee is a very strong one and the club 
feels that its reputation as a host will be well taken 
care of by it. 

Resume of a Year’s Work. 

President Major, in his annual address, pointed out. 
that his administration marked the end of the twelfth 
year in the history of the club and that the membership 
had inereased during that period from twenty-five to 
159; that the club had become a factor in national legis- 
lation affecting the lumber industry and that it had 
made its influence strongly felt in matters touching trans- 
portation and the railroads. 

He stated that the most important work of the year 
had been in the hands of the river and rail committee, 
that this had been intelligently and effectively handled 
and that, at the close of his administration, this com- 
mittee now had in hand the fight with the transcon- 
tinental railroads involving an advance of 10 cents a 
hundred pounds on lumber shipments from Mississippi 
river points to Pacific coast terminals. He believed 
that, with continued efforts and the right sort of codp- 
eration from other similar organizations, the old 75-cent 
rate could be made permanent. 

Mr. Major referred to the part taken by the club in 
the efforts of the wooden box manufacturers to secure 
a classification that would place them on an equitable 
basis with the manufacturers of packages made of fiber, 
pasteboard and other material, and he also recounted the 
masterly efforts of the delegation to the annual of the 
National Hardwood Lumber Association which had re- 
sulted in the capture of the 1911 convention for Memphis. 

The retiring president also dwelt upon the contribu- 
tion made by members of the club to the publicity cam- 
paign inaugurated under the auspices of the Business 
Men’s Club and resulting in the raising of a fund of 
$50,000 wherewith to advertise the resources of Mem- 
phis. He pointed out in this connection that, in recog- 
nition of its assistance, the club had been given a special 
representation on the committee of ten having in charge 
the disbursement of the funds in question. 

Mr. Major also noted that social affairs had been well 
taken care of during the year by the members of the 
entertainment committee, reciting the delightful innova- 
tion through which the ladies participated in the annual 
banquet of the club and referring to the keenly en 
joyed boat ride on the Mississippi in midsummer at 
which the ladies were again the guests of the organization. 

Mr. Major thanked all of the standing committees for 
the excellent service they had rendered, and congratu- 
lated the club upon the fact that, while its baseball team, 
‘fcaptained by a professional and managed by an ex- 
pert,’’ had lost more games than it had won during the 
last season, it had succeeded in retaining the cap which 
symbolizes the championship of baseball so far as lum- 
herdom is concerned. He thought the plan of maintain- 
ing a team continuously a good one and urged the mem 
bers to lend their support to the players in every possi- 
ble manner, 

The only recommendation made in his annual report 
was that, owing to the importance of the work in the 
hands of the river and rail committee, he thought it 
wise to appoint two members of this committee for 
one year, two for two years and one for three years, to 
the end that there might always be experienced men 
thereon. 

In conclusion President Major expressed his appre- 
ciation of the excellent service rendered by the secretary 
and deelared that he would always look back upon the 
presidency of the club as the highest honor that ever 
had been conferred upon him. He also stated that he 
stepped down to the ranks cheerfully, with the assur- 
ance of his loyalty to the best interests of the organiza- 
tion at all times. 

The Secretary’s Report. 


The report of Secretary Thompson showed that the club 
had secured fourteen members during the year but that 
it had lost twenty, two having died, nine having resigned 
and nine having been dropped from the rolls for non- 
payment of dues. This, he stated, left a membership of 
159, as compared with 165 a year ago. Of this number 
it was shown that 151 are active, seven associate and one 
honorary. 

It was shown further that during the year fifteen reg- 
ular meetings were held at which the average attendance 
was of record proportions at fifty-three. Attention was 
called to the standing invitation to visitors to meet with 
the elub and also to the entertainment of the gum man- 
ufacturers during their meeting here some months ago. 

Secretary Thompson referred to the splendid manner 
in which all the committees had done their work but 
laid particular emphasis upon the accomplishments of the 
statistics committee, which did its work s6 well that 
the directors had ordered 10,000 copies of its report 
printed for distribution throughout the United States 
and that the Bureau of Publicity and Development had 


used the report of the committee as the basis for the 
publicity intended to throw light upon the lumber re- 
sources of this city and section. 

The financial report showed that receipts during the 
year, including the balance left over last year, were 
$3,366.65, while disbursements had been $3,150.46, leav- 
ing a balance in the treasury of $216.19. 

After referring to the uniform courtesy extended to 
him by the officers and members of the club, Mr. Thomp- 
son expressed his appreciation of the honor given him 


of serving during the last two years and assured the new . 


administration of his willingness to do anything within 
his power for the organization. 


SOUTHERN SAWMILL MEN. 


Lumber Manufacturers of Georgia and Florida in 
Business Convention—Inspection 
Rules Adopted. 





[Special telegram to the AMERICAN LUMBERMAN. ] 

TirTON, Ga., Jan. 12.—The regular meeting of the 
Georgia-Florida Saw Mill Association was held at Ocala, 
Fla., Monday of this-week with an attendance of about 
forty, representing about the same number of mills. 
President Tift presided, with E. C. Harrell secretary, 

The first report received was that of the committee on 
grading rules for planing mill stock and roofers, which 
was adopted. The secretary was instructed to have 
printed immediately, for distribution, copies of this re- 
port. This has been under consideration by the com- 
mittee and the association for several months. The 
planing mill rules for grading flooring, ceiling and the 
like are practically the same as those employed by the 
Yellow Pine Manufacturers’ Association, except that 
they provide for shorter lengths in the higher grades, 
with a larger percentage of odd lengths. The roofer 
grades are practically what the committee reported on 
some months ago. 

The special committee appointed at the December 
meeting, consisting of C. E. Melton, R. H. Knox, E. P. 
Rents, D. W. McArthur, J. W. Oglesby, H. H. Tift and 
J. J. Upchurch, suggested changes necessary in the 1905 
grading rules and also in the southern pine inspection 
bureau, about which there has been a great deal of 
controversy. Their report was unanimous and _ was 
adopted. It follows: 

This committee finds the following changes in the rules 
necessary to make same conform to the inspection as is now 
being applied by all buyers and the inspection bureau : 

To change the wane specifications of merchantable and 
standard grades to read: ‘‘Wane may be allowed one- 
eighth of the width of the piece measured across the face 
of the wane, and —— one-fourth of the length of 
the piece on one corner, or its equivalent on two or more 
corners, providing that not over 10 percent of the pieces 
shall show such wane.” 

We recommend the following clause be added to the 
rules of inspection for prime grade: ‘Will admit 10 per- 
cent merchantable grade at $2 a thousand less price.’ 

We recommend the following clause be added to the 
rules of inspection for merchantable and standard 
grades: ‘Will admit of 10 percent seconds at $2 a 
thousand less price.” 

We recommend the following addition to the general 
rules: ‘Seconds include firm red heart, pith holes in 
sound knots, slightly worm eaten, not to include rotten 
wood, shakes or wane that will not materially impair 
the length of the piece, slightly black pith defects and 
other defects not more injurious than those specifically 
enumerated.” 

With reference to the inspection bureau we recommend 
as follows: 

1. It is the sense of this committee that an inspec- 
tion board be organized, and that the Georgia-Florida 
Sawmill Association take over the southern pine inspec- 
tion bureau free of debt, all of its officers and directors 
to hand in their resignations to become effective when 
accepted. : 

2. It is the sense of this committee that the chief 
inspector shall be the manager and shall be the only 
paid officer, he to have authority to employ such assist- 
ant inspectors as are necessary. 

. It is further recommended that the chief inspec- 
tion board shall. be entirely free and independent and 
the chief inspector shall receive his instructions from 
the governors or directors of said inspection board. 

4. We recommend the continuance of the present in- 
spection bureau until such time as the report can_ be 
acted upon by the Georgia -Florida Sawmill Association 

5. The inspection board organization to arrange for 
mill inspection when desired. 


The report of the committee was taken up by sections, 
that of the inspection rules first, which was adopted. 
The changes in rules were indorsed as suggested and the 
seeretary was instructed immediately to correspond with 
the associations and exchanges who were parties to the 
making of the 1905 rules, and if the changes should not 
prove agreeable to all concerned to request a conference 
in order that the change in rules may become effective 
at the earliest possible date. ; 

With reference to the report regarding the inspection 
bureau, the following resolution was introduced and 
adopted : ‘ 

Resolved, That we adopt the report of the committee and 
hereby agree to take over the organization and operate the 
bureau in good faith, with the view of making it a success, 
and if we should fail are to return the organization to the 
original charterers. 

The time of the meeting was entirely occupied with 
the consideration of these reports. It adjourned at 
8 p. m. to meet in Jacksonville, Monday, February 13. 

It was decided to hold the next meeting at Jackson 
ville, February 13. : _e 

After the meeting the manufacturers and their f — a 
were delightfully entertained by the lumbermen of ‘% 
Ocala section at a bountiful banquet. 
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INDIANA RETAILERS MEET. 


Twenty-seventh Annual Largest of Record—Problem of Amalgamation of Three States’ Retail Lumbermen’s 
Associations—Light on the Question of Costs—Year’s Accomplishments. 


INDIANAPOLIS, INp., Jan. 11.—The opening day of the 
twenty-seventh annual convention of the Retail Lum- 
ber Dealers’ Association of Indiana was notable for 
two practical papers and for a spirited discussion on 
the advisability of an amalgamation of the Indiana, 
Ohio and Michigan retail associations into one organiza 
tion. The advocates of the plan were active. Michi- 
gan, in which state the idea originated, sent a strong 
delegation to urge the proposition. 

The meeting of the Indiana association was the 
largest in its history, and oldtime members hailed it as 
a record breaker. A pleasing and important feature 
was a tremendous outpouring of Indiana retailers, who 
had come from all over the state to the capital city to 
attend their state convention. That they came for 
real benefits was demonstrated by the fact that they 
thronged the convention hall at the business sessions 
and listened attentively to the papers and discussions. 
No Indiana convention ever seemed so thoroughly in 
earnest and so anxious to absorb valuable information. 

But the social side was not lacking. The traveling 
salesmen, the wholesalers and others from a large terri- 
tory had gathered in to be with the Hoosiers on this 
occasion. They kept the lobbies, the exhibit rooms 
and the corridors well filled with excitement and to- 
bacco smoke. Everywhere were jollity and cordiality 
and everybody added to his store of optimism and 
content. 

During the Wednesday afternoon session two splen 
did papers were presented to the convention. George 
L. Maas, of Indianapolis, read a paper on costs and 
illustrated it graphically with real money secured for 
this occasion. It precipitated a most helpful discus- 
sion, in which the man who fails to charge his own 
salary against his business came in for attention. 

The planing mill question was presented by M. A, 
Baker, who also stirred up an interesting discussion. 
It appeared to be the consensus of opinion that the 
advisability of running a planing mill in connection 
with a retail yard depends largely on local conditions. 

The entire opening day of the convention was full 
of interest, which continued over to Thursday. The 
amalgamation question went over until that day. This 
and other matters are here reported in the sequence in 
which they were presented to the association: 


The President’s Address. 

President Pierson, in his annual address, which was 
the first number on the program, pointed out in strong 
terms the yeoman service done for association work by 
the trade journals and, for the benefit of new members, 
he recited briefly some of the benefits that have ac- 
crued to members as a result of association effort. Mr. 
Pierson’s address, which was received with applause, 
was substantially as follows: 


When we get to talking about the organization and 
what it stands for, and association works in general, we 
are likely to say the same things that have been often 
said before, but judging by the progress that has been 
made compared with what it is possible to accomplish we 
need to remind ourselves frequently of our privilege to 
reach out and take what is our own. AS we look over the 
country and see what the organization idea has done for 
so many different classes and conditions of men we can 
not but be impressed again with the old, trite saying, 
“In unity there is strength.’”’ What organized labor has 
accomplished for itself seems almost incredible to the 
average employer, especially to the one who has had more 
than his share of trouble in trying to secure and train 
really competent workmen. And this leads me to say 
that I believe one reason why so many dealers are still 
out of the association, and why so many members are 
indifferent in their appreciation of the organization, is 
that they have been so successful as compared with men 
in their locality engaged in other lines of business that 
they are satisfied with their condition and do not feel 
the need of an alliance with other dealers for mutual 
benefit. 

There is another reason which I hesitate to mention; 
first, because I would not wittingly hurt anybody’s feel- 
ings, unless it would prove for his good; and, second, 
because I hardly think it will reach the ears of the ones 
to whom it applies. But the reason is this: Unfortu- 
nately there are a lot of selfish people still in the world 
who are willing to accept the benefits of other people’s 
effort without being willing to make any return even when 
given the opportunity to lend a hand. 

But let us be charitable and say that there are few of 
this class in Indiana, and that probably the one main 
reason why our membership list has not grown more 
rapidly is because the nonmembers have not yet received 
the necessary information, or have not been able to con- 
vince themselves that membership dues are a profitable 
investment. ‘But, speaking of information, it would be 
hard to convince the secretary and president of this 
organization that any dealer in the state has not had 
information enough, when we remember how we exerted 
ourselves on the literary efforts sent out in the form of 
Sealed letters under 2-cent stamps. 


In Appreciation. 


There is, however, one panacea for all our complaints 
which if we could apply to every individual case would 
certainly eventually bring the desired results. I refer to 
the trade papers. No retail dealer should do himself the 
injustice of neglecting to subscribe for his trade papers. 
I do not mean he should take them all—there are so many 
800d ones now we would not have time to figure bills if 
Wwe attempted to read them all—but take two at least. 
There is the Scout; I mention it by name because it is 
the last to enter the field and the one devoted exclusively 
to the retailer’s interest. Who is there who has read 
this little journal for the last year or two, or longer, who 
does not admire its spunk, its fearlessness, its fight for 
&@ square deal? If we could know.of the self-sacrificing 
effort of the first editor of this eee, in trying to bring 
to the dealers the information they were entitled to and 
@ paper that really grappled with all the retailer’s prob- 
ems, we certainly would at once express our apprecia- 








tion in the most fitting manner by sending in the price 
of a year’s subscription. 

Then I am sure that most of us owe a lasting debt of 
gratitude to several of the other general lumber trade 
journals for the help and inspiration that have come to 
us from the retailer’s page. Many of us have made 
improvements in our yards and business methods from 
what we may call the plans and specifications furnished 
by the lumber journals, which have saved us many times 
the subscription price in increased efficiency and satis- 
faction. 

Association Benefits. 


If there are any new members here today who have 
never investigated the merits of an organization like this 
we would like to recite some history for them, but there 
is not time for that and we can only call to their atten- 
tion the benefits growing out of the exchange of ideas in 
our meetings, the good feelings existing among dealers 
where they have come together, the favors obtained 
through commanding the attention and respect of the 
manufacturers and wholesalers, reduced insurance rates 
which have resulted from the activity of the mutual com- 
panies which have nearly all been fostered by the associa- 
tions, a good lien law and the prevention of poaching to a 
great extent. 


Amalgamation of Organizations. 


How further to strengthen our organization is a problem 
constantly before us, and we are to consider this after- 
noon the advisability of the amalgamation of the Indiana, 
Ohio and Michigan associations. Representatives of these 
associations are here and we hope every one will join in 
the discussion. The principal points in favor of such an 
amalgamation are the united front and strength that 
may then be given in support of the maintenance of 
trade ethics; the economy of operation because of one 
office only being required for the administration of the 
business of the three states; and the factor of influence 
caused by increased membership as a natural sequence 
of tangible results which are possible only where the 
gm funds are at hand to earry on the association 
work, 

The first objection that will occur to most of the mem- 
bers will no doubt be that it will be hard to get a ma- 
jority to travel the distance necessary to reach the annual 
meetings. But these meetings would no doubt be sup- 
ESenee by district meetings similar to what we now 
lave, 

There are other alliances that as an association or as 
individuals we may very profitably make, and I trust you 
will all be present to hear Mr. Wardrop’s address tomor- 
row forenoon. 

But whether we maintain the present unit or whether 
we form other alliances, it is becoming more and more 
evident that we must have more money if we are to 
accomplish what the association is expected to accom- 
plish. The dues in Indiana are much lower than in most 
other states and lower than in many similar organizations. 
We would not advocate any radical change, but would 
remind you that with a little more money a great deal 
more might be accomplished. 


Conditions Past and Prospective. 


AS we are come together of course the topics that 
are discussed more than any other are last year’s trade 
and the prospect for the coming season. We are each 
apt to judge the general condition by our own local vol- 
ume of business and it is hard for one who has remained 
in his own yard the whole year to say whether the pros- 
perity has been general or not. But, judging by the 
trend of the wholesale market, there certainly are many 
places where conditions might have been improved, and 
we are hoping that the coming season’s business will come 
as near satisfying the dealer as the past year’s prices 
should have been satisfying to the consumer. 


A Live Irritant. 

The thorn in the flesh of many a lumber dealer, as 
well as merchants in other lines, is the mail order 
house. Probably most of us Indiana dealers have not as 
yet been hurt much, but with the sort of legislation that 
has been getting through Congress we are beginning to 
wonder if the time is not near at hand when we shall be 
denied the privilege of existing at ali. I refer to certain 
parts of the interstate commerce bill, passed last June, 
and to the proposed parcels post bill. There certainly is 
something radically wrong when the United States gov- 
ernment offers to go into partnership with the mail order 
house and carry parcels at much less than cost, thus 
forcing an unfair competition on the dealers who are the 
mainstay of the local community. It looks very much as 
though a skillful and powerful lobby had slipped some- 
thing over on us, and is prepared to continue to do so. 
Our only safety is getting into personal contact with our 
representatives, and in perfecting such an organization 
as will be able to command the respect of the powers 
that be, and preserve for us the right to make an honest 
living. 

I trust I have convinced you that there is something for 
the association to do; that you should secure your neigh- 
bor dealer’s membership at once, and that you should 
interest yourselves in your representatives in Congress 
and the legislature, at least to the extent of finding out 
what they propose to do to or for you. 


The Secretary’s Report. 

Following Mr. Pierson’s address Secretary H. C. 
Scearce presented his report, a large part of which was 
devoted to the proposed amalgamation of the associ 
ations of Michigan, Ohio and Indiana. Arbitration, he 
declared, should have the strongest support of all. In 
speaking on the red cedar shingle question he declared 
that, notwithstanding some progress has been made in 
the direction of uniform grading, radical changes still 
are necessary before all trouble and complaint are 
eliminated. Mr. Scearce’s report follows: 


The last year was filled with promises which were but 
partially realized. Early in 1910 a splendid trade was 
anticipated, and in fact March sales proved to be above 
the average, due to the unusually favorable weather, but 
the summer and fall months were rather disappointing, 
especially to the dealers who depend largely upon the 
country trade. 

It can not be rightfully charged that lumber is con- 
tributing its share toward the high cost of living. Prices 
have remained nearly stationary for the last two years, 
at a considerable decline from 1907, when everything, 
except foodstuffs, was at the highest. 

No radical advance is looked for during the present 
year and it should be a favorable time for building. 
indiana has raised a record crop of corn and oats and 
a fair crop of wheat and this should have a good effect 


upon not only the retail lumber business but al! lines 
as well, 

Several matters of considerable importance have en- 
gaged the attention of your officers during the last year. 
First among them may be mentioned the proposed tri- 
State association. In response to a call issued by the 
officers of the Michigan Retail Lumber Dealers’ Associa- 
tion a joint committee representing the state associations 
of Michigan, Ohio and Indiana met in South Bend at 
the time of the meeting of the Northern Indiana & 
Southern Michigan Retail Lumber Dealers’ Association, 
for the purpose of considering the advisability of amal- 
gamating the three associations. 

As a result of the conference a letter outlining the 
proposition and advancing some reasons favorable to the 
plan was drafted, and after submitting the same to the 
board of directors of this association the secretary was 
instructed to send a copy to each member with a return 
postal card, asking a vote upon the following question: 
“Do you look with favor upon the amalgamation of the 
associations of Ohio, Michigan and Indiana, as outlined 
by the committee?” 

One hundred and thirty-two replies were received out 
of 350 letters sent out. 

One hundred and fourteen voted “yes,” twelve voted 
“no” and six were noncommittal. The matter will come 
before you today for your consideration. 


A National Association of Retallers, 


At a meeting of the Lumber Secretaries Bureau of 
Information in Detroit in July last a committee consist- 
ing of James Costello, Liberty, Mo.; Carroll F. Sweet, 
Grand Rapids, Mich., and H. C. Fetridge, Evanston, Il., 
was appointed to investigate and report plans for the 
organization of an association of retail lumbermen. The 
committee made a partial report at a meeting in Chicago 
December 8, and was continued with a view of working 
out a plan for a national federation of all retail mer- 
chants, One member of the committee is present and 
during the convention will, no doubt, present some of the 
ideas they have gathered. 


Arbitration. 


Arbitration as an honorable and business-like method 
of settling disputes between buyers and sellers of lum- 
ber is fast meeting with favor in all branches of the 
trade and should receive the strongest indorsement of 
all lumber associations. I recommend that it be given 
earnest considération and such action taken as may meet 


with your favor. 
Red Cedar Shingles. 


The agitation started about two or three years ago 
among the retail lumber dealers’ associations against 
the poor grading of red cedar shingles seemingly re- 
sulted in a betterment of the conditions, for a time at 
least, and I am not sure but that considerable headway 
had been made in establishing a ~ te of uniform 
grading. But notwithstanding the effort made by the 
manufacturers in this direction numerous complaints are 
yet coming from the dealers on the poor quality of 
shingles received. 

he customer of the retailer, who reads upon the bun- 
die 56/2 extra clear’’ does expect and has a right to 
expect a shingle free from defect and full thickness. 
With a few exceptions he gets neither and in a great 
many cases the quality is so poor as to cause him to 
either reject the car or take it under protest at a sub- 
stantial reduction in price. We are willing to concede 
that the shippers of shingles have their troubles, but I 
believe some radical! reforms in the grading and branding 
will have to be inaugurated before they can make much 
permanent headway in eradicating the troubles at this 
end of the line. 

Make Orders Specific. 

I want again to call attention to the fact that careless 
methods of giving orders are responsible for most of the 
troubles arising between buyers and sellers, The cus- 
tom of giving an order over the telephone without a 
written confirmation, or of permitting the salesman to 
write it and then lay it aside on your desk without 
being certain that the specifications are fully in accord- 
ance with your own understanding, often leads to honest 
differences, which could be avoided if proper care was 
used, 

Do not depend upon the grading rules to protect you 
against green and stained lumber in the common grades, 
but if you want it kiln dried so state in your order and 
you will then have ground upon which to stand if you 
get wet stock. 

The dealers who use their own order blanks and are 
careful to make their orders specific as to grade, lengths, 
mill work, time of shipment and terms, rarely have a 
complaint that they are unable to adjust easily and 
satisfactorily. As has been well said about collections, 
the first and most important step is to have a perfect 
understanding at the time the sale is made as to when 
the account shall be paid and the rest is comparatively 
easy. The same rule may apply to buying. If there is 
a perfect understanding between the buyer and seller at 
the time the order is given, the chances for disputes are 
reduced to a minimum, 


Change in Bylaws. 

The difficulty of securing new members during the 
last half of the year has been largely due to the fact 
that the admission fees covered dues only to the next 
annual meeting and for that reason many waited until 
the time of the convention to join. At a meeting of the 
board of directors November 15, 1910, it was voted to 
amend sections 3 and 4 of article 4, which change now 
reads, “The admission fee to new members shall be five 
dollars, to be paid with the application, which shall cover 
all dues for one year.” I recommend that at the proper 
time this be given your consideration and that the action 
of the directors be approved. Ba 

Number of members in last report was 350; admitted 
during the year, 24; dropped and withdrawn, 14; sold 
during the year, 7; present membership, 353. 

I am indebted to President Pierson and the directors 
for their most loyal support and valuable assistance 
during the year past and to the membership for the 
interest manifested in the work of the association, To 
the lumber press I express my appreciation of the many 
favors shown and to all I extend thanks and hearty good 
wishes for the year 1911. 


The Treasurer’s Report. 

At the conclusion of his report as secretary Mr. 
Scearce submitted his report as treasurer. The balance 
on hand at last report was $38.26; received for dues 
during 1910, $1,710;.for advertising dues, $430; dis- 
bursements, $2,110.79; balance on hand, $104.77. 
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Insurance. 


Following the report of the treasurer, F. B. Fowler, 
secretary of the Indiana Lumbermen’s Mutual Insur- 
ance Company, presented his report, which showed the 
company to be in exceedingly prosperous condition. He 
referred to the company as ‘‘the child of the associ- 
ation,’’ and pointed out that, despite the heavy losses 
of last year—50 percent more than in 1909—the com- 
pany has on hand $40,000 more in assets than at the 
end of 1909. The company has paid to members since 
its organization fourteen years ago dividends aggre- 
gating $243,955.45; and losses totaling $422,197.63. Mr. 
Fowler appealed to the association members for their 
continued loyal support and expressed his appreciation 
of the support accorded him in the past. 


Committees Appointed. 


Immediately after Mr. Fowler made his report 
President Pierson announced the appointment of the 
following committees: 

Resolutions—M. Kirsch, Decatur, chairman; M. Sterling, 
Delphi; B. C. Godfrey, Eikhart. 

Program—J, G. Brannum, Indianapolis; L. R. Kramer, 
Frankfort; Robert Tompkins, Rushville. 

Auditing—W. O. Newton, Newcastle; O. D. Haskett, 
Indianapolis; W. H. Sumption, Indianapolis. 

Nominating—L. 8S. Shrader, New Albany; Walter Kaeh- 
ler, Gary; J. L. Dunlap, Columbus. 

Constitution and Bylaws—E. P. Deming, Hammond; 
Louis Hughes, Bloomington; A. B. Eldridge, Indianapolis. 


WEDNESDAY AFTERNOON. 


At the opening of the afternoon session George L. 
Maas, of Indianapolis, presented his address on ‘‘The 
Cost of Operating a Retail Lumber Yard.’’ He re- 
ferred facetiously to the retail associations as the 
‘*socalled lumber trust,’’ and declared that associated 
effort did not at all involve violation of the law; but 
that on the contrary it was only educative, because 
ignorance of costs and of businesslike methods on the 
part of one dealer means loss to all other dealers in the 
same territory. Mr. Maas’ address and his concrete 
demonstration in elucidation were enthusiastically ap- 
plauded. 

General Discussion. 


The general discussion of Mr. Maas’ paper was led 
by Albert Greeley, vice president, of Muncie, who 
recited a number of instances in which retailers were 
not getting enough profit because they did not know 
the cost of doing business and had no definite method 
of obtaining the information and requisite data for 
determining what selling prices should be. 

One item of cost that Mr. Greeley theught could be 
reduced is shed building; he advocated 1-story rather 
than 2-story sheds. An extra wagon to be loaded 
while the other is being unloaded expedites delivery 
without greatly increasing cost. In general, he said, 
lumber is sold too cheap and always has been in com- 
parison with other items of general consumption. 

In support of his assertion that costs of doing business 
vary greatly in different yards and in a single yard at 
different times he cited figures from his own experience 
showing that in 1904 one yard did a business amount- 
ing to $82,000 at a cost of 8.2 percent; in 1905, $80,000 
at 9.6 percent; in 1908, $32,700 at 19.5 percent, and in 
1910 the same yard cost 13.2 percent of its gross sales 
to do business. He declared that the estimate of $200 
to feed a team was too low; that it actually cost his 
concern $232, 

Planing Mill Cost. 


At the close of Mr. Greeley’s discussion of Mr. Mass’ 
paper M. A, Baker, of Indianapolis, presented a very 
practical paper on the subject of ‘‘ Planing Mill Cost.’’ 
Mr. Baker’s paper excited marked interest and pro 
voked warm discussion. 


Planing Mill Costs Discussed. 

C. H. Ketridge, of Evanston, Ill., secretary of the 
American Lumber Trades Congress, asked the question 
‘‘How much machinery does it pay to put into a retail 
yard?’’ This question aroused considerable interest 
and discussion. Asked to elaborate his question, Mr. 
Ketridge said that, inasmuch as it is ‘‘up to the re- 
tailer’’ to get all he can out of his business it is im- 
portant to know the extent to which he can install 
planing mill machinery and rework his stock. Inci- 
dentally, as bearing on the subject of costs of doing 
business, Mr. Ketridge ventured the opinion that not 
one-half of those present added their salaries to their 
cost of doing business. 

Mr. Baker in reply said that it would pay the aver- 
age retailer to put in a ripsaw and a planer. 

W. A. Hamilton, of the Hamilton Lumber Company, 
Indianapolis, said he thought a planing mill absolutely 
necessary in a city of the size of Indianapolis. 

Mr. Johnson, of Logansport, said he had been run- 
ning a planing mill fifteen years and was of the opinion 
that in cities of 30,000 or 40,000 a planing mill would 
be profitable. However, the machinery installed is 
sure to increase in amount, and unless some specific 
article is manufactured to keep the mill busy in slack 
times it will eat up the profits of busy periods. 

W. H. Hunter, of Paxton, Ill., who owns a yard at 
Wingate, Ind., and is a member of the association, said 
that in Iliinois most of the eminently successful retail- 
ers never had any machinery in their yards and that 
others that had installed such machinery always have 
found it a continual ‘‘grind.’’ 

B. C. Godfrey, of Elkhart, said that in his twenty 
years’ experience fully twenty planing mills have 
failed in his town. But there are no mills in the 
lumber yards of the town. However, an independent 
mill, owned by three brothers—all mechanics—is run- 
ning apparently at a profit. ; 

B. A. Peterson, of Warsaw, declared that as an ad- 
vertisement his planing mill had proved to be a success, 
because he found it enabled him to draw other trade 


by working rough lumber produced by his patrons 
locally. 

Mr. Paulson, of Greensburg, has operated a planing 
mill twenty-three years. Profit depends upon the 
nature of business. His business is general contracting 
and he could not get along without it. His concern has 
made considerable money in doing planing mill work 
for customers cutting their own lumber. They play 
even on the millwork and sell the rest of the house bill. 
Also he has bought the rough hardwood lumber pro- 
duced locally at a lower price than could be secured 
from the regular manufacturer. This would be Nos. 
1 and 2 common only—not higher grades. He thought 
his concern increased its business 3314 percent by 
means of its mill. 


Proposed Amalgamation. 

Though the discussion of the planing mill question 
was warm, press of time made it necessary to go on 
with the program. Accordingly, O. H. Bachtel, Can- 
ton, Ohio, vice president of the Retail Lumber Dealers’ 
Association of Ohio, presented and read a paper on 
‘*The Proposed Amalgamation of Michigan, Ohio and 
Indiana.’’ 

E. E, Hartwick, of Detroit, president of the Mich- 
igan Retail Lumber Dealers’ Association, opened the 
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discussion of Mr. Bachtel’s paper by saying that his 
association is an enthusiastic unit in favor of the 
amalgamation. To meet the argument that the distance 
to the meeting points of the amalgamated associations 
would lower the attendance, he answered that the 
‘*district’’ conventions would be continued as at 
present. One of the strongest reasons for the amal- 
gamation, he declared, was the possibilities in the 
direction of concentrated effort; an organization of 
1,200 would be more effective than an organization of 
300, and he cited the protests against odd lengths and 
against the railroads as examples. He mentioned also 
the various state laws directed against retailers; also 
the reduction in costs by the reduction of the number 
of the officers from three to one. Combination is the 
keynote of progress and amalgamation is the thing 
necessary to withstand the movement against the 
‘*middleman.’’ He predicted a national federation of 
retailers. 

As showing the success that had attended amalgama 
tion, Mr. Hartwick read a letter from Robert Lake, 
president of the retail coal dealers’ associations of Ohio, 
Indiana and Michigan, in which Mr. Lake spoke 
enthusiastically in favor of the proposed amalgama 
tion. 

Carroll F. Sweet, of Grand Rapids, Mich., formerly 
president of the Michigan association, declared he was 
fully convinced that the three associations should 
unite. He said that, while the prime purpose of the 
association is to prevent poaching, if associations were 
abolished greater detriment would ensue from the loss 
of ‘‘incidental benefits’’ than from poaching. Mr. 
Sweet cited an instance in which a wholesaler who 
made unethical sales in Indiana could not be reached 
by the Indiana association, but through the aid of the 
Michigan association the unethical selling was 
stopped, illustrating the direction from which benefits 
may be expected to be derived through amalgamation. 
He declared that if the Northwestern and Southwest 
ern asosciations can be so successful in thinly popu 
lated sections the lake states will be more so. Interest 
of members will be better sustained by a prosperous 
association that can send a field secretary to call upon 
members in person. In closing he suggested that a 
committee of three from each association should confer 
and decide upon the best form of organization to 
adopt be appointed. 

He insisted that state associations need not lose 
their identity if amalgamation takes place and cited 
the case of lineyards combined under new names, in 
which the dividends are increased by cutting down 
running expenses. He showed how the amalgamation 
might be extended to include the coal retailers and by 
including several states become amenable to federal 
instead of state laws. 

Continuing, Mr. Sweet declared that the great over- 
production of lumber keeps lumber too cheap. More is 
produced than retailers are using. Retailers need 
stronger organization on that account. He pointed to 
the power and influence exercised at Washington by 
the mail order people, and insisted that retailers must 
have an organization strong enough to oppose legisla- 
tion detrimental to their interests. 

A. L. Holmes, of Detroit, Mich., said all that is 
asked is the appointment of a committee on amalgama 
tion. Force and results are wanted and amalgamation 
is the means of securing them. Active members, in his 
opinion, are generally in favor of it. It involved no 
question of advancing dues, but a reduction is possible. 
He declared that the trouble in Ohio was that dealers 
wanted ‘‘the world and a fence around it.’’ The re- 
sult was that the Valentine antitrust law was passed. 
Concluding, Mr. Holmes suggested a meeting of com- 
mittees to arrange an annual meeting of members of 
the three associations at which they could vote to 
dissolve the state associations and immediately vote 
to join the amalgamated body. In explanation he out- 
lined the plan of amalgamation of coal dealers of the 
three states. 

Mr. Bachtel followed Mr. Holmes with a statement 
that in the discussion the usual procedure was re- 
versed, the defense being heard first. He declared that 
he is willing that the amalgamation be brought about 
if it can be shown to be for the best interests of the 
Ohio retailers. 

Colonel Hunter at this point moved a postponement 
of the discussion until 11 o’clock Thursday, and the 
motion was carried. 

Mr. Paulson wanted to emphasize the importance of 
the action and favored postponing the discussion until 
11 o’clock Thursday. It was desired to finish the dis 
cussion Wednesday because Messrs. Sweet and Ilolmes 
found it necessary to leave for home. 

On this point Mr. Sweet reiterated his statement 
that all that was asked was the appointment of 4 
strong committee to confer with corresponding com 
mittees from the other associations. 

Nomination of Officers. 

At this point the nominating committee made the 

following report: 


President—Albert Greeley, Muncie. : 
Vice president—E. J. McErlain, South Bend. 


Directors—C. W. Lantz, Bedford; W. F. Johnson. In 
dianapolis; T. G. Pierson, Spencer, and G. W. Kubiison, 
Columbus. 


Following this report the session adjourned 
WEDNESDAY EVENING. 


The entire convention, including the retailers, »« 
men and others, and their ladies, attended the 
formance of ‘‘Madame Troubadour’’ at the Sehuber! 
Murot theater Wednesday evening, occupying prac’ 
the entire first floor of that spacious playhouse. - 
theater party they were the guests of the Centra’ ss" 
ciation of Lumber & Sash & Door Salesmen, the 1aevct 
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wholesalers, the Indianapolis retailers and the Retail 
Lumber Dealers’ Association of Indiana. The affair was 
in charge of a committee consisting of Jay L. Peck, 
Ransom Griffin, L. G. Ruddenbaum and J. G. Brannum, 
of Indianapolis, and H. C. Scearce, of Mooresville, Ind, 
This was the chief entertainment feature of the con- 
vention. 


THURSDAY MORNING. 


James W. Wardrop, of Pittsburg, Pa., secretary of the 
National Builders’ Supply Association, opened the Thurs- 
day morning session with an address entitled ‘‘The Re- 
tailer and the Next Step.’’ He complimented the con- 
vention on the excellence of its papers and discussions, 
and said that if those present would take to heart the 
lessons contained in the address by George L. Maas on 
‘¢Costs’’? it would offset all the expense of attending 
the convention and belonging to the association. His 
own estimate of conventions was that they were ‘‘ filled 
with carefully prepared papers and valuable discussions, 
and closed in a blaze of glory—and that’s all!’’ He 
believed that the things begun in the convention should 
be finished. 

Mr. Wardrop urged that the relations of retailer and 
consumer are reciprocal, and the retailer is a necessity. 
The retailer has been the pioneer and has aided in the 
development of the country, and naturally he expects 
reciprocal patronage from the consumer. They work 
together, live together, pay taxes together, build churches 
together, and by a fair exchange of values they pros- 
per and progress together. 

The speaker urged that if reciprocal relations between 
retailer and consumer are desirable they are particularly 
desirable between retailer and retailer. When the latter 
relationship does not exist the reciprocity between dealer 
and consumer is destroyed and the consumer gets the 
idea that he is the ‘‘goat.’’ He turns to the mail order 
house and other similar agencies. Mr. Wardrop said 
that the fight should not be on the mail order house 
directly but should rather be a fight to demonstrate to 
the consumer the community of interest of retailer and 
consumer, pointing out that the latter’s welfare and 
the welfare of the dealer are wrapped up together. 

In this campaign there must be not only a codpera- 
tion of the retailers of a community but a codperation 
of communities. Personal interest is the greatest need 
of the association today. It is not enough to pay dues. 
We need local associations of retailers, state associa- 
tions of retailers, and a national organization. Mr. 
Wardrop declared that the National Builders’ Supply 
Association is the nucleus of such a national body. 

E. P. Deming, of Hammond, presented the report of 
the committee on constitution and bylaws, this making 
two minor changes and eliminating section 7, providing 
for reports by members to the secretary of unethical sales 
by wholesalers to consumers. 

On motion a committee was appointed authorized to 
codperate with a committee from the National Builders’ 
Supply Association, as desired by Mr. Wardrop. 


Discussion of Amalgamation Continued. 


The special order of business made Wednesday to 
permit a resumption of the discussion of the proposed 
amalgamation was taken up at this point. 

The discussion was opened by C. C. Foster, who pointed 
to a number of subjects for legislation that could be 
handled by affiliation. He was not in favor of amal- 
gamation but wanted a committee to arrange a plan of 
affiliation. ; 

C. D. Meeker, of Monticello, favored a national asso 
ciation, which is advocated in some quarters, and he 
feared that amalgamation would complicate matters 
and retard the national movement. 

8. P. Stroup, of Shelbyville, opposed the appointment 
of a committee with power to act, but indorsed Mr. 
Foster’s proposal. He wanted the committee to report 
at the next annual. 

Mr. Greeley added his approval to the sentiments 
expressed by the speakers immediately preceding and 
offered the following motion: 

That a committee of three be appointed by the president 
to confer with a committee from the Michigan and the Ohio 
associations to consider the question of amalgamation; this 
committee to report to the directors and the question then to 
be decided by a general vote of the membership at our next 
annual meeting. 

Speaking to this motion, Mr. Peterson recited facts 
showing what a long, hard fight the association has car- 
ried through to its present strong position. He com 
pared the policies of the three associations and doubted 
if the same policies could be pursued in Indiana that are 
pursued in the other states. He declared that the dis- 
tance to the various meeting points of the amalgamated 
association would prevent many members from attend- 
ing. The additional fare of the members would cost 
more than running the entire Indiana association. He 
preferred to settle the question at once, inasmuch as he 
thought it would be defeated ultimately. 

Mr. Kirsch offered an amendment to have the com 
mittee report this afternoon. There being no second 
to Mr. Kirsch’s motion the main question was put and 
carried. 


Hardwall Plaster. 


The special order of business having been closed, the 
Tegular order was resumed. The next paper was pre- 
pared and delivered by C. W. Hamer. Mr. Hamer’s 
subject was ‘‘Hardwall Plaster,’’ plaster which, he de- 
clared, was especially valuable for winter use on ac- 
count of quick drying. A dry room is necessary for 
storage. Hardwood lath should not be used but pine 
and poplar lath are altogether satisfactory. Experience 
as convinced him that hardwall plaster is a highly 
Temunerative line to carry. 

Following Mr. Hamer, A. T. Gerrans, of Houma, La., 
delivered an address on ‘‘ Cypress.’ 


THURSDAY AFTERNOON. 
[Special telegram to the AMERICAN LUMBERMAN.] 

InpIANAPOLIS, Inp., Jan. 12.—Thursday afternoon a 
resolution was adopted thanking the speakers, the press, 
the Acme Cement Plaster Company, St. Louis, Mo., for 
badges, also passed a resolution saying: ‘‘ We earnestly 
request and demand an early and full report of investi- 
gation by the government.’’ This refers to the ‘‘lum- 
ber: trust.’? The resolution was signed by M. Kirsch 
and B. C. Godfrey. 

Officers were unanimously elected as recommended by 
the nominating committee: 

President—Albert Greeley, Muncie. 

Vice president—E. J. McErlain, South Bend. 

Directors—Charles W. Lantz, Bedford; George W. Robin- 
son, Columbus; William F. Johnson, Indianapolis; T. G. 
Pierson, Spencer. 

President Pierson appointed President-elect Greeley and 
former President E. P. Deming, of Hammond, members 
of the committee on the amalgamation of the associa- 
tions. Mr. Greeley thereupon appointed Mr. Pierson third 
member of the committee. 

C. H. Ketridge discussed the code of ethics, declaring 
it to be the Bible boiled down and applied to business 
relations. He urged the retailers to make orders specific 
and buy only from reliable dealers. He asked the finan- 
cial support of the Lumber Trades Congress. 

Senator L. E. Slack, of Franklin, talked on conserva- 
tion as an aid to climatic conditions. He said it would 
not increase or decrease retailers’ profits but would bene- 
fit the general public. He won applause by reference to 
the proposed employers’ liability law as a movement to 
conserve life and employers’ money and eliminate the 
ambulance-chasing lawyer. 

Mr. Ketridge said the retailer could best aid conserva- 
tion by marketing low grade lumber and educating the 
public in its use. If retailers do not sell low grades, 
mail order houses will, palming it off as better grades. 

On motion of William IF’. Johnson, of Indianapolis, com- 
mittees on legislation and code of ethics were ordered 
appointed by the board of directors with power to act. 

Messrs. Pulse and Lantz escorted President Greeley to 
the chair and he thanked members for their confidence. 
Adjourned. After the meeting the board of directors 
elected H. C. Scearce secretary. 





CENTRAL SALESMEN IN SESSION. 

INDIANAPOLIS, IND., Jan. 11.—The Central Association 
of Traveling Lumber & Sash & Door Salesmen at its 
eighteenth annual convention in Indianapolis today 
showed the liberality of its policy by increasing its death 
benefit assessment from $1 to $2 per capita in order that 
the $200 paid to beneficiaries might not of necessity be 
decreased. This and the election of officers and several 
new members were the chief business of the convention. 
EK. A. Mackenzie, of Sullivan, Ill, a popular traveling 
man and vice president of the association, was elevated 
to the presidency. 

President Walter C. Cook, of Terre Haute, Ind., called 
the meeting to order at the Claypool hotel at 11:55 a. m. 
There was a large attendance of traveling men from 
Indiana and [linois. The annual report of Secretary 
and Treasurer Jay L. Peck, of Indianapolis, showed the 
following receipts and expenditures during the year: 

Receipts —Balance, $434.28; dues, $206; death benefit 
fund, $258; banquet, $58.50; total, $956.78. Disbursements 

National Association tax, $33.50; fobs and badges, $70; 
banquet, $77; cigars, $4.50; secretary's salary, $150; print- 
ing, $25.50; postage, $14.80; express, $3.40; funeral benefit, 
$400; total, $778.70. Balance—-$178.08. 

An auditing committee consisting of M. L. Brown, of 
Chicago, and L. A. Trumbo, of Frankfort, Ky., reported 
the books correct. 

Secretary Peck reported the payment of two death 
benefits of $200 each during the year and read acknowl- 
edgments therefor. He feared, however, that the present 
fund might prove insufficient and the association there- 
upon, after some discussion, increased the per capita tax 
for the funeral benefit fund to $2 a year. 


New Officers and New Members. 

John Oxenford, of Indianapolis, nominated for presi 
dent E. A. Mackenzie, of Sullivan, IJl., and Mr. Macken- 
zie, who was not present, was unanimously elected. The 
following other officers were also unanimously named: 


Vice president—Carroll 8. Beck, Bloomington, Ind. 

Secretary-treasurer—Jay L. Peck, Indianapolis. 

Directors—W. P. Edmondson, Bloomington, Ind.; N. J. 
Clears, Chicago, and J. B. Allen, Centralia, Ill. 


The following new members were elected: 


Charles Edward Jones, Cincinnati, Ohio; H. T. Sample, 
Attica; Charles B. Isbell, Elkhart; Homer L. Wilson, In- 
dianapolis; Henry Stringer, Greenfield ; Willis Warren Sum- 
mers, Indianapolis; Wallace D. Wolfe, Cincinnati, Ohio; 
Milton BE. Wiesehon, Indianapolis; D. A. Hadley, Danville. 





THE UNLUCKY THIRTEEN AT INDIANAPOLIS. 


INDIANAPOLIS, INpD., Jan. 11.—All the mystic numbers 
in the catalog got in their work at the Hoo-Hoo con- 
catenation in this city this afternoon in connection with 
the Indiana retailers’ convention. The date was 11-1-11, 
the Hoo-Hoo 9 was in evidence and there were 13 candi- 
dates. Supreme Representative W. M. Stephenson, of 
St. Paul, was present and assisted the officers in the 
conduct of the initiatory ceremonies. The officers were 
the following: 

Snark—J. G. Brannum, Indianapolis; Senior Hoo-Hoo— 


George L. Maas, Indianapolis; Junior Hoo-Hoo—Douglas 
Malloch, Chicago ; ——— Suelzer, jr., Fort Wayne; 
M. 8 


Scrivenotor— tephenson, St. Paul, Minn.; Jabber- - 
wock—Robert Foster, Indianapolis; Custocatian—J. E. 
Brantley, Arcanoper—S. P. Skeene, Indian- 


ladlenagens : q 

apolis; Gurdon—W. A. Hamilton, Indianapolis. 
As for the 13—count ’em—13 kittens they were the 

following persons: 

> neis Ryan, Indianapolis; Lyon Cypress Lbr. Co. 

Pop P Omield Re ers, Indianapolis; Adams-Carr Co. 

Jacob Albert Wolf, Indianapolis; Burnet-Lewis Lumber Co. 

Charles T. Lee, Indianapolis; Greer-Wilkerson Lumber Co. 

William Miles Ferree, Indianapolis; Brannum-Keene Lbr. Co. 


Leland Cooper Huey, Indianapolis; Capitol Lumber Co. 
James Torrence Edwards, Indianapolis; Brannum-Keene Lbr- 


Louis G. Maas, Indianapolis; Dynes Lumber Co. 

George C. P. Burdick, Indiana Harbor, Ind.; Lake County 
Lumber Co. 

Arthur Marion Fisher, Tolleston, Ind.; Tolleston Lumber & 
Coal Co. 

Roy E. Baker, Shelbyville, Ind.; 8. P. Stroup Lumber Co. 

Carl M. Robinson, Alexandria, Ind.; Brannum Lumber Co. 

Thomas Jefferson White, Cincinnati, Ohio; Bennett & Witte. 


AN OPINION ON ARBITRATION. 


Secretary F. D. Becker, of the Pacific Coast Ship- 
pers’ Association recently issued an open letter on the 
advantages of arbitration which contains many force- 
ful arguments in favor of the adoption of this method 
of settling trade disputes. After calling attention to 
the great financial loss due to the legal settlement of 
disputes and to the fact that arbitration has been a 
potent factor in the settlement of international dis- 
putes, boundary line controversies, labor disagree- 
ments ete. Mr. Becker reiterates the declaration 
adopted at the Minneapolis meeting of the American 
Lumber Trade Congress: ‘‘ Arbitration methods should 
be employed wherever possible in the settlement of all 
matters in dispute.’’ With regard to the result of liti- 
gation Mr. Becker says: 


Expense is a very important item in the commercial 
world today and on it depends whether or not it is profitable 
to do business. The more expense we can eliminate the 
larger profits we will have and the better credit will our 
banker give us, We have often heard it said that when 
parties go to court to settle a controversy the “winner is 
always a loser.” There is more truth in this than fiction. 
I say this in speaking in a general way only. Now, 
expense can be saved by employing arbitration methods, 
this can be added as another benefit derived. 

Time is valuable. “A minute lost can never be regained.” 
We have been taught this from our earliest childhood. 
Nothing takes more time from a man’s business and brings 
him less than the time he spends in the court room, Every 
hour’s time in your business means a great deal. If you 
have a dispute on with anyone and you collect your data 
and evidence and submit your files to an arbitration com- 
mittee for adjustment it means very little time lost. This 
is an important benefit to add to the list. Delay has cost 
many @ man great fortunes. Delay in missing a train 
means something. Delay in making engagements and delays 
of all kinds are not benefits to you, speaking in a general 
way. If you are obliged to go to court with a case, it 
means delay in adjusting the matter. It is needless for me 
to say to you that cases in court have beer postponed time 
and again. What does this cost you? The tying up of 
your money, losing the use of it in your business as well 
as the interest thereon and, then, again, the anxiety as to 
how the case will be settled is a worry to you. 





The letter contains an exhaustive review of the expe- 
rience of a number of associations, including the Gulf 
Coast Lumber Exporters’ Association, Northwestern 
Hardwood Lumbermen’s Association, North Carolina Pine 
Association, National Wholesale Lumber Dealers’ Associ- 
ation, National Lumber Exporters’ Association, Lum 
bermen’s Exchange of Philadelphia and the Lumber- 
men’s Association of Chicago. Reference is made also 
to the various boards of arbitration appointed by the 
New York commissioner of labor and to the arbitra- 
tion code of the American Bar Association, and Mr. 
Becker lays particular stress upon President Taft’s 
indorsement in his annual message of the interna- 
tional court of arbitration at The Hague. Perhaps the 
strongest point which he brings out, however, is con- 
tained in the following paragraph: 

Friendship is the one important feature that holds soclety 
icgether, to a great extent; without It the world would often- 
times be at war, Friendship in business means a great deal, 
If you can continue doing business with your customers with 
few ae arising between you it would mean good busi- 
ness policy, The loss of one customer by winning out in a 
lawsuit against him means not only the loss of friendship 
at times, but it means the loss of business also. So this is 
another benefit that can be derived from arbitration. 

Mr. Becker has been a leader in the movement for 
the adoption of the arbitration principle by lumber 
associations and is fully conversant with the various 
plans which have been suggested. In conclusion he 
advocates a careful handling of the subject and urges 
that all lumber associations give the general prin- 
ciple of arbitration their unanimous approval before 
any further step is taken toward affecting a definite 
plan for its application. 
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LACK OF CO-OPERATION. 


LOUISVILLE, Ky., Jan. 11.—Lumbermen who have been 
complaining of the inconvenience caused by lack of co 
operation of the railroads entering Louisville in the mat- 
ter of switching cars have received the backing of the 
Louisville Board of Trade in their efforts to relieve the 
situation. At the annual meeting of the board, last 
Tuesday, Superintendent James F. Buckner, jr., made the 
following recommendation: 

‘*T believe the Board of Trade, as the representative of 
organized business, should insist that every railroad en- 
tering the city should receive, switch and deliver cars 
when requested, to any other railroad where physical con- 
ditions for doing so exist, and that the charge for the 
service shall be compensating and reasonable. In close 
contest between cities for factories and trade generally 
the city that has not universal switching is at a disad- 
vantage difficult to overcome.’’ 

It is understood that the Board of Trade will begin 
an active campaign having in view the adoption of a 
universal system, the chief obstacle to which is the 
Louisville & Nashville railroad. 

Illustrating the methods of that road, in another diree- 
tion, however, a local lumberman reports that he was 
charged 34 cents on a shipment of ties from a point 
on the Louisville & Nashville to a point on another road 
that carries an 11-cent rate for lumber. This confiscatory 
charge has been protested and the lumbermen will take 
steps to secure a refund. The Louisville & Nashville 
uses every method in its power to compel tie producers 
to hold them on its own line. 
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‘““THE RETAILER AND THE NEXT STEP.” 


[Address Delivered by James W. Wardrop, of Pittsburg, Pa., at the Annual Meeting of the Retail Lumber Dealers’ Association of Indiana, Indianapolis, Ind., January 11-12], 


About one year ago a friend of mine opened his address 
with the following remark: “There is a terrible amount 
of truth back of the somber and gloomy indictment 
against humanity uttered by the ancient philosopher 
who said, ‘Everything that lives upon this earth must 
fight, run or hide.’” 

In dealing with the subject I am privileged by your 
worthy secretary to argue from the broad field of the 
retailer, and this field, of necessity, includes the retail 
lumber dealers of Indiana. 

In the first place, who is the retailer? The Standard 
dictionary defines the word “‘retail,’’ primarily, to sell 
in small quantities, such as are immediately called for 
by the consumer, Therefore, it follows naturally that 
a retailer is one who sells in small quantities such as 
are immediately called for by a consumer. 

These two definitions at once introduce the retailer 
and the consumer as coérdinate or as placed in har- 
monious and reciprocal relationship, and the word ‘‘im- 
mediate’’ defines that relationship as ‘‘close’’ or ‘‘near,”’ 
and introduces the idea of vicinity or community, and 
here we find the two, the retailer and the consumer, as 
one harmonious or reciprocal part of a community, each 
contributing to its welfare and progress and enjoying 
the fruits of harmonious effort. 


Service of the Retailer. 


I take it to be a fact conceded by all that even before 
a community is desirable the service of the retailer is a 
necessity, and in this sense, at least, the retailers have 
been the pioneers in community development; for who 
wants to move into a place where immediate necessities 
are not to be had? 

And so the retailer has invested his savings, has 
afforded the opportunity of service and, in many cases, 
has really induced the development, growth and progress 
of communities, and all of this based upon his natural 
and rightful expectancy that the contribution he has 
thus made and the opportunity afforded would merit a 
harmonious and reciprocal relation with the consumer 
who has really been led to a choice of community by 
reason of the convenience immediately at hand and as 
furnished by the retailer. 

This is the history of community development, and 
these two, the retailer and the consumer, have enjoyed 
or endured in common—according to their progressive- 
ness. The community was their world; the improve- 
ment of it was mutual. The reciprocal relation recog- 
nized, enabled both to contribute to this improvement, 
and in the enjoyment thereof they prospered together. 

By this relation they introduced local government, 
together they paid taxes to enable this local govern- 
ment to develop until other and needed necessities were 
provided. such as fire and police protection, water supply, 
gas, streets, sewers, churches, schools and homes—they 
lived together there, they reared their families, they 
improved their own property, and thereby improved the 
property value of others, and by these improvements they 
induced others to loeate in that community, and by a 
fair exchange of values they grew and prospered to- 
gether—retailer and consumer—until the community be- 
came a desirable place to live in and a safe place to 
invest money in; it was “home, sweet home," to both. 


Growth and Progress. 


Keonomy and thrift introduced banks, these banks 
invited capital, and capital sought dilligently for service, 
and more homes were provided, and more people were 
attracted to it because of its desirability both from a 
neighborly and a progressive spirit. Industries were in- 
duced to locate because of the labor and housing con- 
ditions accorded, and thus the population increased, confi- 
dence was established and the community developed into 
a town, then into a city—how? By the enjoyment of 
harmonious and reciprocal relation between retailer and 
consumer, 

Now as population increased the service had to in- 
crease, and other retailers were introduced to care for 
the immediate need of other consumers, and as long as 
contentment reigned and harmonious and reciprocal rela- 
tion continued, all went well and all progressed, but in- 
creasing opportunity led to natural greed, and one 
fellow wanted to do all the business of the community. 
His methods practically introduced the challenge to fight, 
or run, or hide, 

First they fought for all the trade. Then some of 
them ran, or some of them hid, and here was intro- 
duced the endless chain of fight, or run, or hide. As 
fast as one ran or hid others came to try their hand and 
fortune; some to succeed, some to fail and some to seem 
to exist for a time and then to disappear altogether. 

Suddenly it dawned upon the retailer that if har- 
monious and reciprocal relations between retailer and 
consumer were a_ profitable method of doing business, 
harmonious and reciprocal relation between the retailers 
themselves would be a profitable method, and so the 
retailers got together, they became acquainted, they gave 
confidence one to the other, they harmonized effort and 
methods, they restored profitable conditions among 
themselves, and wherever these conditions exist today, 
the fight, or run, or hide philosophy is not so much in 
evidence; but where these conditions do not prevail the 
fight or run or hide philosophy is as healthy and force- 
ful and disastrous as ever. I leave you gentlemen to 
your memories to decide which class your community is 
in today and just how much you are responsible for 
the condition enjoyed or endured. 

The Consumer Also. 

But, some one argues, ‘‘What has this to do with the 
conditions outside the retailers themselves?’’ Well, more 
than you suspect. While the retailers were playing the 
fight or run or hide game, harmonious and reciprocal 





relations with the consumers were annihilated. Your 
policy led him to feel that he was the “goat” in the 
game, and naturally he turned to other fields and forces 
for protection, and he didn’t have to look far to find help. 

The attractiveness of your community appealed to oth- 
ers; these sought the relationship you heretofore en- 
joyed; they tried to secure this by locating in your com- 
munity or by striving to secure it from another base. 
Success is attractive, and to secure it capital was 
brought together, the influence of buying power was 
brought into play, advertising on a large scale was intro- 
duced, prices were made attractive to your customers, 
and your legitimate field became the battle field of the 
fight or run or hide principle. You and the customer 
have been led apart and the gap is growing wider and, 
notwithstanding the harmonious relations existing be- 
tween the retailers of your town, the retailers have not 
shown a lively interest in the restoration of harmonious 
and reciprocal relationship with the consumer. You have 
left him out of afl your calculations—the very man who 
is the prize of all competitors is the last to whom you 
turn your attention. Instead of winning him back you 
are playing the fight or run or hide game with your 
outside competitor; and so your fight is with the mail 
order house, the catalog house, the manufacturer, the 
wholesaler or the jobber. This is an expensive game, and 
the points are against you. Why not leave these alone 
and train your guns upon the consumer, the man you 
really want and need—the neighbor and friend in the 
community? Why not go after him personally? Go 
after him in print. Go after him through friends and 
acquaintances, Try to win him back to first principles, 
to the community idea, to the fact that you are mem- 
bers of one community, to the fact that you have a 
common purpose and a common need, 

If you will do these things, I believe that he will come 
over to your way of thinking and that the fight or run 
or hide philosophy will disappear from your town. 


Get Together. 

What you need to do as retailers is to sound the alarm 
where you expect it to take effect. Sound it among the 
consumers of Indiana. Bring the retailers together. 
Bring the consumers together. Enlist the support of your 
local and trade papers; go to your local authorities, your 
local organizations; bring in the contractors, the plas- 
terers, the builders and home owners and the consumers. 
Point out the justice of your claims; seek the harmonious 
and reciprocal relation that should exist in your commu- 
nity; seek the same mutual relation with manufacturer, 
wholesaler and jobber; introduce harmony and peace with 
these; educate the community and benefit the consumer, 
and you will not have to run or hide and if you must fight 
you will win. The consumer will win; the community will 
win—because you deserve to win! 

But this is not all. “Eternal vigilance is the price of 
liberty,” and it is also the price of continued success. 
Communities have multiplied in our day and there is a 
mutual dependence one with the other; therefore you 
need to bring all communities into the harmonious and 
reciprocal relation so far as method, influence and educa- 
tion are concerned. The retailers of the state must be 
brought together in harmonious relation, thereby con- 
tributing and securing the benefit of the wisdom that 
comes from the multitude of counsel, until there is pro- 
duced a widespread harmony of understanding and effort 
and an influence strong and united. This is the basis 
of successful coiperation. 


Indiana Retailers. 


So far as the retail lumber dealers of Indiana are 
concerned there is a groping in the dark for the prin- 
ciple involved, but I doubt if any dealer will claim that 
the problem of Indiana has been solved. You have local 
associations and a state association, but what propor- 
tion of the whole does your membership list represent? 
Why are the retail lumber dealers’ association ranks 
not all-inclusive in Indiana’? Is it not because of the 
indifference and apathy of the members of this associa- 
tion? Of what real benefit is your membership? Are you 
active in the work? Are you in earnest in securing 
harmony and unity? Do you look upon your membership 
as part of your business investment and push it so 
hard that it will produce what you desire? Are you help- 
ing to bring about the harmonious and reciprocal rela- 
tion in the trade? Have you talked earnestly with the 
dealers of your community? Have you ever done any- 
thing except to pay your dues’? If not, then you have 
the answer to my why, and I earnestly trust that this 
convention will be the starting point of the most united 
and vigorous effort Indiana ever has witnessed. 


Local Organization. 

but there is another need pressing for attention; we 
need local organization of retailers, and we need the 
cumulative influence and protection of these in a national 
organization. As retailers we are still using bird shot 
instead of bullets, and are wondering why the results 
accomplished are not greater, They never will be greater 
until we learn to concentrate our efforts, Just so long 
as we are divided, each state striving to accomplish its 
purpose without the codperation of every other state, 
just so long shall we be dissatisfied with the results 
attained. 

From experience and observation I can state positively 
that only when the retailers are thoroughly organized 
do the wholesalers recognize their rights. You know 
as well as I, if you have given this matter the attention 
it deserves, that where the retailers afe not organized 
there exists a condition of demoralization that is not 
only disastrous but productive of conditions it is very 
difficult to overcome, 


Possibilities of Union. 

Now my purpose in coming here today is to drive 
home to each one of you the necessity for concentrated 
effort to secure our rights. We are not only working 
along separate lines but we are also working against 
each other. In the East we had an association of dealers 
and at one time had as members fully 85 percent of the 
dealers. In this organization we had manufacturers as 
well as retailers. Even at that time I felt that we were 
not exerting the influence we could exert if they were 
affiliated with a national association, but it at once be- 
came apparent that it was a delicate thing for me to 
go over the head of the state organization and attempt 
to get the retailer into the national. There again I saw 
that we were working against each other. 

This brings me right up against the proposition that 
is before us today. We have in the state associations 
all the machinery that is necessary, but we are scatter- 
ing our shot; instead of a volley, fired at a definite mark, 
we are shooting in a desultory manner and not one shot 
in ten counts, Perhaps some of you do not fully appre- 
ciate what we are up against, but I think it will become 
plain to you if I mention that mail order houses, manu- 
facturers, wholesalers and jobbers are still striving to 
reach the consumer direct. It has been reported that 
they go even so far as to charge the retailer with the 
present “high cost of living’’ and by an ingenious array 
of figures try to show that the multiplied cost of dis- 
tribution proves their case. 

I do not have to weary you with the falsity of the al- 
leged claim; you know too much about the situation to 
give it serious thought, but the poor misguided consumer 
does not know the facts and may have given the claim 
more than passing attention. In any event I do know 
that mail order houses are making millions of profit 
every year. I do know that socalled factory competition 
has led some manufacturers to ignore the dealers alto- 
gether, and I do know that wholesalers and jobbers in 
some lines are just now fighting for their lives, and I do 
know that nothing in the wide world will stop this march 
against the retailers’ interests except the organization of 
all the retailers in local, state and national fields, and 1 
do know that united action upon the part of dealers is 
the only thing that secures to them respectful attention 
and a square deal. 

If the present proposition of the retailer is to con- 
tinue; if there is to be no united influence exerted; if 
this influence is not to be made large and widespread; if 
the principle of fight or run or hide is to be the con- 
tinued challenge of those who oppose the interests of the 
retailers, then it does not take a prophet to tell what 
the outcome will be. We have in the National Builders’ 
Supply Association the nucleus of just the force neces- 
sary to cause them to sit up and take notice. You can 
not do it through scattered state organization. ‘To de- 
velop our own association we appointed vice presidents 
in the different states, but they are powerless to accom- 
plish what is expected of them, unless the individual 
retailer becomes aroused to the gravity of the situation. 

State Associations. 

While the work of the state associations is effective in 
some degree, on these broad national issues they leave 
many things to be desired, and while in Louisiana, Mis- 
sissippi, Kentucky, Tennessee, Illinois, Iowa, Indiana, 
Wisconsin, Minnesota, Pennsylvania, Ohio and New Jer- 
sey there are many dealers affiliated with the state asso- 
ciations there is a multitude that are not members of 
any association. The manufacturers know that we are 
scattered and are doing everything in their power to 
nullify our efforts. If we could persuade the members 
of the lumber dealers’ associations that their force and 
influence are necessary to a vigorous, comprehensive na- 
tional organization of dealers, and that they could be 
admitted to membership on a basis that would not be a 
burden to them, we could concentrate our efforts in 4 
way that would be productive of beneficial results far in 
excess of the nominal cost to each individual. 

We must recognize that the difficulties of bringing 
about results are increasing. I want to impress upon 
you this thought—the influence of the voting power of 
any organization. It is a fact that can not be disputed, 
that the lumber dealers and builders’ supply dealers 
have a larger voting influence than all other classes of 
merchants put together. The lumber dealer and build- 
ers’ supply dealer come in contact with a very much 
larger number of men than does the dry goods merchant, 
the grocer, the hardware dealer or other business man. 
So in a proposition worked out along national lines their 
influence would be invincible. 

I presented this condition to the lumber secretaries at 
Chicago December 7 last. Your own worthy secretary, 
with all the others, heartily endorsed the necessity fo! 
immediate action. ‘They seemed to think that I! I 
would present the matter direct to the dealers favorable 
action would result. I now present it to you, geutiemen 
of Indiana, and respectfully ask that your belief be put 
into action. If I am wrong, do not hesitate to sa) 
If I am right, do not hesitate to enlist before this con- 
vention closes. I have placed the matter in definite form 
before your convention and respectfully ask your help, 
not for my sake, but for your own and the sake of the 
dealers’ cause. 

The work of my association is not intended t« er 
cate or nullify the excellent work of your state coger 
zation, but merely to unify the energy now eXISUDE, 0 | 
partially ineffective because of being scattered. ee. 
uniting you will be in a position to throw the entire vet 
ence of the dealers of the entire country toward the 
complishment of some definite result. e here is 

If, gentlemen, you are loyal to the cause, the rhe 
nothing impossible. Fight, or run, or hide. Which 
retailers of the United States await your answer. 
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PROPOSED AMALGAMATION OF THE ASSOCIATIONS OF MICHIGAN, OHIO AND INDIANA. 


[Address by O. H. Bachtel, of Canton, Ohio, Before the Retail Lumber Dealers’ Association of Indiana, January 11, 1911.] 


About thirty years ago a meeting was called at Dayton, 
Ohio, and retailers came from Ohio, Indiana and VPennsyl- 
vania; later West Virginia and Kentucky came in. ‘The 
result of that meeting was the blossoming to the world of 
the “Union Association of Retail Lumber Dealers.” This 
was the parent organization. It was the godmother and 
father of all retail associations. 

Some of you know of the early workings of the associa- 
tion, how some of the dear wholesalers did kick, but it 
helped the retailer. Indiana, however, did not stay with us 
long, she organized her own state association. About three 
years ago Pennsylvania wanted her own association, and 
we gave her a certificate of character. Also West Virginia 
and Kentucky; they all wanted their own associations, as 
you see. They contended that they could build up a state 
organization and do more effective work than by working 
through the “Union.” 

We are cited to the fact of the large and effective associa 
tions of the Southwest and Northwest that are composed 
of several states. This is true, they are large and effective. 
Why? Because they were organized as one after the style 
of the “Union” and are contented to work toegther rather 
than split up into several state organizations. Then that 
territory is not so densely populated as the states that com- 
posed the “Union” and could not get a large state association. 

We contend that the retailers can be kept in closer touch 
with each other and be more effective in a state organiza 
tion than with a tristate. 

It has been said that one organization of 1,000 members 
can be more effective than three with 350 members each. 
This looks plausible on the face, yet what assurance have 
you that you can maintain 1,000 members in a tristate ? 


Economy in Union. 


It is said that the money that now goes into three asso- 
clations can be put into one; that the enlarged amount of 
money paid in will allow the large organization to secure 
the service of a better class of officers, men who better 
understand how to handle the propositions that come up 
than the smaller associations can do. Why should they not? 

In the state association the officers, except the secretary, 
practically give their services and often time at consider- 
able expense to themselves, whereas in the tristate it is 


proposed to put the best men possible at the head and pay 
them a salary such as will enable them to give their entire 
time to the interests. 

Now this sounds very good, but you all know that the 
members of the state associations, they who pay their good 
money, want to attend the annual meeting, and will do 
so if it is held at a place convenient for them to get to, 
but if they must travel all day or all night, they forego 
the pleasure, and then lose interest to a certain extent. 
This has been our experience over in Ohio. When we meet 
in Cincinnati the dealers from the northern and eastern 
parts of the state were largely absent. When held in 
Toledo or Cleveland the dealers from the southern part 
of the state were not there. Why? Because it was too 
far. So it would be with the tristate. Say it is decided 
to form this tristate, and the place of meeting be Colum 
bus, Ohio, how many dealers would be there from Michigan 
or Indiana? I am sure they would be very scattered as 
compared with your attendance here today. And when 
you don’t get the dealer to attend the meetings he soon 
loses interest and fails to pay up, and when he does not 
pay up your source of income is reduced and your effective- 
ness is gone because you can not keep up your high salaried 
officers, and it dies. 

Then not alone is the tristate association gone, but the 
state associations as well. What then are you going to do? 
You would find it very much harder to get up a state asso- 
ciation than to maintain the ones you now have. 

Denendence of the Retailer. 

Kvery retailer, whether he be a member of a state asso 
ciation or not, knows that his life in a business way depends 
upon whether the associations live or die, for just the 
moment you dissolve the retail association, just that quick 
will the wholesaler go after the trade direct, just as many 
of the unethical wholesalers do now. So that for the life 
of our investments and our own welfare we must maintain 
our organization. 

You may contend that the present membership will keep 
on paying as now. I should hope they would, but I am sure 
they would not. 

I have canvassed the Ohio members pretty well and they 
feel as here expressed, that if we abandon the state for the 
tristate they would drop out. While not all would do so, 


enough would so that your income would be reduced to about 
a state level. 

It has been suggested that the success of the coal associa- 
tion was an example of what the lumber association would 
be. Well, I confess I do not know much about this, only 
from hearsay. Some coal dealers have told me that as 
long as a state organization was kept up they retained a 
membership, but when a tristate was organized they just 
quit paying dues. I fear this would be the result of a 
tristate lumber association, and instead of having one large 
organization with 1,000 members in the place of three state 
organizations with 350 members each, as now, we would 
have one large one with 350 members. 

It has been suggested that only the peanut politicians 
of the state organizations were opposing the move. Of course, 
i do not know what that means or to whom it refers, but 
if it refers to those who have been trying for years to 
maintain a live organization in Ohio, I. would have to 
plead guilty to the indictment. I do not believe the charge, 
however, as the men who have given of their time and 
money to help these state organizations along have not 
done it for the honor there was in it. 

While every man appreciates the good words of his fellow 
man, he assumes the responsibility with a feeling that the 
work and expense devolved upon him amount to much 
more than any honor he can get out of it. Yet, after all 
has been said, we from Ohio are like the fellow from Mis- 
sourl, “You will have to show us,” and we are willing to 
be shown, 

If it can be shown that we are in the wrong we gladly 
will face about, as we are working for the common end— 
the brotherhood of man—the betterment of the retail lum- 
ber dealer. We want to live and let the other fellow live, 
und we do not want the other fellow to tell us we can not 
live, but we want him (the wholesaler) to be decent. By 
being decent we mean that he shall respect the ethical 
rights of his brother man (the retailer). But what appears 
to me to be the better plan to pursue is that each shall 
uppoint, say, their president, vice president and secretary 
aus a committee to confer with a like committee from Ohio, 
Indiana and Michigan previous to the annual meeting and 
go over the matters of common interest to the trade in 
the three states. This we belleve would be very effective. 





PLANING MILL COST. 


[Address by M. A, Baker, of Indianapolis, Ind., Before the Retail Lumber Dealers’ Association of indiana, January 11, 1911.) 


I have been asked to give my views on one of the worries 
of the planing mill business, and a very great worry it is 
the overhead or shop cost. This is an item that we all have 
to contend with and is an item that enters as much into 
the cost of a manufactured article as the material itself of 
which the article is made. 

The experience of most planing mill men is that originally 
they started jin a very small way, probably in some shed 
with a workman or two making frames by hand. There your 
shop cost began. It is true that it was small, but it was 
there nevertheless and if figured in proportion to the work 
turned out it would amount to quite a sum for cach year's 
business. Now your business is growing and you put in a 
saw, then a planer and eventually, in order to compete with 
your neighbor, you are compelled to put in a fully equipped 
planing mill. 

A great many men in the business say that a planing mill 
is a necessity and they must have one. If they can just 
make it play even they will be satisfied, as the additional 
business that is brought to the yard by reason of having 
the mill will make up for the loss of profit, or a small 
loss, that the mill may make. As a rule this is the very 
man who entirely loses sight of his overhead expense and 
in a great many instances is not getting actual cost for his 
goods. 

Now why this condition? Why should not a planing mill, 
either large or small, operate at as much, yes, even more 
profit than a yard? 

Risks and Exnenses. 

Virst, the risk of fire and accident is very much greater 
in the mill. You are forced to employ a very much higher 
grade of help and pay for such service accordingly. If you 
have not had the required amount of experience yourself 
you ust employ a man with that knowledge and be de 
pendent on him. Your machinery, engine, boilers, buildings 
ete. ina few years must be replaced with new ones. These 
and a dozen or more others are reasons enough why we 
should endeavor to make a fair profit from the planing mill 
product. 

One of the main reasons for not getting a profit from the 
mill is the underestimating or entirely ignoring your over 
head expense. If figured at all, usually it is put at about 
one-half of the actual amount. 

If I am right in my way of looking at the matter, in 
order to get a proper conception of this item you should 
take a fair rental’ value of your ground and buildings occu 
pied for mill purposes. At least a 6 percent interest charge 
0 expense should be made. The machinery investment 
should carry the same rate of interest. You should also add 
the cost of machinery repairs, tools, knives, bitts, belting, 
oil, greases ete,, and a certain percent of your machinery 
“count should be set aside each year for replacing worn 
*ut and outofdate machinery. ‘The expense of your team, or 
teams, to keep the mill supplied and deliver the product, 
the repairs on wagons, horseshoeing, harness repairing etc., 
the depreciation of horses, the fuel, sandpaper, glue, nails, 
Setews, fire, liability and boiler insurance should also be 
taken into consideration. In fact, it is a very hard matter 
© enumerate all of the large and small expenses connected 
with @ planing mill. 

Running Accounts. 
ake your pay roll and make two accounts. Make 
one Of expense: that is, the producers or men who are a 


Now 1 


necessity to the business but do nothing to change the raw 
material into a finished product. Also make one of pro 
ductive labor; that is, your mechanics, bench and machine 
men, who are the only ones that it is practical to keep time 
on and who perform the labor of transforming the raw 
material into a finished product. 

For example, we will say the work turned out by the mill 
equals 40 percent of your entire business. On this basis, be 
vinning with yourself in the office, 40 percent of your 
salary, as well as all other salaries connected with the 
office, should be charged to your expense account, Then your 
mill superintendent, your foremen, your men who clean up, 
your engineer and all such men as you are using in the mill, 
who are nonproductive, should go in your expense account. 
As I have said, these men are necessities to the business, but 
so far as producing goods is concerned they do not add a 
dollar to the values. You should also take the proper pro 
portion of your shipping clerk or yard foreman’s wages and 
add to this account, as part of his time is put in looking 
after the delivery of your mill manufactured goods, 

Now take your productive labor and go through it care 
fully, then charge it to your other account. This will be an 
casy matter, Add to your nonproductive labor your expense 
account as before mentioned. Then compare this with your 
productive Jabor account and you will find that the expense 
account and nonproductive labor is very much the larger 
of the two. This may strike you offhand as absurd. Prob 
ably right now you do not believe it, but it is a fact never 
theless 

Now, if you go to the trouble to ascertain the actual 
figures in your own plant on the above items, you will be 
very much surprised at the result and at first you will not 
believe your own figures, but will be looking for some mis 
take. I honestly can say that I, myself, was not guessing 
within 25 percent of the amount of shop cost in proportion 
to the productive labor and could not believe the figures 
were right until they were verified by others. 


Overhead Labor. 


I feel the only true way is to proportion the overhead 
on productive labor only, as it costs practically as much in 
overhead to carry a yellow pine job, with a given amount of 
labor to produce the finished product, as it would with the 
same feet In some very much more expensive lumber. There 
fore, if you figured the overhead on the amount of business 
turned out, or the labor plus the material rather than on 
the labor only, you would not get enough of the overhead 
on the cheaper grades of products, and as a rule there is 
much more ol this class than the more expensive kind. It 
is no more than fair that each job should carry its pro 
portion of overhead 

Another reason why you should figure overhead on labo 
only is the fact that the amount of labor varies greatly in 
our class of work I mean by this that one job that goes 
through the mill may have only a few feet of lumber and 
require several days of labor to build up the required piece 
where, on the other hand, the circumstances may be ex 
actly the opposite, Tor instance, you are making a side 
board. ‘This is a case where the labor is far in excess of 
the lumber costs. Being special, it requires your best work 
men all the way through; it requires more attention from 
your foreman ; you are obliged to be more careful in handling 
and if you compute your overhead on labor and material 


costs, you do not come out even. This, I think, is true of a 
large percent of detail work. 

In some localities that | am somewhat familiar with the 
millmen and lumber dealers appear to have the idea that a 
window frame is a common article and should have a com 
mon price without regard to size or specifications. In fact, 
I have seen cases where circle-face frames were figured at 
the same average price as the plain frame with no change 
in price for the difference in sizes. This I think is very 
poor business. This is probably a case of mistaken economy 
for the estimator, If it is done for this reason, why not go 
a little farther and put a flat price on the rest of your 
yoods? Say, a 2x10, without regard to length, would have 
a certain price cach and so on through your list. This part 
would not strike the same estimator favorably, for he knows 
what each length of 2x10s will cost him. But he has not 
taken the time to figure out the cost of the frame in pro 
portion to its size, losing sight of both overhead and mate- 
rial, and as a consequence is guessing at the price. A 
frame changes in price with every inch added or taken 
away from it. It may be very small, but is there just the 
same, and if you want to,treat yourself and your customer 
fairly you will price your goods according to size and kind 
in every instance 

Abuses in Mill Business. 

The item of frames is just an Illustration of one of the 
vreat abuses that have crept into the mill business. There 
are hundreds of others of more or less importance, and In 
time I hope to see this remedied by the estimator becoming 
educated up to the point where he recognizes the fact that 
on every article that is worked through the mill there must 
be an overhead charge added, and also that every size of 
frame, sash, table, door ete. has its price of manufacture 
just as surely as does a certain size of glass or screw in 
other lines of work. 

Several years ago I began work on a mill estimator along 
the lines I have spoken of, and have been perfecting it ever 
since, with the help of several other gentlemen in the mill 
business. While it is not entirely complete, it covers about 
00 percent of the millwork, This book I guarded very closely 
and kept from our competitors until I came to the conclusion 
that it was as much of an advantage to us for our com 
petitors to know these things as it was to know them our 
selves, and I would be glad to show them to any planing 
mill man interested, 

This is a matter that does not require any long drawn-out 
talk, but it is so plainly evident that I belleve every mill 
man who is here and is not certain that his mill is making 
him a good, clean profit will look into his overhead expense 
and possibly be able to reduce it somewhat, but at any rate 
io find what it is and add it to his labor and material and 
use the result as a basis for making his estimates 


SOB 


CHAMBER OF COMMERCE ELECTION. 


KurEKA, CaL., Jan. 7.—The Humboldt Chamber of 
Commerce has elected officers for the ensuing year as 
follows: 

President—-l’. W. Georgeson 

Vice president—H. I. Ferrill 

Second vice president—I*. H. Visner. 

Treasurer—C, P. Soule 

Secretary—G. A. Kellogg. ie 

Trustees—G. H. Burehard, W. E. Cook, W. 8. Clark, UM, 
l.. Ricks, B. IF. Stern, W. G, Corbaley and P. I’. Matthews, 
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LUMBER NEWS OF THE GREAT SOUTHWEST 








KANSAS CITY IN 1911. 

Kansas Ciry, Mo., Jan. 9.—Kansas City has taken 
stock of herself for 1910 and already has forgotten 
the failures, as such, the successes and big things of 
the year and has turned her eyes to the big things ahead 
in 1911. The summing up of the last year has shown 
many things that afford much pride. The lumber fra- 
ternity has sold more lumber than any other preceding 
year and more has been consumed in the city’s build- 
ing. Bankers made the greatest showing in their his 
tory also. Though only seventeenth in population, the bank 
clearings for 1910 stand sixth in the list of the country. 
They averaged 10 percent greater than in 1909. The 
actual clearings for last year were $2,634,557,738.13. 
Pittsburg, that ran a nip-and-tuck race with Kansas 
City in 1909, last year went behind $50,000,000, mak- 
ing Kansas City next to St. Louis for an entire year. 

Bankers say that there is nothing discouraging in 
the outlook for 1911. They say there is less specula 
tive business, but more buying and trading in certain 
securities as investments bearing less promise but greater 
results. They do not look for a boom in the next year, 
but expect a good, steady year of careful business 
and sufficient profits. Interviews with many heads of 
the financial institutions of the city show that busi 
ness will be on a conservative, safe basis, and that 
the moneyed firms are in shape to take care of all 
such investments for the year. Recent rains and snow 
have well insured winter crops. The outlook for build- 
ing and other improvements never was better. Money 
is easier and cheaper than last year at this time. The 
whole Southwest starts the new year with bright pros 
pects for a full normal year, at least, and a normal 
year in the Southwest means great prosperity. 

Kansas City itself is assured a big business year. Al- 
ready there is appropriated, or arrangements made for 
it in different industries, a little more than $27,000,000. 
This amount is not in doubt. Sufficient building and 
improvements have been started actually to require that 
amount of money to carry them through the year. The 
money is now up for the enterprises. Labor and ma 
terial will get the great proportion of it, not to say 
anything about the millions that are yet in the concep 
tive stage and most of which will be a reality before 
the year ends. The new union station has an appro 
priation of $6,500,000 for 1911, and $20,000,000 more 
will be spent in 1912 and 1913. It already has cost 
$12,000,000 for real estate. City improvements, freight 
and warehouses, railroads, bridges in the city, office 
buildings, the street railway, the boat line, Missouri 
river improvement, hospitals, churches and many fae 
tories will take up the balance of the $27,000,000. From 
the nature of the outlay it can be seen that labor and 
material will be the largest beneficiaries of 1911. It 
means lumber, iron, steel, cement and, most of all, 
labor. ‘This is the greeting that Kansas City extends 
to her people for 1911. 

The real estate sales for 1910 totaled $56,064,265, 
about 10 percent over the previous year. Hay and grain 
receipts increased nearly 50 percent. Ilogs and cattle 
Prices, however, ranged 
higher and money paid out was larger. The year in 
higher and more money was paid out. ‘The year in 
industries. 

The figures showing the movement of lumber from 
the sales offices in Kansas City are almost unbeliev- 
able, unless a careful view is taken of the trade. Kan 
sas City claims to be the largest selling point for yel 
low pine lumber in the world. It is estimated that sales 
offices of the city sold more than 2,000,000,000 feet 
last year. Besides this they sold 200,000,000 feet of 
Pacific coast lumber and nearly 100,000,000 feet of 
hardwoods. The total amount of money represented 
hy these billions of feet of lumber is near the $50,000, 
000 mark, ‘There are more than 600 retail yards repre- 
sented in the city with buying offices. These represent 
a capital of $15,000,000. The lumber manufacturing 
interests represent $125,000,000. These export about 
50,000,000 feet a year. 

In another building material Kansas City stands well 
at the front. In the production of cement the sales 
offices of the city sell an average of 26,100 barrels a 
day. ‘This is increasing constantly and this year doubt- 
less will see that amount augmented greatly. The ce- 
ment factories will receive a large amount of the $27,- 
000,000 that Kansas City has arranged to spend on 
ler improvements in 1911. The same is true for lumber. 

So Kansas City sends her grettings out to the world. 
She has a vast amount of work before her for 1911. 
She already has begun it. In the material world she 
is making every dollar do its duty. More than this, 
however, she does not forget her needy and unfortu 
nate. However great Kansas City is mentally, she is 
many times greater in heart. If a man can work she 
gives him the opportunity; if sickness or disaster over- 
takes a Kansas City man there are hundreds ready to 
give a helping hand; in her courts, her hospitals, relief 
institutions of all kinds, she does not desire one little 
child even shall be forgotten. She wants an equal chance 
for all and is working to see that all get it. 





FROM A BIG EAST TEXAS MILL POINT. 


Beaumont, TEXx., Jan. 7.—During 1910 Beaumont ad- 
vanced greatly, and there is prospect this year of greater 
development. The closing days of 1910 Were especially 
marked by improvement. The price situation has im- 
proved, and it is believed that there will be advances. 
er ee o sen and lumbermen, builders, 
real estate dealers and architec i i 
this branch of the trade. sit ie a eaten 


Among recent visitors were Capt. Thomas Waties, of 
the Cameron Lumber Company, Houston; C. 8. Vidor, of 
the Miller-Vidor Lumber Company, Galveston; D. J. 
Williams, of Thicket; W. H. Aldridge, of the Aldridge 
Lumber Company, Aldridge; M. J. Ragley, Yelgar; H. B. 
Greer, of the Miller-Vidor Lumber Company, Milvid; Ray 
Wiess, general sales agent, Kirby Lumber Company, 
Houston; Dr. J. D. Butler, Alexander Gilmer Lumber 
Company, Remlig; C. P. Myer, Kirby Lumber Company, 
Houston; N. H. Gibbs, Kirby Lumber Company, Bessmay. 

The steamer Katherine, towing two barges of lumber, 
left Orange for Sabine Pass. These barges of lumber 
are for the steamer Nor, which is expected about the 15th, 
to clear for Mexico. 





IN THE MISSOURI-KANSAS DISTRICT. 


Advance in Yellow Pine Well Maintained—Manufac- 
turers Not Disposed to Book Far Ahead—Miillion- 
Dollar Hospital Assured. 

KANSAS City, Mo., Jan. 10.—-With the 50-cent advance 
on yellow pine, made January 5, well maintained in 
spite of a demand that may rightly be termed mod- 
erate, the market is rightly regarded as firm. A con 
siderable number of retailers have begun buying for 
spring requirements, though many are holding off in 
the hope that prices may weaken. Manufacturers, look- 
ing over the last year, realize that consumption just 
about took care of production, and that they might 
have had better prices for their stock had they demanded 
them. This fact is making them more determined than 
ever to get better values for their products and the 
apparent ease with which the recent advance is being 
held has encouraged them to predict another advance 
early in February. Milling conditions during January 
have been very unfavorable, owing to weather condi 
tions throughout a great portion of the South, the 
result being that repair work has been delayed and the 
holiday closedown continued longer than had been in 
tended. So far this month many of the mills have 
hardly averaged half time, and the stocks, never very 
heavy and seldom in good assortment, have suffered 
further depletion. Straight car business, which is fairly 
good, is easy to handle, but mixed orders, of which 
there is also a generous share, are causing some trouble. 

Order files at the mills are fairly well filled and 
manufacturers are not showing any disposition to book 
very far ahead. The railroads are slow about coming 
into the market, but the export trade is good and prices 
on this stock are holding steady. Retail stocks through 
out this territory are conservatively estimated to be 15 
percent lower than they were this time last year and by 
the time the dealers have completed their invoicing a 
heavy buying movement in all likelihood will have 
developed. 

General conditions in the country districts are en- 
couraging but there is a pronounced element of caution 
in connection with all enterprises, and everyone appears 
to be acting on the theory that business will be carried 
along on a conservative basis. Optimists and pessimists 
seem to have come to the same conclusion regarding 
the year’s prospects, and taking it by and large, there 
is a feeling ot great security as to the outlook. In 
the city building operations have been light and the 
dealers are not having anything like the heavy trade 
they enjoyed . year ago. A number of large buildings 
are in course of erection and there is also considerable 
being done in the way of building small residences, and 
when spring opens it is understood that a lot of work 
will be started. So far this winter the weather has 
been so mild that outdoor work has not been inter 
rupted, 

Through the generosity of R. A. Long, of the Long 
Bell Lumber Company, Kansas City will have a $1,000,- 
000 hospital. Mr. Long has donated $400,000 to the 
Christian Church hospital fund on condition that the 
churches raise a like amount. In about a half hour 
after Mr. Long’s offer, which was made at a meeting 
Monday evening of this week in the Independence 
Boulevard Christian church, the sum of $120,000 had 
been subscribed. Mr. Long said he would give $200,000 
if the churehes raised $150,000, later raising his offer 
to $400,000, to be paid at the rate of $50,000 annually 
for four years, provided the churches raised $62,500 a 
year during the same period. Mr. Long stipulated that 
the hospital should not bar anyone from admission on 
account of religious belief, and a third of the beds should 
be free. In speaking of his offer Mr. Long said: 

I have had this gift in mind for some time, but have said 
nothing about it to anyone but the directors of the hospital 
association, and to them only in the last few days. ‘This 
hospital will be built like the Johns-Hopkins hospital in 
Baltimore and will be constructed so that additions may be 
made to it. It will be the finest hospital in the western part 
of the country. Kansas City has long been in need of a good 
hospital; the nearest approach to a really good hospital is 
the general hospital. The time has come when we believe 
in practical Christianity, I mean the relieving of suffering. 
I would that all the churches in the land would build hos 
pitals such as we have planned. No definite plans have been 
made, as the building is not assured, but we must select 
the most suitable grounds; that will take time, and the best 
plans possible for the hospital must be made. I believe we 
shall be able to have everything ready to begin work by 
the first of next September. I pray that I may live so that 
after these plans have been carried out I can increase my 
gift to the hospital to a million dollars, provided a like 
umount has been raised by others. 

J. W. Perry, president of the National Bank of 
Commerce and president of the hospital association, said 
that as the association has until April 1 to raise the 
necessary amount to secure Mr. Long’s contribution, it 
was practically certain that the hospital will be built. 

E. L. Bruce, president of the Armourdale Lumbering 
Company, Armourdale, just across the Kansas line from 





this city, is forming a corporation with a capital stock 
of $50,000 to take over the hardwood flooring plant which 
has been conducted as a branch of the lumber company, 
This is the only hardwood flooring plant in the city, or 
in this section of the country, and is equipped with 
thoroughly uptodate machinery. A number of local lum- 
bermen are stockholders and the plant has been running 
full time since its establishment about two years ago. 

T. S. Foster, of the Foster Lumber Company, left a 
few days ago for San Antonio, Tex., where he will spend 
several weeks in the interest of the company. 

George Riner, in charge of the Omaha office of the 
Anderson & Middleton Lumber Company, Aberdeen, 
Wash., was in this city on business this week. 

J. L. Thompson, of the Thompson-Tucker Lumber 
Company, Houston, Tex., spent the latter part of the 
week in Kansas City. 

Will M. Beebe, yellow pine sales manager for the 
Long-Bell Lumber Company, spent the last ten days in 
Houston, returning Thursday. 

Ki. M. Ludwick, manager of the Foster Lumber Com 
pany’s yard at Belleville, Kan., was in this city this 
week. r 

M. R. Smith, of the M. R. Smith Shingle Company, 
returned January 8 from Tulsa, Okla., and Chanute, 
Kan., where he went to invoice his retail yards. He 
states that there is considerable building in Tulsa, one 
of the big buildings being a 10-story hotel; but there 
are fourteen yards there. 

A. FE. Hart, sales manager for the Dierks Lumber 
Company, returned January 8 from a three weeks’ visit 
to his old home in Williamsport, Pa. 

T. I. Bennett, Kansas City representative for Dibert, 
Stark & Brown, Donner, La., returned January 8 from 
a visit to the company’s mill. The company had all 
of its traveling men at the mill for ten days and, after- 
wards the manager, L. W. Gilbert, entertained them 
with a dinner in New Orleans. Those present were R. G. 
Worster, of St. Joseph; Hdwin Leech, Kansas City; F. T. 
Young, Wichita, Kan., and T. IT. Bennett, Kansas City. 

N. H. Wuey, local representative for the Lutcher & 
Moore Lumber Company, Orange, Tex., has returned from 
a visit to the mill, where the company entertained all its 
traveling men. 

The Bergner-Bowman Lumber Company, which oper- 
ates a line of retail yards in Missouri and Kansas, is 
arranging to take its yard managers south some time 
this month to visit the mills and study conditions. 

L. L. Bueklew announces that the new planing mill 
of the Humphreys & Bucklew Lumber Company, at Shir- 
ley, Ark., is in operation. The planer was built by the 
company after it hed bought the mill of the Humphrey 
& Dudley Lumber Company. The mill, which has a 
capacity of 60,000 feet daily, has been in operation since 
it was taken over by its present owners. 

W. A. Pickering, of the W. R. Pickering Lumber 
Company, is spending ten days at the company’s mills 
at Pickering, Barham and Cravens, La. 

Thompson Gunter, president of the Glen Lumber Com- 
pany, left January 4 for the Pacifie coast. He will 
stop at Seattle, Aberdeen and Olympia, Wash. 

lL. M. Noll, of the Noll-Welty Lumber Company, is 
spending ten days among the yellow pine mills, 

W. Looney, formerly of the Dudley-Looney Lum- 
ber Company, is a member of the traveling force of the 
Foster Lumber Company. 

H. Lee Carlion, seeretary of the Southwestern Lum- 
ber Company, a lineyard concern, has been in Cleve- 
land, Ohio, where he attended the funeral of his 
father. 


— 


IN THE EAST TEXAS LUMBER CENTER. 





A Number of Big Inquiries Received—Manufacturers 
Quoting at Advanced Prices—Cypress Trade in Good 
Shape. 

Houston, Tex., Jan. 9.—Last week witnessed a slight 
improvement in lumber sales, Lineyard owners through 
out the country, principally of the northern states, have 
heen sending to the manufacturers and wholesalers of 
this territory a number of big inquiries and also a 
fair number of orders but the individual dealers of this 
state are not giving their attention just now to buying. 
They nave not all finished taking inventories and nat 
urally are not inclined to buy lumber at the increased 
prices after practically having named their own prices 
for so long a time. The wholesalers and manufacturers 
are not pushing their lumber on the market and in 
quoting on inquiries are asking the advanced prices. 
Inquiries have been coming in fast since the first of the 
year, the most of which request quotations on from 100 
to 300 cars and more. One manufacturer took a us 
tomer to the mill and sold him 3,500,000 feet of pine. 


. : ‘ 9 
There is a big demand for 12-inch Nes. |! and 2 
boards and also for 16-foot dimension. There are searee 


ly any of these items at the mills and buyers are will 
ing to pay stiff prices for them. 
Prices having advanced $1.50 to $2 a thouswnie feet, 


it is evident that the manufacturers and wholesalers are 
determined that they shall stick. Stocks of retailers 
are low and must be filled in, and, as stocks at the mills 
are much lower than they have been for some Time, 
it is a question of only a short while before the ™ tailers 
must begin buying at better prices. 

Jack Ray, representing the Southern Cypress Manu 
facturers’ Association, of New Orleans, La., with head- 
quarters at Waco, was in this city Saturday. Ii: rep 
that the cypress trade is in very good slip 6 
states that he landed a big order of cypres for 
railway lines in Mexico. The order calls fo Re 
ment of several cargoes of ties and one cargo of 1,09 " 
000 feet has already gone forward via New Orleans old 
Vera Cruz. Mr. Ray says that cypress prices |v tly 
up exceedingly well, having advanced slight!) oe y; 
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Miller-Link Lumber Company and will act as its exclu- 
sive sales agent. This will mean an annual output from 
the two mills of about 40,000,000 feet. 

George Cole, northern sales agent, Chicago, of the 
Kirby Lumber Company, will return to the Continental 
Lumber & Tie Company in the capacity of vice president. 
Mr. Cole was connected with the Continental Lumber & 
Tie Company for many years prior to his connection 
with the Kirby company. In fact, the greater portion 
of Mr. Cole’s lumber education was received in the 
Continental ranks, 

Friends of Harry Kendall have received word that 
there is a new short line open from Houston to Brenham 
and that it is no longer necessary to travel via Temple. 
Harry had good reasons for routing all his trips through- 
out the state via Temple but it is understood that the 
‘‘attraction’’ causing this necessity in routing is no 
longer at Temple, at any rate there is no longer any 
attraction at Temple. Thus, his friends are offering 
him their sympathy. 

The Long-Bell Lumber Company is domiciled in its 
suite in the 8. F. Carter building. The Vaughan Lum- 
per Company will move into its new quarters within a 
short while. 

Cc. C. Bradenbaugh, general sales agent for the Cen 
tral Coal & Coke Company, Kansas City, was in this 
city during the week. 

George W. Barrow, of Wichita Falls, a prominent 
lumberman of this state, was a recent visitor. 

i’. Hi. Ray returned the latter part of the week after 
a trip i Louisiana to several cypress mills with which 
his company has connection, 

A, Schexnayder, manager of the Gebert Shingle Com 
pany, New Iberia, La., paid his respects to the trade. 

St. Paul Bourgeois, of Bourgeois & Beaullieu, Jeaner 
ette, La., was in this city a few days. 


W. Ll. Anderson, north Texas representative of the 


Lutcher & Moore Lumber Company, with headquarters 
at Fort Worth, was in this city for a day on his way 
home, after conferring with the home office at Orange. 

The Monohan yard of the Pruett Lumber Company 
was totally destroyed by fire January 5. 

Will Howell, of the Howell Lumber Company, Bryan, 
was in this city for a day. 

I, 'T. Butler, manager of the Runge Lumber Company, 
Runge, spent several days in Houston. 

There were two prominent visitors from. Missouri in 
the city during the week, Daniel F. Behrens, of the 
Behrens Lumber Company, St. Louis, and W. M. Beebe, 
manager of the yellow pine department of the Long-Bell 
Lumber Company, Kansas City. 





ANNUAL BANQUET OF EXCEPTIONAL 
INTEREST 

ORANGE, TEX., Jan, 3.—The Lutcher & Moore Lumber 
Company’s second annual banquet was given Saturday 
night, December 31, at the Holland hotel. The following 
members of the sales force were present: I. H. Farvell, 
assistant general manager and sales manager; E. V. Fol- 
som, assistant sales manager; W. H. Huey; E. D. Bow- 
man; Sam T’. Armstrong and H. B. Armstrong, trav- 
eling salesmen; J. M. Dullahan, auditor; John Tracy and 
Carroll Kellis, bookkeepers; H. A. Ortmeyer, invoice 
clerk; Perey Starks, bill clerk; Robert Turpin, stenog 
rapher. 

Mr. Folsom acted as toastmaster and toasts were 
drunk to ‘‘Mr. H. J. Luteher,’’ to ‘‘Mr. W. H. Stark,’’ 
‘*The Company,’’ ‘‘The Boss,’’?’ and numerous others. 
Mr. Farvell addressed the boys on ‘‘ Right Living’’ and 
made a hit. 

The traveling men left New Year’s morning, first going 
to Donner and Lutcher, La., to inspect the company’s 
cypress mills and from there to their various headquarters, 








TIDE OF TRADE IN THE ST. LOUIS FIELD. 








MIDDLE MISSISSIPPI RIVER DISTRICT. 


Inquiry Fair and Demand Holding Well-— Spring Out- 
look Encouraging—Railroad Business Still Dormant 
—Factory Buying Normal. 


Sr. Louts, Mo., Jan, 10.—The volume of inquiry that 
is coming in is said to be heavier than it ever has been at 
this season of the year. Some of this inquiry, of course, 
is purely speculative, but most of it is bona fide. Actual 
demand is holding up surprisingly well, but the volume of 
buying scarcely can be said to equal that of last week. 
The line yards are holding back, although their stocks 
are fully 25 percent below normal, although prices have 
advanced another 50 cents on account of the continued 
scarcity of cars at shipping points and curtailment of 
production, due to a variety of causes. Locally the out- 
look for spring buying is exceedingly encouraging. Fac 
tory buying is normal for this season of the year. Rail 
road buying is still inactive. A considerable number of 
ties were shipped out this week on contract, but no new 
business of any kind has come to light, so far as can be 
ascertained. 

Yellow Pine Gossip. 


Yellow pine interest centers in the convention at New 
Orleans next week. Most of the manufacturers and big 
jobbers will attend. Vrank Pierce and George K. Smith, 
constituting an advance guard to see that arrangements 
for the enteitainment of the yellow piners are going on 
all right, will leave Thursday. 

John Rutherford, of the Bluff City Lumber Company, 
of Pine Bluff, Ark., was in St. Louis this week to confer 
with members of the Van Cleave Lumber Company, his 
selling agent. Mr. Rutherford said the outlook is en- 
couraging. 

Interest in the manufacturing and shipping trade will 
shift to St. Louis January 23, at which time the tapline 
hearings will be resumed, particulars of which were pub 
lished in this paper last week. 

The January meeting of the Lumbermen’s Club of St. 
Louis will be held at the Mereantile Club Tuesday night, 
at which time the members will hear a legal interpreta 
tion of St. Louis’ proposed new charter. Particulars of 
this meeting will be found elsewhere in this paper. 

_ One of the mest optimistie men in the yellow pine trade 
is ©. D. Johnson, who believes that there will be more 
lumber consume d this year than usual because of the con- 
"tinued increase in immigration. He cites statistics to show 
that this country received more than 1,000,000 immigrants 
last year, and he argues that these people will have to 
be housed and that this alone will add to-the consumption 
of lumber. Mr, Johnson says mill stocks are low and 
broken, cars are searce and prices at his shop are higher. 
©. G. Atkinson, sales manager for the Freeman-Smith 
Lumber Company, writes from Millville, Ark., that his 
town will dedicate an assembly hall later this month or 
the first of next. The people of Millville will get a treat 
in the way of dedicatory ceremonies. 
Henry Boeckeler says that local building indications 
are very good. He points to a heavy realty movement last 
year which, in his opinion, presages greater building 
oeivity this spring. The Boeckeler Lumber Company, he 
“ays, Is doing a good business, with plenty of inquiry and 
orders coming in right along. ; 
" sue, Berthold & Jennings Lumber Company is having 
mee run of trade. It reports, however, that buying is 
> lolding up this week as well as it did last. 
ae pncbaris, of the Consolidated Saw Mills Company, 
~~ onl ie time between St. Louis and Little Rock, Ark., 
aoe ot intavente of the’ concern mainly lie. He says the 
onal ‘he A. J. Neimeyer Lumber Company, whose out- 
€ Consolidated company handles, is turning out an 


exceptionally fine run of high grade stock. Inquiries are 
heavy in volume and orders are coming in well. 

The Antrim Lumber Company is doing a fine business. 
Inquiries and orders are coming in briskly and prices are 
advanced all along the line, this having no ten'cney to 
retard buying. 

The Chicago Lumber & Coal Company reports a satis 
factory volume of business. Lineyard buying is somewhat 
lighter than it was last week and the week preceding, but 
the indications are bright for a big spring trade. 





WORTHY OF HONOR. 


Sr. Louis, Mo., Jan. 9.—Roland IF. Krebs, of the 
Krebs & Scheve Lumber Company, was elected president 
of the Lumbermen’s Exchange of St. Louis at the an 
nual election, held at the exchange headquarters in the 
Wright building today. Mr. Krebs was elected by a 
good majority. Al Johanning, of the Johanning Lumber 
Company, was seleeted as Mr.. Kreb’s running mate. 
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The election was quiet, although there was considerable 
lobbying on the outside on behalf of the two sets of can 
didates by their various friends. The newly-elected 
board of directors will meet shortly to select a secretary, 
which doubtless will be the present incumbent, A. H. 
Bush. The victorious candidates in today’s election 
were as follows: 

President Roland F. 

Vice president—/ 


Krebs 
A. W. Johanning. 

Directors—-T. W. Powe, W. /, Milne, Franz Waldstein, 
A. J. Lang, W. W. Dings, George E. Hibbard, J. R. Massen- 
gale. 

Board of arbitration—-Loyd G. Harris, Julius Seidel, T. W. 
Frye, Charles KE. Thomas, G. E. Jurden, 





A ‘‘LIVE WIRE’S’’ VIEWS. 


Sr. Louts, Mo., Jan. 9.—Joseph D. Bascomb, secretary 
and treasurer of the Broderick & Bascomb Rope Com- 
pany, one of the largest houses in the West, says this ir 
going to be a banner business year, and that nothing can 
stop its progress except too much tariff tinkering, adverse 
railroad legislation and general labor troubles. 


Much weight always can be attached to any statement 
coming from this manufacturer for the reason that he is 
a profound student of business conditions in general 
and his own line in particular. The wire rope trade, he 
thinks, ought to be a very fair barometer of general 
commercial conditions, as it is not confined to any one 
line in its consumption but is largely used in lumber 
camps, by oil well drillers, mining companies, boat 
builders, elevator makers, contractors ete. 

About December 1 the Associated Press printed what 
purported to be the views of James J. Hill regarding the 
outlook for 1911, which views were rather gloomy. A 
great many manufacturers, jobbers and merchants gener- 
ally decided that they would find out for themselves 
whether or not there existed any valid excuse for the 
pessimistic utterances credited to Mr. Hill. The results 
have shown a decided sentiment to the contrary. 

Mr. Bascomb was one of the men who set out to feel 
the pulse of the business world regarding the future of 
trade in general. He sent instructions to seventy agents 
of the Broderick & Bascomb company, who cover the 
country, obtaining from them an idea of conditions that 
has made him an optimist. 


—_—eeorrree’ 


FROM THE VALLEY METROPGCLIS. 


A Yard That Carries an Unusually Heavy Stock of 
Cypress on Stick—Good Run of Inquiries—Slump iy 
Sales—Prices Firm. 


Sr. Louis, Mo., Jan. 10.—Most of the hardwood deal 
ers are taking stock and are giving their attention mainly 
to this work. In this connection it is interesting to 
note that the yards of the Lothman Cypress Company 
present a remarkable appearance. Inventory at the 
Lothman plant has just been taken and the figures show 
about 36,000,000 feet of dry cypress lumber on sticks, 
ready for immediate shipment. This is about the largest 
stock ever carried by this concern at one time, but Mr. 
Lothman has an abiding faith in the stability of the 
cypress market and he has been buying and shipping in 
right along while others in the same line of business 
bought more cautiously. Mr. Lothman says that trade 
conditions are getting better and he prefers to have 
a dry stock of lumber in St. Louis, where cars are 
always plenty, rather than to have a stock seattered 
arcund at bis several mills, where ear supply at times 
is uncertain, 

Local dealers report a run of inquiries and orders, al- 
though the latter have dropped off somewhat in volume 
this week. Prices are being well maintained, however. 
Line yards are buying freely, although they have eased 
up a bit this week as compared with the two preceding 
weeks. Factory trade is holding about to normal. Rail- 
road buying is unsatisfactory, in that the railroads and 
car companies are putting out no inquiry to speak of and 
are adhering to a policy of buying from hand to mouth. 





Hardwood Trade Gossip. 


The- election by the Lumbermen’s Exchange was held 
at the secretary’s office yesterday. The results will be 
found elsewhere in this issue. The new board will meet 


in a few days and appoint a secretary. A. H. Bush 
doubtless will be reappointed. 

George Luehrmann reports that the Charles I’. Luehr 
mann Hardwood Lumber Company did a fair business 


last month and all last year. He looks for a big year’s 
business, especially in gum, which, he says, is becoming 
more popular all the time with new classes of trade. 

W. W. Dings, of the Garetson-Greason Lumber Com 
pany, says there seems to be a revival this week in yard 
stock trade. The upper grades of oak are in strong 
demand. Gum has shown considerable activity. Mr. 
Dings says prices are better and he feels that trade is 
well on its way toward oldtime activity. 

The Van Cleave Lumber Company has established a 
branch office in New York and one in Chicago, and is 
adding to its seope by creating a general hardwood 
department. 

Kk. W. Wiese, of the Thomas & Proetz Lumber Com 
pany, declares that his trade is proving very satisfac- 
tory this month. His concern did a good business last 
year and Mr. Wiese thinks that with the better prices 
and stronger demand trade ought to hum this year. 

Thomas Powe, of the Thomas Powe Lumber Company, 
says his business is good. Inquiries are stronger and 
sales keep coming in fairly well. 

Henry Quellmalz reports a fair market in carriage 
and wagon stock, His business has held right up with- 
out cessetion on account of his having an old and es 
tablished trade, but he says that many new buyers are 
coming into the market and he predicts a lively trade 
tnis year, 

Jacob Mossberger’s busines holds up well under the cir 
cumstances. He is getting a better price for all his 
lumber and sules are increasing. 





1911 SAW AND TOOL CATALOG. 


Henry Disston & Sons, Philadelphia, Pa., in their 
1911 saw and tool catalog may be said to have ‘‘out 
Disston’d Disston,’’ for the catalog, besides being 
complete, is one of the finest examples of modern cata 
log making. The book, like Disston’s saws, is the 
acme of seventy years of conscientious effort to serve 
in the most effective and satisfactory manner users 
of saws and tools of the classes made by that concern. 
The book referred to is the hardware edition, covering 
the full line. For the mill trade Disston & Sons issue 
a separate catalog, comprising about the first half of 
the hardwood catalog and covering circular, band and 
erosscut saws, tools for the mill, files ete. In addition 
the concern soon will issue a fac simile pocket edition 
of the complete catalog. 
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FROM THE PACIFIC NORTHWEST. 








PUGET SOUND NOTES. 


World-wide Publicity to Be Given Wood Paving— 
Charter Situation—The ‘‘Last Word’’ in Hydraulic 
Turbines—One of the Old Guard. 

SEATTLE, WASH., Jan. 6.—C. FE. Patten, of the Atlas 
Lumber & Shingle Company, this city, is very proud 
of a fine painting recently presented him by his office 
assistants. The picture shows a portion of the heavy 
stand of timber near the Duke’s Spur camp of the Re- 
liance Lumber & Timber Company, of which Mr. Pat- 
ten is president, and is a beautiful reproduction of the 
great trees to be found in that vicinity. The timber 
holdings of the Reliance Lumber & Timber Company, 
comprising several thousand acres, are among the best, 
in point of size and quality of trees, in the state; in fact, 
Mr. Patten claims for his company the record cut for 
Washington from one acre, that being 585,084 feet. The 
largest tree on this acre cut alone 22,145 feet. Mr. 
Patten says this tract of timber will average over 100,- 
000 feet to the acre. 

See. Victor H. Beckman, of the Pacifie Coast Lumber 
Manufacturers’ Association, has announced that on the 
occasion of the annual meeting of the association in 
Seattle, January 28, dinner will be served members at 
the Hotel Washington annex, following the meeting. In 
vitations to attend the meeting and dinner have been 
extended to the presidents of the other western lumber 
manufacturers’ associations. Mr. Beckman is confined 
to his home by a serious attack of rheumatism but ex 
pects to be at his office within a few days. 

The Pine-Fir Company, a wholesale concern with 
head offices in Spokane and a branch office in Seattle, 
has moved its branch office from 1049 Henry building to 
1004 White building. R. Whitcomb, manager of the Seat- 
tle office of this concern, states that business is good 
and seems to be improving steadily. J. H. Khrman- 
traut, secretary of the Pine-l’ir Company, who maintains 
his headquarters at the Spokane office, was in Seattle 
several days, returning to Spokane the last of this week. 

The Robert Dollar Company, San Francisco shipper 
and lumber dealer, has been taking some very large 
cargoes from Puget sound lately, the lumber to be used 
at the yards of the company in China. A cargo now 
being put aboard the company’s turret steamer Guernsey 
by the Crown Lumber Company, of Mukilteo, and the 
i. K. Wood and Bellingham Bay Lumber companies, at 
Bellingham, will be no exception to the rule of previous 
large cargoes. It amounts to 3,800,000 feet of fir Jum 
ber for the yard at Taku, China, ‘This will be the first 
eargo taken into the Taku harbor for over three months. 
Owing to ice and the uncertain Taku bar, navigation to 
this port is closed several weeks every winter. 

W. FE. Elliot, of W. E. Elliot & Co., San I'ranciseo, 
wholesale lumberman, was in Seattle this week. Mr. El- 
liot is the agent for the Mureka Cedar Lumber & Shingle 
Company, of Hoquiam, and has been spending several 
days at the mill plant on Grays harbor. 

The Pacific Coast Lumber Manufacturers’ Associa 
tion, through the secretary’s office, will soon forward a 
pamphlet on wood paving to every city engineer and 
others interested throughout the world. The article will 
set forth arguments in favor of wooden blocks as paving 
material, and will represent several months’ work and 
deep study on the subject. In the advance announcement 
of the pamphlet, Secretary Beckman says: ‘‘We will 
not confine our efforts to the English speaking nations 
but hope to interest other people in wood pavement even 
if they do have to make their own translations. ’’ 

Capt. Alexander Gow, Seattle, port captain for the 
Robert Dollar Company, has been spending the holidays 
in California. Captain Gow is a familiar figure at Sound 
ports, as he has charge of the loading of lumber cargoes 
for his company on Puget sound. 

In continuance of his policy to use Washington prod 
ucts whenever possible in the construction of the new 
$1,250,000 Bon Marché building in Seattle, Manager 
rank MeDermott has announced that he will buy the 
building material in Seattle and the state. He has al- 
ready let the contract for the steel to the Vulean Iron 
Works, of Seattle, the order being one of the largest 
ever placed with a western concern. 

Chartering has been a little quiet for the last week. 
Schooner Willis A, Holden has been chartered to carry 
130,000 feet of lumber to the west coast for the Tacoma 
Lumber Company at a rate of 42s 6d. Schooner J. W. 
Clise has been fixed by the Defiance Lumber Company, 
of Tacoma, for lumber to San Pedro at $4.75. Other re- 
cent fixtures are schooner FL. B. Jackson, Grays harbor 
to Peru (P. T.) and schooner Carrier Dove, Grays har 
bor to Guaymas, $5.75. 


Remarkable Water Power Project. 


The Paeifie Coast Power Company has begun the 
work of building a power plant near Buekley, on White 
river, that will be remarkable in many respects. The 
hydraulic turbines that will be installed will be the 
largest ever built and will produce 20,400-horsepower 
each; this being the greatest amount of power that ever 
has been produced by any single water wheel in the his- 
tory of the world. A diversion dam will be built in White 
river at a point near Buckley, thus forming a pond from 
which water can be drawn about three miles to a set- 
tling pond, which is formed by a small lake, and which 
is necessary because of the large amount of white silt 
which the river carries. This settling pond will be con- 


nected by a ditch with the main storage reservoir, which 
will be built to hold enough water to operate the plant 
for a period of three or four months, should no addi- 
tional water be received. ‘The turbines will then be 
connected with the storage reservoir by a series of pip- 
ing. “These 20,400-horsepower units will be furnished 
by the Allis-Chalmers Company, which has supplied the 
equipment for so many of the Pacific coast water power 
developments. These turbines will be of the high pres- 
sure Francis type and will operate under a maximum 
head of 480 feet. Each turbine will be direct con- 
nected to an electric generator. Due to the great 
power these turbines will develop and the head under 
which they will operate, the structural features of the 
turbines are very interesting. The spiral casing will be 
of cast-steel and will be the largest casting of this kind 
ever made. The controlling valve will be of the socalled 
butterfly type, and this will be the largest of this type 
ever used, being over seven feet in diameter. The shaft 
which carries the turbine runner will be nearly two feet 
in diameter. All parts which are required to withstand 
the water pressure will be tested in shops under a pressure 
corresponding to a head of about 900 feet, nearly double 
that actually to be used. 


Nebraska Conditions Favorable. 


Walter Starrett, who represents the Day Lumber Com 
pany, Seattle, (mills at Big Lake) in Nebraska, with 
headquarters at Beatrice, was in Seattle this week on his 
annual trip to the general offices at the mill. Mr. Star 
rett also visits parts of Wyoming and Colorado ocea 
sionally, but spends most of his time in Nebraska, where, 
he states, the outlook is exceedingly bright for business 
this year, as crops have been good. Outside of the 
strenuous financial condition brought about by banks 
throughout the country calling in short time loans the 
business situation in Nebraska hardly could be better. 
Collections have been somewhat slow, and, owing to a 
decline in prices, farmers are holding their corn for a 
better market; also retail lumber dealers have very light 
stocks and will have to buy for spring trade. Mr. Star- 
rett looks for a good year’s business and says that Pacific 
coast Jumbermen can get better prices for their lumber 
products in Nebraska if they will ask them, and that it is 
competition among themselves that has brought about the 
ruinous price situation. He believes that much of the 
lumber that is sold in Nebraska would be marketed there 
anyway in competition with northern and southern lum 
ber, and that it 1s not necessary to sacrifice the price. 
Mr. Starrett is one of the old guard of lumber salesmen 
that sold Wisconsin white pine in Southern Wisconsin 
and THinois. 

A Canadian Visitor. 


A visitor in Seattle this week was Hl. W. Wilson, of 
the Coast Lumber Company, lorward, Sask., who spent 
the holidays with his father, W. G. Wilson, a lumberman 
of Seattle. The Coast Lumber Company has forty yards, 
with headquarters at Moosejaw, and Mr. Wilson has 
charge of one division with headquarters at Forward. 
That section of the country has developed rapidly in the 
last six or seven years and has come to the front as a 
great producer of wheat, owing to the influx of settlers 
from eastern Canada and the United States. This home 
building has required a large amount of a good grade of 
common lumber, and that is what is taken by the yards 
in that section. Mr. Wilson states that the demand for 
lumber the last year has been very good, owing to satis 
factory crops and good prices. He looks for conditions 
to continue favorable throughout the year. The bulk of 
the lumber used in that section is obtained from spruce 
mills in northern Saskatchewan and Alberta and from 
the mills of British Columbia, although during the last 
year, owing to the low prices in Washington, Idaho and 
Montana, lumber from the United States was shipped in. 

C. A. Doty, of Seattle; I’. B. Hubbard, of Centralia, 
and Frank S. Hale, of Tacoma, are a trio of lumber 
manufacturers who will leave soon for California. Messrs. 
Hubbard and Hale will make a short trip to the Hawatian 
islands and Mr. Doty will proceed to southern California. 
Ife will be joined later by Messrs. Hubbard and Tale, and, 
after touring southern California, they will return two 
months hence to the active worries of a lumberman’s fife 
in western Washington. 

John W. Eddy, manager of the Port Blakeley Mill 
Company, Port Blakeley, left Seattle this week for New 
York, accompanied by Mrs. Eddy, and will sail January 
11 from that port on the Cedric for a six months’ trip 
wbroad. A month will be spent in Egypt and the balance 
of the time on the Continent. 

George Fullerton, of the Fullerton Lumber Company, 
un extensive lineyard concern with headquarters at 
Minneapolis, Minn., has been in Seattle this week on 
a buying trip. His company recently bought 150 cars 
of lumber, it being one of the largest single orders 
placed for some time with a Coast mill. 

Lee Huddleston, well known lumber salesman of 
the middle West and the East, who has been making 
his headquarters at Kansas City, Mo., for some time, 
and who was in Seattle shortly before the holidays, 
made arrangements during his stay to represent the 
Seattle Cedar Lumber Manufacturing Company, travel- 
ing out of Cleveland, Ohio. He will cover Penn- 
sylvania, Ohio, Indiana and parts of Illinois and Mich- 
igan. Mr. Huddleston is one of the oldtime lumber 
salesmen and has many friends in that territory that 
will be pleased to learn of his connection with a strong 
western concern. 

The Boleolm Mills, Incorporated, and the Canal 
Lumber Company are operating their plants steadily 


on full time and report a fair amount of business on 
hand. This week the H. C. Boleolm Lumber Company 
received the first shipment of logs from its new 
camp in Whatcom county. It has constructed six. 
teen miles of railroad from Acme on the Northern 
Pacific to its camp, and the logs are brought in by 
rail. The camp was operated only a short time to 
get out a shipment of logs to see how they would open 
up. It was then closed owing to winter weather 
making conditions unfavorable for logging and opera 
tions will probably not be resumed until March. H. 
C. Boleolm reports the logs more than satisfactory 
being a fine grade of old growth yellow fir. vs 

A. I". McEwan, of the Seattle Cedar Lumber Manu- 
facturing Company, who has been in the East several 
weeks, accompanied by Mrs. McEwan, has gone to 
the Bermuda islands. 

At the annual meeting this week of the Metropolitan 
Building Company, which owns the Henry, White and 
Cobb buildings, magnificent new office structures in 
Seattle, W. B. Judson, formerly president and manager 
of the AMERICAN LUMBERMAN, was made vice presi- 
dent, the number of vice presidents being increased 
from two to three. Mr. Judson has been a director 
of the company for several years. The addition to the 
number of vice presidents was made necessary by the 
illness of President C. I. White and the absence in 
Murope of Vice President H. C. Henry. W. H. Talbot, 
of Pope & Talbot, San Francisco, pioneer lumber mer- 
chants and owners of the Puget Mill Company, Port 
Gamble and Port Ludlow, and also heavy owners of 
Seattle residence and business property, was elected 
aun additional member of the board of directors. The 
officers and directors are largely lumbermen, timber 
land owners and loggers, being as follows: President, 
C. I. White; vice presidents, N. W. Jordan, H. C. 
ltenry and W. B. Judson; secretary and treasurer, 
J. I’. Douglas; assistant secretary, T. J. Curran; as- 
sistant treasurer, EK. H. Sennett; directors, C. F. White, 
If. C. Henry, C. F. Cobb, N. W. Jordan, W. H. Talbot, 
W. B. Judson, A. H. Middleton, George H. Emerson, 
Ki. A, Stuart, J. I. Douglas and O. D. Fisher. 


Removal of Sales Office. 

The removal of the sales office of the Grays Harbor 
Commercial Company from Seattle to the mill at 
Cosmopolis, Wash., which was announced in_ these 
columns last week, was due to a desire to bring 
together the sales and the manufacturing end of the 
business, and also to relieve Manager C. F. White of 
details. Jor nearly three months Mr. White has been 
seriously indisposed and he now plans to take a pro- 
longed rest. His physicians assure him that if he will 
rest for a year or more he will regain his former vigor 
and health, and then he will resume his active relations 
with the Grays Harbor Commercial Company, in 
which he has a large financial interest. For many 
years Mr. White has been an active factor in the 
development of the lumber business on the Pacific 
Coast and an earnest worker for everything pertaining 
to the welfare of the industry. He was chairman of 
the freight rate committee that carried on the litiga 
tion before the Interstate Commerce Commission, re 
sulting in the commission’s ordering lumber rates east 
restored in western territory, and partly restored in 
the Kast. Mr. White has many friends who trust that 
the much needed rest will bring about a rapid improve 
ment in his condition. 

Charles W. Culver, who has been in Seattle for the 
last month, has become associated with the Blackwell 
Sager Lumber Company, which has offices in the White 
building, this city. He left this week for Chicago and 
other eastern points and will remain a month or two 
looking intg market conditions. The members of the 
Blackwell-Sager company are George B. Blackwell, 
who is one of the enterprising young lumbermen of 
this section, for a number of years sales manager for 
the Loeb-Cutter Mill Company, and A. H. Sager, 
formerly with the Long-Bell Lumber Company in 
Kansas City, Mo., who came West several years ago. 
Mr. Culver has had considerable experience as a 
lumber salesman in Chicago and eastern markets. He 
came from Duluth to the Pacifie coast in 1900 and was 
with the St. Paul & Tacoma Lumber Company until 
1905, when he took charge of the Chicago sales office 
for the K. WH. Lewis Lumber Company, of Seattle, re- 
maining with that concern for three years. Ie then 
went with the Booth & Boyd Lumber Company, Saginaw, 
Mich., handling yellow pine in Chieago for the Ger 
main & Boyd Lumber Company, of Atlanta, La. 

According to the announcement, made last week by 
the Great Northern Railway Company, Gold Bar will 
hecome the divisional point of the Great Northern for 
the Caseade division. This means the building at Gold 
Bar of a depot, coal bunkers, roundhouses, and several 
miles of storage tracks, and is of vital interest to the 
Gold Bar Lumber Company, which has a mill there, 
with offices in the Henry building, Seattle. The Gold 
Bar company is largely interested in the town of 
Gold Bar, and in fact it was through this company that 
the Great Northern secured much of the land necessary 
for yard purposes, the site of the proposed yards 
adjoining the lamber company’s plant. The railroad 8 
reason for changing the division from Skykomish to 
Gold Bar is that operations will be greatly simplified, 
as Gold Bar is below the snow line and is situated at 
the beginning of the grade, while at Skykomish 1t 
was necessary to maintain a force of men al! winter 
to shovel snow. , 

D. E. Skinner, of San Francisco, president of the 
Port Blakely Mill Company, of Port Blakely, arrived 
in this city the last of this week. He will remain 1” 
this city during the absence of Manager John W. 
Eddy, who left the first of the week with his family 
for six months in Europe. 
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WESTERN WASHINGTON NOTES. 


Old Year Sets New Mark for Water Shipments—Resi- 
dence of Prominent Lumberman Food for Flames— 
Oil Burning Locomotives. 

Tacoma, WAsH., Jan. 7.—Shipments of lumber by 
water from Tacoma in 1910, foreign and coastwise, 
exceeded those of any other year in the history of the 
city. During the year 84,727,796 feet was shipped to 
foreign markets and 79,814,435 feet to coastwise markets, 
making a total of 164,542,231 feet by water. This is an 
increase of 17,955,943 feet over 1909, when water ship- 
ments totaled 146,586,388 feet, of which 71,348,073 feet 
went foreign and 75,238,315 feet coastwise. Thus it will 
be seen the 1910 increase was principally in the foreign 
trade, which gained about 13,000,000 feet as compared to 
a gain of 4,000,000 feet in the coastwise trade, the 
latter going chiefly to California. As compared to 1908, 
1910 shows a gain of 61,463,651 feet, the 1908 total hav- 
ing been 103,078,580 feet coastwise and foreign. 

Following is a comparative statement of water ship 
ments from ‘Tacoma for three years, indicating how the 
cargo trade has fluctuated and, at the same time, steadily 
increased in volume: 

FOREIGN. 





1910. 1909. 1908. 
JOMUALTY ..- cc cscece 5,150,162 5,306,074 4,845,341 
February .......+.. 2,009,728 6,609,957 3,433,086 
EE. 06:4 6:0:0.066 60 6,380,047 2,290,157 4,577,937 
April ...ceseeseeee 8,350,960 7,814,824 6,165,889 
May .--ceccscocees 9,867,887 5,999,525 7,405,068 
SD ke sc ss on een ast 14,957,128 4,888,100 7,357,327 
Co 5,525,904 4,436,852 1,822,282 
ee 9,582,308 8,114,830 7,776,454 
September .......-. 4,542,854 5,891,395 »,936,4 i] 
CEP 6 ccccccveve 9,222,275 7,095,464 1,600,322 
November ........- 4,771,794 4,251,856 6,208,334 


December ...ccccecs 4,336,754 8,649,021 6,240,933 


‘ 84,727,796 67,369,426 














Totals 71,348,073 
COASTWISE. 
1910. 1909. 1908. 
January weeesee 9,905,000 5,620,158 3,570,000 
February .......... 10,605,000 6,522,101 5,535,170 
06 0:66-0:10 wis wr 11,256,302 7,457,152 1,700,438 
BE 5.000 a9 s aiainie's 12,695,000 6,407,568 2,460,865 
TE oa care, ob 0.608 0:0. a0e0 7,174,560 6,060,720 3,658,000 
June 3,835,000 7,848,933 
TN cocarone:e acento 3,270,347 4,412,000 
OO 3,575,000 4,552,000 
September ......... 3,949,334 6,306,232 
October .........-- 7,197,619 6,583,451 
November ......... 5,550,000 8,498,000 
December ......006. 4,801,273 6,970,000 
Totals ........ 79,814,435 75,238,315 45,709,154 


Maj. Everett G. Griggs, president of the St. Paul & 
Tacoma Lumber Company and president of the Pacific 
Coast Lumber Manufacturers’ Association, who has been 
east on business, is expected home Saturday. 

The handsome residence of I’, K. Ripley, vice president 
of the Wheeler-Osgood Company, at Interlaaken, was 
totally destroyed by fire early this morning. Practically 
none of ihe contents were saved. Mr. Ripley states the 
loss is fully covered by insurance. Interlaaken is 1 
suburban district and the Ripley residence was one of 
the handsomest there. Architects already are drawing 
plans for rebuilding the house, which was of the bun 
galow type. 

The Salsich Lumber Company’s big saw mill and plan- 
ing mill at McKenna have been closed for repairs to the 
boilers. It is expected that everything will be in shape 
to resume sawing next week for the ensuing year. The 
logging department already is at work. ‘The entire 
plant had been running steadily since May, 1910, at 
which time the mill was down about a month while 
repairs were made to the burner. The Salsich plant is 
one of the newer ones of western Washington, coming 
with the advent of the Pacifie coast extension of the 
Milwaukee railroad, and has been making an exceilent 
record since it was started in operation. 

The Danaher Lumber Company started its plant on 
the water front yesterday morning, after its having been 
idle eight days for repairs and annual overhauling. The 
Danaher company has been shipping considerable lumber, 
both by water and rail, the latter mostly in straight 
ars of ceiling, flooring ete. With the advent of more 
inquiries Manager Lewis Fredericks has been looking for 
a change in prices, but has seen no signs of a change. 
While there has been talk of an advance of $1 having 
been made on rough lumber, Mr. Fredericks says he has 
seen no signs of it being paid locally. He veports the 
cargo trade firm and doing much better than the rail. 

The Tacoma Fir Door Company is running its saw mil! 
and factory steadily and is getting plenty of orders, 
according to officers of the company, who state that while 
prices of goods are low, a better feeling prevails in the 
trade and the market seems to be getting firmer. Presi 
dent John Snyder, of this company, is out of the city 
fora few days on business. 

The Tilton River Logging Company and the Murray 
Ripley Company now have their offices at 704-5 Videlity 
building. ; 

Announcement was made this week by II. R. Williams, 


President of the Pacific coast extension of the Milwau 
kee, that all locomotives on its Tacoma Eastern branch 
line will be equipped with oil burners. No other rail- 


tad, probably, has as many saw mills on its line for 
the same length of road as the Tacoma Wastern, which 
"uns through a rich timber country. With the change 
% this line the Milwaukee will have all its lines running 
through forests equipped with oil burning locomotives, 
4 step which forest conservation experts assert is a big 
“Vance in the right direction. The experience the Wash- 
ington Forest Fire Association has had the last two 
Years has convinced its officers that all locomotives, both 
© standard and logging roads, will sooner or later have 
"0 be equipped with oil burners. The Northern Pacific 
“8 yet to fall in line with the new movement, although 
8 switch engines in the Tacoma yards are oil burners. 

The Onn Lumber & Shingle Company’s Syverson plant 
tt Montesano is running steadily and work has been 


resumed at the shingle mill. The concern has coimpleted 
rebuilding its dry kiln, which was recently damaged by 
fire. The new kiln is a North Coast with concrete walls 
and has 2 capacity of about 2,000,000 shingles. The 
company’s shingle mill cuts about 175,000 a day. H. B. 
Onn, of the Onn company, speaking of the shingle mar- 
ket, says that it is holding about the same, with quota- 
tions mostly $1.60 and $1.90 east. Lumber, the com- 
pany finds, is picking up materially, the volume of 
inquiries being double that of a month ago. The Onn 
company, expecting an advance in prices soon, is accept- 
ing only enough orders to keep the mill running. 

fhe Acme Manufacturing Company, whose plant in the 
Center street district was destroyed by fire several months 
ago, has its insuranee practically adjusted and men are 
at work clearing the site preparatory to rebuilding the 
plant. ‘The stockholders at a recent meeting elected 
Algot Berggren president; John W. Linck, a former 
mayor, secretary, and John Swanson, treasurer. Part 
of the machinery from the old plant will be used. 

The state bureau of statistics & immigration, at 
Olympia, will issue a pamphlet citing opportunities and 
advantages open to homeseekers on logged-off land in 
western Washington. The subject will be handled some 
what similar to the treatment of irrigated lands of 
eastern Washington. It will contain a number of special 
articles dealing with climatic conditions, transportation 
facilities, markets, soil and the latest methods of clearing 
logged-off land. Deputy Commissioner George M, Allen 
has in hand the task of compiling the book, which will 
be for free distribution. 

A. N. Riggs, of the MeCormick Lumber Company, was 
in this city this week on a business trip from McCormick. 





IN THE GRAYS HARBOR COUNTRY. 


Year’s Mill Cut—Logging Camps Reopen—Indications 
of a Year of Prosperity—-New Mill Reauy for 
Operation. ; 


ABERDEEN AND JloquiamM, Wasu., Jan. 8.—'The total 
cut of lumber mills on Grays harbor during 1910 was 
J78,925,438 feet, according to reports just completed. 
Nhis is 8,605,522 feet less than the 1909 cut, but is re 
markably good, considering the condition of the market 
the last five or six months. he Grays Harbor Lumber 
Company cut 30,000,000 feet; Tloquiam Lumber & 
Shingle Company, 75,250,000; National Lumber & Box 
Company, 43,874,397; North Western Lumber Company, 
37,756,000; KK. IK. Wood Lumber Company, 36,210,000; 
Kureka Lumber Company, 3,000,000. 

The Mureka mill has not been in operation long. ‘The 
closing of the Aberdeen and Union mills in Aberdeen, 
and of the plant of the National Lumber & Box Com 
pany, Hoquiam, is mainly responsible for the drop from 
the 1909 figures. 

Nearly all of the logging camps have reopened. The 
Polson, North Western, Coats and a number of other 
camps have resumed operation. Walker Bros.’ camps, 
according to Herman Walker, will not resume cutting 
for some time. The general trend of the lumber market 
is healthy and Grays harbor mills are expected to have 
their hands full during this year. 

Indications are that 1911 will be a prosperous year for 
the Jumber manufacturers on this harbor. The market, 
which has been in a demoralized condition since the 
panic of 1907, when the bottom fell out, seems in a fair 
way to be restored to normal condition early in the com 
ing year and to become firmer as the season advances 
The chartering of a number of steamers and sailing ves 
sels on the Sound and Coast ports at remarkably good 
figures indicates that “there is a strong outside demand 
for the finished product of the mills. 

The opening of new markets for Grays harbor tills 
by the Chicago, Milwaukee & Puget Sound, Oregon & 
Washington and the Union Pacific Jines also is an en 
couraging feature of this year’s prospects. ‘The switeh 
ing agreement between the Northern Pacifie and the Mil 
waukee was put into effect last week, and since then there 
las been a considerable amount of Jumber transferred 
to the Milwaukee. The Slade Mill Company has been 
sending cars out daily over the new line, 

Ml. D. Kigbert, deputy collector of customs, who has 
been collecting statistics of the commerce of Willapa 
harbor during the year, finds that 242,000,000 feet of 
lumber has been cut as against 196,828,888 feet for the 


previous year. This is an increase of 46,000,000 feet, 


exclusive of lath, box stuff etc. and shingles. It is 
safe to say that the increase is 60 percent over last 
year. The total output is estimated to be worth 
$73,000,000. 


The recently burned plant of the Globe Lumber Com 
pany, at Globe, will be rebuilt in the spring. The 
plan of the saw mill will be similar to the one burned, 
but the shingle mill will have a much greater capacity. 
Work has already been started on a logging railroad, 
which will be a mile in length. 

The South Bend Mill & Timber Company will start 
its new camp on the Pacific & Kastern about February 
10. A dam has been built, having a flowage enabling the 
company to deliver 2,000,000 or 3,000,000 feet of logs. 
A branch road has been built. 

The Coast Lumber & Shingle Company has closed its 
plant for thirty or more days to make some necessary 
repairs. It reports a number of orders on hand for 
shingles. : \ 

The North Western Lumber Company is running on 
» 10-hour schedule. It reports prices looking up and 
the orders on hand insure a steady run. 

The steamer Santa Barbara, loading at the docks of 
the Eureka mill, will carry a mixed load of shingles 
and about 800,000 feet of dimension stock to San Pedro, 

The Hulburt Lumber Company, of Aberdeen, has 
resumed operation after a thirty days’ shutdown, in which 
time a number of improvements were made. ‘The plant 
will run steadily on a 10-hour schedule. 


IN SOUTHWESTERN WASHINGTON. 


Considerable Business Offering in Car Building Mate- 
rial—New Mill Ready for Operation—Local Trade 
Good—Growth of Grays Harbor. 


CENTRALIA, WASH., Jan. 6.—Weather conditions on 
the Coast are favorable, but as they are unfavorable at 
the market end there is not any noticeable improvement. 
Nearly all the mills which had closed for the holidays 
ure running, but those which have been running on short 
time will continue to do so until market conditions im- 
prove to a noticeable extent. Shingles are the same as a 
week ago, with no immediate prospect of change. They 
are even more strongly affected by weather conditions 
than lumber. There is considerable business offered in 
car building material, and the Eastern Railway & Lumber 
Company, of Centralia, is still running its planing depart- 
ment all night in order to fill promptly orders for material 
that is badly needed by the car shops. 

The Chehalis River Lumber Company’s new mill is 
practically completed and it will start up on regular 
schedule within a week. The plant is of the most modern 
kind, embracing a large steam feed, a Simonson log 
turner, ample power in engine and boiler rooms, and 
many other modern appliances in use in uptodate mills. 
The mill will cut about 80,000 feet a day and by the 
uddition of equipment in the trimming end capacity can 
be increased. Mr, Francis, the resident manager and the 
moving spirit of the enterprise, has been constantly on 
the job ever since the destruction of the old plant, and 
now has a mill built according to his own ideas. It is 
well located both as to timber, water for pond and ship- 
ping facilities, and is a credit to the locality. The shin 
gle mill, under the management of E. L. Blakslee, has 
been closed for a short time, but will resume operation in 
a few days. 

The H. 11. Martin Lumber Company has a large force 
of men at work building additional sheds for the storage 
of finished lumber. It has completed a water system that 
is 2 great improvement over the old one. The storage 
capacity is 50,000 gallons, thus furnishing an enormous 
supply of water for fire protection. 

The Harm & Brown Lumber Company, of Chehalis, 
reports business good, with prospects bright. Its local 
trade is excellent and the open winter has caused this 
branch of its trade to continue nearly as good as in the 
summer, Jt has also a large trade in slab wood, whieh 
is a great factor in its business. The porch column fac- 
tory is running part time, but a good trade is expected 
in this department next summer. 

A tract of land has been bought in Chehalis by an 
easterner, who will erect a foundry. ‘he plant will 
employ « small number of men at the start, but it is 
intended to increase the capacity rapidly, especially if 
the proper kind of encouragement is held out by the 
railroad companies in the way of rates on the materials 
used, He is an experienced man in the iron business and 
the new industry will aid materially in the growth of the 
town. 

The wonderful growth of the Grays Harbor country 
is shown in that twenty years ago this month railroad 
connection was first made with the outside world. Up 
to that time all business was handled by water 
or stage. In this comparatively short time timber prod- 
ucts from that section have been seattered over the 
entire United States, and the increase in wealth and 
population has been phenomenal. The same might be 
said of the Willapa Harbor country, although the rail 
road connections there are of even later dates. Both 
harbors are among ihe most important in the country 
in the way of timber and lumber shipments both rail 
and eargo. 





NORTHERN WASHINGTON NOTES. 


Lumber Demand Fair—Unsatisfactory Price Tone— 
Extensive Improvements at Sash and Door Factory— 
Shingle Men Will Meet. 


NVERETT, WASH., Jan, 6.—-Nearly all the lumber mills 
and lumber manufacturing plants of this district are in 
operation, following a holiday shutdown of a few days, 
made in many cases to install new machinery or make 
needed repairs. Demand for lumber is fairly good and 
price is the one unsatisfactory feature noted by the 
lumbermen, Shingle men report a fair demand for their 
products, with prices ranging about the same as in the 
last two months. An improvement in the eastern demand 
is reported by some of the lumbermen and the general 
feeling is optimistic. 

The British steamship Strathmairn will complete the 
loading of 750,000 feet of lumber at the Weyerhaeuser 
mill and will shift to the Ferry-Baker, Eclipse and 
Canyon mills, completing cargo at Bellingham and Ta- 
coma, A shipment of 150,000 feet will be made from the 
Ferry-Baker, 100,000 feet from the Eclipse and 950,000 
feet from the Canyon, 

The plant of the Robinson Manufacturing Company is 
shut down while extensive improvements are being made 
in the sash and door factory, located on the water front. 
A compressed air trimmer, a new band saw and live 
rolls and transfers are being installed. This will mean 
the elimination of much work that hitherto has been 
done by hand. Electricity will be the motive power for 
much of this machinery. The plant will start about 
February 1. The company reports an excellent local 
business and eastern demand is increasing. 

White Bros. have shut down their waterfront shingle 
mill to make repairs and put in improved machinery. 
Among the improvements is a new upright saw. 

The Clark-Nickerson mill is in operation after a shut- 
down of short duration, with a full capacity crew. The 
Jamison Shingle Company’s plant has resumed opera- 
tion after being down from December 23 to January 3. 
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Repairs were made and E. D. Mower, the manager, reports 
a satisfactory business. 

The Clough-Hartley saw mill and planing mill is 
down while some repairs are being made. The shingle 
mill is in operation. The saw mill and planing mill will 
be started up again in a few weeks. Rail shipping is 
brisk and the demand at the mill is reported to be 
excellent for this season. : 

The Cavalero Mill Company’s shingle plant started 
Tuesday after a shutdown of ten days while repairs 
were made. ‘‘We can keep on doing business even at 
the present low price of shingles, unless logs should go 
too high,’’ said Frank Cavalero, manager of the company. 

The Hartley Shingle Company resumed operation 
Thursday after being shut down since January 1. The 
mill was thoroughly repaired and is in good shape for 
the season’s run. 

Shingle manufacturers of Washington will meet in 
this city tomorrow to discuss plans for the proposed 
shingle selling agency. Meetings already have been held 
in Snohomish, Skagit, Whatcom and other counties and 
the sentiment in favor of the selling agency plan is 
strong. Locally there is a feeling that the shingle 
manufacturers should have a selling arrangement which 
would be more satisfactory. The meeting will be held 
at the office of the Washington Shingle Grading Asso- 
ciation. 

Rucker Bros, have closed their shingle mill at Hartford 
for a few weeks, but the saw mill is running at capacity. 





ON BELLINGHAM BAY. 


Millmen Preparing for Record Output in Mill Products 
—Extensive Repairs at the Mills—Movement to 
Organize Selling Agency Indorsed. 

BELLINGHAM, WASH., Jan. 5.—With the lumber, shingle 
and log markets still in a depressed condition, millmen 
of this city and its vicinity are looking into the future, 
reading therein better times and preparing to make the 
year a record breaker in the output of mill products. 
Extensive repairs are being made at a number of the 
big mills, bigger forces of men are being employed and 
the manufacturers are figuring on rail and offshore ship- 
ments that will keep them busy for months. All the mills, 
with the exception of the Whatcom Falls Mill Company’s 
plant, have resumed work following the Christmas holi- 
days, and more men are employed than at any other time 
the last six months. Mill B, of the Larson Lumber Com- 
pany, which has been closed for repairs, will be started 
Monday. Work has been resumed in all of the logging 
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McFEELY BROS. 


STEUBENVILLE, OHIO. 


Manufacturers of 


Stock Stair Work 


NEWELS, RAIL AND BALUSTERS 
in Oak and Yellow Pine. 











This Y. P. Newel 


$2.50 


For Oak add 25 cents. 6 in. shaft, 
21 in. base. Packed two to crate, 
one in crate add 10 cents. 

Freight allowed up to 25 cents per 
100 Ibs. on shipments of six or more. 

Booklet showing other designs of 
Newels, also Rail and Baluster designs 
sent upon request. 
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FORESTERS’ OPINIONS 7 
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In Forest -Land 


By DOUGLAS MALLOCH. 


Girrorp Pincnor: “T have read ‘In Forest Land’ 
with great satisfaction and find in it the kind of touch 
with the great outdoors that few books contain.” 

H. 8S. Graves: “T secured ‘In Forest. Land’ for 
our library as soon as it wasissued and I have taken 
a great deal of delight in reading it.” 

The Third Edition of ‘In Forest Land,” by ‘The 
Lumberman Poet,” is now ready. No Lumber- 
man’s Library is complete without it. It will be 
sent postpaid for $1.25 by the publisher, the 
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camps of the Lake Whatcom Logging Company and con- 
tracts have been let to supply logs to the mills on the 
lake. At the Bellingham Bay Lumber Company’s plant 
many improvements are being made and Manager Baker 
states that the mill will be operated to capacity within 
a few weeks. 

At a mass meeting of shingle manufacturers at the 
Chamber of Commerce Saturday afternoon fully 75 per- 
cent of the manufacturers of the county were present 
and all enthusiastically indorsed the movement to organize 
a selling agency in the western part of this state, through 
which the product of the mills will be marketed. The 
meeting was called by D. H. DeCan, secretary of the 
Whatcom County Shingle Grading Association. D. A. 
Ford, of Snohomish county, secretary of the State 
Shingle Grading Association, outlined the plans of the 
agency. W. H. Waples, of Lynden, and D. H. DeCan 
were chosen as the committeemen to go to Everett on a 
date to be chosen to attend a joint meeting of repre- 
sentatives from the various counties, on which oceasion 
organizaiton will be perfeeted. or the purpose of de- 
fraying the expenses of the organization the shinglemen 
decided to levy a tax of 10 cents a thousand on the 
average cut a day on all of the mills of the county. 
Practically all the manufacturers present signified their 
intention to contribute to the fund. According to state- 
ments made by some of the manufacturers at the gather- 
ing, the organization will be similar to the fruit growers’ 
organization of this state. It will have as its object the 
promotion of harmony among the shingle makers and, 
primarily, the keeping of the market price at a uniform 
rate and at a point at which the manufacturers will be 
able to realize a steady profit. 





SOUTHWESTERN WASHINGTON NOTES. 


KELSO, WASH., Jan. 8.—Dissatisfied with current values 
of products the Mountain Shingle Company has closed 
down its plant for sixty days. 

The Kayman shingle mill is running full capacity. 

The plant of Allen & Bong was started the first of the 
year. ‘The mill had been shut down on account of repairs. 

The plant of the Page Lumber Company is not being 
operated nor is that of the Metcalf Shingle Company. 
The latter concern turns out about 500,000 shingles a day 
when in operation, 


INLAND EMPIRE 


IN THE PINE COUNTRY. 

From the Standpoint of An Optimist—Smaller Output 
of Logs as Result of Open Winter—Membership 
Increase. 

SPOKANE, WASH., Jan. 7.—J. C. Barline, president of 
the Washington Mill Company, who is optimistic regard- 
ing the market situation, says there has been considerable 
selling during the last sixty days in the wholesale busi- 
ness. This has resulted in breaking stoeks. The retail 
dealer, generally speaking, is not well supplied, which is 
the general rule when the market is weak. The open 
winter will result in a smaller output of logs, which will 
have an appreciable effect on the market. 

The market has improved somewhat during the last 
week. Inquiries are more numerous than they were two 
or three weeks ago and some orders are being placed. 

William Deary, president of the Potlatch Lumber Com- 
pany, Potlatch, Ida., in Spokane today, expressed him- 
self as well pleased with the company’s business during 
1910. ‘While the prices were low during a part of 
the year,’’ he said, ‘‘a deal of stuff was moved.’’ The 
company’s new mill at Elk River, [da., which is equipped 
with three band saws, will begin operations about May 1. 

Strong efforts will be made at this session of the 
Idaho state legislature to pass a law authorizing the 
construction of dams across the Clearwater river to take 
care of timber seorched by the recent forest fires. All 
legislators in the middle section of the state have declared 
for it, and Gov. James Hawley recommended a new law 
bearing on the project in his inaugural address. 

For a city of less than 25,000 inhabitants, Boise, Ida., 
stands as a leader in the Northwest in the building of 
homes and business houses. During 1910 permits issued 
for new buildings totaled $1,301,190 as compared with 
$728,330 in 1909. 

During the last week four yards joined the Western 
Retail Lumbermen’s Association: EK, W. Love, Plains, 
Mont.; W. KE. Ford & Co., Lewistown, Mont.; Morehead 
Lumber Company, Lodi, Cal.; Potlatch Lumber Company, 
Plumber, Ida. This increases the membership to 894 
yards, 











PROPOSED LIEN LAW AMENDMENT. 
SpoKANs#, WAsH., Jan. 7.—Declaring that in some 
phases the lien law in effect is unjust to material men 
and of little value to the home builder, members of the 
Spokane Builders’ Exchange at a meeting Tuesday eve- 
ning passed the following resolution: 


Wuereas, The present lien law, which provides that the 
property benefited shall pay for the value of the material 
used in the structure as well as the labor = © thereon, 
is economically sound and in strict justice and equity as 
— the owner of the property and the material men; 
an 

Wuergeas, We believe where improvements to any property 
are in charge of a contractor or agent of the owner, that the 
owner should be promptly notified by the material men fur- 
nishing material; and d 

WuereaAs, We believe the present form of notice, as pro- 
vided at the last session of the legislature, in 1909, known 
as the Whalley amendment, is cumbersome, costly, and will 
lead to expensive litigation by reason of the different con- 
structions placed thereon by the courts; therefore, be it 

Resolved, By the Spokane Builders’ Exchange that the 
present form of ‘notice, providing for a duplicate statement 


name of the Orehard Land & Timber Comp:n) 


at the time of each delivery, be amended to read, “One 
general notice to the owner, his architect, or accredited 
agent any time within ten days after the first delivery of 
material.” 





IN WESTERN MONTANA. 

MissouLa, Monv., Jan, 9.—Business will remain quiet 
until winter loosens its grip on this section. Most of 
the mills are closed and car shipments are very light. 

The Anaconda Copper Mining Company is carrying 
40,000,000 feet at Bonner, 25,000,000 feet at Hamilton 
and 15,000,000 feet at St. Regis, and will have sufficient 
stock for 1911 trade, which is expected to be better than 
usual, with a larger local demand as the season progresses, 

W. E. Polleys, of the Polleys Lumber Company, arrived 
in this city yesterday from Los Angeles, where he spent 
the holidays with his daughter, Mrs. Henry DeGaller. 

Articles of incorporation of the Missoula & Hamilton 
Railway Company have been filed. The project is for 
an electric road to connect the two cities and further 
develop the Bitter Root valley, which is being extensively 
opened to apple culture. 
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Mills Idle and Heavy Curtailment of Output—Change 
in Selling Arrangements—New Lumber Company 
Organized. 


PORTLAND, Ork., Jan. 7.—Most of the saw mills in this 
city are idle and the same may be said of mills up the 
Willamette Valley and down the Columbia river. This 
means a very heavy curtailment in the output. Local 
demand for lumber is good and gives promise of being 
very heavy during the spring and summer. ‘The ear 
demand is reported to have shown considerable improve- 
ment during the last week. A report reached here that 
prices have advanced from 50 cents to $1.50 on Grays 
harbor and Puget sound. 

The new plant of the Nicolai Door Manufacturing 
Company at Kenton, a suburb of this city, is running 
under the supervision of C. P. Willey. Harry T. Nicolai 
is president and manager, and the plant is designed par- 
ticularly to manufacture 1- and 2-panel veneer doors of 
Oregon fir. The plant has a capacity of 500 doors a 
day. No sash will be made. There is a dry kiln capacity 
of 100,000 feet. The wareroom will hold 18,000 doors. 
The factory is 75x200 feet and two stories high, and the 
entire plant is sided with corrugated iron. President 
Nicolai only recently returned from a month’s absence 
in the East and California, during which time he visited 
the principal door markets, getting a line on the situa 
tion for the current year. 


Discontinues Selling Arrangements. 


The first of this year the North Pacifie Lumber Com 
pany, of this city, discontinued its selling arrangements 
for Salt Lake City and Utah territory, formerly had with 
Morrison, Merrill & Co., of Salt Lake City, and the com- 
pany announces that it will sell to the trade direct 
through its own personal representative, who will travel 
through that territory, visiting the trade every few weeks. 
The North Pacific Lumber Company is one of the largest 
lumber manufacturing concerns on the Pacifie coast, its 
plant on the water front at Portland having a capacity 
of over 100,000,000 feet of lumber annually. During 
the last few years under the management of W. B. 
Mackay the plant has been practically rebuilt and 
equipped with uptodate machinery, so that it now has 
no superior for economically manufacturing lumber ani 
preparing it for shipment to the trade, whether it is to 
the interior by rail, or foreign or coastwise by vessel. 

The Wells-Laber Lumber Company has succeeded the 
Wells & Laber Lumber Company, a new concern being 
capitalized for $100,000, all paid in. ‘The officers are: 
H. W. Wells, president, J. B. Laber, secretary-treasurer, 
and L. B. Conroy, manager. The concern has offices 
in the Swetland building, this city, with a mill three 
and a half miles from Rainier that has a capacity of 
50,000 feet of lumber a day, with dock facilities at 
Rainier, whereby it can ship either by rail or by water. 
A wholesale business also is carried on from the offices 
in this city. Mr. Conroy, who has been associated with 
the concern as manager for the last year, is an oldtime 
lumberman, having had years of experience in lumber 
manufacturing in Texas and Louisiana, and for the last 
six or eight years has been on the Pacific coast at Seattle 
and other Puget sound points with different lumber con 
cerns, 

NEW LUMBER ENTERPRISE OF IMPRESSIVE 
PROPORTIONS. 


PortLAND, OreE., Jan. 7.—The Saginaw 
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Timber Company filed articles of incorporation . 
Salem today, with a capital stock of $100,000, ©. ™ 
Shay, a well known timber man of this city, ©. b. Brain 


ard and 8. C. 8. Brainard, of Payette, Ida., and ome 
Hoskins being the incorporators. The company lias jus 


bought a tract of 3,000 acres of fir in the vicinity re 
Cottage Grove, Lane county, paying $100,000, and early 


in the spring will build a saw mill of 100,000 feet od 
pacity near Gottage Grove. The logs will be flimec 
to the mill, a distance of three miles. 

The members of the company are engaged ¢ 
in the manufacture of lumber in that they operat: 
tie mills in the Lewis river district and have just 7 
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porated with a capital stock of $30,000. The tie mills, 
between the two forks of the Lewis river, are operated 
under the name of the Payette Timber & Milling Com- 
pany. The members of these companies also have tim- 
ber holdings on the lower Columbia. C. C. Shay, of this 
city, with offices in the Abington building, has charge of 
the management of the companies. 





CALIFORNIA. 


FROM THE GOLDEN GATE. 











Development Marked by Increase in Number of Banks 
-Smallest Week in Building Since the Fire—Eastern 

Trade Improving. 

San Francisco, Cau., Jan. 7.—The San Francisco 
Clearing House reports the clearings of the city’s banks 
for the week ended at noon Thursday, January 5, as 
$45,218,000, a gain of 5.6 percent over the corresponding 
week in 1910. . 

The growth of banking institutions of California dur 
ing the last year is an index of the state’s rapid develop 
ment. The gain in the total resources of all of the 
California banks during the period from June 23, 1909, 
to June 30, 1910, was $96,758,276, the total at the latter 
date being $969,936,017. The volume of bank clearings 
for 1910 is the largest for any one year in the history 
of San Francisco and the gain represents an increase of 
$28,658,358 a month or more than $1,000,000 for every 
business day of the year. 

With the exception of building operations the last 
week was a good one in business affairs generally in this 
city. Aecording to the official statistics of the city 
financial transactions affecting real estate were well 
above recent averages. Only fifteen building contracts 
were recorded, which represent a total of $46,607, the 
smallest week on record since the fire. Architects, how 
ever, say that they have several large building plans on 
their boards, some of which are ready for contractors, 
and these jobs will be heard from early this month. The 
total amount of the building contracts filed during the 
last year was $22,873,942. Statistics for December give 
a total for frame buildings of $470,870; brick, $614,230; 
alterations, $84,031; total, $1,169,131. 


Fir Lumber Situation. 


The fir lumber situation may be summed up about as 
follows: 


Iixport—Conditions in the export trade on Puget sound 
are a little stronger as compared with the last half of the 
year 1910 It is said that this is not so much because of 
the business that has been placed as on account of expecta- 
tions to be realized. The Puget sound price is $12 a thou- 
sand feet at the mill for foreign shipments. Mills on Grays 
harbor are still selling at from $11 to $11.50. While heavy 
shipments have been made to Australia, inquiries are healthy 
and there is a no glut in that market. 

Domestic cargo—Business has been looking up a little in 
this department since January 1. While the actual con- 
sumption of lumber is small just now, the management of 
each of the local yards has found that it needs all the way 
from a small cargo up to a big one to replenish stocks. In 
some cases stocks have been permitted to run down until the 
lines have been badly broken. Yardmen know that whole- 
sale prices can not go any lower than they have been of 
late and they are Sceordingly placing their business -for 
future requirements. Most of these orders are being placed 
at a straight price, but when taken at a base price it is 
$11.50 ex-vessel and $12 south, domestic list 5. 






Arrivals of lumber by sea at San Francisco from 
Coast mills during the week ended today totaled about 
15,000,000 feet, showing that conditions are healthy, with 
no danger of excessive shipments to the injury of the 
market. During December receipts of fir and spruce 
totaled 26,620,000 feet and of redwood lumber 15,972,000 
feet. 

The situation on offshore lumber freights remains 
strong, with no demands made by exporters for con- 
cessions since last report, and former quotations still 
hold. Very few new fixtures are reported, most of the 
vessels which are arriving to load lumber on this Coast 


for foreign ports having been chartered prior to arrival., 


Domestic freights are. perhaps a trifle easier, with 
lumber vessels being taken at $4 San Francisco and 
$4.50 south, which is 25 cents lower than rates prevail- 
ing during the latter half of December. 

_ The steam schooner General Hubbard, recently built 
for the National Lumber Company, has been turned over 
to the owner after a successful trial trip. Capt. J. G. 
Ludlow, formerly of the MeCormick line steamer Yel 
lowstone, will be in command. 

The California Sugar & White Pine Agency’s mills 
had a good season, on the w hole, and if the new year’s 
record is as good there will be no cause for complaint 
by the management. Practically all of the sawmill 
plants have closed for the winter. The annual over- 
hauling of machinery will be attended to promptly, so 
that an early start may be made in the spring. The 
market on white pine doors in the East has been a little 
off of late, possibly owing to some concerns taking too 
much stock out of warehouses and injudiciously dump- 
ing it on the market. : 

Lumber News. 

From the saw mills on Grays harbor 417,000,000 feet 
of lumber was shipped to California ports during 1910, 
and 23,000,000 feet to foreign ports, making a total of 
440,000,000 feet shipped by sea. According to reports 
from Astoria, Ore., twenty-seven lumber vessels loaded 
at mills in. the Lower Columbia River district during 
December, and the destinations of all but two were 
California ports. Their cargoes totaled 20,487,205 feet 
of lumber and 1,300,000 shingles. Shipments of lumber 
from Portland to California ports during the last year 
amy unted to 110,742,000 feet, as compared with 132,- 
652,772 feet shipped to foreign countries. During De 
cember the shipments to California amounted to 7,400,- 
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000 feet against 7,124,131 feet shipped foreign. Receipts 
of lumber at San Franeisco by rail during December 
amounted to 945,000 feet, about a normal quantity. 

The Hume-Bennett Lumber Company’s saw mills in 
the mountains above Sanger cut nearly 25,000,000 feet 
of lumber before the recent shutdown for the winter. 
The yards at Sanger are well filled and there is enough 
stock to last until the mills open in April. 

The Parks Creek Lumber Company, of Sisson, is under 
full headway on its regular winter run. 

The management of the Pacific Lumber Company 
reports its eastern rail trade picking up and, from indi- 
cations, the year will show great improvement over any 
since 1906 in redwood lumber. At the big plant at 
Seotia the old mill resumed operations this week after 
the holiday shutdown, and the new mill will be in opera- 
tion next week. It is expected that with both mills in 
operation the total eut for 1911 will reach 125,000,000 
feet. The 1910 cut amounted to 75,000,000,000 feet of 
lumber, 15,000,000 redwood shingles and 750,000 shakes. 

R. O. Wilson, representing the Eastern Pine Lumber 
& Box Company, says that the saw mill at Castella is 
cutting 1,800,000 feet of pine a month, about half of 
which is box lumber. 

W. H. Wood, manager of the Hart-Wood Lumber 
Company, says that the outlook is a little better, despite 
the excessive output of the Coast mills in proportion to 
consumption. 

George A. Innes, of this city, is authority for the 
statement that the mill at Klamath Falls, which was 
bought from the Klamath Falls Lumber Company, and 
is now down, will be operated on a large seale as soon 
as the roads become dry enough to permit of hauling 
lumber. Logs will be driven down the river to the 
plant, which is expected to cut 10,000,000 feet this year. 
Business will be transacted under the name of the Innes 
& Clark Lumber Company. 

The E. K. Wood Lumber Company has leased a build- 
ing at San Rafael for use as offices and salesroom in 
connection with its yard business in that locality. 

The L. E. White Lumber Company is still pushing its 
logging operations near Salsig, which place is named 
after the company’s manager. Five hundred men are 
employed in the woods and at the redwood saw mill at 
Greenwood. A 25-mile railroad and fourteen steam 
donkeys are made use of in hauling logs. 

Klamath Falls reports are to the effect that the 
Hopkins sugar pine holdings in the Klamath Lake 
region has been transferred to an eastern syndicate. 
These holdings comprise about 40,000 acres on Jenny 
creek, thirty miles west of Klamath Falls, near the 
Oregon-California boundary line. The purchase price 
is said to have been $3,500,000. 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 


Heavy Expenditures in Building During 1910—Deal in 
Mexican Timber Land—Searchlight to Detect Fires 
—Cargo Movements. 


Los ANGELES, CAL., Jan. 3.—About $50,000,000 was 
spent in construction work in southern California this 
year. Of this sum Los Angeles contributed $20,000,000 
in building construction alone. San Diego contributes 
about $3,000,000, and Pasadena, Long Beach, Riverside 
and Pomona will each average $1,000,000 or more, with 
a dozen other cities ranging from $100,000 to $500,000. 
Millions have been spent in the construction of streets 
and other projects. Southern California has made great 
strides during the last twelve months and indications 
point to an even better business in 1911. 

In Torreon, Mexico, Ed Hartmann, the Durango capi- 
talist, and the organizer of the Compania Madereria de 
la Sierra de Durango, which has a capital of $3,000,000, 
has bought for that company 600,000 acres of fine tim- 
ber land, 100 kilometers out of Durango. The company 
will operate the 100 kilometers of railroad that is being 
constructed to the tract and has already begun work on 
the erection of a saw mill with a capacity of 225,000 
feet a day to handle the output of the tract. 

The Weed Lumber Company, of Weed, is erecting a 
tower on a hill overlooking its sawmill and box plant for 
a searchlight capable of throwing its rays four miles, 
The tower will be fifty feet high and the searchlight will 
be used to detect and aid the fighting of fires about the 
plants and surrounding territory. An operator will be 
especially trained to manipulate the light. 

Lumber receipts this week have been larger than for 
any other week during the year. On account of a short- 
age of tallymen several cargoes have been discharged 
this week without being surveyed. ‘The Lumber Sur- 
veyors’ Association had calls for ten more tallymen than 
could be supplied. 

Five steam schooners of the Grays harbor fleet also 
arrived at San Pedro with lumber cargoes. The Chehalis 
brought 650,000 feet for the San Pedro Lumber Com- 
pany. The Temple Dorr has 720,000 feet for the Hicks- 
Hauptman Lumber Company and is on its first trip to 
port since it was taken off the Eureka run by the Pacific 
Lumber Company. The Saginaw has 800,000 for various 
wholesalers. 

Mr. and Mrs. A. Bell are in Los Angeles for a few 
days. Mr. Bell is a large lumber contractor of Prince 
Albert, Canada. Mr. and Mrs, P. N. Marshall and Mr. 
and Mrs. Crawford are in this city. Messrs. Marshall and 
Crawford are in the lumber business in Vancouver. G. J. 
Johnson, a wholesale lumber dealer of Grand Rapids, 
Mich., is in this city. T. A. Riodan, president of the 
American Lumber & Timber Company, Flagstaff, Ariz., 
is a recent a ps OO 

lor the purpose of carrying on a general lumber busi- 
neas the Baker Lumber Company, of Salt Lake City, 
Utah, has been incorporated with an authorized capital 
of $100,000; G. F. Baker, president; E. G. Curtis, vice 
president and J, H, Baker, secretary-treasurer. Under 
incorporations in issue of December 17 the authorized 
capital of this concern was erroneously stated as $10,000. 





Here’s The Leader’ 
3 im I 
Double Tube Injector 





(Reg. U, S. Pat, Office), 


It is the most simple, reliable and efficient 
boiler feeder for logging locomotives and sta- 
tionary, portable and traction engines. It can 
be connected to any boiler by anyone without 
the use of complicated or numerous fittings. 


It feeds your boiler, 

It fills your tanks, 

It injects oils and compounds. 

You can always depend on a ‘‘Leader’’ 
Double Tube Injector. It can be cleaned 
easily without removing from the boiler or re- 


ducing steam pressure—thus saving you time 
and money. 





Write for descriptive circulars. 


The Randle Machinery Co. 
1820 Powers Street, CINCINNATI, 0. 
Also Steam Engines, Boilers, Saw Mill Machinery, Etc. 














Brass and Aluminum Trade Checks 
STEEL LOG STAMPS ‘ 
STENCILS, 
Astomatic Counters for Counting Logs 


eer qvoTaTiOnNS from ( 








. Ww. 
Dearborn 


W.W. Wilcox & Co- 
2s St, CHICAGO, 














in A ia D * 0 0 D will find it to their advantage 


to send for free sample pages 
LUMBERMEN of the “Climax Tally Book." 


Americe; Lumberman, Publishers, 315 Dearborn St., Chicago 
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WE MAKE LOANS 
TO LUMBERMEN 


In amounts of 


$150,000 to $5,000,000 


Secured by first mortgage on 


TIMBER LANDS. 


CORRESPONDENCE INVITED. 


Clark L. Poole & Co. 


600 Commercial Nat’! Bank Bidg., 
CHICAGO, ILL. 











Timber Bond Issues 


PURCHASED OUTRIGHT 


Proceeds can be used to enlarge 
plant, buy additional timber, 
refund indebtedness, etc. 


Bonds Payable Serially at Definite Periods 





Correspondence Invited 


Charles M. Smith & Company 


BANKERS 


First National Bank Building CHICAGO 

















CASH FOR HIGH GRADE 
TIMBER BONDS 


If you propose bonding your timber and 
plants, the first consideration should be the 
counsel and advice of a banker familiar with 
your particular necessities. 


We invite your correspondence. 


FARSON, SON & CO., 
Bankers 


" Established Thirty Years 


CHICAGO 
First Nat'l Bank Bldg. 
NEW YORK 
21 Broad Street 


Members 
New York Stock Exchange 
Chicago Stock Exchange 
Chicago Board of Trade 
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American Credit - Indemnity 
Co. of New York. 


| CAPITAL, FULL PAID, 1,000,000. 











S. M. PHELAN, Pres. 


302 Broadway, Pierce Building, 
NEW YORK. ST. LOUIS. 


Insures Manufacturers and Wholesalers 
against excessive annual loss through 
insolvency of customers. 


Marquette Bldg. , 
CHICAGO. 
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MINNESOTA. 


THE MINNESOTA LUMBER CENTER. 
MINNEAPOLIS, MINN., Jan. 11.—C. E. Sinclair, deputy 
for Fred E. Wheaton, surveyor general of logs and !um- 
ber for the upper Mississippi district, has made the 
annual report to Gov. A. A. Eberhart. It shows the fol- 
lowing comparison for the business of 1910 with former 
years: 






























1910. 1909. 
Logs scaled 2,618,246 4,686,773 
Log scale, feet 172,876,540 306,790,210 
Logs sawed, -. $42,159,240 433,138,400 
Lumber manufactured .. . 444,888,430 550,906,230 
Shingles manufactured ...... 8,800,000 10,040,000 
Lath manufactured ......... 98,049,000 123,074,750 
eee 94,245,520 178,825,000 
The detailed report for 1910 is as follows: 
—~-Scaled-—— Sawed. 
Logs. Feet. Feet logs. 
Minneapolis .......... 1,762,269 107,760,110 106,360,110 
oe 345,101 28,743,980  .cceccee 
ee eee 14,372 535,670 10,750,000 
Tittle VEMs oo. cdcescs 496,504 35,836,780 35,836,780 
NN PORES SE FOC Ce EE. FE 28,612,350 
er eee re ET ee ee $8,000,000 
Se cee G CREA Aika.  — aibiinnmvdueia 83,000,000 
DE Uti senwcaweands Banebeees  _wesaceeer 40,000,000 
UE TOOREED ciccccces eeeceses s0600008 9,400,000 
DEN Vatncacssebeesse #6400606  S4000 060 9,000,000 
SD, clea sb ead eee Caw Aeeee. — —. mbrecesg.b em 2,200,000 
*Small mills not in 
De iGascdeeate<n 40400008 sda ReeaS 9,000,000 
MN. otc eck see ta 2,618,246 172,876,540 342,159,240 
Carried 
——Manufactured—— - over. 
Feet lumber. Shingles. Lath. Feet logs. 
Minneapolis ...141,810,000 ........ 26,850,000 3,500,000 
Ab, MiIMNCAPOUS .cccccce cseseese seoeveses 75,000,000 
eee er rem ee nm ee er ee 1,500,000 
Sauk Rapids... 14,000,000 2,000,000 2,100,000 ........ 
Eittlo Walls..... GL, 7aeet0  sscvecae pe eee 
Cass: Dake... Ce ae 9,399,000 7,845,520 
*Deer River.... 10,000,000 2,300,000 3,200,000 ........ 
Bemidji .......105,000,000 2,000,000 24,000,000 3,000,000 
BMOIOT occ cvcce GZ,000,000 3 ocececses 6,000,000) ....66.. 
Park Rapids... 11,600,000 900,000 4,400,000 2,400,000 
MON. 0-6.00-0.0-0 ib eS eee eee 5,600,000) .....66 ° 
OO eee 3,000,000 <e  6eereeee 1,000,000 
*Small mills not 
in above..... 11,500,000 1,600,000 4,500,000 ........ 


Totals ......444,888,430 8,800,000 98,049,000 94,245,52 

J. H. McArthur, who has been engaged in wholesale 
business under the name of J. H. MeArthur & Co., has 
formed a partnership with Harry C, Reynolds under the 
name of MeArthur & Reynolds. Mr. Reynolds has been 
a traveling salesman and will continue on the road. 

H. W. Bogart, of the Minneapolis Sash & Door Com- 
pany, has returned to work after a siege with pneumonia. 

W. H. Cushing, of Calgary, Alberta, president of Cush- 
ing Bros., Limited, sash and door manufacturers, was 
in this city last week looking up supplies of hardwood 
for their factories. 

Minneapolis lumber receipts for December were 14,- 
144,000 feet, while shipments only amounted to 6,752,000 
feet, compared with 9,744,000 in November and 15,- 
696,000 in October. 

Minneapolis has a lumber saleswoman now, since Miss 
Olga Swenson has been placed in charge of the branch 
office of Schwager & Nettleton, Incorporated, of Seattle, 
Wash. Miss Swenson has had considerable experience in 
lumber offices, was a number of years with the Puget 
Sound Mills & Timber Company, and she is making good 
as manager of a sales office. 





AT THE HEAD OF THE LAKES. 


Ideal Logging Conditions Create Increased Demand for 
Draft Horses—Returns from Inspection of Canadian 
Mill Property. 

DuLutH, MINN., Jan. 12.—There is considerable in- 
quiry concerning lumber in the Duluth district and a 
number of good trades are in prospect. For example, 
it is learned that an eastern party is examining the tim- 
ber of Nolan Bros. & Laird, operating at Skibo, with a 
view to buying all or a large part of the season’s cut. 
The firm will start its mill for the winter Monday, and 
the year’s cut will be about 18,000,000 feet. It is re- 
ported unofficially that the Virginia & Rainy Lake 
Company sold 2,000,000 feet more lumber last week. 
Ideal conditions exist in the woods for logging, and this 
has produced a better demand for draft horses than was 
expected earlier in the season. 

James Kelly, chairman of the Lake Superior Demur 
rage Bureau, reports that the number of cars of all com- 
modities handled at the head of the lakes in 1910 was 
405,044, as compared with 370,290 cars in 1909, an in- 
crease of 34,754 cars. If there had been a normal crop 
in the Northwest the increase would have been more than 
40,000 ears. 

Col. A. D. Davidson, land commissioner of the Cana- 
dian Northern road, was in this city a few days. He 
had just returned from an inspection of the Big River 
Lumber Company’s saw mill and planing mill at Big 
River, Sask. The colonel and Messrs. Mackenzie and 
Mann own the mills and townsite, and have timber 
enough to keep a large plant going twenty-five or thirty 
years. The saw mill has a capacity of 600,000 feet in 
twenty-four hours. The plant is under construction and 
will begin manufacturing about May 1. Colonel David 
son says that the lumber business in western Canada was 
good in 1910, though prices were moderate, and the pros- 
pects are that the trade will be good this year. Many 
of the towns of western Canada are growing rapidly. 
Winnipeg, the metropolis of Manitoba, is making great 
strides. 

It is reported that the Soo line has bought the logging 
road of the Itasca Lumber Company. The road runs 
north from Deer River into territory that the Soo line 


would like to reach for timber. If the deal has gone 
through, the Soo line will extend the Deer River road 
southerly to a connection with its Duluth-Thief River 
Falls line. The Thief River Falls Lumber Company owns 
a great deal of timber in the Cut Foot Sioux and Round 
lake country, which can be reached by the Deer River 
Jine, 

The pulpwood industry is active in northern Minnesota. 
It is reported from Kelly Lake, near Hibbing 
that more than 1,000 cars will be shipped from there to 
Appleton, Wis., from this season’s cut. A great deal 
ot pulpwood also is being cut on the line of 
the Great Northern between Ellis and Brookston. 
Kvery siding presents a scene of activity. A great 
deal of mining timber is being got out in northern 
Minnesota. 

A blizzard prevailed in northern Wisconsin and Mich- 
igan last Sunday. The Duluth, South Shore & Atlantic 
road did not have a train moving on the main line the 
afternoon or night of that day. Duluth was on the 
edge of the snowy tempest. There is plenty of snow for 
use of the loggers, and all they want is continued cold 
weather, 





IN AND AROUND CLOQUET. 


Large Movement of Boards in Certain Grades—Retail- 
ers Still Placing Orders for Current Requirements— 
Blizzard Retards Logging. 

CLOQUET, MINN., Jan. 10.—The new year opened with 
about the same conditions that prevailed during Decem- 
ber. Nos. 4 and 5 boards continue to move in large 
quantities and there is no decline in the number of 
inquiries received for this class of stock. Orders for 
No. 3 boards and for strips are more numerous and 
noticeable reductions in these stocks have resulted. One 
concern reports that it has been obliged to decline orders 
for straight cars of G-inch and 12-inch No. 3, of which 
large stocks have been carried for some time. The fact 
that these items have moved in the face of slightly stiff- 
ened prices is an encouraging feature of the market. 

Salesmen last week were able to take orders for imme- 
diate shipment, but dealers show little or no disposition 
to place orders for anything but current requirements. 
While orders on file are not many, considerable stock 
remains unshipped on last year’s contracts, movement 
of which, together with the new business being received, 
will bring the shipments for the first month of the year 
up to a normal figure. 

Considerable difficulty has been experienced by log 
ging railroads the last week, owing to the extremely 
severe weather. A week of cold ranging from zero to 
30 below, ending with a blizzard that packed the snow 
over the rails, has rendered it difficult to keep the log 
trains moving with sufficient regularity to avoid block- 
ing some of the work in the woods. Indications point to 
a spell of milder weather. 





WISCONSIN. 











CREAM CITY TRADE NOTES. 


Signs of Improvement in Local Field—Inquiries Show 
More Life—New Mill About Ready for Active 
Operation. 


MILWAUKEE, WIs., Jan. 10.—Lumbermen note signs 
of improvement in the local field and they expect that 
by the latter part of the month there will be an in- 
crease in orders. This prediction is based on the fact 
that inquiries, especially in hardwood lines, are show- 
ing decidedly more life. 

‘‘Orders are larger than might be expected, when the 
period of the year and the unrest in some lines are 
considered,’’ said H. M. Halsted, manager of the fuller- 
ton-Powell Hardwood Lumber Company.  ‘‘ Inquiries 
are coming in more frequently and we look for a good 
business throughout 1911.’’ Mr. Halsted has just re- 
turned from a visit to the main offices of the company 
at South Bend, Ind. 

In speaking of conditions in the sash and door trade 
and general mill field, John H. Moss, vice president and 
treasurer of the Rockwell Manufacturing Company, said: 

During the first six months of 1910 the volume of orders 
was normal in most lines, including the milling and kindred 
industries. ‘Those interested in these lines do not look for 
any revival during the winter months. The selling prices, 
generally speaking, have not been as high as the raw mate- 
rial and labor cost would warrant. ‘The cost of labor 1s 
more than it has been for many years. The general condi- 
tion in the milling trade is not such as prevailed during the 
marked depression of three years ago and the situation gives 
promise of a betterment during the early spring. 

The principal shipments to Milwaukee by lake during 
1910 consisted of lumber, wood, bark and coal. ‘The coal 
receipts have increased yearly, while the lake trade in 
lumber, wood and bark is decreasing. During the last 
year Great Lakes vessels brought 43,935,000 feet of 
lumber to Milwaukee. The receipts by months ranged 
from 350,000 feet in March to 8,532,000 feet in May and 
7,365,000 feet in November. More than 11,000 cords of 
wood and 8,824 cords of bark arrived by boat. 


Miscellaneous State News. 


United States Senator Isaac Stephenson has announced 
that he will develop the water power at Chappie rapids 
on the Menominee river, four miles north of Marinette. 
More than 6,000-horsepower can be developed at these 
falls and the power probably will be transmitted to 
Marinette and Menominee. 

The mill of the Brooks & Rose Lumber Company, at 
Schofield, has been completed and will be in operation 
February 1. The plant consists of a solid brick boiler 
house and engine room 36x62 feet, with a steel truss 
roof covered with cement tile; a fuel house 20x36 feet of 
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the same construction; storage and loading shed for 
fuel 16x40 feet, and a frame mill building 42x168 feet, 
with an addition 22x96 feet for lath and shingle mills, 
and also a filing room 42x48 feet on the third floor. All 
of the buildings rest on solid concrete foundations. 

i. Jones, of Antigo, has bought section 21 in the town 
of Evergreen, containing about 3,000,000 feet of hemlock 
and hardwood timber, and has begun logging operations. 

The commission appointed to investigate and report 
upon plans for the extension of industrial and agricul- 
tural education has completed its work and prepared a 
report. It recommends that a temporary state advisory 
board for industrial education be appointed by the gov- 
ernor and that assistant and other officers whose duty 
it shall be to supervise and encourage industrial eduea- 
tion shall be added to the state superintendent’s office. 

Reports coming from the northern part of the state 
are to the effect that the logging industry is flourish 
ing as it has not flourished for years. In many sec 
tions there is sixteen inches of snow on the ground, 
which adds greatly to the ease with which the logs can 
be handled. It the northern counties the large coneerns 
have many erews in the woods, ranging from fifty to 
100 men in a camp, while the sub-contractors have 
smaller forces in every township. 

There still remain large stands of fine pine in several 
sections that will require many years before they are 
reduced to lumber. Oak, maple, birch and basswood 
have so advaneed in value as to make the cutting and 
hauling from isolated tracts profitable. Even down 
timber is being sawed into lumber by the smaller mills 
and finds a ready market among the settlers who are 
crowding out the woodsmen. ' 


ON THE MENOMINEE. 

MARINETTE, Wis., Jan. 9.—The N. Ludington Company 
is operating a large logging camp this winter on the 
Wisconsin Northwestern railway with Daniel MeKay as 
foreman. ; . 

Jack Bertles, sales manager for the Sawyer-Goodman 
Company, has resigned his position and started on a tour 
of the West. He may decide to locate on the Pacific 
coast. He is succeeded as sales manager for the Sawyer- 
Goodman Company by Charles R. Rea, until recently 
sales manager for the Yawkey-Bissell Lumber Company, 
of Arbor Vitae, Wis. 

Walter Culbine, formerly of Marinette, now of Iron 
River, where he is superintendent of operations for the 
Edward Hines Lumber Company, has returned to Iron 
River from a business trip to this city and to Wells, 
Mich., where he inspected the hardwood plant of the I. 
Stephenson Lumber Company. The Iron River plant 
will cut hardwood next year. Mr. Culbine started his 
career in the woods and has risen steadily in the lumber 
business. 

George Rawson’s saw mill at Athelstane is in operation 
and is doing a good business this winter. The Bay Shore 
Lumber Company started its Wabeno shingle mill the 
last week. Ira J. Rossman, of Valley City, N. D., is the 
new manager of the Yawkey-Crowley Lumber Company’s 
business in Waupun. 

The Lakeside Craft Shops, a faney furniture manu- 
facturing concern recently incorporated at Sheboygan, has 
hought a tract of land of I. A. Dennett. The new plant 
is being pushed rapidly and will open for business early 
this year. It is understood that E. J. Barrett will be 
in general charge of the new business. 








FROM THE WOLVERINE STATE. 








THE SAGINAW VALLEY. 


Logging Operations Active-—-Handling of Logs in 
Northern Michigan an Important Industry—-Hunt- 
ing a Menace to Logging. 

Bay CITY AND SAGINAW, Jan. 10.—Business is moving 
along steadily and operations in the logging camps are 
active. The large concerns operating throughout the 
year are putting in large quantities of logs and a num- 
ber of small jobbers and farmers are handling cedar 
products all through the northern part of the state. 

The saw mill of the Estate of S. G. M. Gates, Bay 
City, contrary to report, will be operated as usual the 
coming season. The plant cuts about 6,000,000 feet of 
mixed timber in a season. ‘The stock comes from tim- 
ber properties north of Bay City owned by the estate. 

Peter McArthur, who died at Detroit, December 30, 
for twenty years and more was a resident of Saginaw, 
and was identified with the timber and lumber firm of 
McArthur Bros., of Ontario and Michigan. 

During the year just ended the Michigan Central rail- 
road hauled over its Mackinaw division 153,749,580 feet 
of mixed timber in the form of saw logs. This is an in- 
crease of 4,304,770 feet compared with the quantity 
hauled in 1909. This log hauling business is one of the 
big industries in northern Michigan and the Saginaw 
valley. Since 1880 to the close of the last year there 
has been hauled by the Michigan Central over that di- 
vision the enormous total of 3,812,043,269 feet of saw 
logs. ‘his does not include millions of cedar posts, 
ties, poles ete. or manufactured lumber and_ shingles 
cut at mills on the line of the division and its branches. 
The weather has been reasonably favorable for hauling 
logs by rail. 

Mrs. Charles A. Bigelow left Sunday night for Cali 
fornia for the winter. 

Lumbermen and land owners in the northern part 
of the state have become aroused over having the 
woods overrun with men in the fall shooting at deer 
and killing each other, and steps are being taken to sup 
press this nuisance. During recent hunting seasons the 
work of lumbermen has been conducted at considerable 
risk by reason of indiscriminate shooting, and thirty- 
two men were killed in Michigan this last fall by acci- 
dent while hunting. ‘The north woods were invaded by 
more than 10,000 hunters last fall. 

It is expected that the repairs being made to the 
Embury-Martin Lumber Company’s saw mill at Che- 
boygan will be finished about January 15. Among other 
improvements a new boiler has been installed and a 
tramway constructed. The big steam log hauler owned 
by the company is proving a success. It is hauling about 
40,000 feet of logs every day, making two trips of 
seventy miles every twenty-four hours. ‘The engine 
hauls eight to twelve sleighs. ‘The Loud-Hoeft Lum- 
ber Company is operating a similar engine from Rogers 
City to its camps, seven miles distant from the mill. 

_ Richard Jones, of the Jones-Kerry Lumber Company, 
St. Ignace, is making preparations for a large expan- 
Sion of the operations of that plant the ensuing season. 
limber holdings in Moran, Brevoort and Saint Ignace 
townships, owned by R. Hanson, of Grayling, a member 
of the Jones-Kerry company, assures the mill a long 
tun with ample stock. In addition to its own stock the 
“ompany is buying logs of others. 

A. J. Fortier, of Millersburg, who represents the 
Michigan Manufacturing & Lumber Company, of Holly, 
has bought 200,000 feet of mixed lumber of King Bros., 
Oequeoe, which will be shipped to Holly. Mr. Fortier 
‘8 making purchases north of Alpena of all the lumber 
and cedar he can obtain for his concern. 

Improvement is noted in the movement of hemlock, and 
‘onsiderable quantities of piece stuff particularly are 

ing moved out by rail. The price rules about the 
same but the increased demand is an assurance of an 
advance in the near future. 





The hardwood trade is in good shape. Maple lumber 
is having an extraordinary run and there is not enough 
available stock to supply the trade. Beech and_ bireh 
also are strongly held. Basswood, ash and elm are 
steady. 
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A HARDWOOD CENTER OF MICHIGAN. 


Predictions of Open Winter Set at Naught—Saw 
Mill and Planer Burned to the Ground—To Enlarge 
Belt Line. 


CADILLAC, Micu., Jan. 9.—Michigan has experienced 
one of the worst snowstorms in many years. An open 
winter was predicted by many of the weather prophets 
but they missed their guess. The railroads have been 
blockaded and this has had a tendency to delay logging 
operations and to put out of commission some of 
the smaller mills unfavorably located. 

Many inquiries are being received for hardwoods. 
Birch especially is strong and is held at a price from $2 
to $3 a thousand higher than sixty days ago. The other 
woods are holding their own, the upper grades of maple 
especially, and stocks of No. 3 common are no more 
than normal. <A fair trade is reported in hemlock. 

A. I’. Anderson’s saw and planing mills at South 
Boardman were burned to the ground the night of Jan- 
uary 4, The loss is placed at $25,000, with from $10,000 
to $15,000 insurance. The company had everything in 
readiness for a long winter’s run, the yard being full 
of logs, with more coming in daily. Sixty men were 
thrown out of employment. The origin of the fire 
is uncertain. The night watchman turned in a general 
alarm but before the pumps could be put in motion 
the flames had gained such headway that control was 
impossible with the mereury below zero and the wind 
blowing forty miles an hour. The mill was built, in 
1902 and at that time was one of the best equipped in 
northern Michigan. The burning of the mill is likely 
to change Mr. Anderson’s plans, as he had practically 
cut his entire holdings adjacent to the mill. It is not 
certain where he will locate his new mill, which is 
expected to cut the tract of timber recently bought from 
the David Ward Estate. 

The Lake Superior Iron & Chemical Company, of Elk 
Rapids, shipped 2,523 tons of pig iron, 21,350 gallons 
of wood alcohol and 28,000 pounds of acetate of lime 
in December. 

The largest bolt holding job ever let in Missaukee coun 
ty has been given to Manly Loveless. The bolts are for 
the Wiggins-Gaukel Company. 

The Ann Arbor and Grand Rapids & Indiana railroads 
will enlarge their belt line in the local factory district 
in order to enable them to better handle the increased 
amount of freight from local manufacturers. The roads 
share in the expense of building the new track. 

Three Pere Marquette car ferries are running steadily 
this winter in spite of the severe weather. It was 
expected that when car ferry No. 4 resumed its run 
after being thoroughly overhauled and having added 
twenty-four state rooms, car ferry No. 3 would be taken 
off to go into dry dock, but freight offerings have been 
so heavy that the latter steamer will have to wait until 
spring for an overhauling. The car ferries are making 
daily trips between Ludington and Milwaukee, 

The directors of the Board of Trade of Manistee 
have favorably passed on a proposition of the Manistee 
fron Works to make an extension of its plant. Tt is 
proposed to give the company $20,000 in city bonds to 
aid in the enlargement. Tor this bonus the company will 
obligate itself to employ 200 more men during seven out 
of the next ten years in addition to those now employed. 

Cutover lands in the upper peninsula embracing 705,- 
000 acres have been sold to H. H. Hamilton, of St. Paul, 
Minn. The land sold comprises the remainder of 1,000,- 
000 acres secured by W. G. Mather and the Cleveland- 
Cliffs Iron Company from the Detroit, Mackinac & 
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Timber Loans 


E are prepared to make loans in 
amounts of $200,000 and upwards 
secured by first mortgage on high grade 
accessible standing timber owned by 
established, going lumber companies. 








Correspondence and personal interviews invited. 


DEVITT, TREMBLE & CO. 


BANKERS 
FIRST NATIONAL BANK BUILDING 


CHICAGO 
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H. M. Byttessy & COomPANy 


Engineers Managers 


DESIGN CONSTRUCT OPERATE 
Artificial Gas Systems 
Steel Railways 

Water Works 

Electric Light Plants 


Irrigation Systems 


Natural Gas Systems 
Interurban Railways 
Water Power Plants 
Transmission Systems 
Drainage Systems 





EXAMINATION AND REPORTS 





218 La Salle Street, 
CHICAGO 
Oklahoma City, Okla. 


Portland, Ore. Mobile, Ala. 
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SPECIALISTS 









































and have large experience in giving the kind of credit informa- 
tion and service that lumbermen need, 

The Red Book which we publish semi-annually is confined 
exclusively to showing the financial standing of parties engaged 
in the manufacturing, selling and buying of lumber products. 
It covers the field thoroughly, Full particulars regarding our 


RED BOOK SERVICE 


will be gladly sent if you will just drop us a line. 
We also have a well organized COLLECTION DEPARTMENT at your service 


LUMBERMEN’S CREDIT ASSOCIATION 


77 Jackson Blvd. 116 Nassau Street 
CHICAGO ESTABLISHED 1876 NEW YORK CITY 
Please mention the American 
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The Increasing Demand for 


MUTUAL INSURANCE 


rr 
BY THE LUMBER TRADE, IS EVI- 
DENCE OF POPULAR FAVOR. 


== or FF SSeS ee 
LUMBER MUTUAL FIRE INSURANCE CO. 
of Boston, Mass. 
PENN. LUMBERMENS MUTUAL FIRE INSURANCE CO. 
of Philadciphia, Pa. 
LUMBERMENS MUTUAL INSURANCE CO. 
of Mansfield, Ohio. 
INDIANA LUMBERMENS MUTUAL INSURANCE CO. 
of Indianapolis, Ind. 
CENTRAL MANUFACTURERS MUTUAL INSURANCE CO. 
of Van Wert, Ohio. | 
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CHOICE TIMBER BONDS 


FOR 


JANUARY INVESTMENT 


Subject to prior sale we offer various maturi- 
ties of the following : 


Southern Timber Company Ist 6’s 
Linn & Lane Timber Co. Ist 6’s 


Merrill & Ring Logging Co. Ist 6’s 


Price, maturities and other detailed information 
may be obtained upon application. 


Lyon,Gary & Company 


LUMBERMEN AND BANKERS 








TELEPHONE CENTRAL 1147. 


204 Dearborn Street, - Chicago, Illinois. 











| |TIMBER BONDS 


Owners of high-grade standing tim- 
ber desirous of borrowing money 
on same secured by a First Mort- 
gage are invited to communicate 
with us. We are prepared to fi- 
nance companies which are anxious 
to obtain additional capital with 
which to operate tracts of timber. 











NEW YORK 


A. B. Leach & Co. 


140 DEARBORN STREET, 
CHICAGO. 


PHILADELPHIA BOSTON 








ZORN_N4 


a, 


Vice-Pres. 





™ Fort Dearbor ‘ 


WM. A. TILDEN, President. 
NELSON N.LAMPERT, 


HENRY R. KENT, Cashier 

GEORGE H. WILSON, 
Assistant Cashier 

THOMAS E. NEWCOMER, Assistant Cashier 


We solicit accounts of banks, corporations, firms and Indiv duals 
and endeavor to give prompt and efficient service by per- 
sonal and courteous attention to our customers, di 


National Bank 


Clark and Monroe Sts. 
Capital, - $1,500,000 
Surplus & Profits, $400,000 
Deposits, - $15,000,000 


J.FLETCHER FARRELL 
Vice-Pres. 


CHARLES FERNALD, 
Assistant Cashier 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
FORWARDING AGENTS 


Produce Exchange, NEW YORK. 12 Great St. Helens, LONDON, ENG. 


MARINE INSURANCE 





Unexcelled facilities for negotiating Ocean freight con- 
tracts and effecting quickest d ° board. We 
handle all classes of cargo. and have Special Department 
handling Export Lumber Shipment. 


Pp rom 











AMERICAN LUMBERMAN 
TELECODE 


Makes long messages short. 
Send for information to 


AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO, ILL. 











Marquette Railroad Company, now part of the South 
Shore system, for which they paid $1,250,000. The 
deal means that settlers will be drawn to that section of 
Michigan, which comprises Chippewa, Mackinac, Southern, 
Luce and Schooleraft counties and extends to Alger 
county east of Munising and covers a considerable area in 
the southern end of Marquette county, stretching along 
the east border of Delta county. 
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MENOMINEE RIVER NOTES. 


Inquiry Indicates a Good Forthcoming Demand for 
Posts—-Extra Shingles in Good Demand—Increasing 
Value of Flooring Woods. 


MENOMINEE, Micu., Jan. 9.—The Jumber situation is 
quiet and sellers are looking for better values than the 
buyers seem inclined to pay. Extra shingles are in good 
demand, but the other grades are sluggish. There is not 
much demand for posts, but from inquiries received it is 
expected there will be a satisfactory movement in the 
spring. 

Although the market for wood products is ruling low 
and the demand is not as brisk as it might be, there is 
considerable activity among the lumbermen and the sea- 
son’s cut in the upper peninsula will be of large propor 
tions, 

The establishment of flooring factories at Menominee, 
Negaunee and other points in the upper peninsula is 
increasing the value of hardwoods. Maple flooring has 
been in use for a number of years and is said to be the 
very best that can be had in the way of hardwood floor- 
ing. Hardwood stumpage has increased steadily in value 
in this peninsula for several years. Lands that originally 
were secured at from $1 to $3 an acre are held at from 
$15 to $60. After these hardwood tracts have been cut 
over they make ideal farms. 

Harry H. Higgins, a former resident of Iron Moun- 
tain, is located at Kentwood, La., where he holds the 
position of superintendent of the Kentwood, Greens- 
burg & Southwestern railroad. In addition to operating 
the railroad the company is extensively engaged in the 
lumber business. 

BK. J. Lemaire, of Shingleton, recently finished putting 
in 1,000,000 feet of logs in forty days, with seven horses. 

Hf. P. Bird, former senator, has been elected president 
of the Wausaukee State bank. 

If. A. Bauman, of Alfred, who for several years has 
conducted extensive lumbering operations in the penin- 
sula, has sold practically all his possessions in this local- 
ity and will leave soon for his former home at Grayling 
in the lower peninsula. 

After a prolonged period of idleness for the want of 
logs the Great Lakes Veneer Company, of Munising, has 
started up. During the period of idleness several im- 
provements were made, Hlectric power has been installed 
and the plant is now one of the most complete in the 
state. 

Thomas EK. Welden, of St. Ignace, has a new kind of 
shingle timber loading apparatus. It is built on the for- 
ward end of a sleigh truck and will handle the heaviest 
kind of short timber with ease and rapidity. 

The Sagola Lumber Company has contracted to fur- 
nish 5,400 pieces of piling from thirty-five to forty-five 
feet long to the Lake Superior & Ishpeming Railroad 
Company. The entire shipment will require 150 cars. 

Wesley Mark and John I*yvie are delivering logs to 
the mill at MeMillan, 


FROM THE FURNITURE CITY. 


New Manufacturing Concern Begins Operations—Ad- 
dition to Selling Force—Gum Furniture No Longer a 
Novelty—A Recent Importation. 


GRAND Rapips, Micu., Jan. 9,—The Interchangeable 
Fixtures Company, with $30,000 eapital, is a new manu- 
facturing concern that will start operation this week in 
the factory formerly occupied by the Grand Rapids 
Parlor Frame Company, North Front street. : 

Hf. Emory Pease, this city, who has a large acquaintance 
with the woodworking trade, has been added to the sell- 
ing force of the Grand Rapids Veneer Works and will 
give special attention to the dry kiln department. 

Charles Lindner, of the Lindner Interior Manufactur 
ing Company, has returned from Kansas City, Mo., 
where he secured the contract for interior work in the 
14-story Rialto office building. The finish will be in ma- 
hogany and the contract will amount to about $50,000. 

J. 8. Weidman, of Mt. Pleasant, was in this city last 
week. His son, J. 8. Weidman, jr., is home from the 
West on a visit. 

A company is being formed to rebuild the veneer 
plant at Reed City. It is expected that maple flooring 
and chairs will be manufactured. 

W. W. Wood & Son, of Osceola county, will open 
retail lumber yards in Sturgis about April 1. 

Lumbering operations are still being carried on in 
Allegan county. Logs are being delivered at Allegan 
for Weed & Co., of Douglas. Some of the elms are 
large, one 12-foot log sealing 1,141 feet. Weed & Co. 
own 1,800 acres of river bottom land below Allegan and 
are conserving this timber for their basket factory. 

G. A. Swanson, of Tustin, has sold the Carey timber, 
comprising eleven forties in Lake county, to the R. G. 
Peters Salt & Lumber Company, of Manistee. The Peters 
logging road runs through the edge of this timber and 
the camp, closed last fall, will be reopened while the tract 
is being lumbered. 

A meeting of officers and directors of the Michigan 
Retail Lumber Dealers’ Association was held in the 
offices of Secretary Sweet last Friday and it was decided 
to hold the coming annual convention in Bay City, the 
date being February 7-9. 

One of the Jamestown furniture manufacturers is 
showing a dresser this season made of Madeira walnut, 
a beautiful wood imported from the Madeira islands. The 
wood is hard, has a lively, showy figure, and is veneered 





on black walnut. The trees grow small, not exceeding 
eighteen inches, and the wood is almost as expensive ag 
crotch mahogany. Ft has never been seen before locally 
in furniture. : 

Gum furniture is no longer a novelty in this market, 
its use having increased rapidly in the last two years, 
Kven the cheapest sap gum, which has been called use 
less for furniture, is being used to some extent by 
manufacturers who have learned how to handle it. The 
market on gum is advancing. 

Manufacturers of the straight line arts and crafts 
furniture, fumed finish, are using large quantities of 
white oak, and some of them predict that white oak 
will be as high as mahogany in ten years. White oak 
and chestnut are the only woods which take on the rich 
brown luster in the fume boxes, and this is due to the 
tannic acid in the wood. 

The Michigan Trust Company met yesterday and 
reélected officers: President, Lewis H. Withey; vice 
presidents, Henry Idema, Willard Barnhart and F, A, 
Gorham; secretary, George Hefferan; assistant secre 
tary, Claude Hamilton. New directors are D. D. Cody, 
W. H. Gay, Thomas Hefferan, 8S. B. Jenks, William 
Judson, J. D. Lacey, Edward Lowe, J. Boyd Pantlind, 
William Alden Smith, D, E. Waters, T. Stewart White 
and J. R. Wylie, of Grand Rapids; E. Golden Filer, 
Manistee; Thomas Hume, Muskegon; W. W. Mitchell, 
Cadillac; R. EF, Olds, Lansing; William Savidge, Grand 
Haven. 

George P. Sweet, secretary of the Michigan Retail 
Lumber Dealers’ Association, has moved into a larger 
suite of offices on the fourth floor of the Murray 
building. Last week’s additions to the membership 
of the association include the Michigan Lumber & 
Coal Company, of Flint, James Pryor & Son, of Hough 
ton, and the Sparta Lumber Company, of Sparta. The 
latter concern succeeds D, Van Wiltenburg at Sparta. 
C. I’. Sweet and George P. Sweet will attend the Indi 
ana state convention of retail dealers at Indianapolis 

K. C. Evarts, of Syracuse, secretary of the New 
York Retail Lumber Dealers’ Association, who has 
been spending the holidays at his old home in this city, 
has returned to New York to prepare for the New 
York state meeting, January 25 and 26. 





FROM THE CITY OF THE STRAITS. 

Detroit, Micu., Jan. 11.—The year 1911 has made an 
auspicious start in the building line. During the first 
week of the new year twenty-six permits were taken out, 
representing an estimated expenditure of $238,825. 

The Sibley Lumber Company has bought four acres of 
land in the Fairview District, in the rapidly growing 
industrial section of the Hast end, and will establish 
large yards, greatly extending its activities. The price 
paid for the land was $15,000. 

H. H. H. Crapo-Smith, dean of the local dealers, 
quietly celebrated the 83d anniversary of his birth Mon- 
day. He is receiving the congratulations of friends all 
over the state. 

John C. Lodge, secretary of the Dwight Lumber Com- 
pany, will take his seat as a member of the Detroit 
common council this week. He was elected as one of the 
representatives from the first ward. 





NORTHWESTERN MICHIGAN NOTES. 

BoynE, Micu., Jan. 9.—G. Laing, of the G. von 
Platen Company, was at Iron Mountain last week at 
the opening of the mill recently erected by G. von 
Platen. 

The Boyne City, Gaylord & Alpena railroad is adding 
a wrecking crane to its equipment. 

The Gaylord Automobile Works’ exhibit at the New 
York automobile show received a great deal of praise. 

There is considerable snow in the woods and_ sleigh 
hauling is difficult. 





ECONOMY IN INTERIOR LIGHTING. 

The importance of having a well lighted store can 
hardly be overestimated but the problem of so lighting a 
store independently of a gas or electric lighting company 
had been unsolved until recently. The accompanying 
cut shows the King patented system of gas lighting 
manufactured by the King Light Company, Peoria, Ill. 

This company claims for its system that it produces a 


“KING, JR.,” LIGHTING SYSTEM, MADB BY KING 
LIGHT COMPANY, PEORIA, ILL. 


brilliant steel white light at the lowest cost—a 1,000- 
candle light at 1 cent an hour. The system is easily i- 
stalled, is simple in operation, and in support of its claims 
the company offers to ship the system on thirty days 
trial subject to return if not wholly satisfactory. his 
system of lighting would appear to offer an economical 
method of lighting commissary stores and, therefore, to 
be worthy of the investigation of lumber operators. 


——_—__—e_—eaeeeeeeeer 


The Bureau of Manufactures of the Department of 
Commerce and Labor at Washington is establishing @ 
file of the names of American manufacturers and tra “es 
for use in distributing the valuable information whiee 
reaches it from time to time in regard to foreign ! ade. 
Those who desire to avail themselves of the faciliti a 
offered for extending their trade abroad should sen’ . 


the bureau their names and advise it as fo t) 
business in which they are engaged. 
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THE KEYSTONE STATE. | 


QUAKER CITY NEWS. 








Better Grades of Hardwoods in Demand at Fair Prices 
—Railroad to Build Steamship Terminal—Big Gains 
in Port Receipts. 


PHILADELPHIA, Pa., Jan, 9.—A little activity is re 
ported and prices generally are firm. «Yellow pine and 
North Carolina pine are holding the recent gains in 
price, with an upward tendency. Several concerns report 
hardwoods in the better grades as in demand at good 
prices, with an increased activity in the lower grades, 
especially oak. The hemlock situation is improving in 
activity and in price. 

General business is reported fair. Manufacturers who 
have finished taking account of stock find plenty of 
orders and the prospects are that they will be busy 
several months. 

Realty men state that the year will be good not only 
in dwellings but in changes and in business building 
and in manufacturing plants. The opening of the last 
section of the Parkway will create a large amount of 
building. 

The Baldwin Locomotive Works hus booked its largest 
order, and this means steady work for 20,000 men for 
several months. The Harriman lines ordered 196 engines 
at a cost of $4,000,000, and the Pittsburg & Shawmut 
railway twenty-four at a cost of $500,000. 

The stock market has increased in strength steadily 
during the week. Speculation is strong, but the real 
strength lies with investors, who are cleaning up the 
bonds and taking heavily of stocks. 

The Pennsylvania railroad will make improvements in 
local passenger service and is arranging for greatly im 
proved freight facilities and a few days since announced 
that it will build a liner terminal to accommodate the 
increasing water commerce. The purpose of the com 
pany, according to information obtained from direet 
sources, is to construct a terminal of the double ceck 
type, between Queen and Christian streets. The pier will 
be patterned largely after pier 53, at the foot of Wash 
ington avenue, and will be sufficiently large to accommo 
date large transatlantic passenger and freight liners 
The old piers are being removed and the supposition is 
that the new Hamburg-American liners will use this 
proposed terminal, 

Statistics gathered by the commissioners of naviga 
tion, as reported at a recent meeting, give the port of 
Philadelphia a new commerce record, particularly as to 
coastwise business. The report is for the calendar year 
ended December 31, 1910. Greater gains were made 
in the receipt of iron ore, lumber and railroad ties than 
in any other year in the port’s history. This port also is 
the gateway through which passed vast quantities of 
manganese and copper ores, nitrate of soda, bananas, 
cocoanut and Jath. Foreign and coastwise arrivals num 
bered 6,194, or a gain of 223 vessels. This increase is 
all the more significant when it is known that these ves 
sels represented steamships from foreign ports and regu 

lar line vessels in the coastwise trade. The aggregate 
tonnage, as represented by the 6,194 arrivals for the 
year, was 10,051,076, as against 5,971 vessels, with an 
aggregate tonnage of 9,454,725 during 1909. 


Leads All American Ports. 


The port achieved a new high record in the arrival of 
304 steamships with full cargoes of iron, copper and 
manganese ores, the cargoes aggregating 2,430,391 tons, 
a gain of 1,243,095 over 1909. This record was all the 
more noteworthy when it is considered that no other port 
in the United States equaled it. 

Enormous gains also were shown in the fleet of vessels 
that arrived during 1910 from domestic ports with lum 
ber, railroad ties and oil cargoes. In lumber alone the 
gain for the year over 1909 was 171,626,723 feet. The 
total amount of lumber landed at wharves on the Dela 
ware and Schuylkill rivers for the last twelve months 
Was 396,323,052 feet, while for 1909 the total was 224,- 
696,329. A most encouraging gain also was noted in 
the large inerease of railroad ties brought in last year. 
The total of 3,673,694 represented a gain of 2,674,976 
over 1909, 

Important changes in the management of the Phila 
delphia & Gulf Steamship Company became effective 
this week, Plans have been prepared for several new 
ships, As soon as the vessels are built the company 
Will inaugurate a passenger service between this port and 
New Orleans. The company has traffic agreements with 
all the railroads entering this city. 

The proposition for a 1,700-foot modern dry dock at 
the Philadelphia navy yard is receiving wonderful sup- 
port on all sides. Senator Penrose has come out strongly 
in favor of*it. Admiral Dewey favors it and claims that 
this navy yard has no superior in the United States. 
Trade organizations are passing resolutions and appoint 
Ing committees to further the project. Councils have 
appointed a committee to urge it at Washington, and the 
state will be asked, in a bill to be introduced in the 
legislature’ by Senator Vare, to appropriate $1,000,000 
for the deepening of the Delaware river channel, so that 
objections on that score will be removed. ‘ 


Lumbermen Join Fight. 


Further impetus to the movement was added by a reso 
lution adopted by the Lumbermen’s Exchange in which 
the (ry doek plan was indorsed and Congress urged to 
_— the necessary appropriation. The resolution fol- 
ows: 


WifkREAS, A project is under consideration to build a 
") foot dock at League Island navy yard, and as Congress 


will be asked during the present session to appropriate $100,- 
000 for preliminary work on this improvement; and 

Wuereas, The strategic position of this navy yard as a 
safe and convenient place for repairs and the facilities it 
has for giving attention to the condition of the ships of our 
navy emphatically indicate the necessity for such a dry 
dock; be it 

Resolved, That the Lumberman’s Exchange of Philadel- 
phia heartily indorse this proposition ; and be it further 

Resolved, That we earnestly urge the present session of 
Coes to act favorably upon this appeal; and be it fur 

Resolved, That copies of this resolution be sent to each 
member of Congress from Vhiladelphia. 

The state forestry commission has named the south 
western forestry reserve, lying in Somerset and West- 
moreland counties, the Edwin 8. Stuart reserve. The 
reserve was bought during the administration of Cov- 
ernor Stuart and is the first to be owned by the state on 
the Ohio watershed. It consists of over 10,000 aeres. 

Wood paving for South street has been promised a 
committee from the West End Business Men’s Associa 
tion by Mayor Reyburn. The mayor assured them that 
the proposition to substitute wood for Belgian block 
pavement on the thoroughfare in question had heen 
favorably considered at a conference at which the heads 
of the street paving department were in attendance. 

The meeting of the American Forestry Association in 
Washington, D. C., on Thursday and Friday of this week 
will be attended by J. Randall Williams, jr., and possibly 
Robert G. Kay, representing the wholesale dealers of the 
city; Frederick S. Underhill and Samuel B. Vroman, 
representing the Lumberman’s Exchange, and Robert C. 
Lippincott, representing the National Wholesale Lumber 
Dealers’ Association. 

James W. Anderson, of Wistar-Underhill & Co., has 
gone to the company’s yard at Nashville, Tenn., and from 
there will proceed to Mississippi. 

Owen M. Bruner will sail from New York January 14 
on the steamer Antilles for New Orleans, where he will 
attend the annual meeting of the Yellow Pine Manu 
facturers’ Association. 

Ilenry Whelpton, secretary and treasurer of Owen M. 
Bruner Company, is at the company’s mills in North 
Carolina. 

H. N. Forrester, of the Forrester Lumber Company, 
of Sumter, 8S. C., and W. P. Vicker, of the Farrin-Korn 
Lumber Company, of Cincinnati, Ohio, were in the city 
lately. 


PHILADELPHIA FIRM BRANCHES OUT. 


The biggest business in piling ahd heavy timbers for 
bridges, docks and such work in or about Philadelphia, 
Pa., was started by Thomas J. Talley in 1884. At that 
time his headquarters were in Wilmington, Del. A 
great part of his business even then came from Phila- 
delphia, however, and from 1893 te 1902 it was found 
necessary to make daily trips to that city. In 1902, 
the headquarters having been moved to Philadelphia, 
the business grew until it reached the proportions indi- 
cated. Mr. Talley died of pneumonia May 25, 1910, 
and the business since then has been carried on by 





EDWIN T. BAILEY, PHILADELPHIA, PA. ; 
Sales Manager Thomas J. Talley’s Sons 


his three sons, Thomas J. Talley, jr., P. C. Talley 
and ©. D. Talley, the latter two sons having been asso 
ciated with their father in the business prior to his 
death. Thomas J. Talley, jr., is not active in the 
concern, but devotes his time to the Yellow Pine Com 
pany, of Philadelphia, of which he is secretary and 
treasurer. Since the father’s death the other two 
sons have continued only the old business of white 
oak, mixed oak and yellow pine piling, together with 
construction timbers. 

They have decided to branch out into the regular 
wholesale lumber business, handling North Carolina 
pine, longleaf yellow pine, and a general line of hard 
woods. 

Edwin T. Bailey, a young man of broad and varied 
experience in the lumber business in this séction, will 
be sales manager of the new department. His business 
training should assure success to the new venture. 
Mr. Bailey has had large experience in buying and 
selling in former times, and the new department bids 
fair to bring the concern more prominently into the 
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FOR SALE 


$475,000.00 


(PAR VALUE ) 


THE VIRGINIA AND RAINY 
LAKE COMPANY STOCK. 


Price, $132 Per Share 





Stock in this company never before offered 
to the public. Plants located at Duluth and 
Virginia, Minnesota. 


Annual Capacity 
300,000,000 Feet. 


Holdings of white pine timber the largest of 
any company east of the Rockies. 

This is a rare opportunity to invest in the stock 
of one of the greatest lumber companies of the 
Weyerhaeuser Syndicate. The price at which 
this stock is offered is an exceptional chance to 
get a gilt edged investment at a low figure. 

Will sell the block, or in lots, to suit. 


W. S. BISHOP, 


171 LaSalle St., 


Lock Box R. 


Chicago. 


Phone, Central 982. 

















TIMBER 
INVESTMENTS 


British Columbia 
A Specialty. 


W. P. KETCHAM 
826-7 Henry Building, 
SEATTLE, - WASH. 

















AUDITORS AND ACCOU NTANTS | 











Successful 
Business Men 


owe their prosperity largely to the fact that they 
keep in den touch with every phase of their 
business. We make it part of our business 


to systematize book-keeping methods so as to 
save labor and time and place you in easy 
touch with the conditions of any department. 
We solicit correspondence and will be pleased to 
give any information desired about our ssrvice. 


The International Audit Co. 


413 Merchants Loan & Trust Building 
CHICAGO 











limelight of lumberdom. 





FRANCIS M. WILLIAMS 


PUBLIC ACCOUNTANT AND AUDITOR 
SIXTEEN YEARS EXPERIENCE IN LUMBER ACCOUNTING 


54 Mutual Life Bidg. Jacksonville, Fla. 
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Material 


Loss by Fire 


is frequently 


Small 


Compared with that sus- 
tained by demoralization of 
business and time loss in re- 


building. 
No Insurance 
Covers this kind of damage. 


Why Not 


Minimize risk of fire by 
best protection, which we 
will furnish and 


We Carry the Cost 


Ask Us How. 


| Geo. H. Holt & Co. 


926 Manhattan Building, 
CHICAGO, ILL. 





~ 
RS tonsa 


i 
ul 
ml 


} 
at 

















1c 








A Good Photograph 





With snap and ginger in it is what a business man wants— 
the Root Studio makes this kind, has maintained a reputation 
for twenty years for Men's pictures. We number many 
prominent Lumbermen as regular patrons of this studio, and 
many of the portraits produced from time to time in the 
American Lumberman were taken here at Root’s. Surprise 
your wife or friends with a good photograph of youself as a 
holiday gift or a souvenier of your trip to Chicago; call and 
see us when in town. 


ROOT STUDIO CO.,743 Wabash Ave. 
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YOU WANT THIS CARD 


Because it will represent you better, or do more for you than 
any other card, in getting some desired interview. The famous 


Peerless Patent Book Form Card 


is the exclusive choice of the man of distinction everywhere. 
It is one of the evid of his distincti You can not appreciate 
or understand the uniqueness of this card without a visual 
examination ofit, The fact that you are not now using it, if 
youare not, is accounted forsolely by the fyrther fact that you 
have not examined it. Examine it 
forthwith, Send fora sample tab to. 
day and detach the cards 
one by one and note their 
perfectly 
smooth edges 
—their abso 
lute perfect- 
ion. Itis 
the card 
you want, 













ROTEL COMPANY 
‘PITTOBURGH PA 
PreHER BULOINe 
CHICAGO 


6. K.HARRIS 
eases « 


The John B. Wiggins Company 


ENGRAVERS, DIE EMBOSSERS, PLATE PRINTERS 


New York Office, 350 Broadway 


™ 


| Hae East Adams Street, mee I 











SMOKY CITY TRADE NOTES. 


Curtailment Continues in the Production of Iron and 
Steel—Fair Demand for Hardwoods Reported— 
Numerous Inquiries for Ties. 

PirtspurG, Pa., Jan. 10.—Business conditions are 
unchanged in Pittsburg territory. The curtailment of 
iron and steel production continues and some firms are 
banked in blast furnaces, but few are actually blown out, 
as it is believed that a change will come suddenly and 
soon, 

The Palmer & Semans Lumber Company reports a very 
fair demand for hardwoods considering the season. I. I’. 
Balsley, of this company, has gone to Philadelphia 
and will go south as far as New Orleans and with 
Mr. Palmer will look over North Carolina yellow pine 
properties. While in Philadelphia he will arrange for 
u headquarters for the eastern salesmen of this com- 
pany. 

Louis Germain, president of the Germain Company, 
says that railroads are making inquiries for fair lots of 
ties for 1911 delivery and prospects look a little better. 
The Western Maryland extension to Pittsburg will bring 
out a Jarge amount of tie business toward the end of 
the month, he says, and while it is expected that a lot 
of oak and chestnut ties will be taken up the road is 
expected to go into the yellow pine tie supply for much 
of its needs. 

The J. L. Lytle Lumber Company reports the receipt 
of very attractive inquiries for good blocks of lumber. 
It thinks that there is a better outlook than for some 
time. A fair amount of current business is moving, but 
retail trade is quiet. 

8. H. Dewalt, a retail lumberman of Monongahela 
City, in Pittsburg this week, reports the outlook bright 
in the building line. 

The Willson Bros. Lumber Company reports little 
change in business but much inquiry and a promise of 
improvement in the near future. Car supply is abundant 
and shipments are prompt. 

President J. L. Kendall, of the Kendall Lumber Com- 
pany, who returned this week from Los Angeles, Cal., 
reports busimess much improved since the first of the 


year. Prices are no stronger but the volume of trade 
is larger. 
K. V. Babeock & Co. report a better trade and the 


outlook brightening. C. M. Pomeroy, representing the 
Babecocks in western New York, with headquarters in 
Buffalo, N. Y., has been called to the general office and 
will be in Pittsburg in the future. 

The Flint, Erving & Stoner Company states that fair 
trade has started since New Year’s and the outlook is 
better than for some time. Improvement is not only 
noted in actual volume of business moving but in the 
sentiment of the trade in general. 

The J. C. Donges Lumber Company notes the receipt 
of many inquiries since the first of the year, with a 
general disposition among buyers to get busy. 

The Breitwieser-Wilson Company notes a decided im- 
provement in tone and buying since the first of the year. 
A. G. Breitwieser is in New York this week attending 
the automobile show, in which he is interested from a 
manufacturing standpoint. 


NORTH ATLANTIC COAST. 


FROM A NEW JERSEY LUMBER CENTER. 











Rush to File Plans Before New Building Code Becomes 
Effective—Outlook Promising—Halt in Railroad 
Development. 

Newark, N. J., Jan. 11.—The record for a single 
day’s business was made in the Newark department 
of buildings Monday of this week. Architects and 
builders filed altogether no fewer than seventy-four 
plans for as many proposed structures. The normal 
day’s business of the department so far as filing plans 
is concerned is about ten. 

The unusual rush of plan filing signifies not merely 
a good spring trade in the building line but that the 
new building code, far more stringent than the old one, 
went into full force today. 

The new year starts off with prospects of a good 
trade. Wholesalers, mill owners and retailers are 
agreed that the season of 1911 promises to be better all 
around than 1910. This is not said in disparagement 
of the volume or value of the business of last year, 
for all things considered it was a good year. Profits 
were not so large as they should have been, but when 
the various ramifications of the market and the strin 
gency of money are taken into consideration, with 
special emphasis on conditions that tended to knock 
the stability entirely out of the price lists, the year 
just closed, so far as Newark lumbermen are concerned, 
might have been worse. 

James M. Reilly, secretary of the State association, 
said yesterday that the lumber industry of New Jersey 
in his opinion is on the threshold of a good year. 


While the work of pushing the proposed high speed’ 


electric line between New York and this city goes on 
with as little abatement as the rigors of winter neces 
sitate, there has been a complete halt in the plan of 
the Pennsylvania railroad to provide for the rapidly 
growing demand for a better commuter service on its 
main line between Market street, this city, and the 
Manhattan terminal. This has been brought about 
by a clash between local city officials and the engi 
neering and legal representatives of the railroad over 
the details of the project of the company to widen 
its main line, set back its passenger station, erect a 
new $500,000 station, add to its fixed equipment a new 
and commodious express and baggage service, and com- 


pletely divorce the through traffic from the local by 
means of a double track and island platform system. 
Builders, real estate men and lumbermen, as well as all 
all classes of builders’ supply men, have looked for 
results from the negotiations that have been pending 
for several months relative to this proposed improve- 
ment of traffic facilities. It has been figured on as 
offering one of the most attractive inducements for 
home builders to flock from the congested localities of 
New York and to give impetus to building in this city. 

Since the deadlock was reached the Pennsylvania has 
threatened to abandon Newark entirely so far as local 
traffic on its main line is concerned. 
ple are considering the plan of making a 3-track road 
through Newark, using the one additional track for 
through trains, thus cutting off the city from the im- 
portant long distance service, and giving desultory 
service on the other two tracks. Public sentiment is 
demanding that the officials get down to business on 
the matter. 

Local business men are interested in the preliminary 
victory gained by the Newark Board of Trade acting 
as a member of a combination of similar bodies, repre 
senting coast cities in this section. The board has 
received official word from the Interstate Commerce 
Commission that an investigation has been ordered 
into the alleged exorbitant rates, rules and regulations 
of express companies. 

iver since the holidays testimonials have been com- 
ing into the local offices of Stone & Hershey, in ac 
knowledgment of the holiday spirit manifested by 
the hustling members of this live firm in sending gifts 
of boxes of cigars, suitably labeled, to its customers. 
It took a lot to go around and the tone of the testi 
monials indicate that Messrs. Stone and Hershey know 
as much about good cigars as they do about good 
lumber. 

A fine tribute was paid to A. Wildrick Swain, of 
Swain, Aleock & Swain, by Mayor Haussling and the 
common council of this city last week. The popular 
lumberman was reappointed by the mayor and at once 
confirmed by the council to his old office of tax com- 
missioner for a full term of five years. The office 
pays a salary of $2,500 a year. 

William E. Tuttle, jr., representative-elect, has taken 
the most direct and effective means of bringing the 
New Jersey delegation in the next House of Represen 
tatives into close touch with each other. They grew 
to like each other over the festive board in this city 
a few nights ago, the Westfield lumberman-statesman 
proving a most genial and successful host. 

George A. Smock, president of the Buchanan & 
Smock Lumber Company, of Asbury Park, has been 
elected president of the new Asbury Park Trust Com- 
pany, which has organized with a capital of $100,000 
and an equal surplus. 

I. Newton Rudgers, of Montclair, is chairman of the 
committee that has charge of the arrangements for 
the forthcoming annual meeting and banquet of the 
State association. The convention will be held either 
at Montclair or Newark. 

The week’s record in local building and state tene 
ment work shows an increase over the previous week, 
with the exception that the last week of the old year 
included one permit for the proposed $1,500,000 Bam 
berger building. Last week’s permits for local build 
ing numbered fifty-one as against twenty-one for the 
previous week. The value represented was $398,200) 
as against $397,000, exclusive of the Bamberger build 
ing. The tenement house board issued fifteen permits 
for $112,000 last week as against nine permits for 
$72,000 the previous week. 





NEW ENGLAND TRADE NOTES. 


a 


Boston, MAss., Jan. 7.—The last year developed a 
less volume of building contracts in New England than 
1909, In 1910 the total number of permits awarded were 
valued at $155,786,000 against $163,573,000 during 1909. 

James J. Phelan, president of the Connecticut Valley 
Lumber Company and a member of the Boston banking 
house of Hornblower & Weeks, has been nominated as 
one of the directors of the Boston Chamber of Commerce. 

Stetson, Cutler & Co., lumber manufacturers of Boston, 
will ship to their mill at St. Johns, N. B., this winter 
only about half the number of logs that they shipped 4 
year ago. 

The E. A. Blodgett Lumber Company, of Springfield, 
will remove its business. The new yard will be in St. 
James circle. ; 

William FE. Litchfield, hardwood dealer, this city, is a 
delegate from the Boston Chamber of Commerce to the 
National Tariff Commission convention, Washington, 
D. C. On his return he will attend the trustees’ meeting 
of the National Wholesale Lumber Dealers’ Association, 
New York, January 12. ; 

Receipts of lumber at this port this week were 1,602, 
280 feet from the South and 25,000 feet of piling from 
the maritime provinces. 

John M. Wood, of John M. Woods & Co., hardwood 
dealers, will attend the Indiana Hardwood Lumbermen’s 
Association annual at Indianapolis, January 17. 





IN THE NEW HAMPSHIRE WOODS. 


° 


Bangor, ME., Jan. 7.—While fewer men than 
were required for work in the eastern Maine woods —_ 
season, the demand for such help in New Hampshire - 
been greater than the supply. A large percentage of the 
men going into the woods now are experienced men. At 
one time the greater number of the men to be found im 
the woods were natives, but these gave way to men from 
New Brunswick and Prince Edward island, who in turn 
have been succeeded to a large extent by Poles, Finns, 
Slavs and miscellaneous foreigners recruited from Boston 
and New York. : bh: 

In New Hampshire this season wages are higher than 


usual 
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ever. Many of the contractors were slow in getting to 
work on their contracts and the warm weather of the last 
week has made yarding practically out of the question. 
This has caused much worry among the contractors. To 
complete their contracts on time more men must be se- 
cured at once and there should be fully a foot of snow 
followed by freezing weather. 





FINE LUMBER CAMP FARE. 


3aNGoR, ME., Jan. 7.—In striking contrast with the 
oldtime pork and beans, salt cod, Indian meal and mo- 
lasses diet of the Maine logging woods was the feast 
served on Christmas day at John E. Kelley’s Black brook 
camp, East branch of the Penobscot. Here is the menu, 
as furnished by Chef J. J. Baldie:, 
Oxtail, tomato and vegetable soups, clam chowder. 


Soups 
Corned beef and cabbage, turnips, carrots 


soiled dinner 
and potatoes. ' 

Roasts etc.—Roast beef, broiled steak, fried liver and 
onions, chicken fricasse, stuffed baked chicken, sweet corn, 
pickled beets, mashed potatoes, mashed turnips, loaf bread 
and biscuits. 

Pastry etc.-Plain sugar cake, marble cake, plum cake, 
frosted cake, gingerbread, sugar cookies, sugar doughnuts 
and cottage pudding, strawberry, mince, apple, prune and 
pumpkin pies. 

Coffee, tea and chocolate. 


The dining room of the camp was handsomely trimmed 
with evergreens and American flags, some of the boys 
having worked all Christmas eve in arranging the decora- 
tions. 





LAKE ERIE PORTS. 


FROM WESTERN NEW YORE. 

BurraLo, N. Y., Jan. 11.—There are signs of a revival 
in building, but Buffalo is having too much cold weather 
to share very largely in it. 

There is some excitement in the Chamber of Commerce 
election this week over the report of an independent 
ticket put up in the interest of the board of public 
works. The lumbermen will vote solidly for the reélec- 
tion of President Robertson. 

Frank M. Betts is doing a good business in Wisconsin 
hemlock, which he brings in by rail, and is therefore inde 
pendent of the closing of the lakes. 

W. L. Sykes and son, W. C. Sykes, are in New York 
this week on their way back from an eastern trip, which 
they made to look up railroad connection for their 
Adirondack tract. 

December was a fair building month, permits running 
about 3 percent ahead of December, 1909. Permits for 
the last week fell to $40,000, numbering only seventeen. 
Plans were filed, however, for additions to stores and 
factories amounting to nearly as much more. 

Hugh McLean has been at the company’s mills in the 
South, and, with his salesmen, has been looking over 
stocks, getting read for renewed activity in oak and 
other woods. 

*H. Shumway Lee and Horace Taylor, of the Lumber 
Underwriters’ Insurance Association, are in New York 
in attendance at the annual meeting of that body at its 
offices, 66 Broadway. Buffalo has three members of the 
fifteen who compose the association, the third member 
being George B. Montgomery. 

J. M. Briggs, who has returned from a trip to New 
York city, reports a fair amount of business in the Hast 
in Adirondack woods, though it is a little early for con 
tracts to be placed. 

O. W. Kreinheder is in the West and will represent the 
Standard Hardwood Lumber Company at the Chicago 
and Grand Rapids furniture shows. 

While many of the lumbermen follow the plan of tak 
ing inventory at the first of the year, the number appears 
to be growing of those that take stock in more favor- 
able weather, either May or July being « popular time 
with some of them. This year the work has been much 
delayed by snow and ice and piling up lumber has been 
a slow process. 
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FROM THE FOREST CITY. 





Retailers Still Chary of Accepting Manufacturers’ 
Views Regarding Prices—Further Legislation Rela- 
tive to Employers’ Liability. 

CLEVELAND, Ono, Jan. 9.—Yellow pine is furnishing 
most interest in the local situation. The efforts of the 
manufacturers to get more for their stock have not been 
very successful and the wholesaler is waiting the coming 
of favorable weather, as he feels that yard stocks are 
tone too large and that the increase in price eventually 
Will have much to do with a better demand. 

The yard trade is only fair, as the weather has been 
against outside work. From all indications building 
operations this spring should make for increased trade. 

It is expected that the legislature will enact a law 
governing employers’ liability. A special commission 
appointed by the governor will make its report after 
interviewing a large number of manufacturers, labor 
leaders and others throughout the state. In expectation 
ot the interest to be taken in this subject the Builders’ 
Exchange hag arranged for an illustrated lecture by 
James A, Emery, of New York, and Fred C. Schwedt 
man, of St. Louis, Mo., who will explain the results of 
their investigations along this line in foreign countries 
Their investigation was made under the auspices of the 
National Association of Manufacturers and is considered 
the most complete ever made. 

fhe Cleveland Board of Lumber Dealers will hold its 
‘nual meeting this week. There is no particular busi 
Hess to come before the meeting except election of 
officers. 

The Robert H. Jenks Lumber Company has had a fair 
business since the holidays. It is much encouraged with 


the outlook for better prices and business in yellow pine, 
and reports a firmer tone to, oak and other hardwoods. 

‘* While our trade is only fair there seems to be some 
encouragement in the advance in yellow pine,’’ said 
John Wagner, of the Central Lumber Company. ‘‘ Dimen- 
sion and finish have taken another advance and it looks 
us though the better prices have come to stay. While 
dealers are not sure that prices will hold or go higher 
I believe that they will soon come to this conclusion and 
begin to order.’’ 

The C. H. Foote Lumber Company has been having a 
run of business in hardwoods and reports prices firm 
throughout the list. The company has been filling out 
its stock in expectation of an increase in trade as soon 
as the weather permits. 

Ralph Loveland, of Loveland & Stone, manufacturers 
of white pine lumber and lath, Saginaw, Mich., was in 
Cleveland last week. 


THE EMPIRE STATE. 


FROM THE METROPOLITAN DISTRICT. 











Less Optimism Among Retailers—No Spurt Expected 
With Building Situation as It Is—lIncrease in In- 
quiry for Hemlock. 

NEw York, Jan. 9.—There are not many signs of 
renewed activity, following the holiday quietness. Re- 
tailers are less optimistic than they were a month ago 
and wholesalers take practically the same view of the 
situation, although in some instances more substantial 
signs of improvement have come to the surface. The 
financial end of the market unquestionably is better, 
but in several cases last week the opportunity arose of 
rendering assistance, and such occasions make whole- 
salers feel that yards are pursuing the right poticy, 
especially in catering to suburban trade, when they 
restrict their new purchases to what is actually needed 
on present contracts. 

There is, of course, a desire to take advantage of the 
present low prices, but it is hardly likely that there 
will be any decided upward spurt with the building 
situation as it is. The report is current that it is 
easier to negotiate building loans, but there are still 
a number of old deals for which assistance is needed. 
A great deal of building is purposed all through the 
market and there is no doubt that within a very short 
time the market must reverse itself on an upward trend. 

Max Kosse, of the K. & P. Lumber Company, Cin 
cinnati, Ohio, will sail this week from this port for a 
trip abroad. 

J.C. Turner, of the J. ©. Turner Lumber Company, 
Broadway and ‘Twenty-third street, looks for better 
cypress business from this time on. He says there is 
plenty of room for improvement, but indications are 
better than they were a month ago. 

The Goodyear Lumber Company, 45 Broadway, reports 
an increase in hemlock inquiries from suburban sections. 
Stocks in local yards are small and any kind of an 
increase in the building situation will put demand on a 
much stronger basis. The company’s mill operations 
are of moderate seale and very little stock accumulating. 

Van W. Tyler and bk. M. Terry, of the Manufac- 
turers’ Lumber Company, 27 Williams street, are in the 
South, visiting yellow pine mills whose stocks in this 
market are handled by the Manufacturers’ company. 

Arthur EK. Lane, | Madison avenue, specialist in 
Pacific coast woods, is visiting his father in Vermont. 

Il. KR. Duniway, eastern representative of the Cali- 
fornia Sugar & White Pine Agency, returned this week 
from a trip to the company’s mill operations and head 
quarters at San Francisco. 

Figures of the building department for the first week 
in the year show eight permits filed in Manhattan, 
amounting to $570,000; six in the Bronx, $480,000; 
twenty three in srooklyn, $98,600, and sixty-three in 
Queens, $295,100; the total being 100 permits, $1,446,700. 


eee 


FROM THE TWO TONAWANDAS. 

Nort TONAWANDA, N. Y., Jan. 10.—Buyers are begin- 
ning to appear in larger numbers than usual at this time 
of the year and the tone of inquiries lends color to the 
predictions that trade will assume encouraging propor- 
tions with the approach of spring. The greater number 
of inquiries are for stock for spring delivery. 

The receipt of Jumber at the Tonawandas by rail has 
never been as brisk as during this winter. Many car- 
loads have arrived during the last few weeks from 
various points in Canada, but the stock received is only 
a small part of what some of the dealers will get for 
ward before the lake shipments begin next spring. 
Those who are getting stock by rail this winter include 
A. Weston & Son, the Northern Lumber Company, the 
William Milne Lumber Company, the Twin City Lumber 
Company and M, M. Smith. 

Maurice E. Preisch, of the Haines Lumber Company, 
returned Sunday from a trip to Byng Inlet, Ont., and 
other points in Canada where the company has lumber 
to be forwarded to the yard on Tonawanda island. Some 
stock may be brought forward by rail this winter, but 
the bulk of it will be moved by vessel next season. 

William JT. Stradella, of the Northern Lumber Com 
pany, has gone to New York to attend the annual meet- 
ing of the stockholders. 

ii. H. Heron has been placed in charge of the Newark 
(N. J.) yard of the Transfer Lumber & Shingle Com- 
pany. Mr. Heron formerly was assistant of W. R. Gard- 
ner, who was transferred by the company to the recently 
established Chicago branch. 

A. W. Peters and C. A. Mofheins, of the Transfer 
Lumber & Shingle Company, are in the West. 
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Western Soft Pine ‘| 


DOORS 


K. D. Sash, K. D. Frames, Long Sash Stock 


Daily capacity: 500 Doors; 1500 K. D. Sash 


Washington Mill Co. 


Spokane, Wash. 
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CHAS. R. McCORMICK & CO. 


E. H. MEYER, Manager 
MANUFACTURERS AND WHOLESAL°RS 


Pacific Coast Lumber 


Large Timbers, Ties and Rail- 
way Material, Mining Timber 
SPECIAL BILLS FOR RUSH ORDERS ARE OUR SPECIALTIES 
605 Lumberman Bidg. 


Telecode PORTLAND, ORE, 
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Immediate Shipments 


All Grades of 


RED CEDAR SIDING 


From Air Seasoned Strips only 


If better Siding could be 
made WE would make it. 


Fir Lumber and Lath 


RED CEDAR LUMBER 
LATH AND SHINGLES 


Ferry -Baker Lumber Co., 
nvenetr, wassneenes 


Minneapolis Office: Charles Van Pelt, Mgr. 
1029 Lumber Exchange. 
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Try us on 
Mixed Carloads 


{ FLOORING. 
DROP SIDING. 
FINISH. 
STEPPING. 
CEILING. 
BATTENS. 


BEVEL SIDING. 
SHINGLES. 


McWilliams & Henry, Inc. 
Mill at EVERETT, WASH. 
Eastern Office HAMILTON & STRONG, Minneapolis, Minn. 
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Proudfit -Polleys Luiher Co. 


LINCOLN, NEBRASKA 


Idaho White Pine, Western Pine, Larch, 
Coast Fir and Spruce, also Red Cedar 
Siding and Shingles, Split Idaho Cedar Posts 
: Complete Stocks. Quick Shipments. 
Send Us Your Inquiries. 


Market Prices. 
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CLARENCE LUCAS, President. L. E. PERRY, Secretary. 
HENRY ZECH, Manager. 


PUYALLUP LUMBER MANUFACTURING 
COMPANY. 


Pacific Coast Timber Products 


CAR SILLS, BRIDGE STRINGERS, TIMBERS, 
CLEAR CANTS, YARD STOCK. 


PUYALLUP, WASH. 


Cargo and Rail Shipments. 
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Washington Fir 
Cedar and Spruce ' 
California Redwood 
Red Cedar Shingles. 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE 


H. B. WAITE LUMBER CoO. 


MINNEAPOLIS, MINN. 
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Pacific Fir Company 


Manufacturers and Whglesalers 


FIR TIMBERS 


LUMBER, CAR STOCK, CEDAR PIL- 
ING and RAILROAD TIES, SHINGLES 


50-1-2-3-4 Maynard Building, SEATTLE, WASH. 


MILLS LOCATED AS FOLLOWS: 


Lyman, Wash., on G. N. Ry. Maple Valley, Wash., on C.& P.S. 
Birdsview, Wash., onG.N. Ry. Tenino, Wash., on N. P. Ry. 
Chewelah, Wash.,on G.N. Ry. Orillia, Wash.,onN.P.Ry _ 


O71] eon 0c 0c 


Soft Yellow Fir 7 


and 
Western Pine Finish. 


The Pine-Fir Co. 


SPOKANE AND SEATTLE. 
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Manufacturer, Wholesale 
Dealer and Shivoper 


LUMBER 
SHINGLES 
Robert S. Wilson, 


1036-37 Henry Building., SEATTLE, WASH. 
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WITH THE MEMPHIS TRADE. 


A Good Run of Orders to the Credit of the New Year 
—Indications of Relief in Regard to Transportation 
Difficulties. 

MEMPHIS, TENN., Jan. 10.—Interviews with a num- 
ber of prominent manufacturers and wholesalers have 
revealed a very optimistie feeling regarding the new 
year. It is pointed out that there is a good run of orders 
already, some coming by mail and others from salesmen, 
who, by the way, are meeting with success on the road. 
It is not expected that 1911 will be anything like a boom 
year but there promises to be a good run of business 
at stable if not advanced prices. Manufacturers and 
wholesalers are going ahead with their plans for a sub- 
stantial business and they are confident that, as the fall 
trade did not reach anything like normal proportions, the 
spring demand will be heavier than usual. 

Considerable difficulty has been experienced for sev- 
era! months both by mills depending upon water trans- 
portation and those relying upon the railroads for the 
transportation of their logs. There are indications, how- 
ever, of relief in the near future for the reasons that 
the Mississippi is beginning to rise and the other streams 
are yielding more favorable conditions than for some 
time and the railroads are in position to give more 
efficient and prompter service because of the lessening 
movement of cotton. The cold wave of last week seems 
to have passed, the sleet, ice and snow have melted and 
weather conditions are much more favorable throughout 
this section for both milling and logging operations 
than a week ago. 

A number of prominent business and professional 
men of Memphis, including some of the lumbermen, 
were hosts to J. T. Harahan, retiring president of the 
Illinois Central, a few evenings ago and the occasion 
was a most enjoyable one. Mr, Harahan delivered an 
address, dealing chiefly with the marked changes between 
conditions in Memphis now and during his earlier years 
with the road. -It can not be stated definitely as to 
whether or not he will do so, but there is more than 
a suggestion that Mr. Harahan may make his future 
home in Memphis. He married a Memphis woman and 
he has extensive property interests in this city. W. L. 
Park, general manager of the Illinois Central, who was 
at this banquet, refuted the widely circulated report 
that the shops of the company at Vicksburg, Miss., would 
be removed to Memphis. 

The Builders’ Exchange, one of the prominent busi 
ness bodies of Memphis, will hold its annual meeting 
for the election of officers February 7. Two committees 
already have been appointed to name the candidates. 

Memphis and Helena (Ark.) capitalists have bought 
the assets of the Helena Shipyards & Dry Dock Com 
pany and the Helena & Glendale Ferry Company, in 
cluding the dry docks, the lumber on hand, the steamer 
I’. W. Owens and a ferryboat. It is understood that 
the purchasers, who paid $25,500 and who are represented 
by J. N. Seruggs, Memphis, as trustee, will continue 
to operate the dry docks at Helena. 





THE CUMBERLAND RIVER DISTRICT. 


Log Movement Delayed by Cold Wave—Uncertainty as 
to Continuance of Hand to Mouth Buying—Yellow 
Pine Holds Steady. 


NASHVILLE, TENN., Jon. 10.—Cold weather has delayed 
a big movement of logs from the upper Cumberland 
River section to this market. With favorable conditions 
the present. high tide should bring from 5,000,000 — to 
10,000,000 feet of lumber for the Nashville mills, but 
the manufacturers are not expecting more than 1,000,000 
to 2,000,000 feet. Tributary streams supply a large 
percentage of the logs and the high tide passed) with 
the cold wave. 

The weather has interfered not only with the rafting 
of logs to Nashville but with other branches of the lum 
ber business. At this season, however, it is not likely 
that general conditions would have been much _ better, 
even had the weather been more favorable. Some mem- 
bers of the trade express the opinion that buyers may 
continue their hand to mouth policy for some time te 
come, The idea is being advanced in some quarters 
that the market will depend more upon the sefler than 
upon the buyer; more on the conservetive manner in 
which the manufacturing end of the business is handled 
than upon the changes in the demands. Some are urging 
that if the millmen will curtail their output to the extent 
of the demand the coming year will be prosperous for 
the lumber industry. If, on the other hand, they cut as 
much lumber as they can, their profits, it is argued, will 
be reduced. 

Oak, ash and hickory are leading in the hardwood mar 
ket. Good sales of gum have been made for the week. 
Demand for poplar shows improvement. Birch and 
maple are in some call. Basswood is quiet. The yellow 
pine market is steady with no weakening of prices. 
There is a steady but quiet call for cypress. 

John B. Ransom & Co. are making important additions 
to their box factory on Nineteenth avenue. ‘The expan 
sion of the plant will give the concern an increase of 
25 percent in the output of boxes and give employment 
to twenty-five additional hands. 

One of the Standard Lumber & Box Company’s boilers 
blew out, causing several hundred dollars’ damages. 
Lieberman, Loveman & O’Brien are supplying the com- 
pany with boxes to meet the demands of the customers 
while damages are being repaired. 


Extensive operations in the cutting of telephone and 
telegraph poles are reported in the vicinity of Clarks- 
ville, Montgomery county, and in surrounding sections. 
Poles are found in quantity among second growth timber 
in the old furnace coalings of that section. Recently 
from two antebellum coalings were culled 75,000 choice 
chestnut poles that were shipped from Palmyra. Large 
numbers of these poles also are rafted down stream aud 
reshipped by rail to the points of consumption. 

Local furniture manufacturers say that 1910 marked 
one of the greatest years in the development of Nash 
ville as a market center for their class of goods. The 
market is not only in good condition, according to T. I’. 
Bonner, of the Standard Furniture Company, but the 
business of his company for the last year was largely in 
excess of that done by the company in any previous year, 
Local manufacturers state that the usual slackness which 
ordinarily follows the holidays has failed to materialize. 
They use Tennessee timbers exclusively. 





IN NORTHEASTERN TENNESSEE. 
Business Fair and Expected Gradually to Grow Bet- 
ter—Plenty of Buyers in Evidence—Prospects En- 
couraging—Trade Opinions. 

BristoL, VA.-TENN., Jan. 10.——There has been some 
improvement in trade since the first of the year, accord- 
ing to local lumbermen. One large concern says the de- 
mand is much better and that since the first of the year 
it has received orders for low grade stock that it has been 
holding for three years. 

The general belief is that the lumber business grad 
ually is getting better and that early spring will see 
an appreciable improvement over what it is now. 

Since the first of the year eastern and western buyers 
have been more numerous on this market. J. E. Cald- 
well, representing the Ferd Brenner Lumber Company, of 
Cincinnati, Ohio, this week took up a large amount of 
stock. Frank J. MeNunley, of New York, a wholesaler 
of that city, was another visitor, He left orders and 
visited mills hereabout. He says that when he left 
New York the outlook for business was not as good as 
it had been, but there has since been a considerable im- 
provement, according to advices from his office. 

Among lumbermen on the local market this week was 
Dwight D. Hartlove, representing Price & Heald, of 
Baltimore, Md., who locked after the shipping out of 
stock, 

The business outlook is good, according to George 
W. Peter, of the Peter-McCain Lumber Company. The 
company’s band mill in this city is running full fime 
and Mr. Peter says that the trade for the last few days 
has been especially heavy. 

W. O. Came, of the Bristol Door & Lumber Company, 
is expecting bigger business this year. His company is 
planning important additions that will materially in 
crease the output of its plant in Bristol. It did a fine 
business last year. 

William S. Whiting, of the Whiting Manufacturing 
Company, of Asheville, N. C., was in Bristol this week 
and at his company’s band mill near Abingdon, Mr. 
Whiting is encouraged by the prospects for business. 
Ilis company is operating on an extensive scale and has 
a new double band mill cutting 75,000 feet of stock 
a day in western North Carolina. 

9 Prospects for 1911 look especially good to us,’’ said 
President Paxton, of the Paxton Lumber Company, of 
this city. ‘‘Inquiries coming in since the first of the 
year already indicate better market conditions.’’? The 
company has started its mill at Linville Falls, N. ©. 
Which has been idle for some time. 





IN THE SHADOW OF OLD LOOKOUT. 

A Change for the Better in the Lumber Situation 
Implement Factories Count on Big Year—New Rail- 
way Company. 

CHATTANOOGA, TENN., Jan. 10.—The lumber trade 1s 
beginning to pick up after the holiday quietude. ‘The 
implement factories, which utilize much lumber, are 
counting on a big year. The box factories, in which 
there have been some important changes, are running 
steadily on orders and the outlook is good. Log supplies 
are adequate for present needs and log prices are stiff. 
The Chattanooga market is chiefly on chestnut, poplar 
and oak, the last item predominating in demand at 
this time. Local furniture factories are using a great 
deal and the shipping,trade, especially in the domestic 
market, is taking plain and quartered oak. ‘There 1s 
little business going on in cedar and some in walnut 
for export. 

O. B. Andrews, the new general manager of the Con 
signee Favorite Box Company and owner of the Acme 
Box Company, is overhauling the former property, and 
says that the outlook is good for boxes this year. 

There is prospect of Chattanooga and Atlanta being 
connected by 2 new route. The Chattanooga & Atlanta 
Railway Company has been chartered. The application 
for charter was made by the Chattanooga & Southern, 
and eapital stock is $20,000. The proposed route 1s by 
way of Rome, Ga., and will connect with the Seaboard 
into Atlanta at Cedartown, Ga. Prior to the granting 
of the charter the road was known as the Rome & 
Northern. 

The Monterey Planing Mill Company, of Monterey, bas 
taken on as a new line the manufacture of hardwood 
flooring. 

The foundry shed of the Casey-Hedges Compan) 
stroyed by fire several days ago, is being rebuilt. 





CATENIN: 


yt AOR he tS i: 


— 


we, 


CES eth 5. 





ik 


, 1911, 





ie and 
Jlarks- 
etions. 
timber 
cently 
choice 
Large 
m and 


narked 
Nash 
The 
1. 8: 
ut the 
rely in 
3 year, 
which 
ria lize, 


| Bet- 
Ss En- 


some 
ecord- 
he de- 
e year 
s been 


grad 
ill see 


buyers 
Cald- 
ny, of 
unt of 
lesaler 
rs and 
e left 
ood as 
yle im- 


2k was 
ld, of 
put of 


reorge 

The 
| time 
v «lays 


npany, 
any 18 
lly in 

a fine 


‘turing 
3; week 

Mr. 
siness. 
nd has 


stock 


’ said 
ny, of 
of the 
' The 
N. C,, 


tion 
7 Rail- 


‘ade 1s 

The 
r, are 
whieh 
unning 
ipplies 
e stiff. 
poplar 
mid at 
great 
mnestic 
ere 1S 
walnut 


e Con 
Acme 


y, and 


bn ing 
\tlanta 
ication 
uthern, 
» is by 
aboard 
ranting 


Dit & 








Cee 


Syste 


RS OR he 


elie 


ry 


we 


ee 


oa 


he 





; 
q 
E 









JANuARY 14, 1911. 


AMERICAN LUMBERMAN 





73 





HARDWOOD CENTER OF WEST VIRGINIA. 


Individual Sales Small, but Large in the Aggregate— 
A Serious Drawback—Annual Conference of Sales- 
men—Awaiting Spring Tides. 

Sr. ALBANS, W. VA., Jan. 10.—The aggregate of busi- 
ness aS shown by reports recently compiled far sur- 
passes all previous record, and while it may be said this 
has been a year of small orders and quick shipments, 
for current needs only, lumbermen have reason to feel 
proud of general results. A serious drawback to the 
future situation as regards shipments is the possibility 
of railroad equipment not keeping pace with the general 
development of this part of the state. This is not so 
apparent on the branch lines where shipments go to inter- 
mediate points, but when the freight must go over other 
lines the requisitions for cars are not filled as promptly 
as needed. 

It is generally conceded that the railroads will be 
forced into the markets more extensively in the near 
future, as they have been buying very cautiously in 
order not to disturb the market. In this they have been 
successful. 

J. HK. Cosgrove, of the northern Ohio district; George 
W. Linham, of eastern Ohio and western Pennsylvania, 
and S$. O. Moore, of the Indiana district, salesmen for 
the American Column & Lumber Company, conferred this 
week with E. M. Stark, sales manager. It is a yearly 
custom with this company to have these conferences, in 
which the situation is thoroughly canvassed as to market 
conditions and the practical side of the industry is gone 
into by a visit to the forests and logging and manufac 
turing operations, thereby giving familiarity with details 
from stump to market. 

The Hardwood Timber Company, of Columbus, Ohio, 
succeeded in getting about 1,000 logs in the harbor at 
lock No. 7 last week from the upper Kanawha. ‘This 
firm recently let new logging contracts and expects to 
put in several thousand logs during the next few months. 

The Knight Lumber Company and the Mohler Lumber 
Company have completed the sawing of all logs in their 
harbors and are anxiously awaiting the spring tides for 
their season’s supply. 





WEST VIRGINIA NEWS. 


Orders Beginning to Come In; Sharp Price Increase— 
A Big Cypress Order—West Virginia’s ‘‘Greatest 
Developer.’’ 

PARKERSBURG, W. VA., Jan. 10.—The first week of the 
new year has started off flourishingly. Wholesalers and 
retailers report orders already coming in with a sharp 
increase in prices. The first day of the new year one 
concern reeeived an order through the mail for 1,000,000 
feet of good cypress with the clause added of ‘‘more 
to follow.’ 

Lumbermen all over this state feel keenly the loss 
occasioned by the death of Stephen B. Elkins, United 
States senator, which occurred last week in Washington, 
D). C., and several of them attended the funeral at El 
kins. The senator was one of the greatest developers 
West Virginia ever had and much of the progress which 
has placed West Virginia in the front rank was brought 
about by his unceasing efforts. 

The W. S. Mercereau Lumber Company will hold its 
annual meeting in the Union Trust building this week 
When several changes will be announced in the personnel. 

M. KR. Lowther & Co., this city, will bring their supply 
of cross ties to this city in the near future for ship- 
ment. They have upward of 100,000 of fine ties, and they 
are in demand. 

Gordon ©. Enoch, of the D. M. Miller Lumber Com 
pany, will leave this week for Kentucky and will inspect 
the company’s holdings and make plans for the year’s 
work, 

J. C. West, with the Midland Lumber Company, left 
yesterday for an extended trip through the Northwest 
and expects to close orders for immediate delivery. 

_The Parkersburg Mili Company has completed installa 
tion of modern machinery in its plant and will be ready 
to resume operation within a few days. 

The Graham-Bumgarner Company will hold its an 
nual meeting this week, at which time it will perfect the 
working force for its new factory, which will be opened 
next week. T. E. Graham, general manager, has re- 
turned from Boston, Mass., where he spent several days 
on business. He reports last year’s business very sutis 
factory. With the new factory the company will be 
able to handle twice the amount of business this year. 
_ P.O. Havener is home from an inspection of his hold 
ings and has made arrangements for the work for the 
coming year, 

Robert Newman is looking after shipments for D. M. 
Miller & Co, in Jackson county and other points down the 
Ohio river, i 

Parkersburg and surrounding territory will be wel 
represented at, the twenty-ninth annual meeting of the 
Ohio Association of Retail Lumber Dealers in Columbus, 
January 17, 18 and 19. 





IN CENTRAL NORTH CAROLINA. 





Smooth Sailing from This Time On—Old Year Hangs 
Up New Record in Building—Suburban Realty 
Development. 
CHARLOTTE, N. C., Jan. 9.—Trade for 1910 was fairly 

good und the outlook gives promise of increased demand. 

sven dealers all agree that it will be smooth sailing 

rom now on. Building for the last year developed a 

hew record. The total figures for the year will average 

about $75,000 a month. This includes a large number 
of sidences, apartment and tenement houses. There 

'S considerable activity in real estate and several sub- 


urban properties are being put in shape for development. 

The purehase by the Southern Power Company of ] 
the properties of the Charlotte Electric Street Railway 
Company and the Charlotte Gas & Electric Company 
will open up a large line of general development that 
will interest nearly all lines of trade. This deal involves 
between $1,500,000 and $2,000,000. 

Sale of valuable timber and milling properties will 
take place January 18, at which time the Commonwealth 
Trust Company, of Pittsburg, Pa., trustee in bank- 
ruptey of the Neuse River Lumber Company, will offer 
for sale in Durham county about 168 acres of land 
with the mill plant thereon and two tracts of 500 acres 
in Wake county. Timber rights are included on most 
of the lands. The terms of the sale are a certified check 
of $1,000 to be deposited by prospective bidder and 
one-fourth of bid accepted at time of sale, of which 
check may form a part, and the remainder upon con- 
firmation of the sale by the court. 





KENTUCKY HARDWOOD NOTES. 


Dutch Investors Close Big Deal in Timber and Coal 
Lands—Low Grade Lumber Scarce in Tobacco Dis- 
trict. 

LOUISVILLE, Ky., Jan. 11.—According to reports which 
have been received from the East a syndicate of Dutch 
bankers and financiers has closed a deal for 1,100,000 
acres of timber and coal lands in eastern Kentucky, 
located principally in Breathitt, Knott, Letcher and 
adjoining counties, close to the West Virginia border. 
The price paid averaged $50 an acre, so that the total 
amount involved was $55,000,000. B. F. P. Romer and 
Banker Boissevain, of Amsterdam, put the deal through. 
The syndicate intends to begin the operation of twenty 
saw mills in the near future, and will bring most of 
the men needed to operate them from Holland. The law 
firm of Guggenheim, Untermyer & Marshall, of New 
York, which was represented in the deal by Mr. Stine, 
looked after the interests of buyers and sellers. While 
definite confirmation of the purchase is lacking, the 
report is apparently reliable, and coming as it does on 
the heels of the settlement of title to 1,500,000 acres of 
timber land in the same general territory as the result 
of the decision of the Supreme Court of the United 
States there is evidently ahead of eastern Kentucky the 
greatest development in its history. 

Credit, boiler, fire, employers’ liability and other 
branches of insurance protection were discussed at last 
week’s meeting of the Louisville Hardwood Club. ‘The 
subjects proved interesting, especially as it developed that 
the fire underwriters of the city probably will put into 
effect in the near future the Dean rating schedule. The 
effect of this schedule on present rates is causing some 
discussion, but it is believed that lower rates will prob 
ably be the result. 

Indicating that the National Classification Committee 
of the lumber and wooden box interests is progressing 
in its efforts to get substantial backing from the lumber 
trade of the country in its campaign for a more favor 
able classification of wooden boxes on the part of the 
railroads, the following statement from Charles EF, 
Brewer, of Memphis, who is seeretary of the committee, 
is of interest: 

‘*Tt is our hope to have this committee so complete 
before July 1, 1911, that it will embrace every lumber 
organization in the United States, and when it is so com 
plete we will be in a position to dictate our own terms 
on questions which now present an attitude unfavorable 
to the lumber interest.’’ 

The National Association of Beer Stave Manufacturers, 
of which Frank Russell, this city, is president, will hold 
its annual meeting at the Seelbach hotel, January 16. 

The Transportation Club is pushing a campaign for 
members. The lumber interests are well represented in 
the body, representatives of the C. C. Mengel & Bro. 
Company, the Mengel Box Company, the Lanham Hard- 
wood Flooring Company and Chess & Wymond_ being 
included. 

The annual meeting of the Boone Lumber Company, 
of Ford, Ky., last week, resulted in the choice of the 
following officers: Kdward Shippen, president; W. IF. 
Fuller, vice president; H. J. Gates, secretary, and George 

Zallard, general manager and treasurer. ‘The mill at 
lord will resume operations following the first logging 
tide in the Kentucky river. 

Saw mills in the tobacco district of Kentucky, accord- 
ing to general report, have less low grade lumber on 
hand than in a long while. This favorable condition is 
the result of the big crop of tobacco raised in 1910, low 
grade lumber for barns, hogsheads and sticks being in 
such good demand as to clean up practically the entire 
supply. There will probably be no crop in 1911, however, 
on account of the low prices which last year’s output is 
commanding. 

Harry Kline, of the Louisville Veneer Mills, is in the 
South on a log buying expedition. 

Harry Roy, who with his family spent the hplidays in 
New Orleans, La., at headquarters of the Louisiana Red 
Cypress Company, which he represents, has returned 
home. 

Louisville ranked well with other cities in point of 
building operations during 1910, the gain for the year 
over 1909 being 19 percent. The aggregate expenditures 
in new buildings was $3,780,042. 

Charles J. Hubbard, of Hubbard Bros., well known 
stave manufacturers, is ill of pneumonia at his home in 
this city. His condition so far has been favorable to 
recovery. 

Box manufacturers report that the new year has 
opened unusually well, and that the volume of trade being 
handled is greatly in excess of the business a year ago. 
General packing box lines are the chief factors in the 
improvement. 

George F’. Kretschmer, of the Southern Veneer Mam- 
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We cater to discriminating buyers, who 
believe in carrying superior brands. 
The best recommendation is the cus- 
tomer who wants “‘another car’’. Send 
us an order for a sample car and secure 
= shingles that will increase your trade. ; 


Rainier Lumber & Shingle Co. 


1045-6 HENRY BUILDING, 
SEATTLE, WASH. 
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| GOLD BAR LUMBER COMPANY /,, 


ij] 433 Henry Building, SEATTLE, WASHINGTON 
} MILLS, Gold Bar, Wash. 
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\ Are you prepared ? ph 
0) Whateyer you need in Fir or 

D4 Cedar Lumber, Lath or y 
2 Shingles, send us your inquiries. i 


The Herron Company 


1434 McCormick Building, CHICAGO 
Telephone Harrison 5343 


1016-17 Alaska Building, SEATTLE 


FIR LUMBER 


Car Stock and Railroad Material 
Boat Stock 
Long Timbers, Structural Timbers 











Our Specialties are 


LONG FIR TIMBERS 


RED CEDAR 
SHINGLES and SIDING 


We are Manufacturers. Shipments Prompt. 
Inquiries Solicited. 


Hewitt-Lea Lumber Co. 


General Offices, 612 Mutual Life Bldg. 


Mills at 
BELLEVUE, WASH. SEATTLE, WASH. 








ELDER LUMBER COMPANY 


SEATTLE, WASH. 
CAR AND CARGO SHIPPERS 
Originators of the famous 


EDISON BRAND 


5-2—16” XXXXX upright clears. 

















SPECIALISTS IN 
WESTERN HEMLOCK AND SPRUCE 
FINISH AND IN CEDARS. 
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when people didn’t know about our Fir doors. 
They used to say in those days, a Fir door is a 


SUBSTITUTE FOR PINE. 


Those days are ancient history. 


NOW 


when the ambitious builder wants something 


BETTER THAN PINE 
he hunts till he finds a door which has rift or 
vertical grain stiles and rails and beautifully 
figured panels and then he orders our 


SOFT YELLOW FIR DOORS. 


We also manufacture Cedar Doors, Fir 
and Cedar Mouldings, Finish, Siding, Col- 
umns—in fact, pretty much everything a 
yard carries in stock. 


The WHEELER, OSGOOD CO. 


TACOMA, WASH. 


New York and New England Kepresentatives, 
HARRY L. FULLER, 708 Broad Exchange Bldg., Boston, Mass, 


Pennsylvania and New Jersey Representative, } 











W.C. ASHENFELTER, Builders’ Exchange, Philadelphia. 
Spokane Representative H. 8. OSGOOD, Spokane, Wash 











The Eye means good service, 
good stock and right prices, 


It’s the Eye of Satisfaction —don’t you see it? 
Manufacturers and Wholesalers 


PACIFIC COAST LUMBER PRODUCTS, 
FIR, CEDAR, SPRUCE, MILL AND TRANSIT SHINGLES. 


Write or Wire us for Quotations. 
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facturing Company, has left for consuming centers in the 
North and the East. Business with this concern has been 
good. 

It is reported that on account of the large supply of 
cedar in southeastern Kentucky a pencil factory will be 
established at Burnside. The market price of cedar is 
reported to be advancing rapidly. 

The Ayer & Lord Tie Company, of Paducah, has com 
pleted dry docks, which will be used in connection with 
the company’s fleet at Paducah. 

C. C. McChord, local attorney, who recently took a 
seat on the Interstate Commerce Commission, has been 
urged to run for the chairmanship of the board, but he 
has definitely announced that he would not consider the 
position, as he is a new member. ‘The National Asso 
ciation of Railroad Commissioners is understood to. have 
urged his candidacy to head of the commission. 

Kk. M. Wallace, manager of the Capital Lumber Com 
pany, of Irankfort, has been given a franchise for elee 
tric lighting service by that city and will establish a 
plant. He may also extend the service to Midway, a 
nearby town. 

S. KE. Booker, of E. B. Norman & Co., has been 
made a charter member of the Come Across Club, an 
organization of local hustlers who led in the recent 
campaign for a Y. M. C. A. building fund. A banquet 
was held at the Seelbach by members of the two lead 
ing teams, of which Mr. Booker was one, and the decision 
to organize followed. 

C. M. Gooch has resigned from the L. C. Gooch Lumber 
Company, of Bowling Green, disposing of his interest 
in the concern and will go to Texas to engage in the 
lumber business. 
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A YELLOW POPLAR CENTER. 


Crops Better, Money Plentiful; Rate Fight Only Hin- 
drance to a General Betterment—-Shortage of South- 
ern Oak Logs Imminent. 

ASHLAND, Ky., Jan. 9.—There has been a s:nall timber 
tide in the Big Sandy and Guyan rivers. ©. Crane & 
Co. had a small run from the Guyan and the Yellow 
Poplar Lumber Company and the W. H. Dawkins Lumber 
Company received about thirty days’ supply from the 
Big Sandy, but none of these operators expect to start 
until they have made necessary repairs and their mills 
have been thoroughly overhauled. A good supply of 
logs is expected to come with the February tides. 

W. H. Dawkins, of the W. H. Dawkins Lumber Com- 
pany, says last year’s business was fair and believes 
this year’s business will be good. The only thing that 
is holding business back now is the adjustment of 
freight rates, as crops are better than ever, money is 
plentiful and anyone that has a stock of hardwoods will 
have no trouble in getting a good price, as there seems 
to be a shortage of good oak and poplar. 

It looks as if there will be a shortage of the timber 
supply in the Ashland distriet. The most of the good 
poplar and oak secured for the local mills is hauled 
on wagons and over-tramroads from five to twenty miles 
and ofttimes has to be thrown into small side streams 
to be splashed into the main streams and then rafted 
about 150 miles to the mills. All grades of poplar and 
oak are moving freely except wide poplar. Low grades 
of poplar are moving better than they moved six months 
ago and several large blocks have been sold in the last 
few weeks. 

The Southern Hardwood Company, having bought a 
choice boundary of timber along the. Big Sandy river in 
the eastern part of the state, is erecting a band mill 
and building tramroads through the timber and expects 
to have the mill in operation by March 1. J. H. Kester, 
secretary and general manager, states that business last 
year was very satisfactory and he is optimistie as to the 
outlook. Prices are well maintained in hardwoods and 
every change has been towards higher levels. In oak there 
is a distinet strengthening. There is no accumulation of 
any grade and collections are good. 

J. W. Kitchen, of the J. W. Kitehen Lumber Company, 
who is also president of the Huntsville Lumber Company, 
Decatur, Ala., attended the annual stockholders’ meeting 
at Decatur. Mr. Kitchen reports business fine in the 
south and that the prices on oak will be firmer as spring 
advances. Oak logs are searcer around the Memphis 
and Nashville districts, than ever, and there will be 
about 40 percent less than last year’s supply. Business 
locally has been exceptionally good. 

The Herman Lumber Company has bought several 
rafts of timber in the Big Sandy and will bring them 
to Ashland to be sawed by the Ashland Lumber Company, 
It also has bought a tract of timber on Daniels creek 
in Floyd county, and will move the mill on it in the 
spring. This tract is principally oak and will supply 
the furniture factory. 

The Wright-Kitchen Lumber Company reports business 
good, with an increased number of inquiries. 

The W. R. Vansant Lumber Company will be sawed out 
at its operation at Rush in a few weeks. 

R. J. Kelley, of the J. W. Mahan Lumber Company, 
who has been in Ashland a few days, has returned to 
his duties at Mahan, W. Va. 

John L. Cockran, wholesaler, New York city, ealled on 
local lumbermen this week. 





FROM THE BUCKEYE STATE CAPITAL. 


Year Starts with Bright Prospects—-Uniform Move 
ment of Hardwoods with Prices Firm—Strengthen 
ing of Yellow Pine Quotations. 

CoLUMBUS, OHlO., Jan. 9.—This year has started off 
with bright prospects in every branch of the lumber trade. 
Although the volume of business is not large, orders and 
inquiries are coming in steadily and the indications 
are favorable to active business for the first four or 





five months of the year. Some of the factories and yards 


are still busy on their inventories and are a little slow 
in placing orders but these two classes of business are 
expected to develop later. 

On the whole the general tone of the market is ex- 
cellent. As a result of this feeling the volume of busi- 
ness seems to be ready to expand as soon as dealers and 
factories get squared away for the new year. The move- 
ment of all grades of hardwoods is uniform and the 
lower grades especially are going well. Yellow pine quo- 
tations have strengthened to a certain extent and this 
may stop buying momentarily. 

Prices on all grades of hardwoods are firm and the 
tendency is towards higher levels. The policy of the 
Jumber shippers is to boost and this attitude will be 
maintained. The car supply is ample in most sections 
and collections are easy. 

lL. B. Schneider, of the John R. Gobey Company, re- 
ports the market opening well. Prices are firm all along 
the list. Demand is in excess of that of last year in 
volume and in prices. The year 1911 is expected to be a 
good one in every branch of the trade. 

R. W. Horton, sales manager of the central division 
for the W. M. Ritter Lumber Company, says the market 
is unchanged so far as prices are concerned and _ busi 
ness is coming in better since the first of the year. There 
is a deal of yard trade in general lines and for piece 
stuff and siding. All of the grades of hardwoods are in 
good demand and trade is expected to continue good. 
This company made a change in the management of the 
Philadelphia office January 1. 
been manager of that office, retired to enter business 
for himself in Columbus. He was succeeded by G. V. 
Patterson, formerly in the Columbus office. W. Gran- 
ville Taylor, formerly of the Craggy Lumber Company, 
of Asheville, N. C., takes Mr. Patterson’s place in the 
Columbus office as assistant in the sales department. 

A. L. Smith, who has been conducting a retail yard 
in Beach City, Ohio, announces that after January 1 
the name of his concern will be the Beach City Lumber 
Company. 

The B. A. Leach Lumber Company reports some buy 
ing since the first of the year and a general stiffness in 
quotations. Some of the retailers are holding off a 
little because of the advance in quotations, but this is 
believed to be only temporary. This company has 
moved its offices from the eighth to the tenth floor of the 
Columbus Savings & Trust building. D. O. McFarland, 
formerly with the Middle States Lumber Company, has 
heen placed in central Ohio territory. 

M. A. Hayward, of M. A. Hayward & Son, says the 
year has opened auspiciously and the outlook is excellent 
in every respect. He is of the opinion that the volume 
of business will be larger than in the preceding year, 
with prices satisfactory. There appears to be a short 
age in oak stocks that affects the trade. 

J. A. Ford, of the Imperial Lumber Company, reports 
trade starting off in first-rate condition, with inquiries 
coming in well. The car supply is reasonably fair and 
prices are holding their own. 'The company looks for a 
yood movement of lumber during the early part of the 
year. 

John K. Sowers, of the Sowers-Leach Lumber Com- 
pany, says the tendency of the yellow pine market is 
upward and business shows improvement. The travel- 
ing salesmen of the company are getting many orders. 
Mr. Sowers believes the outlook is bright in every line. 


QUEEN CITY TRADE FEATURES. 





Receipts and Shipments for December and for the 
Year—Affairs of Reorganized Company Smoothly 
Adjusted. 


CINCINNATI, O1to., Dec. 10.—So far the new year has 
been satisfactory to the hardwood market and men on 
the road are confidently hustling for trade, and with a 
degree of success, as evidenced by mail reports. 

Chamber of Commerce reports for December show 
that the receipts of lumber at Cincinnati for December, 
1910, were 7,283 cars; December, 1909, 7,126 car loads. 
Shipments were 6,564 cars, compared with 6,471 the 
year previous. 

The annual statement of the receipts and shipments 
of lumber at Cincinnati for 1910 shows 87,075 cars 
received; 77,057 cars in 1909, an increase of 10,018 cars; 
shipments 75,883 cars in 1910, against 63,458 cars in 
1908, an increase of 12,425 ears. This statement ver! 
fies what has been stated of this market in the AMER- 
CAN LUMBERMAN from week to week, that there has 
heen an improvement in the volume of business over 
the preceding year, notwithstanding the general inclina 
tion of the operators to call the conditions unsatisfac 
tory. The increase in the volume of business in 1910 
over 1909 has been a little over 1,000 cars a month. 

The affairs of the Hardwood Lumber Company, which 
were the subject of reorganization, owing to the with 
drawal of F. E. Heyser, to enter into business in another 
company, have been satisfactorily adjusted. The Hard 
wood Lumber Company as reorganized retains the old 
name and the same offices in the Union Trust building, 
It has been incorporated under the laws of Kentucky, 
with a capital of $50,000. J. H. P. Smith is president, 
C. W. Sprinkle vice president, E. V. Babeock, Pitts 
burg, Pa., treasurer, and K. EF. Williams  secretar) 
President Smith says that busines is shaping up well 
and that the company will keep up the specialty for whieh 
it is named, while also taking care of other woods. 


Business being Mr. Smith’s hobby, it is hard for ‘im 
to stay in his office any length of time, and hie apt 
up to his reputation as a hustler. He will attend th 


meeting of the Indiana Hardwood Lumbermen 


ciation at the Denison hotel, Indianapolis, Januar) 

und will be on hand at the great ‘‘doins’’ of the 
ilardwood Manufacturers’ Association of the | 
States, in this city, January 31 and February |. | . 


H. W. Collins, who has. 
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Sprinkle, vice president, will attend the Ohio retailers’ 
convention at Columbus, January 17, 18 and 19. 

The Short-Holloweli Lumber Company, while new in 
name, is well known to the trade in its component parts. 
The company has started out with a very good volume 
of business. It is housed in handsome quarters on the 
third floor of the Mercantile Library building. M. R. 
Short is the president and general manager, H. A. Hol- 
lowell vice president, and B. I’. Bramlage secretary and 
treasurer. Mr. Short and H. Hollowell are well known 
exponents of yellow pine and cypress, Mr, Short being 
‘‘to the manner born,’’ as his father is a well known re- 
tail lumberman of the East end. Harry Hollowell is a 
hustler from start to finish, with a mine of energy to 
back him. As all angles of the trade are known to the 
active heads of the new company there is but one con- 
clusion as to the future, and that is success. 

The offices of the W. E. Heyser Lumber Company on 
the eighth floor of the Union Trust building, are well 
arranged and sumptuously furnished. The desks and 
other office furniture, doors and interior trim are of 
mahogany, and the walls are of: a harmonious tint. 
Mr. Heyser, the president, is a firm believer in poplar 
as a feature of the market, especially as relates to the 
automobile — trade. Having had long experience 
in the poplar trade with various concerns of prom 
inence in the local market, and more recently as 
manager and buyer for the Buick and other automo- 
bile manufacturers, while a partner in the Hardwood 
Lumber Company, Mr. Heyser has made a close study 
of the trade, and as a result has the utmost confidence 
in its future. Secretary Thompson, although compara- 
tively young, for years has been a familiar figure in 
the lumber industry. 

Sam Conn, in a letter from Tensas River bayou, where 
he is building a mill for the Tensas River Lumber Com- 
pany, says that recent rains in that section have been 
very heavy, the bayou being covered with water to a 
depth of from two to seven feet, making the roads very 
heavy and almost impassable. The machinery for the 
mill is arriving, and the roads being too soggy for wheels, 
sleds are being used to get the heavy pieces to the mill- 
site. Under these circumstances the prospects of get 
ting the mill running at the date proposed are some 
what dim. 

W. A. Bennett left this morning on a business tour, and 
will be gone for a week or more. He will attend the 
hardwood lumbermen’s meeting at Indianapolis, as the 
guest of his old friend, James Buckley. 

M. R. Short will attend the meeting of the Ohio Retail 
Lumber Dealers’ Association at Columbus, January 
17-19. Harry A. Hollowell will attend the convention of 
the Yellow Pine Manufacturers’ Association, at the 
Grunewald hotel, in New Orleans, La. 


—_——EOoeEeerre 


FROM AN INDIANA HARDWOOD CENTER. 


Indications Bright for Steady Trade Throughout the 
Year—Expansion, Improvement and New Industries 
Probable. 


EVANSVILLE, IND., Jan. 12.—Mills are being operated 
on good time and indications are bright for a steady 
trade the balance of the winter. Orders are coming in 
and inquiries are numerous. Retail lumber dealers say 
the prospects for trade are bright. : 

During the last year local manufacturers enjoyed pros- 
perity. The Midland Furniture Company was incorpo- 
rated with a capital stock of $50,000, and will employ 
100 men. The Wolflin-Luhring Company built a yard 
addition 62 by 175 feet that cost $45,000. The Vulcan 
Steam Shovel Company’s plant was secured for Evansville, 
and grading for the factory has started. When in opera- 
tion the factory will employ from 600 to 1,000 men. The 
International Steel & Iron Construction Company made 
improvements that cost $32,000, and it employs eighty 
additional men. The Vulean Plow Company built an addi- 
tion that cost $100,000, and fifty additional men are given 
employment. The Globe-World-Bosse Furniture Company 
built an addition and made other improvements costing 
$100,000, and employs 150 additional men. The Hercules 
Buggy Company constructed improvements that cost 
$50,000, and 300 additional workmen are employed. The 
Schroeder Head Light Company made improvements cost- 
ing $40,000, and now employ forty more men. Improve- 
ments at the plant of the Evansville Furniture Company 
cost $25,000, and thirty more men are now working. The 
improvements of the International Harvester Company 
amounted to $25,000, and an additional force was in- 
stalled. The Bockstege Furniture Company built an 
addition that cost $15,000, and the Evansville Desk Com- 
pany built one that cost $10,000, and these two companies 
employ about fifty additional men. The Evansville Plan- 
ing Mill Company also made improvements. During the 
year the Southern Stove Works built a factory costing 
$100,000. The Never-Split Seat Company built an addi- 
ion costing $75,000, and the E. Q. Smith Chair Company 
built an addition costing $50,000. 

A. C. Karges, manager of the Evansville Sash & Door 
Company, was presented with a handsome token of 
temembrance a few days ago by the employees of the 
company. E. 8. O’Hara, one of the salesmen for the 
‘ompany, made the presentation speech, and Mr. Karges 
a neat response said he appreciated greatly the good 
Work of his men during the last year. 

An Evansville concern, the Federal Stave & Lumber 
Company, has received the largest order for switch ties 
‘ver given in this country. It was from the Chicago & 

™m Illinois railroad for 2,500,000 feet of switch ties 

‘© be delivered in 1911. This company also will bill a 

ge part of the Evansville & Terre Haute tie contract 
for 1910 and has manufactured and sold 1,500,000 tobacco 

head staves last year. It has shown its ability to 
dle contracts on a large scale and is rapidly becoming 
one of the most important concerns of the kind in the 
‘ountry. W. W. Holloran is president, with offices in 


the Waverly building. The plant and timber lands of 
the company are in Tennessee. 

Benjamin Nurrenburn, well known furniture man of 
the West side, has been elected director in the West 
Side Business Association. 

The Tell City Furniture Company is completing the 
erection of a boiler room and dry kiln. The additions and 
improvements to the plant in the last year have cost thou- 
sands of dollars and its capacity in the last five years has 
been increased 4-fold. 

The grading for the site of the Vulean Steam Shovel 
Works has been completed and switches have been laid. 
Railroad engineers are busy preparing for the construc- 
tiuvn work on the plant. The factory will be located 
on the west side. 

Kk. 8. O’Hara, of the Evansville Sash & Door Company, 
is in southern and central Illinois in the interest of his 
company. 

The government steamer J. O. Carson is anchored below 
Henderson, Ky., and a gang of fifty men is at work on 
the borings to determine the character and depth of the 
foundations for the government dam to be located a few 
miles below Henderson. The dam will cost about $1,500,- 
000. The contract for the dam will be let some time in 
March and a large number of men will be ¢mployed in 
the work. . 

Henry Beckmann, well known planing mill man of 
Ferdinand, Ind., was in this city a few days ago on 
business. He says trade conditions have materially im- 
proved in his section during the last few weeks. 


——eeeeEeeeEOeeeOeee 


FROM CENTRAL VIRGINIA. 


Dullness in Pine Situation with Brisk Inquiry in Some 
Lines—Furniture Manufacturers in Buying Mood— 
Good Spring Outlook. 


LYNCHBURG, VA., Jan. 10.--In some lines trade has 
shown the beginning of a promising activity. Demand 
for pine is generally dull, although some dealers report 
brisk inquiries for pine piece stuff and railroad demand 
for longleaf. Demand for box boards is good. Hard- 
woods are in request. Orders during the week from 
furniture manufacturers have come in encouragingly, 
and a good demand from the northern trade is shown 
by frequent inquiries and substantial orders. 

Collections are reported from unsatisfactory to good 
by various dealers, the general condition being regarded 
fair, 

A. Lynch Ward, president of the Ward Lumber Com- 
pany, will attend the convention of the Ohio Retail 
Lumber Dealers’ Association at Columbus. He states 
that the outlook in the lumber trade is far better than 
it was two weeks ago and that indications for the spring 
months is promising. Many inquiries are coming in and 
his company is filling orders for pine piece stuff and 
box materials in addition to the regular run of the trade. 

At a recent meeting of the board of directors of the 
Virginia-Carolina Lumber Company it was decided to 
double the capital stock owing to the expansion in busi- 
ness. The new members of the directorate are M. 8. 
Satterfield and C. D. Brunk. The officers elected are: 
R. T. Yates, president; J. L. Blizzard, vice president 
and treasurer; A. A. Howell, assistant treasurer; T. 
Ashby Watts, secretary. The company operates mills 
at Sumter and St. Charles, 8. C., and contemplates put- 
ting in a band mill at an early date at Barnwell, 8. C. 
Mr. Yates states that the business outlook is excellent 
for the spring months. A good demand for hardwoods, 
long leaf pine and pine box boards were the features 
of last week’s trade with his company. 


——— — eres 


WESTERN NEW YORK TRADE. 


Burra.o, N. Y., Jan, 11.—T. H. Wall, of the Buffalo 
Hardwood Lumber Company, has been in New York on 
business. John Welsh has been visiting the mills of the 
company in the West. Inventorying has kept the yard 
force busy. 

Improvements at the mill and the yard of G. Elias 
& Bro. represent an expenditure of about $25,000, ani 
include a large gas engine for auxiliary power, as well 
as power house, tracks and storage shed. 

Scatcherd & Son have been keeping their mill at 
3atavia busy lately on large, special contracts and are 
figuring on work in Chicago, which calls for a large 
amount of mahogany lumber. 

I. N. Stewart & Bro. have had a number of orders for 
carload lots of cherry within the last few days and re 
port increased activity in this wood. Other hardwoods 
are beginning to move better. 

O. E. Yeager is up for reélection as first vice presi 
dent of the Chamber of Commerce and will have the 
solid support of the lumbermen. 

The Hardwood Exchange held a meeting Saturday and 
transacted routine business. Part of the time was spent 
in discussion of business prospects, which appear bright 
to the members. 





‘*ECONOMICAL FIRE ROOM METHODS.’’ 


_ 


The above title is given by the B. F. Sturtevant 
Company, Hyde Park, Mass., to bulletin 187 of its 
engineering series. The bulletin treats of tests made 
in the fire room of the Wood Worsted Mills, Lawrence, 
Mass., in which are installed Sturtevant fuel econ 
omizers and Sturtevant fans for mechanical draft 
driven by Sturtevant 1114%4x16 horizontal side crank 
engines. 

The practice at these mills has established several 
important principles not always recognized in boiler 
firing and the economies that have resulted are fully 
set out in bulletin 187. Its careful perusal by operators 
should offer suggestions that may be advantageously 
followed in all large plants. 
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WILLAMETTE VALLEY 
LUMBER CO. 


Oregon Fir 


HIGH GRADES. 


Large Timbers, 
Car Material, Yard Stock, 
Special Bills. 


TELECODE, 


DALLAS, OREGON. 











FIR, SPRUCE & CEDAR LUMBER | 


and 


RED CEDAR SHINGLES 
Geo. B. Weatherby Co., Inc. 


q 207 Henry Bidg., PORTLAND, ORE. 
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~ MANUFACTURERS ~ 
CAR4*°CARGO SHIPPERS 


Washington Fir Lumber 


FIR TIMBERS, RAILROAD 
AND BRIDGE MATERIAL 


MILLS, ABERDEEN, WASH. 


Address all correspondence to 


SAN FRANCISCO OFFICE, Royal Insurance Bldg. 


Branch Sales Office, LOS ANGELES, CALIEORNIA. 





ANNUAL CAPACITY, 100,000,000 FT. 











WENDLING LUMBER CO. 


Douglas Fir, Cedar and Redwood 
Lumber, rough or worked, kiln dried; 
Lap Siding and Cedar and Redwood 


Shingles are a few of our specialties. 
SAN FRANCISCO, CAL. 
Flood Building. 


PORTLAND, OREGON 
Wells-Fargo Bldg. 


W. E. THOMAS LBR. CO. “sisseca” 


Exclusive Agents for Kansas, Nebraska, lowa, Oklahoma. 











California White Pine | 
California Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory 
and Pattern Lumber 


ask LOUIS WUICHET 


Rooms 708-712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILLINOIS 
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ANYTHING WE MISS 


in sawing a log you can rest assured 
isn't worth saving and as a result we 
can give you anything you want from 


th to Timbers 


Drop us a line telling us your wants 
and we will gladly quote you prices. 


WE USE THE 'TTELECODE 
Seunter Manufacturers 
eo 


MINNEAPOLIS, MINN. } 


44th Avenue, North and Lydale. 
Branch Office; PEORIA, ILL., M. E. Magrader, Manager. 








LPOG. 


C_") | The Best— “= 


Northland’s Pine 


Manufactured in Minneapolis, 
from the Best of Home Grown 
Timber. 


Try a Car of it. 





Northland Pine Company 


Minneapolis, Minn. 
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Chippewa 
Lumber&BoomCo, 


ChippewaFallsWis. ff 
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‘White Pine | 


Cut from large logs and runs 
wide. It is thoroughly dry stock. 


High Grade Cork Pine Factory and 


Pattern Lumber, 1 to 6 in. thick. : 
: 
i 
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; JOHNSON LUMBER CO. 


Exporters of Pine Lumber 
ee? ee Milwaukee, Wis. 


GRAND 355. 
mK 
ISSR eS SSS OF 


Ses 











CENTRAL SOUTH SITUATION. 








CRESCENT CITY NEWS. 


Buyers in Close Touch with Situation—Firmer Tone 
Noted in Yellow Pine Quotations—Exposition Boost- 
ers En Route to National Capital. 

NEW ORLEANS, LA., Jan. 9.—Business is still quiet, 
though most of the local offices réport bookings prob- 
ably exceeding in total volume those for the first week 
of last year or the year before. Numerous inquiries 
show that the buyers are keeping in close touch with 
the situation and orders would be more plentiful, it is 
suggested, were it not for the recent blizzard, which 
has sewed up building operations in the snow belt. 

Some of the members of the local cypress colony 
have announced further withdrawal of concessions on 
upper grade stock, effective tomorrow, and averaging 
about 50 cents. The step is justified by the broken con- 
dition of mill stocks, and little or no trouble in main- 
taining the*quotations is expected, if the next few weeks 
bring their expected revival of demand. Cypress shingles 
continue to sell well and some items of the shingle list 
have been advanced slightly in price. The lowers and 
lath are in better supply and less active request. The 
car shortage seems to be a thing of the past, for the 
time being at least. 

Yellow pine manufacturers are generally agreed that 
their market has undergone no striking change. All of 
them are watching the price trend very carefully and 
most of them note a firmer tone to quotations. The 
business is well up to the average for early January 
with the exception of car and railroad material. While 
some orders for car material are being placed, and 
there seems to be a fair demand for cross ties of all 
woods suitable for that use, the carriers are evidently 
determined to hold their purchases down to the lowest 
possible notch until the rate controversy is decided, It 
is said that most of the roads have estimated their 
needs and prepared their schedules so that, if the com 
mission’s ruling is favorable, there will be a swift im- 
provement in the eall. If the ruling proves adverse, it 
will in all probability be appealed, with consequent 
further delay in purchase of needed supplies. Privately, 
however, some of the railroad men express the opinion 
that the railway takings of lumber stock must be in 
creased in any event before very long. An improving 
export demand is helping the domestie market to some 
extent, but the advance of ocean freights had neutral- 
ized this benefit in a measure, the importers refusing to 
adjust their prices so as to absorb the increased trans 
portation charges. European stocks are known to be 
low and the reports are that consumption is steadily 
exceeding receipts, so that the outlook for the export 
mills seems to be brighter than it was a year ago. 

A special train bearing about 200 boosters for the 
New Orleans-Punama exposition left last Saturday eve 
ning over the Queen & Crescent for Washington, D. C., 
where a decisive battle with San Francisco will be 
fought in the House during the coming week. Govern 


ors Noel, of Mississpipi, and Sanders, of Louisiana, led . 


the big delegation, with other officials of both states 
mustered for valiant service at the front. F. B. Williams, 
of the F. B. Williams Cypress Company, was one of the 
leading members of the party. Pearl Wight went to 
Washington a week, ago, with the advance guard. Both 
of these gentlemen are prominent in the national coun- 
cils of the republican party and their influence will be 
helpful in the final contest. 

For the first time in years a serious log jam is reported 
in the Paseagoula river above Moss Point, Miss. Un 
usually high water in the Pascagoula and its tribu 
taries has floated out many thousands of logs whose 
owners had not expected to raft them through until 
spring, and in consequence had made no preparations 
to handle them. The booms at Moss Point are reported 
full to overflowing, but no losses are expected and _ it 
is probable the jam will be broken in a day or two. 

Large quantities of cross ties have accumulated on the 
river bank at. Moss Point awaiting the arrival of ves 
sels under charter to take them to Philadelphia. The 
ties have been contracted for by the Pennsylvania rail- 
road. It is reported that a great deal of the timber 
felled by the hurricane of 1906 has been worked up 
into ties, thus effecting a very considerable saving to the 
owners. 

The Louisiana Conservation Commission will hold its 
first actual working session at Shreveport beginning this 
morning, when the commission will organize its forces 
for collection of taxes on oil, gas, lumber, sulphur and 
salt, provided in the constitutional amendments adopted 
last November to support the commission and its work. 
All of the members are expected to attend. They are 
Henry E. Hardtner, Urania, president; Harry P. Gamble 
Winnfield, secretary; W. KE. Glassell, Shreveport; 8S. R 
Lee, Alexandria; J. F’. Denechaut, New Orleans; Fred J. 
Grace, state register of lands; F. M. Kerr, chief of the 
state engineers, and Dr. W. R. Dodso, in charge of the 
state experiment stations. 

Chancellor Wood of Mississippi heard at Gulfport 
last Friday the application of the University of Missis- 
sippi for an injunction to restrain the Union Naval 
Stores Company from boxing the timber on certain lands 
in Harrison county. According to the published accounts 
the university people disposed of the timber to the 
defendant company with the understanding that it was 
to be removed from the land. The company instead 
boxed it for turpentine purposes. Chancellor Wood ruled 
that complainants were not entitled to the relief prayed 
and refused the injunction sought. It is said that the 
plaintiff will appeal. 


? 


Annual Doses of Publicity. 


Prominent Mississippi and Louisiana lumbermen are 
getting their annual doses of wholesome publicity in 
the lay press, which publishes routine accounts of bank 
meetings and elections. During the last week Capt. 
John Dibert of this city was reélected first vice presi 
dent of the Bank of St. James, at Lutcher, and W. M. 
White, son of the veteran Capt. J. J. White and general 
manager of the Liberty-White railroad, was elected 
president of the Liberty bank, of Liberty, Miss. Both 
institutions declared good dividends. 

Mississippi continues to have financial complications 
and reactions. No sooner had Governor: Noel an- 
nounced, in the closing days of 1910, sale of the 
remainder of the $600,000 bond issue provided by the 
legislature last spring than the state treasurer announced 
his determination not to pay the interest coupons of the 
recently sold bonds. The interest payment matured 
January 1 and the treasurer holds that the buyers vir- 
tually secured the bonds below par, for the reason that, 
while they paid face value, they profited by the accrued, 
but unearned, interest. The law requires that they must 
be sold at par, at least. The governor opposes this 
theory and the dispute has found its way into the courts. 
Possibly because of the peculiar legislative conditions 
in Mississippi these bonds have had a very slow sale, 
The governor has worked them off in small lots from 
time to time, mostly to Mississippi investors, and finally 
found a buyer for the remnant in a Cincinnati house. 
The outcome of the row over the first interest coupons 
is awaited with lively interest. 

W. M. Barrow, secretary of the Louisiana Railroad 
Commission, has been appointed second assistant attor- 
ney-general of the state and will attend to the litigation 
over rates and other matters in which the state’s legal 
department upholds the interests of the commission. 
The position was recently created by the legislature, 
on the showing that the attorney-general, with one 
assistant only, could not attend to the business piled 
upon his office. Mr. Barrow has been secretary of the 
railroad commission for many years. He was admitted 
to the bar about ten years ago, and his long experience 
with the railroad commission peculiarly fits him for the 
new work. He will maintain an office, it is said, in Baton 
Rouge, the headquarters of the commission. 

At a recent meeting of the New Orleans dock board 
the Standard Export Lumber Company submitted a re 
quest that no wharfage fees be charged against barges 
bringing lumber to the wharves for export loading, 
for the purpose of cheapening loading costs at this port 
and encouraging the exportation of lumber through it. 
President McCloskey replied that the board had no au- 
thority to grant the request, the wharfage charge being 
fixed by law. 

From Gibsland, La., it is announced that the Leideigh 
Dalton Lumber Company’s plant, which has been down 
several months, will resume operations ‘in a short time 
under the management of J. L. Dalton. 

The 'T'welfth Night Revelers, an exclusive carnival 
erganization which, by fixed custom, opens the carnival 
season, gave its annual ball last Thursday night, when 
its leader, the ‘‘Lord of Misrule,’’ chose Miss Sadie 
Downman as his queen. Miss Downman, who is the 
charming daughter of Mr. and Mrs. R. H. Downman, 
made her debut this season. It will be remembered 
that Mr. Downman was the Carnival ‘‘Rex’’ a few 
years ago. 

T. H. MeCarthy, of the Ruddock-Orleans Cypress 
Company, left Sunday for Europe to join his wife and 
daughter, who have spent the last two years abroad. 

Mr. and Mrs. Vietor Thrane and J. D. Lacey left a 
few days ago for Chicago. Mr. Lacey will return to 
New Orleans in a few days, but Mr. and Mrs. Thrane 
probably will spend the remainder of the winter season 
in Chicago. 

C. R. Mengel, of the C. C. Mengel & Bro. Company, 
Louisville, Ky., arrived in New Orleans last week on 
his way to British Honduras, where his company has 
extensive mahogany holdings. It is reported that Mr. 
Mengel makes the present trip to take over another 
large mahogany concession. 

A party of sales representatives of Dibert, Stark & 
Brown and the Lutcher & Moore Lumber Company 
were in New Orleans last week. They had just returned 
from Orange, Tex., where they were the guests of the 
Luteher & Moore Lumber Company at an elaborate and 
very enjoyable banquet. The party included '’. I. Ben 
net, representing Dibert, Stark & Brown at Kansas 
City; E, W. Bowman, of Wichita; H. B. Armstrong, 
of San Antonio, and Sam Armstrong, of Waco, the 
four last named representing the Lutcher & Moore 
Company. 


The Last of the Bohannons. 


Cotten Bros., well known cypress lumbermen of Mot 
gan City, pulled off their annual Christmas hunt last 
week, beginning January 1 and winding up yesterday. 
The hunters killed, among other things, four deer, three 
wild boars and a ‘‘bohannon,’’ the latter perishing 
through the unerring marksmanship of L. M. Tully, ‘ 
popular official of the ‘‘Louisiana Red’’ in this wy 
The local contingent who attended the hunt returnet 
with glowing accounts of their trip and with high 
praise for the hospitality and skillful management - 
the Messrs. Cotten. ‘‘Those present’’—or accounter 
for: (©. H. Peace, Arthur Sinclair, John Dalton, a 
A. J. McCausland, L. M. Tully, H. M. Cotten A. . 
Cotten, W. M. Cotten, jr., John C. Cotten sud © ™ 
Carnes. 
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SOUTHWESTERN LOUISIANA LUMBER NEWS. 


Unexpected Activity in Yellow Pine—Texas Taking 
More Than Its Share—Land Buyers Seek Invest- 
ments. 


LAKE CHARLES, LA., Jan. 12.—While it was generally 
expected that some marked change in the yellow pine mar- 
ket would follow the advent of the new year, it was not 
thought that there would be any noticeable change before 
February 1. But sales agents of a number of the largest 
mills in the Lake Charles district have been agreeably sur- 
prised by the active demand for almost all grades that 
began last week. ‘‘T am getting at least $1.25 more a 
thousand feet for lumber than I did for the same stuff 
in November,’’ said a local sales agent of a big concern. 
‘*T say November because, as we all know, there was lit- 
tle business of any kind stirring during December. I look 
for the market to go even higher.’’ 

Demand seems confined to no particular grade 
or variety. Some calls are for rough lumber and others 
are special ear orders of finished material suitable for 
interior construction. Nor is the demand confined to any 
particular section of the country. Texas, which always 
buys heavily of Louisiana timber on the first indication 
of an advance, has been taking more than its share of 
what the mills are offering. Kansas, Nebraska, Missouri 
and Jowa distributing centers have been placing orders. 
Chicago has not been slow in finding out what was going 
on and a lot of business is now originating in that section. 

Export business as a whole has been very quiet, though 
here and there a mill will be found whieh has been sue- 
cessful in securing a few good orders. Export agents as 
a rule, however, express the opinion that it will be proba 
bly sixty days before any change in the situation ean be 
expected. 

Since the settlement of the recent unpleasantness, or 
rather since assurances have reached this country that the 
real situation in Mexico had been greatly exaggerated and 
that there is really no reason to expect serious results 
from the recent disturbances, a large amount of yellow 
pine has been moving in that direction. The Mexican 
railroads are buying some stuff at this time, and the 
larger Mexican dealers, realizing that the market is sure 
to advance, are taking on stocks to replenish their dimin 
ished yard holdings. 

Reports from the cypress belt vary slightly from those 
of thirty days ago. Good business, fair demand and an 
advancing market are the characteristics. The mills are 
enabled to get down a large supply of timber by aid of 
the excessive rainfall of the last ten days, which has 
flooded many of the great cypress swamps in the south 
ern part of the state. 

Many land buyers are seeking investments in the cut 
over lands of southern Louisiana. During the last ten 
days twelve persons looking for investments have 
been in this section. ew sales have been recorded, 
however, as the lumber companies are not anxious to sell 
these lands at such prices as have been offered for them, 
believing them worth more money. Thousands of acres 
of cutover lands are in cultivation in southwestern 
Louisiana, and truck growers’ associations are being or 
ganized in many of the Jumber towns. Many of the mill 


. employees find time to eultivate small patches, and as a 


result southwestern Louisiana is becoming one of the 
largest truck and produce shipping points in the United 
States. Many of the mills are conducting demonstration 
farms, following the excellent example set by the Long 
Bell system, whieh conducts show farms at 
DeRidder and Woodworth. 

No more complaint is heard concerning the shortage of 
cars, and it is taken for granted that the railroads are 
supplying the demand. 

Frank J. Hines, general manager of the Conrad-Berhing 

Lumber Company, of Pawnee, stopped over. in Lake 
Charles last night en route to Pawnee from Houston. Mr. 
Hines would not confirm the reported purchase of the 
company’s holdings by a northern syndicate, but admitted 
that negotiations were pending and intimated that they 
might be closed. In such case a big mill will be erected 
at Pawnee on the site of the burned plant. 
_ The Lake Charles Veneer, Box & Crate Manufacturing 
Company began business this week. The plant has a con 
suming capacity of between 25,000 and 30,000 feet of 
lumber daily. W. C. Tuttle, of Indianapolis, is manager, 
lhe plant occupies the site and building formerly used 
by the Toledo Ladder Company. 

W. If. Sullivan, general manager of the Great Southern 
Lumber Company’s interests at Bogalusa, is making a 
trip through the lumber belt inspecting many of the big 
mills of the South. : 

Extensive repairs and improvements will be made in the 
plant of the Lyon Lumber Company at Garyville. The 
plant has been closed for some time, but will begin opera 
tions within a short time. 


Jonami, 


J... Delton has been selected as the new manager of 
the Leigh-Dalton mill near Gibbsland. The mill has not 
been running lately, but will resume operation in a few 
days, 

A. J. Peavy, 6f the Peavy-Byrnes Lumber Company, of 
Kinder, was ‘in this city this week. The big new plant 
of that company is operating full time, manufacturing 
100,000 feet daily. ‘i 

John A. Fox, of Washington, D. C., special director of 
the National Rivers & Harbors Congress, 
city this week in consultation with Leon Locke, secretary 
of the Inland Interstate Waterway League, relative to the 
Progress of the work on the Intercoastal canal. ‘The eanal 


will he completed across the entire southern part of the 
State by September 1. 


was in this 


eee 


SOUTHEASTERN MISSISSIPPI NEWS. 


Harries RG, Miss., Jan. 4.—At a meeting of the 
oard of directors of the J. J.; Newman Lumber Com 
i in St. Louis, Mo., recently it was decided to abolish 
© general sales office in that city and open one in Hat- 


tiesburg. E. J. Hurst was selected general sales man- 
ager for the West and South, vice C. D. Millard, re- 
signed. W. }. Hewett, local export sales manager, has 
been retained. The eastern business of this company 
will continue to be transacted at Scranton, Pa., January 
3. The officers and directors of the Great Southern 
Lumber Company, of Bogalusa, La., visited the mills of 
the Newman Lumber Company at Hattiesburg and Sum- 
rall in the private car of the late Frank Goodyear. The 
party was headed by Vice President H. I. Miller, who is 
mentioned as a probable successor of C. W. Goodyear, 
the president, who is in ill health. He would become 
president of the New Orleans Great Northern railroad 
at the same time. 

B. D. Moore, of the Moore-Hagerty Lumber Company, 
this city, underwent a second operation for appendicitis 
last Monday. 
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FROM THE ALABAMA IRON CENTER. 
Spring Trade Expected to Open Shortly—At Least 

Normal Business Looked For From Now On—Build- 

ing Organizations to Consolidate. 

BIRMINGHAM, ALA., Jan. 10.—Business has improved 
in some lines during the week and it seems that the 
spring trade will open up in a short time. Inquiries are 
more numerous than a week ago, though no very large 
ones have reached local dealers this week. However, the 
general indications are that business will be at least 
normal from now on. 

The two local building organizations—the Building 
Material Men’s Exchange and the General Building Con- 
tractors’ Association—have reached the conclusion that 
they can get better results through a single organization, 
and at a joint meeting of the governing boards of the 
two bodies last week it was decided to consolidate. 
The Building exchange was organized about two and a 
half. years ago and-the Contractors’ association is about 
one year old. These organizations sent representatives 
to Cincinnati to investigate the Builders’ Exchange of 
that city, and they were well pleased with what they 
learned about that body, and many of the best features 
of that organization will be embodied in the new ex 
change, which will be known as the Builders & Traders’ 
Exchange of Jefferson County. The new organization 
will maintain offices in the Chamber of Commerce build- 
ing, where the two bodies have headquarters, but will 
have additional space in order that contractors who are 
members of the exchange can have their offices in the 
club headquarters. Frank H. Connor is president of 
the Contractors’ association and W. E. Currie is presi- 
dent of the Building exchange. At the meeting of the 
boards of the two organizations last week the following 
committee was appointed to canvass the membership of 
both and secure members for the new exchange: .J. H. 
Eddy, chairman; Frank Connor, H. A. Lockhart, J. M. 
Barnett and A. W. Nelson. Another meeting will be 
held in a few days, when the organization of the new 
exchange probably will be effected. 

The W. D. Wood Lumber Company is the result of 
the reorganization of the firm known as the Wood- 
Norris Lumber Company. The new concern is a strong 
one and will be among the leaders in this section. 





MATTERS AT MOBILE. 


Aggregate Movement for First Week of New Year— 
Movement to Cuba and South America—Increasing 
Demand for Cross Ties. 

MosiLk, ALA., Jan. 8.—The aggregate of the outward 
movement of lumber for the first week of the new year 
was 6,837,730 feet against 5,066,164 for the last week 
in the old yeer, showing an icrease of 1,771,566 feet—a 
very creditable showing for the initial week, which is 
usually dull. 

The movement to Cuba during the last week was 
2,479,030 feet and to the River Plate 3,612,374 feet. 
Mor the four months from September 1 to December 31 
the proportion has been maintained at about the same 
ratio as shown during the last week, and the Cuban 
movement has been about 33144 percent greater than 
that to South America, the figures being 18,119,222 feet 
to Cuba against 12,328,139 feet to South America. 
This makes a total outward movement during the four 
months indicated of 30,500,000, not quite half of the 
entire aggregate of the lumber movement from this 
port for that time, the total aggregate being 70,000,000 
in round numbers. 

There has developed during the last month or six 
weeks a considerable movement in cross ties. It has 
not been many weeks since a large schooner cleared 
with a full cargo of ties for Baltimore. Two large 
{-masted schooners are loading ties—one for the Havi 
land Lumber Company and the other for the W. B. 
Paterson Lumber Company. The American steamship 
Altamaha is due to load about 40,000 cross ties for 
New York. This movement has been growing steadily. 

The lumber market remains dull and appears not to 
have recovered from the influence of the holiday 
season; however, the outlook is brighter. The interior 
trade, from all accounts, is seemingly very dull, as 
there are very few orders on the market, but the 
prospects are said to be very much better. Demand 
for yard stock has fallen off materially because of the 
holidavs and the recent cold weather. The local rail 
roads are buying in a small way, leading to the pre 
sumption that they are in the market only for imme 
diate and urgent needs; while outside railroads are not 
buying. 

The feature of the week in the lumber and timber 
trade was the closing of a deal through which Hunter, 

jenn & Co., this city, have acquired 40,000,000 feet 
of timber in the neighborhood of Colombia, Miss., for 
$100,000. 

Like the lumber market, the sawn timber market is 








Rust-Owen Lumber Co. 


—WE WANT TO MOVE — 


160 M ft, 6-4 No. 3 Shop, 12 M ft, 6-4 No, 3 Shop, 

20 M ft, 6-4 No. 2 Shop, 40 M ft. 6-4x12" No, 2 Com, 

40 M ft, 6-4 No, 2 Com, 60 M ft. 6-4 No. 3 Com, 

100 M ft, 6-4 No. 8 Com. 60 M ft. 6-4 No. 4 Com, 

10 M ft, 6-4 No. 6 Com. 10 M ft, 6-4 No, 6 Com, 

12 M ft, 6-4 No, 2 Shop, 100 M ft. 1x4” & up, 6’ & up, No, 6 Bds. 


NORWAY PILING 
DRUMMOND, WIS. 


Write for prices. 
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Sawyer Goodman Co. 


Make Prompt Shipments of 
WHITE PINE AND BASSWOOD 
BEVELED SIDING, FINISH in all 
Thicknesses, and SHOP LUMBER 


Marinette, 3: 3: 
—or0c——— 


Sherman & Kimball, “cucxco, ‘i 


WHOLESALE LUMBER 


WESTERN WHITE PINE YARD STOCK AND 
FACTORY LUMBER 


"at" BOXES 157% 
PHOENIX LUMBER CO. 


E. F. Cartier Van Dissel, Mgr. SPOKANE, WASHINGTON. 


CEDAR. POSTS 


PEASE, - - LORAIN, OHIO. 


200€ 








Wisconsin 
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“HARDWOODS. 





Cherry For Sale 


One million feet of dry stock 
ready for immediate shipment 
from our Jamestown yard, all 
thicknesses and grades. : : : 


Warren Ross Lumber Co- 


Jamestown, N. Y. 





Vestal Lumber & Mfg. Co. 


KNOXVILLE, TENNESSEE. 





We run our own mills manufacturing 


POPLAR, QTD. WHITE OAK, 
PLAIN OAK, WALNUT, ETC. 


Also, 34, 4 & 34 AROMATIC TENN. RED CEDAR, 
CEILING OR LINING, ‘‘Keep moths away.” 


WRITE US BEFORE BUYING. 
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{ Quartered White Oak. 


Large Flash Figured Stock Our Specialty. 
We also Manufacture: 


Plain Red and White Oak, 
Cypress, and Red Gum. 








We dip all of our lumber. 
Capacity 80,000’ per day. 


Leavitt Land & Lumber Co. 














DERMOTT, ARKANSAS. 
ee — 








We have Ready for Prompt Shipment: 


250 M Yellow Poplar all grades and thickness. 

200 M Plain Mtn. Oak 4-4’’ to 8-4’’ Mostly1& 2 & No. 1 Com. 
50 M Basswood 4-4’’ length largly 12 ft. nice stock. 

200 M Chestnut 4-4, 6-4 & 8-4 mostly S. W. & 2Com. 


Send us your inquiries for any kind of 
HARDWOODS, WHITE or YELLOW PINE 


in the rough. 


Logan-Maphet Lumber Co. 


Manufacturers of 
PINE AND HARDWOODS 


KNOXVILLE, - - TENNESSEE. 











—_0—]00 S00 


Himmelberger-Harrison Lumber Co, 


Red Gum 


Specialists 


Mills at: Sales Office: 


MOREHOUSE, MO. CAPE GIRARDEAU, MO. 
— >See — So — 0 —0 


RED GUM 


MANUFACTURERS 











MILLS AT EARL, ARK. 
OAK, ASH, CYPRESS. 


The Crittenden Lumber Co. 


336-338 Scimitar Bldg., MEMPHIS, TENN. 








GIDEON- ANDERSON LBR. & MER, CO. 


MANUFACTURERS AND DEALERS 


CYPRESS, OAK and RED GUM 


HICKORY and ASH TOOL HANDLES. 
Sales office, 1218- ° Ke 
ST LOUIS. MO Ot GIDEON, MO. 








NORTON LUMBER CO. 


RICHEY, MISSISSIPPI 


RED GUM 


Finest Stock inthe South Also Oak, Cypress, Ash 














TO MAKE MONEY you should use the Lumber- 


man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago 





dull. This market has been affected by the holiday to 
a greater degree perhaps than the lumber trade. There 
is no great amount gf sawn timber being offered on 
the market, and there has been no change in prices. 
It seems to be more valuable in the forest than as a 
manufactured product. Conditions in this trade for 
months have been unsatisfactory and, as a conse- 
quence, trading has been of a peddling nature. Any 
change that comes must be for the better. A much 
better feeling prevails and exporters are of the opinion 
that the outlook for the new year is very much 
brighter. 





ON MISSISSIPPI SOUND. 


Frospects Still Bright for Shipments of Sawn and 
Hewn Timbers—Outlook Fair for Continued Good 
Cuban Business. 

GULFPORT, Miss., Jan. 9.—The last week has not re- 
corded developments of a startling nature in the timber 
trade. Prospects for banner shipments of sawn and 
hewn timbers during this year have, apparently, not 
diminished and manufacturers:and shippers are hopeful 
of better results than were achieved during 1910. Sight 
timbers are in continued small quantity and, as the manu- 
facturers are hardly inclined to cut to order at too close 
a price, the supply is, perhaps, a shade less than the 
demand, which, with the fact that generally the mills are 
not accepting orders for far advanced delivery and take 
advanced orders only at a material increase in price over 
that current, warrants the prediction that sawn and hewn 
values will be upheld for some time. 

Timber buyers on the other side are holding as much 
as possible of their business for later negotiation, in view 
of the fact that e. i. f. prices for forward delivery are 
higher than their ideas; this condition, undoubtedly, will 
force the shipper to operate on a closer margin than 
desirable if cargoes are to be shortly closed. Under such 
conditions shipments can be contracted for only in case 
freight and insurance are more favorable to the exporter 
and many concerns have decided to keep away from this 
market until improvement is established. This decision 
has caused increased business with other pitch pine ports, 
these concerns having given more attention to their Latin 
trade. A few of the larger United Kingdom houses are 
balancing business accounts for 1910 and resumption of 
inquiry from that country wil not become general for 
several weeks, Meantime it is encouraging to note that, 
regardless of predictions to the contrary, business con- 
ditions bearing on the consumption of pitch pine timber 
in United Kingdom ports are such that excellent records 
may be preconcluded for this year. Generally, British 
affairs are in good shape, all businesses showing a fair 
percentage of increase and a better percentage of profit 
than has been the case for a year or perhaps more;° in 
particular, the consumption of timber has increased, 
mainly through the increase in shipbuilding but also in 
the better demand for wood from other sources local 
there and the supply at present in the hands of the 
British importers is much less than adequate. 

Further, the demand for timbers is increasing and the 
recent shipments of timbers—insufficient to abate de- 
mand, considering the fact that most recent shipments 
have been made to the larger timber ports and that 
many of the smaller ports—have not begun to equal the 
importations of former years; so that it is reasonable to 
expect a material increase in business soon. Values for 
timbers appear firm at about the prices last quoted. 


December Outgo. 


UNITED KINGDOM, 








LUMBER- Feet. Value. 
I ic ca'las Sven ae 4 ada ei kets 1,517,000 $ 44,030.00 
Scotland 214,000 6,853.00 
Ireland .. 31,000 1,090.00 
ME Tao sib a: bree we eSlene sea acne 2,903,000 95,483.00 

BNE ig arertece S9kib 0 Ulewiaee nan 4,665,000 $147,456.00 

SAWN ‘TIMBER— 

ET ine wel ga d.b sb Ae hase 1,504,000 $ 36,010.00 
NS al Sia! a: i9:le a ece how doa kao réeck 792,000 19,797.00 
IY ais. 6:. 5: o1-ese ene les yb welds amie 532,000 11,700.00 

SOT CE TR Pe 2,828,000 $ 67,507.00 


Totals 
Hikwn TIMBER 
Kingland (cubie feet).......... 9,733 $ 2,910.00 











WERVON CUAOCER) nc ccciccccceus 246,700 3,088.00 
CONTINENT. 
LUMBER— 
Er eee 2,944,000 $116,738.00 
I ick. 0-6 ib! Sots © nce evermore ei 869,000 40,242.00 
IE ick snate ve: #-0\a0:00e ochre e-oatena ch 593,000 17,290.00 
I Cia ake charg io .G oR nasa les 4,406,000 $174,270.00 
SAWN 'TIMBER— 
ID oa ails. 0,8).6)8 010m 4 abo 1,903,000 $ 45,914.00 
ee er 449,000 11,232.00 
Iikwn TIMBER— 
France (cubic feet) .......... 4,926 1,478.00 
WEST INDIES. 
LUMBER— 
a eee Aarne Gdaess Siw k a ah wie 1,689,000 $ 26,024.00 
II, ike. Sr ck Air 6 cere tie hae 642,000 11,219.00 
Jamaica ‘ $81,000 9,031.00 
Barbadoes 218,000 4,143.00 
Dominican Republic 290,000 6,718.00 
SS aS SS reer 301,000 6,619.00 
EE ich Sc aatca db okee sea dau 398,000 7,960.00 
REE arc G bts are acales: owl era maces 8,919,000 $ 71,714.00 
POLES— 
a aren eae 156 610.00 
CENTRAL AMERICA. 
LUMBER— 
ES TT ee ee ee 373,000 $ 20,527.00 
Woopwork — 
Paememna, to value of... ....055- 525.00 
PoLEs— 
RE bes Gay Sapeeewennsionn 315 5,045.00 
SOUTH AMERICA. 
LUMBER— 
Re ee 10,624,000 $164,222.00 
SEE Ser en aera 2,831,000 54,004.00 
TorTaL SHIPMENTS— 
NT a ora < Wik bd-40 ceed or 32,012.659 $761,759.00 
Nk Se Aaa Qe Aik otise waa ade 461 5,655.00 
Se a eee 246,700 3,088.00 
ex. | AME NORORETIOR, oc cence ccccnsisereses $770,502.00 


West Indies. 


Inquiry from this section continues in good volume 
with contracts being closed in fair proportion to the 
amount of inquiries in hand. Prospects for continued 
good business, in fact, better business than has obtained 
during the past thirty to sixty days are encouraging and, 
although competition for this business is very keen, there 
is still the opoprtunity for a fair margin for the shipper, 
Pitch pine shipments to the various ports of this section 
have increased greatly during the last two years and the 
buyers have been stipulating for better and _ better 
grades of pine lumber, as the use of this wood has in- 
creased. By comparison the smaller islands of this group 
have taken much larger quantities of lumber than have 
the large ones, notable among these being practically all 
of the Windward islands, of which Martinique probably 
leads in consumption of this stock. It is predicted that, 
of the larger islands, Porto Rico and Cuba will take 
about the same quantity of lumber during this year, as 
both islands are developing at about the same rate, 
though Cuba’s receipts of lumber have, during the last 
year, somewhat exceeded those of Porto Rico. Values for 
West Indian schedules are fairly well maintained and the 
stock does not require a great deal of shopping to pur- 
chase, though some difficulty has been experienced in 
procuring the exact grade required. Second class Cuban 
brings from $11 to $13.50 a thousand feet; scantling 
from $9 to $11. First class stock ranges from $15 to 
$17.50 a thousand. 


EASTERN LOUISIANA NEWS. 





Bogue Chitto Rises and Boom Gives Way—Brisk Busi- 
ness in Poplar Logs for Export—Cars in Fair Supply 
—Personal Notes. 

I’RANKLINTON, LA., Jan. 7.—The new year was ushered 
in by the largest rise for three years in the Bogue Chitto 
river, accompanied by freezing weather. The boom of 
the River Lumber Company gave way, but the loss of 
logs was slight. It will be rebuilt in such a way as to 
prevent breaks. The company has installed its fourth 
boiler and the plant is running in good shape. 

Business in poplar logs for export has been brisk. 
Foil Bros. shipped several cars this week. There seems 
to be a slump in prices of about $3 a thousand on all 
logs under twenty-four inches. W. L. Logan, of Hat- 
tiesburg, Miss., has established an office at Warnerton 
and is among the prominent buyers, as are Schut & Kein, 
of New Orleans. J. E. Sturdevant is running his mill 
steadily and is pushing the poplar log end as well. 

The Cross Roads Lumber Company, Warnerton, suc- 
ceeded by the H. H. Johnson Lumber Company, is about 
to change hands, having failed to secure timber to 
operate longer. 

The L. Thompson Lumber Company, formerly operat- 
ing a mill at Angie, has removed its mill to a point near 
Sun. 

A. W. Maxwell, of the Great Southern Lumber Com- 
pany, was in this city the last week to pay the taxes 
of the company, which are nearly half the total taxes 
of the parish. H. W. Hicks, of Hattiesburg, Miss., was 
among the buyers in Franklinton this week. Orders are 
offered freely but are not accepted readily, as the prices 
are below what they should be, except on a few kinds 
of lumber. Pole stock and railroad material hold up 
fairly well. 





FROM ALABAMA’S CAPITAL. 

MONTGOMERY, ALA., Jan. 6.—The increase in business 
expected to be in evidence by the first of the year is 
hardly noticeable. Material in demand for the regular 
run of business shows improvement but orders for spe- 
cial stuff are few. Several gratifyingly large orders 
have been placed, but these are not considered to denote 
anything in particular, as they are liable to appear at 
any time. 

Optimism is the ruling spirit, however, and the new 
year is expected to give a good account of itself. 

The old complaint of overcut is heard. Many hold 
that the policy of general cutting, based on hope, is bad 
business. By the latter part of the month it is believed 
events will develop that will throw light on the future. 

Most lines of business, as is usual in the South, have 
shown a more or less pronounced lull following the 
Christmas season, which is celebrated in the South as 
the Fourth of July is in the North. The legislature 1s 
about to begin its session and Alabama, being intensely 
political, is pausing to watch the doings of the solons. 





CONFIDENCE OF THE MANUFACTURER IN HIS 
PRODUCT. ; 
The blind faith of the maker in the virtues of his 
goods is likely to be rudely shaken in practice unless 
it is based upon something more tangible than a ‘‘ figment 
of the brain.’’ However, when a manufacturer knows his 
machine and knows just what it will do under given 
circumstances he can make no serious mistake in telling 
the truth about it in his strongest terms. : 
The Gordon Hollow Blast Grate Company, Jreenville, 
Mich., maker of the Gordon hollow blast grate, has been 
making and installing the device so long that it 1s able 
now to let some of its satisfied users sing its praises. 
Such a user, the Gerdon company declares, recently said 
that, at this time of year when the logs enter the mill 
covered with ice and snow to become liberally mixed with 
the sawdust that goes to the furnaces for fuel, the on 
Mollow Blast Grate brings ‘‘sweet sleep to a troublec 
mind, as it gives as good results with wet, green . 
frozen sawdust as a draft grate gives with dry wood. 
Now the faith of the Gordon Company is shown by ne 
offer to ship the grate on approval, giving the user — 
days in which to decide, and paying freight both ways ! 
he decides to return it. — 
Millmen of the Pacific coast should address the ho 
Sound Machinery Depot, Seattle, Wash., and all other 
the manufacturer direct. 
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SOUTH ATLANTIC COAST. 


FROM THE GEORGIA CAPITAL. 











Railroads Hold Key to Situation—Stocks Low—Out- 
look Better Than at Corresponding Period Last 
Year. 

ATLANTA, GA., Jan. 8.—Railroads are the central fig- 
ure in the jumber situation. Fewer inquiries than are 
usual for this time of the year have been received from 
them by millmen; but, in spite of this fact, there is a 
feeling of confidence that the railroads must now make 
the purchases that have been deferred for the last sev- 
eral years. It is believed that within a week or two, or 
by the end of this month, inquiries from the roads will 
begin to be received and that the accumulated orders 
of three years will follow. 

An indication that this belief is well founded is given 
by the number of inquiries from the railroads that loco- 
motive construction companies are receiving. The South- 
ern Iron & Equipment Company, of Atlanta, reports that 
it is receiving a great many more inquiries than it re 
ceived at this time last year. In fact, it has on hand 
the largest batch of queries it has received in several 
years. It is true that few orders have been placed, but 
the inquiries are increasing daily. 

One millman gives it as his opinion that the rail- 
roads are deliberately withholding inquiries from the 
mills for the time being. A. B. Steele, of the Enter- 
prise Lumber Company, says that his company has 
received very few inquiries so far; but, like other mill- 
men, he is confident that the roads will buy this year and 
that they will be heard from within a short time. 

The market as a whole in Georgia is quiet. Many 
of the mills are still down. It is estimated that 25 
percent are inactive. Hardly any demand is reported 
and merely scattering shipments are being made. A 
promising phase of the situation is that the stock on 
and, both at the mills and in the yards, is low. Because 
of this fact, dealers believe that the instant*the demand 
increases prices will go up. 

Locally, the market is more active than is the ease 
throughout the state. Building left over from last 
year is causing the market to pick up and also is making 
prices stiffen. Several dealers think the prospect is the 
brightest Atlanta ever has had. Others are not so 
optimistic, but all agree that the outlook is a great 
deal better than it was last year at this time. There 
is little doubt that more building actually will be done 
in Atlanta this year than ever before. The amount of 
building that is going on has not heretofore been 
equaled. One dealer estimates that contracts for $500,- 
000 worth of building have been let since the first of the 
year, 

Permits for $7,405,910 worth of building were issued 
last year, and much of this building will be done this 
year. Included in this construction work are ten new 
school buildings, none of which will be fireproof. In 
addition to the building this year being greater in 
amount, it will also be better in quality. Local sash, 
door and blind manufacturers say that dealers through- 
out the South are laying in stocks in these lines in 
preparation for an unusually large amount of building. 
These dealers find that the demand is greater than it 
was at this time last year, and they consider the out- 
look very good. In their opinion, prices must inevitably 
go up. 

Of course, the local market, like the rest of the state, 
has not really started on the new year. Stock taking, 
however, was eoncluded last week, and an increase is 
expected by the 15th or 20th. Quotations on dressed stuff 
have increased since the first of the month about 50 
cents a thousand feet. There has been little actual 
advance in price, however, except that cutting has be 
come less. One dealer expresses it as his opinion that 
prices will advance from $1 to $1.50 a thousand feet 
Within the next sixty days. 

Bradstreet ’s, in a report summing up business condi 
tions in Atlanta during last year, says of the new year: 

‘Building in Atlanta for the new year bids fair to 
eclipse any previous record. At present she has three 
new office buildings under way, one of twenty-two stories, 
and a vast amount of city and urban improvements, 
made possible by the extension of trolley lines.’’ 

This summary shows that bank clearings in Atlanta 
during 1910 amounted to $574,164,916 and exceeded the 
clearings of 1909 by $168,115,378; that the postoffice 
receipts amounted to over $1,000,000 and exceeded those 
of 1909 by nearly $200,000. 

No curtailment in the output of lumber this year is 
expected. Every millman who has been seen says that 
he will turn out more lumber this year than he did last, 
and each believes that the total output of the state will 
show an increase. . 

Three companies that make a specialty of lumber insur- 
ance and another that combines this with other insur- 
ance have applied for license to operate in Georgia: 
the Indiana Lumberman’s Mutual Insurance Company, 
Indianapolis, the Lumberman’s Mutual Insurance Com- 
pany, Mansfield, Ohio, and the Pennsylvania Lumber- 
man’s Mutual Fire Insurance Company, of Philadel- 
phia. A fourth is the Central Manufacturers’ Mutual 
Insurance Company, Van Wert, Ohio. 





IN NORTHEASTERN FLOBIDA. 


_ JACKSONVILLE, FLA., Jan, 7—There was a noticeable 
Merease this week in the number of inquiries received, 
Prices being solicited on yard stock as well as special or- 
ers, representing a fair percentage of easy cutting. 

and for dressed stock has been more active the last 
Week and it is expected that it will increase. 


The plant of the Morgan Lumber Company, which has 
been down since the middle of December, will resume 
operation Monday at full capacity. 

John Hyde has severed his connection with the Stand- 
ard Lumber Company, of Alton, and is with the Ensign 
Lumber Company, this city. 

The Cummer Lumber Company is loading schooner 
Catalina for Kingston, Jamaica. The Norwegian steam- 
ship Hero has sailed with lumber from D. L. Gillespie 
cc and J. J. Phillips & Co. for Halifax and Sydney, 
N. 8. 

A number of local lumbermen will leave Jacksonville 
tomorrow to attend the meeting of the Georgia-Florida 
Saw Mill Association at Ocala. 





FROM THE MARYLAND METROPOLIS. 

BALTIMORE, Mp., Jan. 10.—Mann & Parker are book- 
ing more orders for hardwoods than for some time. 
They state that millmen experience no difficulty in get- 
ting figures asked. 

Among visiting lumbermen in Baltimore during the 
last week were Mr. Roane, president of the Weston Lum- 
ber Company, Weston, W. Va., and H. J. Wilmoth, of 
J. H. Wilmoth & Son, of Boyer, W. Va. Both callers 
stated that numerous inquiries are being received by 
producers, as competition among buyers is making prices 
firm. No extensive assortments are piled up at the mills 
and the outlook is regarded as promising. 





FROM NORTH CAROLINA’S CAPITAL. 


RaLeigH, N. C., Jan. 9.—North Carolina pine con- 
tinues to show signs of improvement and the outlook 
from the manufacturers’ standpoint is bright. Roofers 
continue to be the best sellers and prices are holding 
firm with a higher tendency. 

The recent strengthening of the southwestern situation 
has had a direct and beneficial effect on North Carolina 
pine. There is a steady demand for firsts and seconds, 
fully equal to the supply. The mills have resumed opera- 
tion and it is expected that stocks will continue to move 
at a brisk rate. 


TIMBER LAND SALES. 


The state of California December 27 received $60,- 
752,92, 25 percent of the gross amount of government 
timber sales during 1909, which goes into the public 
roads and school funds of the counties in which the tim 
ber was sold. 














W. S. Fender, of Valdosta, Ga., sold to J. M. Willis, 
of Moultrie, Ga., 7,000 acres of turpentine timber sit- 
uated at Mineola, Ga. 

Representative Hopkins, of Pennsylvania, sold his 40,- 
000-acre timber tract on Jamney creek, between Ashland 
and Klamath Falls, Ore., to an eastern syndicate for 
$3,500,000. J. 8. Silsby, of Ashland, negotiated the deal. 








A sale of 30,000 acres of Yamhill county (Oregon) 
timber land is reported to have been closed by W. C. 
Slatterly, of Portland. The price is said to be between 
$1,500,000 and $2,000,000. The land, which is estimated 
to contain 2,000,000,000 feet of timber and comprises a 
solid tract of red fir, was owned by N. P. Wheeler, of 
Pennsylvania. 

The entire business of the Vancouver Timber & Trad- 
ing Company, of Vancouver, B. C., including six logging 
camps, 20,000 acres of timber land and 20,000,000 
feet of logs now floating in Burrard inlet, has been sold 
by H. L. Jenkins, of Seattle, Wash., to Alvo V. Alvens- 
leben, Limited, of Vancouver, for $1,000,000. 


The saw mill and timber holdings of George Fair- 
childs and associates at Axford, twenty miles north of 
Hoquiam, Wash., were sold recently to parties said to 
represent the Big Creek Timber Company, of Aberdeen, 
Wash. The consideration is given as $25,000. 


H. Hamilton, of St. Paul, Minn., bought 706,000 acres 
of upper peninsula lands, scattered over Dickinson, 
Chippewa, Mackinae, Luce, Schooleraft, Alger and Mar- 
quette counties, Michigan. This land is what was left 
of the 1,000,000 acres secured by W. G. Mather and the 
Cleveland Cliffs Iron Company from the Duluth, South 
Shore & Atlantic railroad. 





STANDING BY THE BUYER. 


The most conspicuously successful commercial enter- 
prises of modern times have been built up on a policy 
of making absolutely good on every claim made in 
promoting the sale of its products. To be shown every 
courtesy by the seller when complaint is made makes the 
buyer a permanent promoter of publicity for the seller. 

The Thomas B. Jeffery Company, Kenosha, Wis., maker 
of the ‘‘ Rambler’’ automobile, having long recognized the 
wisdom of this policy, recently has presented the follow- 
ing definite statement of its attitude toward buyers 
and users of ‘‘Ramblers:’’ 


To make all parts for the “Rambler,” and by limiting the 
output to make them so carefully that the “Rambler” may 
justly deserve distinction as a car of character and quality. 

To be exact in all statements; never to misrepresent or 
exaggerate and never to disparage others. 

To be guided by the experience of many years and to 
value permanent rather than temporary success. 

To maintain independence as a safeguard to stability. 
and to assure to our customers the perpetuation of this 
volicy. 

;, To serve every “Rambler” owner so promptly, courteously 
and thoroughly as to assure to each the pleasure and satis- 
faction he expects. 
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BUYERS OF 
Flooring in Less Than Carloads} 


find our methods of delivering 
at carload prices interesting. It 
might appeal to you—better 
let us quote you on 


MAPLE AND BEECH 


FLOORING 


and explain how we do it. A 
good stock enables us to fill 
orders without delay. 


Telecode used. 





Cummer- Diggins Co. 
CADILLAC, MICH. 


J The Critical Customer’s Choices, 


DIXIE BRAND 
Oak Flooring 


A combination of High Class Material with 
Perfect Workmanship. 


Our RED and WHITE 
OAK LUMBER 


is of the same high quality. We can ship promptly straight 
or mixed cars of Lumber and Flooring. 


Bliss-Cook Oak Company, 

















BLISSVILLE, ARK. 
‘ f 








‘OAK FLOORING 


“ TOFCO BRAND” 


Quarter and Plain Sawn 
WHITE AND RED OAK 








Manufactured in the Most Modern 
and thoroughly Equipped Plant in 
the Country, and located in the heart 
of the Choicest Oak district in the 
World. 


Write Us for Prices. 





Tennessee Oak Flooring Co. 


NASHVILLE, TENN. 














Bored 
Polished 


& 


TENNESSEE LUMBER & COAL CO. 


Sales Offices, CINCINNATI, OHIO 
Oak, White and Yellow Pine 


SAW and PLANING MILLS, GLEN MARY, TENN. 
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You Need 
No Stronger 
Arguments 


for prospective business 
than a stock of our 


W.VA. SOFT YELLOW 


POPLAR 


It has the quality that will bring the customer to you 
whenever he needs anything in lumber. We are 
manufacturers of Poplar Bevel Siding, Ceiling, 
Casing, Shelving, Corner Boards, Base, Door and 
Window Jambs, Mouldings and Oak and Maple 
Flooring. 


ALL KINDS OF HARDWOODS. :: :: MIXED CARS A SPECIALTY. 
Prices Yours for the Asking 


American Column & Lbr. Co. 
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SSF) 
WHITE 


oak PILING 


For all kinds of Construction purposes; 
also POPLAR and WHITE OAK 
BILL TIMBER and other hardwoods 
LONG SHIP TIMBER a specialty 


The Parkersburg Mill Co. i 


PARKERSBURG, W.VA. ( 


SS SSS = 








J.W. ROMINE , Wholesale 
LUMBER CO. || Lumber 


Rooms 46-48-50 
Citizens Bank Building, 


Parkersburg, W. Va. 





Send in your 
inquiries for 


Hardwoods 











ae 


MANUFACTURERS AND WHOLESALERS 


West Virginia Hardwoods 
and Hemlock. 











Pardee & Curtin Lumber Co., 


Clarksburg, W. Va. 


Manufacturers of 


Poplar, Hardwood 
Hemlock Lumber 

















Don’t Bother to Figure It Out 


When you can SAVE THE TIME AND TROUBLE and also 
be certain of getting the answer by referring to 


CHAPIN’S LUMBER RECKONER 


It reduces to board measure—lumber, scantling, square timber, 
and saw logs; contains over 200,000 figures that can be relied on. 
Price, postpaid, in morocco binding, with lap and ket, 
EE ME thidgontnes <naensesnassaustes MEIER. 9. 2.00 


AMERICAN LUMBERMAN, Publishers, 315 Dearborn Street, CHICAGO, ILL. 





LOCAL AND PERSONAL 











V. R. Lacy, secretary and sales manager of the Car 
ter Lumber Company, of Houston, Tex., was in Chicago 
this week chasing the elusive order. 


T. J. Wilcox, vice president of the Linderman Box & 
Veneer Company, Eau Claire, Wis., was in Chicago last 
Tuesday on business for this concern. 


C. J. Petruschke, head of the Petruschke Box & Lum- 
ber Company, Duluth, Minn., was a caller at the offices 
of the wholesalers in Chicago last Tuesday. 


George 8. Hyde, of Lansing, Mich., veteran yellow 
pine salesman, is seriously ill. While his condition is 
considerably improved, it is still critical. 


Archibald Gibbs, president of the Gibbs, Hall & Allen 
Company, Grand Rapids, Mich., well known wholesalers, 
was a caller on the Chicago lumber trade this week. 


Ben Collins, jr., of the Collins Lumber Company, Me 
Cormick building, Chicago, left Monday night for the 
East, stopping off at Indianapolis, Philadelphia and 
Pittsburg. 


Announcement is made by the Leidigh & Havens Lum- 
ber Company, of Kansas City, Mo., of the purchase of 
the yard of C. B. Brisco, at Culver, Kan, The deal was 
closed January 7. 


James D. Lacey and Wood Beal, of James D, Lacey 
& Co., of Chicago, New Orleans, Seattle and Portland, 
have been in Grand Rapids, Mich., the former gentle 
man’s old home city. 


R. C. Schultz, formerly sales manager of the Goodman 
Lumber Company, Goodman, Wis., is now sales manager 
of the Yawkey-Bissell Lumber Company, with head- 
quarters at Arbor Vitae, Wis. 


Kk. S. Downing, formerly manager of the box depart- 
ment of the Long-Bell Lumber Company, was in Chicago 
this week calling on friends. Mr. Downing is on his 
way to the Pacific coust where he expects to again get 
into harness, 


George W. Whipple, president, and W. B. Vivian, see- 
retary of the Advance Lumber & Shingle Company, of 
Detroit, Mich., was in Chicago last Wednesday on busi- 
ness. These gentlemen were optimistic as to the out- 
look for 1911. 


George W. Jones, president of the G. W. Jones Lum- 
ber Company, of Appleton, Wis., spent Monday and 
Tuesday of last week with A. H. Ruth, Chicago manager 
of the concern. Mr. Jones was en route home from a 
week spent at his southern mill. 


Walter K. Wildes, M. I'., has opened an oflice at 
103 Park avenue, this city, as consulting forester. 
After taking the master forester degree at Yale univer 
sity Mr. Wildes was assistant to A. I’. Hawes, state 
forester of Vermont, and just completed his work 
under him. 


The Throop-Martin Company, 130 East Chestnut 
street, Columbus, Ohio, is sending out neat invitations 
to lumbermen to make their offices headquarters during 
convention week. The invitations also contain addi- 
tional features in the way of a promise of special 
‘*eonvention’’ prices on the product of the company. 


The following have been elected officers of the Lum- 
ber Manufacturers’ Agency, Centralia, Wash., for the 
ensuing year: President, 5. C. Mumby; vice president, 
B. H. Thompson; seeretary, J. E. Wilson; treasurer, 
C. 8. Gilchrist. The Doty Lumber & Shingle Company 
is no longer associated with the agency. Kmery-Nelson 
Company, Incorporated, Napavine, Wash., has been ad- 
mitted to membership 


Victor Thrane, of James D. Lacey & Co., the con- 
tinental timber house of Chicago, New Orleans, Seattle 
and Portland, has lately returned from an_ extended 
timber exploring expedition into Mexico. He says: there 
are oceans of stumpage in the Latin republic which, as 
everybody understands, will be among the residue of 
timber upon which this country will yet be depended 
for some part of its wood supplies. Mr. Thrane is 
planning to presently betake himself to Portland, Ore., 
where a new home awaits his own and Mrs. Thrane’s 
arrival. 


D. W. Jenkins, manager of the Pacifie coast branches 
at Portland, Seattle and Spokane, of the Henry Disston & 
Sons, Incorporated, the large saw manufacturers, was a 
visitor in Chicago Wednesday and called at the AMERICAN 
LUMBERMAN offices. Mr. Jenkins was on his way west 
after a visit at the main office and factory of his 
company at Philadelphia. Before going to the Coast, 
about three years ago, Mr. Jenkins traveled out of the 
Philadelphia office and he has many friends among the 
lumbermen in the South, who are glad to know of his 
success in the far West. 


The Seott-Taylor Company, of Ashland, Wis.,,:manu 
facturer of sash, doors and interior finish, turned out 
more work in its factory during 1910 than in any other 
years since its organization. ‘lwo years ago the man 
agement of this concern was taken over by a number 
of local lumbermen and bankers and since that time 
the plant has been enlarged and improved, making it 
one of the best equipped factories in northern Wis- 
consin. The company makes a specialty of contracts 
for millwork and interior finish. H. H. Fuller, for- 
merly of the Northern National bank, is manager, and 
V. A. Talafous, formerly of Oulette-Baxter Company, 











Duluth, Minn., is superintendent of the factory. 


Announcement was made by the J. J. Newman Lum- 
ber Company, of Hattiesburg, Miss., effect July 1, 1910, 
of the appointment of KE. J. Hurst as general sales man- 
ager to succeed C. I. MiJlard. Mr. Hurst has been iden- 
tified with the Newman interests for many years. He be- 
gan with the Lackawanna Lumber Company, with which 
the Newman lumber company is affiliated. From Seran- 
ton, Pa., where the office of I’. L. Peck, president of the 
company, is located, comes the announcement of the 
appointment of Mr. Hurst as general sales manager, with 
headquarters at Hattiesburg, Miss. This is a well de 
served promotion from the position of general manager 
of the St. Louis sales office. He is a salesman of ex 
ceptional ability and is well qualified for the position to 
which he has been appointed. 


The Chicago Wholesale Lumber Dealers’ Association 
will act as host to its members and friends at the Uni 
versity Club, Saturday, January 14, the occasion being 
the annual meeting and dinner. At 4:30 o’clock the 
entertainment committee will extend the glad hand 
to the guests in the lounging room on the second floor of 
the University Club. KE. A. Thornton will pour and will 
have as his assistants W. P. Bowring and Ben Collins, 
jr. At 6 o’clock the members and guests will adjourn 
to the dining room, where they will be regaled by a 
feast and a musical program made up of original num- 
bers, remarks and recitations by well known members 
of the trade. The officers hope that the members will 
make a special effort to attend, sending their acceptance 
to Chairman KE. A. Thornton so that he will know how 
many to provide for. 





rer 


ENGLISH FIRM EXPANDS. 


Bryce, Junor & Jellie, lumber dealers of Bristol, Eng 
land, have recently opened an office in Liverpool to 
meet the requirements of their growing business. The 
firm started business in Glasgow, Scotland, in 1878 as 
Bryce, Junor & White, under which name the business 
was conducted until 1909 and on that date the two 
senior partners, Mr. Bryce having died in the mean 
time, made an amicable division of the business and 
the Bristol firm adopted the style of Bryce, Junor & 
Jellie. Messrs. Junor and Jellie both have visited the 
United States on several occasions and are well ac 


quainted with the American exporters and American - 


products. 


——awrwowowrtrrrr’ > 


CONDITIONS IN CANAL ZONE. 


C. H. Worcester, who left Chicago December 8 for 
Panama, returned January 6 after a most enjoyable trip. 
Mr. Worcester was accompanied by his wife and _ his 
wife’s parents. The trip was made on a United Fruit 
Company steamer from New Orleans to Colon. 

Regarding conditions in the Zone and as to how the 
work on the canal was progressing, Mr. Worcester said: 
‘*T went down there with the expectation of seeing a 
government job carried on by army engineers that would 
resemble a good deal the methods followed in the con- 
struction of our postoffice and several other jobs around 
the country and I was prepared to see everything ear- 
ried on on a very generous scale and the organization 
full of fat positions, but [ found, after a week’s investi- 
gation of the work on the eanal, which ineluded walking 
over practically all of it talking with the engineers, with 
the men who handle the shovels and the auditors of 
accounts that, so far as I was able to judge, as ecom- 
pared with work we are carrying on, they are doing a 
work down there about as cheaply as could possibly be 
expected under the circumstances. I think the work is 
as well and cheaply done as any contracting job in the 
United States.’’ 

As to the wages in the Zone Mr. Worcester said they 
probably were 50 percent higher than those paid in the 
States, and besides, the men are housed free and can 
obtain supplies for their needs from the government 
commissaries at a very slight advance over the actual 
cost of the articles. During a week’s stay, he said, he 
found only one mosquito. The temperature ranged from 
83 to 90 degrees, but the atmosphere was very moist, 
although it was the dry season. 

With regard to the effect the opening of the canal 
would have on the lumber trade, Mr. Worcester said it 
was his opinion that it would result in cheaper rates 
for west coast lumber and that undoubtedly it would be 
brought to’ Atlantic seaboard towns, although it prob- 
ably would be some time before any great difference 
would be noted. 

One feature that interested Mr. Worcester greatly 
was the method of feeding the various grades of em- 
ployees, who are divided into three classes. ‘The West 
Indian people are paid 90 cents a day and are charged 
30 cents a day for board. The cost of feeding this 
class of laborers last year was about 27 cents a day, 
and on this branch the government cleared over $22,000. 

The European laborers are paid $1.65 a day and 
charged 40 cents a day for board. The cost last year 
of feeding this class was about 36 cents a day each, 
and this netted a profit of $34,000. 

The third class, or ‘‘ gold employees,’’ 
cents a meal, and during the last year the meals cost 
the government 31.1 cents to provide. However, tak- 
ing all three classes into consideration, the goverument 
last year made a profit of over $30,000 in its boarding 
accounts. d 

On the return trip Mr. Worcester and party stoppe 
off at Costa Rica and Barrios and visited Guatemala 
city, about 200 miles distant. 
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CHICAGO COMPANY MOVES OFFICES. 


An important factor in the development of a modern 
business is the concentration of all branches of its 
working force. It aims to unite as closely as possible 
the different branches of its business; to bring them into 
closer touch with each other. It has been found that 
this gives better working facilities and makes for the 
elimination of waste of time, the most costly element 
entering into the makeup of a large business. 

In the lumber business, as in all other lines, this ten 
dency is daily becoming more and more noticeable. The 
movement to concentrate the sales, office and operating 
force into a compact organization has been going on 
steadily and has been found by those who have tried it 
to be a suecess. The details of the business can be 
handled easier and with less waste of time. 

Oue of the latest of the large lumber companies to 
put this plan into practice is the Marsh & Bingham 
Company, Whose general offices have been in _ the 
Old Colony building so long it had come to be 
looked upon as a part of the building. The company 
opened its offices in the Old Colony building as soon as 
it was ready for occupaney, in 1893, and remained there 
until January 1, last, when its offices were removed to 
the yards, 1405 West Thirty-seventh street, where a 


2-story office building had been built for it. The offices 


of the company are on the second floor, which is admir- 
ably designed for the prompt handling of its routine 
business and are airy and light. The first floor is 
dev “94 to storerooms and washrooms for the office force. 

Marsh speaking of the change said that it was 
mun satisfactory and that work could now be handled 
more promptly than heretofore. The company, he said, 
has long contemplated this move, but found it imprac- 
ticable until the development of the Central Manufac- 
turing District provided the proper facilities. 

The company’s yards have also undergone some 
changes and are now as compact and accessible as any 
in the city. The yards are equipped with standard gage 
track in all das and all the timbers, the only product 
handled by this company, are easily accessible. The com- 
pany handles fir, oak and yellow pine timbers and has 
arranged the yards in such a manner that each kind of 
timber is in a separate portion of the yard. The plant 
now covers about ten acres of ground. 

Mr. Marsh commenting on business conditions said 
that 1910 had been a very satisfactory year as to the 
volume of business handled, but that profits were not so 
satisfactory. He feels, however, that 1911 should bring 
some improvement in this regard and looks for a steady 
demand shales the year. 


MOVES. INTO SPACIOUS NEW OFFICES. 


The Thornton Claney Lumber Company, 2251 to 2315 
Elston avenue, Chicago, recently moved into its spacious 
new office building, which is ldcated directly north of the 
building formerly occupied by the company. The new 
structure is 40x60 feet. The center space, 24x36 feet, is 
arranged particularly for the comfort of the contractors, 
who are heavy buyers from this uptodate and progressive 
concern, On the right of the entrance are the offices of 
Edward L. Thornton, its president, and Alex B. Claney, 
vice president, back of which is the den of John Claney, 
treasurer, Where he entertains his particular cronies. The 
secretary, Sydney C. Anderson, has his desk in the main 
office. The bookkeepers are comfortably situated back of 
the main room end have abundance of light. <A fireproof 
vault opens from the hookkeepers’ sanctuary. The pri- 
vate offices of the officers are 10x13 feet. The trim used 
on the main floor is quarter sawed white oak throughout. 

Upstairs is a 5-room flat for the caretaker, three private 
offices, 16x18 feet, and the main dining room for the use 


of the official foree of the concern, which is 20x20 feet. 
and halls upstairs are finished in yellow pine, 
Another large vault is located in the base- 


The rooms 
stained green. 






EXTERIOR VIEW OF THE 


‘ 


VIEW OF 


THORNTON CLANEY LUMBER COMPANY'S NEW HOME 


MAIN FLOOR ARRANGEMENT OF NEW OFFICES OF THE 


ment, and a portion of the basement is also fixed up as 
a dining room for the help employed in the yards of the 
Thornton-Claney Lumber Company. Altogether, the of- 
fices of this concern are as uptodate as it is possible to 
make them and are so arranged as to get out the work 
in the quickest possible manner. 

The Thornton-Claney Lumber Company recently in- 
stalled electric lights of 36,000 candle power to enable it 
to load lumber at night. The lamps are attached to the 
tops of its big electric derricks, eighty-six feet from the 
ground. ‘This installation was made necessary by the 
company’s large and steadily increasing business. The 
concern bought these electrically driven derricks from the 
Maine Electric Company, of Portland, Me., a concern 
making a specialty of supplying lumber yards all over 
the country with electrie hoists. 

The milling equipment of the Thornton-Claney Lumber 
Company is also of modern type, including a 24x30-inch 
4-side surfacer and 10-inch band saw mill with a carriage 
for timbers up to 100 feet long. ‘This machinery and 
uptodate loading facilities enable the company to fill all 
orders promptly. 
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THORNTON-CLANEY LUMBER COMPANY. 
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We Select 
Only the Best 
Timber 


from which to 
manufacture our 
high-grade 


Cypress = ‘Red Gum 


Tupelo, Oak, Poplar, Long and Short Leaf Y ellow Pine Dimen- 
sion sizes and kiln dried Finish, Virginia Pine yard sizes, Va. 
and N.C. White Pine. Our specialty-original growth South 
Carolina Short Leaf and Cuban,Pine Dimension timber will 
answer same purposes as Long Leaf and much cheaper. 








Send us your inquiries. 

















Maemath = Lumber Co. 
< 


LYNCHBURG, VIRGINIA. J 
















VA. and N. C. YELLOW PINE 
VA. and W. VA. HARDWOODS 


the Ward Lbr. Co. inc. 


We carry in stock all 
sizes Dimension and Boards. 


Lynchburg, Va. 











Y Pierce Lumber and Manufacturing Co., Inc. » 
LYNCHBURG, VA. 


4 

, WHOLESALE DEALERS IN 
4 YELLOW PINE AND HARDWOOD LUMBER 
4 Makers of Fine Mill Work and Interior Finish 


VALTATATZATATZAT AT AT ATAYVAVAYVATAY, 





2,000,000 feet of Dimension Stock, all Sizes 
TIMBERS, EDGE and BOX BOARDS 


VA. and N. C. PINE 


IN STOCK. 
We are Manufacturers 


Akers Lumber Company 


LYNCHBURG, VIRGINIA. 








Write to — 


Williams & McKeithan Lbr. Co. 


LYNCHBURG, VA. 


RED GUM 


AND OTHER HARDWOODS 








— —e 


Have Your Secretary 
| Write Today 


For a copy of our handsomely illustrated 
| book descriptive of 


| MEXICO, 


A Foreign Land a Step Away 


Maybe you would like to take a Winter 

Pleasure Journey to Our Neighboring 

| Republic and, Incidentally, look over its 

| timber resources. 

You can include Hot Springs, Ark., and San An- 

tonio, Tex., in the same trip — through 
service via these tourist centers 
from St. Louis to Mexico City. 


C.L.STONE B.H.PAYNE 
Pass. Traffic Magr. Gen, Pass. Agent 
ST. LOUIS 
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YELLOW PINE 


KILN DRIED 
FLOORING AND CEILING 
ROUGH AND DRESSED 
TIMBER AND PLANK 


Shipments by 
RAIL, SAIL OR STEAMER. 


CUMMER LUMBER CO. 


JACKSONVILLE, FLA. 


Northern Sales Office, 45 Broadway, New York. 
WALTER ADAMS, Manager. 























LONG LEAF YELLOW PINE 


VA. and N. C. PINE 


WHITE PINE, HARDWOODS 


WOODWARD & SON, 


RICHMOND - VIRGINIA. 
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ASK US FOR— 


Spruce, White Pine, Hemlock, 
N. C. Pine, Red and White 
Ceaar, Fir and Y. P. Timbers. 


R. S. Coryell Lumber Co., 


160 Nassau St, New York. Firemen’s Insurance Bldg., 


Franklin Bank Bidg., Phila. 
Herald Bidg.. Halifax, N.S. Newark, N. J, 
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The Floyd-Olmstead Company 


Bulletin Building, 
PHILADELPHIA, PA, 


1 car 4-4 Saps Poplar. 
80 M ft. 4-4 No. 1 Common Poplar. 
| 85 M ft. 4-4 No. 2 Common Poplar. 
8 1 car 8-4 No. 2 Common Poplar. | 
| 1 car 6-4 No. 1 and 2 Com. Red Oak. | 
1 car 4-4 No. 1 and 2 S W Chestnut. | 
100 M ft. 1x12" No. 3 and 4 White Pine. : 
60 M ft. 1x13" up No. 3 and 4 White Pine. 


SELLING AGENTS _, 
WHITE LUMBER COMPANY 
JOHNSON CITY, TENN. 








- 
George Craig & Sens] 


SPRUCE, HEMLOCK 
AND HARDWOODS 


PHILADELPHIA, PA. a 








4 Office, - 








HINTS AS TO YARD MANAGEMENT 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 








BUSINESS CHANGES. 


Alabama. 

Gadsden—The Curtis-Attalla Lumber Company, the 
American Lumber Company and the Coosa Lumber Com- 
pany have consolidated under name of the Coosa Lumber 
Company. 

Union Springs—Hobdy & Starks have engaged in the 
lumber business. 





Arkansas, 
Marked Tree-—-The Lepanto Stave Manufacturing Company 
has been organized to operate a plant nine miles from here. 
Florida, 
Bagdad—The Santa Rosa Manufacturing Company is 
closing out. 
Idaho. 


Atlas (Coeur d’Alene P. O.)—The Coeur d’Alene Shingle 
Company began business. 
Preston—The Monson Lumber Company, Limited, has sold 
out here. 
lilinols, 
Cary Station—Wulff & Arps have been succeeded by 
Alfred O. Hack. 
Chicago—The Kimball-Sullivan Lumber Company has 
entered the wholesale lumber trade. 
Indiana, 


Darlington—The Darlington Coal & Lumber Company 
is selling out to Joshua Saidla & Son. 
lowa. . 
Dalton—-The Moore Lumber Company has succeeded the 
S. H. Bowman Lumber Company. 
Des Moines—The Loetcher-Jaeger Manufacturing Com- 
pany has been organized. 
— W. Horras has been succeeded by M. F. 
reen. 
Waterloo—The Aldrich-Mattke Lumber Company is out 
of business. 
Kansas, 
Culver—-The Leidigh & Havens Lumber Company, of Kan- 
sas City, Mo., has bought C. B. Brisco’s lumber yard. 
Kentucky. 
Louisville—The Ohio River Saw Mill Company has reduced 
its capital stock from $100,000 to $50,000. 
Louisiana, 


Alexandria—The Alexandria Lumber, Coal & Grain 
Company has been succeeded by the Carroll Lumber 


Company. 
Michigan. 

Alfred—The H. A. Bauman Company has disposed of its 
mill and lumber business. 

Marion—Peterson Bros. have discontinued business here. 

Minnesota. 

St. Paul—The L. Lamb Lumber Company has sold its 
retail lumber business to other dealers: will continue 
wholesale pusiness. 

Mississippi. 

Glazier—The Carter-Howarth Lumber Company has 

succeeded the Glazier Lumber Company. 
Missouri, 

Kansas City—The Whitney Lumber & Supply Company 
recently began business. 

St. Louis—F. J. Cartall has been succeeded by the 
Cartall-Buente Lumber Company. 

St. Louis—-W. E. Grady is out of business. 

St. Louis—The general sales office of the J. J. Newman 
Lumber Company will be removed from this city to 
Hattiesburg, iss. 

Valley Park—W. 
George W. Booker. 


BE, Grady has been succeeded by 


Montana. 
Lewiston—W. FE. Ford & Co., of Hedgesville, will re- 
move their yard to this city. 
Nebraska, 
Bostwick—J. H. Johnston has been succeeded by the 
Bostwick Coal & Lumber Company. 
Grant—Carterburn & Eppler recently entered retail 
lumber trade. 
Greenwood—M, Dalby is selling out. 
New Hampshire. 
Gorham—The New Hampshire Timber Owners’ Associa- 
tion has been organized. 
New York, 
Brooklyn—M. J. Rudolph has been succeeded by the 
M. J. Rudolph Company. 
New York—J. W. Minten is out of business. 
Union—Henry Stevens has been succeeded by Harry 


F, Stevens. 
North Carolina. 


Linville kalls—The Cedar Cove Lumber Company re- 
cently began business, ont 
o. 


Coseetion—-Tery Whitcraft & Son have been suc- 
ceeded by J. W. hitcraft. 

Cleveland—The Northern Ohio Lumber Company has 
reduced its capital stock from $100,000 to $10,000. 

Hebron—Milton Kelsey has been succeeded by the Lake 
Lumber Company (headquarters Millersport). 

Marion—The J. A. Slanser Lumber Company, of Larue, 
will open retail lumber yard here. 

Oklahoma, 

Kiowa—The Kiowa Lumber Company sold out to the 
Blakemore Lumber Company. 

Mountain View—The Union Supply Company has been 
succeeded by the'J. W. Graves Company. 

Tulsa—The Mitchell-Everett-Beaver Sash & Door Fac- 
tory is out of business. 

Pennsylvania. 

Dallastown—The Dallastown Furniture Company has 
been organized. 

Dorranceton—D. Seward & Son have been succeeded by 
J. F, Seward & Co. 

Knox—Jesse M. Smith is out of business. 

Philadelphia—The Grass Manufacturing Company is out 
of business. 

Philadelphia—E, P. Slocomb & Co. are closing out. 

Scranton—The Nicholson Lumber Company has_ been 
ocepeeeee by G. G. Rought, William W. LeRoy and Edwin 
L. Tiel. 


Williamsport—The West Branch Box & Lumber Com- 
pany has been organized by John Coleman, P. C. Hart- 
man and William Campbell. 

South Carolina. 

Blenheim—J. R. Townsend has sold out. 

South Dakota. 

Ashton-Chelsea-Mellette-Rockham-—The Blain Lumber 
Company has been succeeded by the Interior Lumber 
Company, headquarters Minneapolis, Minn, 

Tennessee. 

Martin—The Farmer-Wren Land Cismpany has been organ- 
ized by D. F. Wren, president: G. E. Bowden, vice president ; 
G. BE. Farmer, treasurer, and T. L. ‘Curner. 


Memphis—The Banks Lumber Company is selling out 

to the C. D. Hendrickson Lumber Company. 
Texas. 

Dallas—Dealy Bros. are out of business. 

Denison—The McGee Creek Lumber Company recently 
began wholesale lumber business, 

Harlingen—Morrow Bros. have sold out to the South 
Texas Lumber Company. 

Mount Pleasant—The Cookville Coal & Lumber Com- 
pany has changed its name to the Libby Brick & Coal 
Company. 

Stamford—The Western Lumber Company has filed 
certificate of dissolution, 

Utah. 
_ Provo—The Baker Lumber Company, of Salt Lake City, 
is opening retail yard, having bought Central Lumber 
Company's stock, 


Vermont. 
Morrisville—The LaMoille Turning Works recently 
began business. : 
Virginia, 


Crimora—The E. L. Eakle Lumber Company recently 
began. 

Washington. 

Bellingham—The Western Woodworking Company has 
been succeeded by the Bellingham Manufacturing Com- 
pany. 

Napavine—The Emery-Nelson Company, recently or- 
ganized by W. Ww. Emery and Herman Nelson, of Doty, 
has bought the Pitcher Lumber Company’s plant. 

West Virginia. 

Dunlevie—The Flint-Erving-Stoner Lumber Company’s 
name has been changed to the Thornwood Lumber 
Company, 

Thomas—Bond Bros. have been succeeded by W. C. 
Bond. 

Wisconsin. 


Algoma—The Algoma Lumber Company has been suc- 
ceeded by the Sawyer Lumber Company. 

De VPere—The Vesper Silo Company was organized 
recently. 

Forestville—The Forestville Lumber Company has been 
succeeded by the Sawyer Lumber Company. 

Tomahawk—The Gillette-O’Leary Company is moving 
to Minneapolis, Minn. 

Tomahawk—The Tomahawk Woodenware Company has 
filed a notice of dissolution, 

Watertown—F. W. Lehman has sold out to the Barker 
Lumber Company. 

BRITISH NORTH AMERICA. 
Ontario. 

Warren—-Keeling & Co., lumber manufacturers, have 

been succeeded by Wissler-Wilson & Co. 


INCORPORATIONS. 








Alabama. 

Montgomery—The Washington & Choctaw Railroad 
Company (timber railroad), authorized capital $700,000; 
J. W. Gilchrist, George T. Baker, J. T. Burlingame and 
S. H. Bolenger. 

California. 

Los Angeles—The Parsons Lumber Company, authorized 
capital $50,000; H. M. and W. H. Parsons, Charles W. 
Mattison. 

Connecticut. 

New Haven—The M. J. Gibbud Company (doors, blinds 
ete.), authorized capital $15,000; M. J. Gibbud, president ; 
Kdward C. Russell, vice president; A. Lewis Chamberlain, 


secretary. 
Idaho. 
Salmon Falls (Hagerman P. O.)—The Salmon Falls 
Mill & Lumber Company, authorized capital $25,000. 


Illinols. 

Chicago Heights—The Labor Wagon Company, author- 
ized capital $20,000. 

Chicago—The Edwin Bennett Company (lumber), author- 
ized capital $2,500; Edwin Bennett, Gail BE. Deming and 
Charles B. Pavlicek. 

Hamilton—The ‘Taber Lumber Company, authorized cap- 
ital $175,000; C. R. Havey. 

Lena—The Lena Casket & Supply Company, authorized 
capital $20,000. 

Tamaroa—The Tamaroa Lumber Company, authorized 
capital $6,000; J. T. Chenault, C. H. Chenault and John 
Norton, 

Indiana, 

Indianapolis—The Brookside Lumber Company, author- 

ized — $250,000; J. H. Galloway, A, Galloway and 


. C. Lee. . 
Indianapolis—The Capital Veneer Company, authorized 
capital $25,000; Isaac Russell, Ralph Russell and N. F. 
Owings. 

lowa. 

Bettendorf—The Bettendorf Lumber Company; F. J. 
Igou, W. O. Calvert and Oscar Staby. 

Kentucky. 

Harold—The Philip Jenkins Sons Company (coal and 
timber lands), authorized capital $50,000; Philip Jenkins, 
wrostburg, Md.; Jonathan Jenkins, Van Lear, Ky., and 
others. 

Lexington—The Congleton Lumber Company, authorized 
capital $60,000 ; Lee Congleton, J. N. Congleton and others. 

Maine. : 

Portland—The Tennessee Timber Company, authorized 
capital $450,000; Leon S, Larrabee, president; Sydney B. 
Larrabee, treasurer; H. L. Ellis and others. 

Maryland. . 

Baltimore—The Walbrook Lumber & Manufacturing 
Company, authorized capital $25,000. 


Massachusetts. 

Boston—The Woodman Lumber Company, authorized cap. 
ital $5,000; Charles W. Woodman, Carrie EK. Woodman anc 
James J. Murphy. 

Boston—The Hayford-Chase Company (wholesale —" 
ber), authorized capital $75,000; A. Wendell Hayford an¢ 
Irving I. Chase. 

Minnesota. ; 

Crookston—The Home Lumber Company, authorized 
capital $25,000; C. A. Nachbar, E. A.’ Mills and C. EF. Pots. 

Mississippi. ; 

Shelby—'The A. W. Ford Lumber Company, authorized me a 
ital $10,000; J. A. Latiolus, H. L. Wilkinsom, J. C. Roberts 
and others. 

Montana. ‘ ; P 

Butte—The Imperial Lumber Company ; Bernard Noon, Vv. 
A. Day and Percy Napton. 

New York, _ 

Hamilton—The Taber Lumber Company, authorizec 
capital $175,000. — 

Malone—The George Webster Lumber Company, ‘ 
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ized capital $100,000; Martin E. McClary, of this place; 
Adelbert G. Webster, of Swanton, Vt. 

New York—The Blue Ribbon Coal Company, 1 Broad- 
way (coal and timber lands), authorized capital $100,000; 
Herbert R. Mackay, Edward O. Wagner, Francis M. 
Leach and others, 

Queens—The Herman Wilkens Parquet Floors & Mantel 
Company, authorized capital $150,000; John I. Feeny, of 
Stapleton; Frank W. Moxley and Henry R. Johnston, of 
Montclair, N. J.; H. R. Ringholm and H. F. Rhatigan, 
of Brooklyn. 

White Plains—The Kapp & Nordholm Company (lumber 
and builders’ supplies), authorized capital $2,000; George 
H. Kapp, Emil B. Nordholm and others, of Mount Vernon. 


Ohio. 

Ilebron—The Lake Lumber Company, authorized capital 
$20,000; Albert L. Allen, Edwin Holycross, Robert E. Rob- 
erts, Edward P. Gerhold and others. 

Oklahoma. 

Heavener—The Citizens Lumber Company, authorized 
capital $5,000. 

Oregon. 

Salem—The Saginaw Orchard & Timber Company, author- 
ized capital $100,000; C. E. Brainard and 8. C. 8S. Brainard, 
of Payette, Ida. 

Texas. 

Port Lavaca—The Coast Lumber & Hardware Company, 
authorized capital $20,000; E. A. Visser, I. A. Visser and 
F. A, Visser. 

Vermont. 

Montpelier—The Beaver Brook Lumber Company, au- 
thorized capital $20,000. 

Virginia. 

Kenbridge—-The Kenbridge Handle & Spoke Company, au- 
thorized capital $25,000; J. M. Harris, Blackston, president ; 
L. W. Bridgeforth, of this city. 

West Virginia. 

Fairmont—The East Side Real Estate Company (lum- 
ber, building material etc.), authorized capital $5,000; 
Pp. B. Swearingen, A. J. Arnett, N, C. Steele and others. 

Herndon—The Guyan Lumber Company, authorized cap- 
ital $200,000; Joseph Keys, James E. Walker, J. D. White 
and S. kk. Walker. ; 

Huntington—The Kentucky River’ Hardwood Company, 
authorized capital $300,000; S. M. Croft, W. A, Williams, 
B. D. Buskirk and others. 


Wisconsin. 
Appleton—The Appleton Land & Timber Company, au- 
thorized capital $12,000; H. A. Schmitz, M. F. Walter, 


G. J, Walter and Frank Sant. 

Livingston—The Livingston Lumber Company, author- 
ized capital $15,000; L. D, Eastman, W. B. Alton and 
W. F. Alton. 


NEW MILLS AND EQUIPMENT. 


Arkansas. 

Marked Tree—W. C. Pearce will convert into a modern 
cypress shingle plant the old Chicago Lumber Company plant. 
lowa. 

Davenport—The Mueller Lumber Company will erect 

oftice building, to cost $14,000. 
Des Moines—The Martin-Culberson Company plans a 
planing mill addition to its plant on Eighth street. 








Massachusetts. 
Lynn—The Charles E. Sprague Box Company will erect 
a 3-story brick and wood factory on Revere boulevard. 
Michigan. 
Bellaire —W. A. Hosmer will rebuild mill burned January 5. 
Mississippi. 


Jackson—The Trexler Lumber Company, of Allentown, 
Pa., will erect large kilns and sheds in this city. 
New Jersey. 
Clayton—Charles Costill, of this town, will erect large 


mills in the South. 
North Dakota. 
Mandan—Rober Bros. will erect a sash and door factory. 


Pennsylvania. 
Dallastown—The Dallastown Furniture Company, re- 
cently organized, will erect a factory in the spring. _ 
McKeesport—The O. K. Wheelock Company, furniture 
manufacture of Cleveland, Ohio, will establish a plant in 
this town, 
Williamsport—John Coleman will construct a hardwood 
flooring mill at a cost of $40,000. 
Tennessee, 
Memphis—W. L. Fay will establish a keg cooperage 
manufacturing plant. 
Texas. 
Marshall—The Edgerton Company, of Plymouth, IIL, 
will erect a crate and box factory here. 
West Virginia. 
Cass—The Deer Creek Lumber Company is planning to 
erect a band mill in the spring. ; 
Durbin—Bond Bros., of Thomas, contemplate erection 
of a mill with 100,000-foot daily capacity. 





CASUALTIES. 





IMinois. 

Decatur—C, Ehman & Co.’s mantel and door manufac- 
turing plant was destroyed by fire January 7; loss about 
$200,000, insurance $110,000. 

Maine. 

Rumford Falls—E. P. Woods’s planing mill was de- 

Stroyed by fire January 2. 
Michigan. 

Bellaire—W. A, Hosmer’s saw millewas partially destroyed 
by fire January 5; loss $3,500, with no insurance. 

South Boardman—aA. F. Anderson’s saw and planing mill 
was burned to the ground January 4; loss $25,000; insur- 
ance between $10,000 and $15,000. 

New York, 

Brooklyn—Damage estimated at $20,000 was done by 

fire recently in the yards of H. P. Kirkman & Son. 
» North Carolina. 

Wilson—The Bryant Lumber Company's plant was com- 

letely destroyed by fire; loss about $10,000; partly covered 


Y insurance, 
Oklahoma. 
' McAlester—The Jones Manufacturing Company's plan- 
ng mill was destroyed by fire recently. 
Oregon, 
Waldport—The planing and shingle mills of the Wald- 
Port Lumber Company were destroyed by fire recently. 
Vermont, 
. Brattleboro—Coleman Bros.’ saw mill and a quantity of 
imber owned by F. W. Pier were destroyed by fire. 
. Virginia, 
brorfolk C. W. Cake’s sash, door and blind factory was 
Ted January 2: loss $5,000, insured, 








L TROUBLE AND LITIGATION | 


~* 


LAKE CHARLES, LA., Jan. 11—In the suit of the Warden- 
baumen Lumber Company vs. C. M. Parkerson, both of La- 
fayette, in which plaintiff sued for $15,000 damages for al- 
leged circulation of rumors by defendant to the effect that 
plaintiff had gone into bankruptcy, Judge William Campbell 
ae demand and dismissed the suit at expense of 
plaintiff. 


SPOKANE, WASH., Jan. 11.—The Stack-Gibbs Lumber Com- 
pany, as defendant, is winner in a suit instituted by the 
Moses Land, Scrip & Realty Company to collect $50,000 al- 
Jeged to have been due through the nonacceptance by the 
lumber company of 10,000 acres of scrip, for which it was 
alleged to have contracted. 





LittLe Rock, ARK., Jan. 9.—Judgment in the amount of 
$136,650 is asked for in a suit filed by Keopple & McIntosh 
against the National Wagon Stock Company—damages 
claimed to have been sustained through alleged nonfulfill- 
ment of contract by the National Wagon Stock Company. 


Bancor, Me., Jan. 9.—The St. Croix Paper Company, 
whose mills are at Woodland, near Calais, has brought suit 
for $100,000 against Frank Todd, of St. Stephen, N. B., 
Frances E. Wadsworth, of Winchester, Mass., and Sarah A. 
Ifaycock, of New York, surviving partners of F. H. Todd & 
Sons, to recover alleged secret profits on timber land trans- 
actions received by Frank Todd while president and director 
of the paper company and shared by the female defendants 
as members of the copartnership. 

FAIRBANKS, ALASKA, Jan. 7.—-The Washington-Alaska bank 
suspended payment January 4. The cause assigned was 
failure to realize on money invested in the Gold Bar Lumber 
Company. F. W. Hawkins was appointed receiver 


Astoria, Oxe., Jan. 9.—-Schedules of liabilities and assets 
of the bankrupt Seaside Lumber & Manufacturing Company 
were filed January 6 with EF. J. Taylor, referee; liabilities 
are given as $264,026.07, assets $380,620.10. 


Boston, MASsS., Jan. 8.—-The BE. BE. Stone Lumber Company, 
of Spencer, has made an assignment in favor of Horace B. 
Shepard, of the Shepard & Morse Lumber Company, this city. 


CHICKASHA, OKLA., Jan. 9.—-The People’s Planing Mill 
Company has gone into bankruptcy. 


INVERNESS, Mont., Jan. 8.—-A. J. Sandford has made an 
assignment. 


_ SAPULPA, OKLA., Jan. 9.-—The Sapulpa Sash & Door Manu- 
facturing Company has made an assignment. 


CINCINNATI, OHIO, Jan. 9.—-Powel Crosley, assignee of the 
Albro Veneer Company, last week reported to the insolvency 
court that he had sold assets of the company for $13,194.14. 








BanGcor, ME., Jan. 9.—-Otto Nelson, vice president of the 
Smith Planing Mill Company, which operates a woodworking 
plant in Brewer, asked for appointment of a receiver for the 
concern, A hearing will be held at the Penobscot county 
court house January 14. 


TacoMA, WASH., Jan. 10.—-A bankruptcy petition was filed 
in the United States court at Seattle January 5 for the Raze 
Lumber Company, of this city. Leroy Pratt, of this city, 
was appointed receiver. 


New York, Jan. 8.—'The Vose Piano Company, of this 


city, with office in Yonkers, has filed a bankruptcy petition ; 
Nabilities $48,317; Theron R. Strong appointed receiver, 


STRENGTH, DURABILITY, ADAPTABILITY. 


(Concluded from the Front Page.) 





destroyed by fire in the process of clearing farms. 
True, a large amount of standing timber was 
reserved in large bodies or secatteringly on farms, and 
for many years, running from about 1870 to 1890, the 
sawmill output of the four states comprised the bulk of 
the hardwood lumber supply of the country and for ex- 
port, though production of the states south of the Ohio, 
and south of Cairo in the Mississippi valley, continued 
to increase, especially after 1880. But the output of 
oak, with white oak the main feature, in the four states 
between the Ohio river and the lakes was a marvel of 
copiousness and excellence. Some is left in these states 
yet, but it is a seattering and diminishing quantity. If 
even but one-half of the original growth had been pre- 
served until now it would have been worth from one- 
half to two-thirds more than the original growth sold 
for. But the first inhabitants had no experience re- 
flected back from the past to give them direction in the 
economy of their timber resources. The present oak 
owners south of the Ohio river can not say as much. 
They well know that oak timber, and especially that of 
the white variety, is to have a value that will increase 
in ratio with the diminishing supply. 

Nothing can take the place of white oak in archi- 
tecture and mechanics. There can be substitutes, like 
steel and cement, but there can be nothing that will fill 
the bill like white oak. The contemplation of this fact 
should be sufficient to induce any holder of white oak 
timber to do all he can to be economical in its use, to 
get all possible value out of it, and he should be un- 
compromising in his insistence that there shall be no 
recession in either stumpage or lumber values under any 
conditions of demand. If ever there was a good reason 
for conservation it is in the management and utilization 
of commercial oak timber, and especially of white oak. 
Any other view of the matter seems like the most abject 
fatuity. 
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NEW PENNSYLVANIA ENTERPRISES. 


WILLIAMSPORT, Pa., Jan. 9.-The West Branch Box & 
Lumber Company has been organized by John Coleman, 
R. C. Hartman and William Campbell, and soon will 
begin the manufacture of packing boxes and cases. Mr. 
Coleman also has plans under way for the construction 
of a modern hardwood flooring mill to cost $40,000. Mr. 
Coleman also intends to continue in the lumber business, 
in which he has been engaged for a number of years. 

H. H. Taylor, whose match block factory burned down 
several weeks ago, is planning to lease a building which 
formerly was used for the same purpose and as soon as 
the details are completed will again resume operations, 
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Jerome H. Sheip 


WHOLESALE LUMBER 


All kinds of Hardwoods, Poplar, Oak, plain 

and quartered; Beech, Maple, Cherry, etc. 

We manufacture and contract for entire cut of mills 

and ship by our own inspectors High Grade Stock. 
Land Title Building PHILADELPHIA, PA. 


























Spruce Yellow Pine White Pine Hardwoods 
Hemlock Sap Pine Cypress _ Bill Timber 


Ask for prices on your needs for any kind of lumber 
OUR MOTTO: 
“Prompt shipment and highest grades 
at competitive mill prices” 


THOS. E. COALE LUMBER CO. 
Franklin Bank Building, PHILADELPHIA, PA. 
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We Want to Sell 
2 to 3 Cars 8-4 


No. 1 Common Chestnut Bone Dry. 
Good Lengths and Widths, 
SPECIAL PRICE. 


Orson Ms Pisinen Geena 


PHILADELPHIA, PA. 








North Carolina Pine 


Rough and Dressed 


Yellow Pine 


Bill Stuff and Flooring 


ELI B. HALLOWELL & CO., puitXbruraia. Fh. 


7 
Can You Use i 
Some Of This Stock? 


We have the following stock at 
the mill of The Haddock-France 
Lumber Company, Beechwood, 
North Carolina for whom We 
are the sole selling agents. 








54,000 ft. 4/4” Poplar 1s and 28, 7” to 17”. 
26,000 ft. 4/4” Poplar, No. 1 and Panel, 18” to 33”, 
32,000 ft. 4/4” Poplar, Clear Bright Saps. 

60,000 ft. 4/4” Poplar, No. 1 Common, 

100,000 ft. 4/4” Poplar, No. 2 Common, 

20,000 ft. 4/4” Poplar, Box Boards, 13” to 17”. 
15,000 ft. 4/4” Poplar, Box Boards, 6” to 12”. 
28,000 ft. 4/4” Quartered Poplar, 18 and 28. 
80,000 ft. 4/4” Quartered Poplar, No. 1 Common. 
32,000 ft. 4/4” Quartered Poplar, No, 2 Common. 
50,000 ft. 4/4” Plain Oak, 1s and 2s. 

40,000 ft. 4/4” Plain Oak, No, 1 Common, 
22,000 ft. 4/4” Plain Oak, No. 2 Common, 
100,000 ft. 8/4” Sound -,. 10” and over wide. 
37,000 ft. 4/4” Wormy Oak, 

15,000 ft, 4/4” Quartered Oak, 1s and 2s, 

12,000 ft. 4/4” Quartered Oak, No. 1 Common. 
23,000 ft. 4/4” @uartered Oak, No, 2 Common, 
51,000 ft. 4/4” Chestnut, 1s and 2s. 

54,000 ft, 4/4” Chestnut, No. 1 Common, 

430,000 ft. 4/4” Chestnut, Sound Wormy. 

435,000 ft. 4/4” Chestnut, No, 8 Common, 

80,000 ft. 6/4” Chestnut, Sound Wormy. 

220,000 ft. 8/4” Chestnut, Sound Wormy. 

50,000 ft. 4/4” Quartered Chestnut, Sound Wormy. 
60,000 ft. 4/4” Birch, Log Run. 

80,000 ft. 4/4” pesewood, Lo; 3 

24,000 ft. 4/4” Soft aple, Log Run, 

26,000 ft. 6/4” Hickory, Log Run, 12’, 14’ and 16, 
22,000 ft. oia° ym gy 34 10g Run, 9’. 

40,000 ft, 4/4’ sh, Lo un, 

24,000 ft. 4/4” Clear Hemlock, Log Run. 

30,000 ft. 4/4” Beech, Log Run. 

15,000 ft. 4/4” Butternut, Log Run. 

15,000 ft. 4/4” Buckeye, Log Run, 


This stock is all band sawed, and 
ready for immediate shipment. 


What are your stock needs? 


Monarch Lumber Co. 


15th and Market Sts., PHILADELPHIA, PA. 














2 a EERE ST a rt 


} 
J 
ite 
$ 
He 
{ 
; 








2A A AE Ac RE ee 


— 


ee 
een mc 


oR 


- 


weet: 


Tae 


= 

















84 


AMERICAN LUMBERMAN 


January 14, 1911, 

















INS PITTSBURG “@g| 











1x12" No. 2 


10,000' 5-4" 
22,000' 6-4" 


E.V. BABCOCK & CO. 


PITTSBURGH, PA., U.S. A. 


We have at our TELLICO PLAINS, TENN. 
MILL Large Quantities: 


6-4" Sound Wormy Chestnut 


Hemlock 


DAVIS W. VA. MILL: 


3,000' 5-4" 1st and 2nd Curley Birch 
2,400' 6-4" Ist and 2nd Curley Birch 
6,000' 4-4" No. 1 Com. Plain Red Birch 


ASHTOLA, PA. MILL: 


No. 2 Com. & Better Cherry 
No. 1 Com. Hard Maple. 


ALL BAND SAWED AND DRY. 





Planing mill facilities 


at all our mills—Ashk for Stock Lists 


_ 











A Close Inspection 


of our stock will con- 
vince you of the 
superiority of our 


Penn. and West Va. 


“HEMLOCK 


LUMBER AND LATH 


MICHIGAN MAPLE FLOORING 





Quality and Service are our two hobbies. 
Try us with your next order. 


Write, Wire or Phone 


BEMIS & VOSBURGH 


Farmers’ Bank Building, PITTSBURG, PA. 








REM 


EMBER 


We ship promptly any quantity of 
Yellow Pine Flooring, Ceiling, Siding and Finish 


We specialize on B Rift Flooring of the highest grade 


Breitwicser & Witson Co., 


PITTSBURG, PA. 














I. W. SEMANS 


(7 


SALES OFFICE: 








Oliver Bidg., Pittsburg, Pa. 
I. F. BALSLEY, Manager ef Sales. 


T. B. PALMER 


HOME OFFICE: 
Uniontown, Pa. 
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—~) 
Palmer & Semans Lumber Co. 


Manufacturers and Wholesalers 


LUMBER 





Sf, 








PITTSBURGH, PA. 


J. C. Donges Lbr. Co. 


Wholesale Lumber 
Office, 911 Oliver Building, 


Send us your orders and inquiries, 


AND HARDWOODS. 


NORTH CAROLINA AND 
VA. YELLOW PINE. 








W. VA. SPRUCE, HEMLOCK 











Specialties: Poplar, Oak 





MEAD & SPEER CO. 


Manufacturers and Wholesalers 
Pine and Hardwood Lumber 


Mills at Jennings, W. Va. 


& Chestnut. 


PITTSBURGH, 
PENNSYLVANIA 





W. E. TERHUNE LUMBER CO. 


PITT 


Will appreciate your 
and 





SBURG, PA. 


if sts 


stock 
Nahke) meat bakelaP 





WATER POWER OWNERS MEET. 

MILWAUKEE, WIs., Jan. 11.—The executive committee 
of the Wisconsin Association of Water Power Owners 
met in Milwaukee last week to consider the report recent- 
ly submitted to the governor by the majority of the 
special joint legislative committee on water powers, for 
estry and drainage. The members in general expressed 
themselves as pleased with the report. G. D. Jones, well 
known lumberman and timber owner of Wausau, said: 

We feel that the case in all its aspects has been stated 
very fairly in the majority report of the legislative com- 
mittee. We went over the report very carefully and believe 
it does all interests concerned justice and that its recom- 
mendations could be carried out without wronging the own- 
ers of any existing rights. 

The committee of the Wisconsin Association of Water 
Power Owners consists of W. KE. Brown, Rhinelander, 
chairman; E, P. Sherry, Milwaukee, secretary, and George 
A. Whiting, Neenah; G. D. Jones, Wausau, and P. H. 
Korst, Janesville. In addition to these there were sev 
eral prominent water power owners present from Minne 
sota as well as from about this state, including Neal 
Brown, of Wausau, I". LL. Sensenbrenner, Neenah, and 
severa! Minneapolis men interested in the power on the 
ier St. Croix. 


LUMBER SHIPMENTS 


From New York City. 
FOR WEEK ENDED JANUARY 7. 
145 














Prins der Nederlander, 
Jacmel—29,988 feet lumber, 
Imkenturm, Calcutta—-433 packages shooks and heads, 
President Grant, Hamburg—2,607 pieces lumber; 131 

logs. Stockholm—-993 pieces lumber. 

Burnholme, Uavre—6,416 packages lumber. 

Preston, Port Antonio—1,008 packages shooks and heads ; 
253 packages lumber. 

Coppename, Barbadoes—300 
Demerara—13,580 feet lumber. 

Prinz Auy. Wilhelm, Colon 

5 cases shooks. 

Saratoga, Uavana— 53,110 feet lumber. 

Charcas, Valparaiso —13,366 feet lumber. 

Sygna, Buenos Ayres—127,617 feet lumber. 

Toronto, Wull—4,588 pieces lumber. 

Javary, Iquitos—261 bundles shooks. 

Toronto, Newcastle—2,316 pieces lumber. 

St. Egbert, Buenos Aires—2,466 bundles shooks ; 
feet lumber. 

Bantu, Buenos Aires—-524,058 feet lumber, 

iTyperia, Buenos Aires—1,243 packages shooks. 

Paloma, Cardenas—31,957 feet lumber. 

California, Glasgow—2,700 staves; 384 pieces lumber. 

Pennsylvania, Hamburg—547 bundles lumber. 

Voltaire, Manchester—1,669 pieces lumber. 

Birkenfels, Melbourne—12,798 staves ; 20% 

Prinz Sigismund, Port au 
Savanilla—1,000 feet lumber. 

Hehmia, Puerto Padre—59,241 feet lumber. 

Noordam, Qotterdam-—21 cases lumber. 

Mohho Castle, Havana—209 bundles shooks and heads. 

Baltic, Liverpool—s10 pieces lumber; 3,714 pieces staves ; 
1,468 pieces lignum vitae. 

Headley, Buenos Aires—150,398 feet lumber. 

Mendoza, Genoa—38,320 packages staves. 

Albenga, Kobe—20 logs lignum vitae. 

Ascensione, Buenos Aires—1,3094,200 

Parima, Barbadoes —213 packages 
10,113 feet lumber. 

Cranley, Dunedin—2,708 feet lumber. Melbourne—2 cases 
lumber ; 417 pieces lumber ; 142,068 feet lumber; 282 bundles 
lumber. 

Sarnia, Kingston—65 packages shooks and heads. 

Parima, Martinique—1,050 packages shooks and 
13,683 feet lumber. 

Grenada, Trinidad—2,276 bundles shooks and heads. 


Curacao bundles shooks 


bundles shooks and _ heads. 


Kingston 


19,526 feet lumber. 


242,352 


56 feet lumber. 
Prince—18,365 feet lumber. 








feet lumber 


shooks and heads; 


heads ; 





From New Orleans, La. 


FOR WEEK ENDED JANUARY 7. 


Steamer Parasmina, Port Limon-—-Yellow pine lumber ; 
creosoted lumber. 

Steamer Ponce, Porto Rico—Box material. 

Steamer Antilles, New York——333,333 feet lumber; holly 
logs. 


Steamer King Beeer, London and Bremen—dAsh logs. 
Steamer Asian, Liverpool—Oak and gum lumber. 


Steamer Rosina, Port Cortez-—Yellow pine lumber. 


Steamer Atbara, Glasgow—Yellow pine, California pine, 
oak, gum, cypress, cottonwood, magnolia, hickory, poplar 
and mahogany lumber; pine timber; staves; ash, hickory, 


persimmon and mahogany logs; trunk slats, handles and golf 
stick material. 

Steamer Irancisco Ciampa, Genoa-—-Sawn pine timber. 

Steamer Nor, Minatitlan and Puerto, Mexico—Box shooks. 

Steamer San Cristobal, Minatitlan—Cooperage. 

Steamer Antillian, Liverpool- es; ash logs. 

Steamer Comus, New York—333,833 feet lumber; box ma- 
terial; holly logs; skewers. 

Steamer Miguel M. Pinillos, Oporto, Cadiz, Almeria and 
Barcelona—Staves; oak, gum and cottonwood lumber. 

Steamer Abangarez, Colon—Yellow pine and oak lumber ; 
pine timber; piling. 

Steamer City of Mewico, Vera Cruz and Tampico 
lumber and crossties; box shooks. 

Steamer Chalmette, Havana—Box and barrel material. 

Steamer Berwin, Porto Rico—Shingles; box material. 

Steamer Heredia, Port Limon—-Yellow pine lumber. 

Steamer Corinto, Progreso—Box shooks. 


vA 








Cypress 





From Mobile, Ala. 


FOR WEEK ENDING JANUARY 7. 

British schooner Sea Gull, Grand Cayman, B. W. I. 
17,500 feet pitch pine lumber. 

British steamship Indianapolis, Havana—538,408 feet pitch 
pine lumber; Cienfuegos, 340,667 feet pitch pine lumber ; 
Santiago, 155,513 feet pitch pine lumber; Manzanillo, 120,- 
695 feet pitch pine lumber. 

Norwegian bark Cairnsmore, Port Madryn, Arg.—-741,556 
feet pite ine lumber; 292,581 feet ash lumber; 1,778 feet 
poplar lumber. 


American schooner Henry Lippett, San Juan, P. R.—664,- 
695 feet pitch pine lumber. ; i 
Spanish steamship Hercules, Montevideo, Urg.—-2,870,818 


feet pitch pine lumber. — 

British steamship Twilight, Newport, Eng.—627,455 feet 
sawn pitch pine timber; Fecamp, France, 64,131 feet pitch 
pine lumber. é 

British schooner Coral Leaf, Gibara, Cuba—353,422 feet 
pitch pine lumber. 

British steamship Wilston, Havana—371,529 feet pitch pine 
lumber; Matanzas, 231,991 feet pitch pine lumber; Guan- 
tanamo, 371,805 feet pitch pine lumber. 


From Jacksonville, Fla. 
FOR WEEK ENDED JANUARY 7. 

Steamer Arapahoe, New York. 

Steamer Katahdin, Boston, Mass. 

Steamer Ossabaw, Key West, Fla. 

Steamer Jroquois, New York. 

Steamer Haakon VII, D. L. Gillespie & Co., Colon. 

Steamer Lexington, Baltimore, Md. 

Schooner William H. Child, UWirsch 
Lridgeport, Conn. 

Steamer Daleby, Dutton Phosphate Company, 
Germany. 
. ~ eel Perry Setzer, Mason Forwarding Company, New 
ork. 

Steamer Parthian, Baltimore, Md. 

Steamer Mohawk, New York. 

Steamer Caucasian, Philadelphia, Pa. 

Schooner Judge Boyce, Hoskin-Burton Timber Cothpany, 
New York. : 

Schooner Francis C. Tunnell, Port Tampa, Fla. 

Steamer Huron, New York. 
- ee Maria O. Teel, Hirsch Lumber Company, New 
Ork. 

Steamer Merrimack, Baltimore, Md. 

Steamer Hero, D. L. Gillespie & Co., J. J. Phillips & Co., 
Ifalifax and Sydney, N. 8. 


Lumber Company, 


Hamburg, 





From Eureka, Cal. 
FOR WEEK ENDED DECEMBER 31. 

British tramp steamer Belle of Spain—Cargo 50,123 red- 
wood sawn ties for Peruvian and Chilian governments; 
value, $21,329.17. Charter to W. R. Grace & Co. 

American schooner Minnie A. Cain—753,832 feet redwood 
lumber valued at $21,329.17, Sydney and Newcastle. 


American schooner Balboa—25,751 redwood ties, Mol- 
lendo, Peru, value $11,556.45; charter to Pacific Lumber 
Company. 

Schooner 8. 1. Alexander—25,000 ties, value $9,600; 


charter to Charles Nelson company. 





From Portland, Ore. 
FOR WEEK ENDED JANUARY 7. 
Steamer Jim Butler—-200,000 feet fir, for San Pedro, Cal. 








From San Francisco. 
VOR WEEK ENDED JANUARY 7. 


Steamer Lurline, Honolulu-—-15,000 feet lumber. 
Steamer Boveric, Samoan islands, 18,000 feet iumber. 


THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 33. 














Demand for lumber in this market has not been 
particularly heavy during the week but the volume of 
shipment is fully as large as could be expected under 
the discouraging weather conditions. There is a 
sufficient inquiry afloat, however, to indicate that 
satisfactory business is coming and its arrival will not 
be long delayed. City trade is beginning to show 
renewed life and the large number of building opera- 
tions that have been planned, the strength that is 
shown in the real estate market, with the undeniable 
prosperity that appears in all lines, in all probability 
will bring about a heavy consumption of lumber in 
the next year. Numerous building operations have 
been started even during this inclement weather and 
local consumption is likely to increase greatly in the 
ensuing two or three weeks. 

The number of building permits taken out for 1910 
was 11,409, valued at $96,932,700, against 11,241 per 
mits valued at $90,559,580 the preceding year. A com 
parative statement of building permits by months for 
1909 and 1910 follows: 











1910. 1909. 
Cost. No. 

January $ 6,054,000 669 $8 
February 5,678,600 828 D 
ane 10,002,900 1,254 $,145,! 
Po ie 7,837,200 1,082 8,047,900 
May 7,450,000 1,054 12,609,400 
GUNG oicess 8,838,100 18: 7,786,300 
ae 5,253,200 VE 6,856, 2! 
August 6,743,200 { 4,801,630 
September 8,427,700 957 7,720,500 
October 10,077,200 986 7,603,400 
November 8,282,700 S91 6,825,700 
December 527 12,287,900 190 6,725,900 

Totals ..11,409 $96,932,700 11,241 $90,559,580 


The retail field is quiet, as invariably it is at this 
season. Many of the retailers are attending their asso 
ciation meetings or preparing to do so, and for the time 
being are taking a well earned rest after a year of 
activity. Their stocks of lumber are not heavy, but 
that does not worry them as they know that while 
prices may be higher the coming year there will be 
enough lumber for them to stock up their yards well. 

Lumber receipts for the week ended January 7 were 
26,522,000 feet, as against 40,626,000 feet for the corre 
sponding week in 1910. Receipts of shingles for the 
week showed a decrease of 1,186,000 under the corre- 
sponding week last year. Shipments for the week 
ended January 7 were 11,143,000 feet of lumber and 
3,402,000 shingles, decrease of 2,950,000 feet ot lumber 
and 3,491,000 shingles. 

Chicago Lumber Receipts and Shipments. 

Reported by George I, Stone, secretary of the 
of Trade. 


Board 


RECEIPTS, WEEK ENDED JANUARY 7 


Shingles 


Lumber. n 

IN 2554. visietesdisin rssasats oloiapa 5 lake's 26,522,000 5, 131.000 
er oy re ee 40,626,000 6,317,000 
DOCTORED i Sea sveaewecewcies ~ 14,104,000 1,186,000 
SHIPMENTS, WEEK ENDED JANUARY 7. or 
Lumber. Shingle 

MN 4:5, hi cactaasabennd eens 11,143,00 3,402, 
WEES .0:0.010 0.060000 ae Xo. ar 14,093,000 6,893,000 
Ms. d5chscncs ek eee 2,950,000 3,491,000 
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Permits issued by = Chieago building department 


for the week ended . January 11 were: 
CLASS— No. Value. 
U “ine $1, A ain tk 5:6 Ak ATE ate vito Sane cera eae 3. $ 1,800 
$ 1,000 and under § 5,000. ..........000. 35 94,750 
5,000 and under le 17 109,000 
10,000 and under eS: 7 97,000 
25,000 and under rere 5 143,000 
50,000 and under 100,000...,........... 3 195,000 
dward F. Hamm, 3-story brick factory 1 220,000 
DE: 620 cb beseaeeaccKeniadednwane ons Tl $ 860,5 BE 50 
Average valuation for week........ ‘ phe 12,120 
Totals previous week..............5- 65 659,700 
Average valuation previous week...... ‘. 10,149 
Totals corresponding week, 1910...... 61 1,459,850 
Totals January 1 to January 11, 1911. 136 1,520,2 250 


Totals corresponding period, 191¢ 


Totals corresponding period, 1909..... 170 1'874°850 
Totals corresponding period, 1908..... 155 1,224,350 
Totals corresponding period, 1907..... 227 1,529,050 
Totals corresponding period, 1906..,.. 157 1,502,150 
Totals corresponding period, 1905..... 149 1,200,450 
Totals corresponding period, 1904..... 130 2,866,200 
Totals corresponding period, 1908..... 119 839,300 
Totals corresponding period, 1902..... 165 1,011,000 





Northern Pine. 


Chicago. While the actual business done has not 
been large, the white pine situation has been in strong 
hands with stocks badly broken at the mills and with 
prices very firm for No. 3 and better. Pattern lumber 
is moving well and the wholesalers report that the box 
grades are in better shape today than they have been 
for several months. It is not expected that the retail- 
ers will begin stocking up until after the association 
season is over. 





—“_rOO?rmOOOEOOEws”®” 


Minneapolis, Minn. Cold and stormy weather since 
New Year’s has prevented any revival of trade, but 
it is a little early for orders from the retail yards. 
Conditions are unchanged, the situation showing light 
stocks in retail and manufacturers’ hands. No 
changes are noted in prices, but when the spring 
trade opens up advances are very likely to be re- 
corded. Many retail dealers will be in town next 
week for their convention and will look over the 
market preparatory to placing orders, 





Bay City and Saginaw. The movement in lumber 
is moderate, incident to the holidays. Operators are 
carrying good stocks, however, and are in good condi 
tion to cure for the trade. It is expected that the 
movement will expand steadily from this time for 
ward. ‘he market is in better form as to demand 
and prites than it was a year ago. Reports indicate 
extensive building operations the coming season, and 


all local concerns are planning for a brisk trade. The 
bat trade appears to be holding its own and manu 


facturers of doors are optimistic. 


Buftalo, N. Y. This wood has been doing as well 
lately as most lumber, though trade has been inter 
rupted by the lull that follows the holidays. In the 
better grades prices have remained firm, but in the 
lower grades the absence of demand from the box fae 
tories, which are not very active at this season, has 
kept prices pretty low. Dealers handling the higher 


grades are expecting a fair amount of trade this 
month and say that while buying will not aggregate 


large amounts it will very likely be up to the average. 
Stocks are not heavy. 


eee 


New York. Better grades are well held and bring 


satisfactory prices, largely because offerings are lim 
ited. Lower grade stocks are moving very slowly 


and prices are off. Demand is quiet and while indica 
tions point to better trade, inquiries are less active 
than a week ago. 

Pittsburg, Pa. Since the opening of 1911 the white 
pine mills have sent out a new list marking up shop 
lumber and better several dollars a thousand and are 
holding to the new list. ‘There is a great scarcity 
of this good grade of stock and all at the mills report 
badly broken sizes. New cut will not be available for 
some weeks yet. In the lower grades, the demand is 
dull and prices are somewhat soft. White pine trade 
in general is much curtailed but the supply is not 
equal to the present demand for good stocks. 





Eastern Spruce. 


Boston, Mass. This market has been dull this week. 
Retail dealers in many eases are getting along with 
What stock they have on hand. They have been able 
to take care of their trade without entering the 
market for more than small lots. Some of the yard 
men are beginning, however, to think of placing 
large orders, but it will be another month or so before 
any real improvement is seen. ‘There are no buyers 
who will pay more than $22.50 for frames, and most 
sellers are ready to accept that figure. Random sells 
in a quiet way. Spruce boards are fairly well held, 
but new business is dull. 





—eeeeeereee 


New York. A slightly increased demand for mixed 
lots has been noted the last week, largely for car 


shipments. Reports from the East indicate that mills 
are rapidly curtailing operations, and this has reduced 
the heavy offerings which burdened this market a 
month ago. Prices are a little more regular, but de- 
mand is not at all active, and until there is a more 
substantial improvement in the building situation 
Wholesalers will not expect an appreciable increase 


of orders. Reports from Adirondack sections show 

that stocks are better taken care of, while West Vir- 

ginia manufacturers find the market very irregular. 
TOO 


Buffalo, N. Y. ‘Trade in spruce has been light and 
not much business is expected during the present 
month. Some contracts will be made about February 
1. On spruce coming from the Adirondacks the freight 
rates are too high to allow much sale in this market, 
and efforts are being made to have them reduced. 
In Pacifie coast spruce there is only a fair demand. 





Pittsburg, Pa. Demand continues as it was at the 
close of the old year. Stocks are held down and prices 
are low and shifty, except for clear spruce, which is 
oversold according to most of the manufacturers. In 
mill culls and box material there is a surfeit and offer- 
ings are made without much regard to any established 
list. Shipments are being made freely and current 
demand is cared for satisfactorily. 


White Cedar. 


Chicago. Dealers are running low on cedar posts, 
but inquiries and stocks are in “fairly good condition. 
The prospects are favorable for a fi Lirly heavy cut of 
posts in the northern swamps this winter and probably 
by the time trade opens up there will be sufficient 
quantities at hand at most distributing points. Seat- 
tering orders for poles have been received but this 
end of the market, when summed up, has been slow. 
Prices on posts and poles are fairly firm. 








ee 

Minneapolis, Minn. This market is practically at 
a standstill, but the consensus among producers gath 
ered here this week for the cedarmen’s convention is 
that prospects never were better for a lively spring 
trade. Large companies were very poor buyers of 
poles and ties last season, and promise to resume this 
year, while the light stocks of posts indicate better 
prices in the spring. Snow and cold weather are 
giving excellent conditions for work in the cedar 
swamps. 





Hardwoods. 





Chicago. Demand for hardwoods has held up to a 
substantial volume all through the holidays and since 
the first of the year has gained renewed impetus. 
Wholesalers who have fairly good stocks in their yards 
or at shipping points are well supplied with orders and 
inquiries. So far as can be discovered there are few 
bearish factors in the situation. The consensus is that 
1911 will be a much better year than 1910. Good stock 
is searce and even those who have been reluctant to 
acknowledge a general scarcity of lumber are unable 
to find any argument whatever to support their con 
tentions of a large supply. The fact certainly is well 
established that the most astute buyers of hardwoods 
have lots of trouble to get their assortments up to a 
satisfactory basis for the trade of the coming year. 
The leader still is plain red and white oak, with stocks 
small. Red gum is in good demand and this wood has 
shown considerable improvement in the last few weeks. 
Cottonwood is active. Ash is a ready seller and chest 
nut is in fair demand for manufacturers’ grades. In 
the northern hardwoods maple and birch are still in the 
lead. Basswood is quiescent. Maple flooring manu 
facturers are still busy and prices are firm. 


~ 





Minneapolis, Minn. Dealers report that they con- 
tinued to receive orders through the holiday season 
and business constinues active in the way of small 
orders. Birch in the upper grades is in demand and 


hard to supply at any price. Oak is also strong, 
reports from the South indicating that still higher 
prices ‘Will rule. 

Kansas City, Mo. ‘Trade is quiet. There is some 


buying right along, and good prices are being obtained 
for exceptionally good stock, but, aside from the 
furniture factories, there is not much inclination on 
the part of buyers to place orders. The lower grades, 
as to demand and prices, are in a very unsatisfactory 
condition. The wagon factories are taking some stock, 
and on the uppers good prices prevail, but with the 
lowers it is a buyers’ market. However, mill stocks 
are none too plentiful, and the scarcity of hardwood 
is a big factor in keeping the prices up. 





St. Louis, Mo. This market contiues seasonably ac 
tive. Business is not what can be called lively, because 
many concerns are taking stock, this week, but there is 
a brisk inquiry all the time and a fair demand. Prices 
are well maintained. 

Memphis, Tenn. Demand has begun satisfactorily 
to a majority of the trade and the outlook for fair 
business and remunerative prices is considered good. 
There is an exceptionally good demand for plain oak, 
both red and white, in the higher and in the lower 
grades alike, and prices are firm. Demand for red 
gum in firsts and seconds and No, 1 common does not 
show any abatement and prices are quite as good as 
those recently prevailing. Quartered oak admittedly 
is not in active request, and there is some complaint 
that prices are not altogether satisfactory. In ash 
there is a call for 2-inch and thicker stock, but the 
general run of that lumber is not in urgent request, 
though there is no evidence of weakness on the part 
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190 M ft. 
88M 
465 M ft. 


Send us your | 
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| We wish to move the following :— 
BAY POPLAR 


We wish to move the following thoroughly dry stock, 
on sticks 12 months. 


BAY POPLAR 


17M ft. 
ft. 1x 4 and wider, No. 1 Common 


. 1x13 te 17 1st and 2nds 
: 1x 6to 12 1st and 2nds 
- 1x 4 and wider, No. 1 Common 
. 1x 3 and wider, No, 2 Common 
300 M ft. 


1x13 to 17” ist and 2nds 
1x 6 to 12’ Ist and 2nds 


1x 4 and wider, log run 


SAP GUM 


1x 3 and wider, No.3 Common 


nquiries and we will be glad to name you 
very attractive prices, 


LUMBER & MFG. CO., P™7SRURs. 











YELLOW PINE 







Lumber — Timber — Ties 


Let Us Quote You Prices 






Manufacturers of 


THE GERMAIN COMPANY 


P 


ITTSBURG, PA. 








WE 
200,000 


, Morlan Mfg. Co. 


Sound Square Edge Bill Oak. 


’ Morlan - 


HAVE FOR SALE ; 
'_2»x6-8-10 and 12" 


Write for prices 


Ricks - Hughes Co. 


PITTSBURG, PA. Fort Pitt Lbr. Co. 








Alleghany Lumber Company 


Manufacturers and Wholesalers 


WHITE and YELLOW PINE, HEMLOCK 





WEST VA. 


SPRUCE and HARDWOODS 





Write for quotations. 


PITTSBURG, PA, 
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Hard 


Edward Chaloner & Co. 


WOOD BROKERS 


and Agents for the sale of American 


96 Derby Rd. 


Cable Address, ‘‘ CHALONER.” Codes used, A BC, 
Al, Liebers’, Western Union and Lumberman 


wood, etc., in Logs and Lumber 


Sandhills, LIVERPOOL 


*s Telecode 








(For 
SELLING 


TH. H. LEYENAAR 


Lumber and Logs 


Pitch Pine, Cypress, 
North Carolina Pine, etc. 


merly J.C. & Th. H. Leyenaar) 
AGENTS FOR ALL KINDS OF 


American 


ROTTERDAM, HOLLAND 











BRISTOL. 





BRYCE, JUNOR & JELLIE 


SHIPPERS’ AGENTS FOR SALE OF 


American Lumber 


28 Baldwin Street, 


Established 1878 


IN ENGLAND, 


49 a Brown's Bldg. Exch. 
LIVERPOOL. 
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Just A Minute— 


that we may call your attention to the 


OPPORTUNITIES 


for making money in the “Southwest” where there 
are excellent locations for saw mills, furniture, stave 
and box factories, etc. We will give you specific 
data as to the ne needs, not wants, of 
any city or town located on the M. K. & T. Ry. 
upon application. 
R. W. HOCKADAY, 

Industrial Commissioner 


M. K. & T. Ry., 
St. Louis, Mo. 


T. L. PEELER, 
industrial Agent 
M. K. & T. Ry., 
Dallas, Tex. 








Good Openings—\ 


The timber lands along the COTTON BELT ROUTE 
in Missouri, Arkansas, Louisiana and Texas contain great 
varieties of timber. 

At the present time there is absolute need at many points 
for the following industries: 

Furniture, Carriage, Wagon, Sash, Blind, Hoop, Heading, 
Stave, Box and Crate Factories. 

The fine clays and sands at certain points on the COT- 
TON BELT ROUTE offer special inducements for the es- 
tablishment of Potteries, Brick Yards, Tiling Factories, Etc. 

The abundance of fruit and vegetables raised in the 
COTTON BELT territory invites the establishment of 
Canning Factories and Ice Plants. 

A well equipped industrial department is maintained by 
this Company and reliable information and every possible 
assistance will be rendered upon request regarding business 
opening and industrial opportunities. 

Write the undersigned for further informa- 
tion. 


GUY L. STEWART 








ROUTE Agri. and Ind. Agt., Cotton Belt Route 
1348 Pierce Bidg., St. Louis, Mo, 











_ 


Locations for 


Furniture Factories and 
Woodworking Plants 


on the 


ILLINOIS CENTRAL 


and 
YAZOO & MISSISSIPPI 
VALLEY RAILROADS 
There are thousands of acres of timber 


properties tributary to the above lines 
awaiting development. 











For full information address 


C. J. CLAIR 


Industria] Commissioner Illinois Central R. R. 


No. 1 Park Row - CHICAGO 5 








_— 


In the Timber Districts. 


The Best Locations for Wood Using Plants, near to good supplies of 
hardwood and pine, are to be found in the cities and towns along the 
Southern Railway, Mobile & Ohio Railroad, Georgia Southern & 
Florida Railway and Virginia & Southwestern Railway. Other 
c are A. lp. ° t ps ee | an anne: 

given to manufacturers seeking locations. 


M. V. RICHARDS, 
Land and Industrial Agent, Southern Railway, 
1366 Pennsylvania Ave., WASHINGTON, D.C. 

















of holders. Cottonwood and cypress are both moving 
at a satisfactory rate and prices are considered good. 
There are few cottonwood box boards and prices there- 
on are stiff. Gum boxboards, as well as wide stock 
generally, are in more active request, and prices are 
reported a little firmer. Slightly higher prices are ob- 
tainable for the lower grades of cottonwood and gum, 
lagely as a result of the fact that the box business 
is becoming more normal in volume and prices. Ex- 
port demand is reported good, and the outlook in that 
direction is described as more satisfactory than for 
some time. 





Nashville, Tenn. ‘The severely cold weather of last 
week not only retarded seriously the shipments of 
logs from the upper Cumberland river section, but it 
had a naturally depressing effect upon all the branches 
of the local lumber business. The inventory season 
is still on, however. A number of inquiries were re- 
ceived during the week and the opinion is that trade 
will soon be more active. Oak, ash and _ hickory 
are the leaders on the local lumber market. The sales 
of gum were good during the week. An improvement 
is shown in the demands for poplar and there was some 
eall for birch and maple. The local furniture manu 
facturers, who use Tennessee lumber alone, declare 
1910 was a banner year, even the usual dull season 
after the holidays not having materialized. The box 
manufacturers also are busy. 


—_——Oeoorrrr> 


Louisville, Ky. New year activity has appeared in 
this market and the shipping of orders is increasing. 
January deliveries are going out and new orders for 
carload shipments are increasing in number. Con- 
sumers who have been taking stock and making plans 
for the year coming into the market. Furniture 
manufacturers are an exception, however, as it is 
understood that they will do comparatively little buy- 
ing until after the semiannual exhibits. Manufac 
turers of high grade hardwood lumber intimate that 
they are not seeking business at present quotations, 
but intend to hold their stocks for higher prices. 
Quartered white and red oak, plain oak and poplar 
are in good demand. Cottonwood is still in good call 
from the box factories, which are operating steadily 
in this section. Mahogany is selling well. 


oOo 


Lynchburg, Va. Demand for all lines is good, with 
oak and chestnut leading, is reported by dealers in this 
center for the last week. Stocks are reported to be 
generally low by some dealers. Orders from northern 
states are reported as especially brisk. The demand 
from railroads is showing a slight dullness. Prices are 
very satisfactory and in some instances are reported 
as showing increases owing to the searcity in some 
lines. Collections are fair. 


ee 


New York. Prices continue very firm, but this is 
altogether due to the lack of offerings. Demand is 
extremely quiet and yards are buying only what they 
absolutely require for current wants. The outlook is 
fairly good, but the scarcity of mill supplies necessi- 
tates much care on the part of wholesalers in figuring 
on shipments a few weeks ahead. It is very evident 
that any kind of improvement in the demand for high 
grade hardwoods will send prices soaring. Plain and 
quartered oak are firm, as are chestnut, birch and 
maple. The firmness in these stocks, however, is 
restricted to the better grades; low grades are being 
offered freely, with comparatively few inquiries, indi- 
cating that it is not an increase in the consumption 
of hardwoods which accounts for prevailing prices, 
but a decrease in the available supply. 

a a 


Buffalo, N. Y. Buying has started in a fair way, 
after the inventory season, and indications aro for 
more activity soon. The weather has made the han 
dling of hardwoods difficult and slow, and some inven- 
tories have been postponed until later. Plain oak 
has been a leader, with a somewhat lesser demand 
for quartered on account of its price. Maple and 
birch are selling well for the season. Some sales of 
common basswood are reported and cherry has also 
been having a little better movement. 





Pittsburg, Pa. In the best grades of poplar oak and 
chestnut there is a scarcity of stocks and a very firm 
price held, but the actual demand is narrowing down 
considerably. Lower grades of hardwoods are dull and 
listless. Eastern inquiries for hardwood are a little 
more animated and there is some promise of an im- 
proved volume of business in the next few weeks. 
Otherwise the trade is without any special feature. 
Good grades of ash are being sold freely and at the 
best prices that have ruled for several years. Low 
grades are stagnant and are not generally called for. 
Hickory stock is extremely scarce and high priced. 
Very little business is reported as being taken for 
hickory the last fortnight. 





Baltimore, Md. Dealers have not made any deter- 
mined effort since before the holidays to swell the 
movement of stocks, yet there are indications that 
before long the trade will assume a brisker tone, and 
it is considered not at all unlikely that prices may 
take a turn upward. It would be too much to expect 
a material advance, but the inherent strength of most 
of the hardwoods suggests pointedly that the busi- 
ness is in good shape and that the avenues of trade are 
not congested with stocks. The millmen state that 
they have no extensive accumulations to dispose of 
and that they have been moving lumber about as fast 
as it was turned out. The exporters report that the 


business has been quiet, but that the inquiry keeps up 
quite well and furnishes a basis for the expectation 
that the foreign buyers will before long show greater 
freedom in placing orders. Exporters are still bidding 
quite actively for stocks at the mills, and as a conse- 
quence of the prices which they must pay they are 
compelled to fix their figures at a notch which the 
foreign buyers are slow to touch. The indications, 
however, are for a better demand from abroad as well 
as at home. 
eee 

Cincinnati, Ohio. Quiet has characterized this mar- 
ket the last week, though the business of the week 
was fairly satisfactory. The mails have brought a 
good volume of inquiries and a considerable number 
of orders, though the conservative spirit is strongly 
apparent. Oak is the strong feature, all classes shar- 
ing in the week’s transactions. Common quarter 
sawed oak is meeting with good inquiry, with some 
movement of the top grades. Chestnut is in better 
demand and inquiries are being received for long stuff 
for interior work of the building trade. Sound wormy 
is moving well and inquiries for future delivery are 
coming in, some comment being made on a growing 
scarcity of ‘good stock, while low grade stuff is plenti- 
ful. Ash, brown and white, for manufacturers’ uses, 
is in good supply and fair demand; the trade from 
the carriage and wagon industry is improving; heavy, 
clear stuff for wagons remains scarce. Hickory is 
steadily becoming harder to get, for good clear stock. 
The wheel, shaft and pole manufacturers’ grades are 
in good demand, and the market is fairly active. Red 
gum, now one of the active features of the hardwood 
trade, is active, especially good, clear stock, while 
saps are having a good eall. Tupelo gum is being 
pushed to the front as a market feature, and is being 
offered by an increasing number of operators in the 
market. There is a fair demand for birch, with good 
inquiries. Cottonwood is receiving a good deal of 
attention, especially the upper grades. Basswood, 
butternut, buckeye ete. are having a fair call, 


ews oer ee 


Columbus, Ohio. Orders and inquiries are more 
numerous and the general tone of the market is ex 
cellent. Lumbermen believe 1911 will be far in ad- 
vance of the last year in all varieties of hardwoods. 
Yard demand shows an improvement and there is 
also some tendency among the factories to increase 
their orders, although many of the manufacturing 
establishments are still engaged in inventories. Stocks 
in the hands of retailers and manufacturers are still 
small. Prices are holding up well in every grade, 
and the tendency is toward higher levels. The car 
situation is almost satisfactory. Quartered oak is 
quiet and prices for the better grades range from 
$76 to $79. Plain oak is in good demand and prices 
are, for firsts and seconds, $50; No. 1 common, $32; 
No. 2 common, $20. Chestnut is in good demand, with 
prices as follows: Firsts and seconds, $50; No. 1 
common, $36, and sound wormy, $16. Basswood is 
sold in fair volumes at $39 for firsts and seconds; 
$28 for No. 1 common, and $19 for No. 2 common. 
Ash is still slow and prices are weak. 


——_—eeoowerem=s* 


Boston, Mass. The expected improvement in de 
mand for hardwood lumber has not developed. Many 
of the dealers have not finished taking stock, and 
those that have do not appear anxious to replenish 
their stocks. Prices are fairly steady. Quartered 
oak is selling moderately, but prices are well held. 
Plain oak is fairly steady in price. 





Hemlock. 


Chicago. The trade is fairly good but it might be 
improved upon without making any serious inroads on 
the supply of hemlock in the yards, most of which are 
well provided with stock. The country demand is ex 
pected to pick up at once and continue. Stocks in the 
North are reported as not being large but there is no 
question but that there will be ample supply for next 
season’s requirements. 








Buffalo, N. Y. Trade in this wood is dull on account 
of the lull in building, to which severe cold weather 
has put a check. Stock is brought a long distance all- 
rail, though much of it comes in winter from Penn 
sylvania, selling in competition farther east on 4 
nearly even basis with lake hemlock. Some dealers 
look for better prices for hemlock this year than 
last owing to prospects for good building, but present 
prices are not as high as dealers say they should be. 





New York. Inquiries are only fair and not much 
activity is looked for until the suburban building 
situation improves. In some sizes there is a slightly 
firmer tone, but as a rule mills are well supplied with 
needed sizes. Manufacturing operations have been 
only fairly active, permitting very little increase 10 
mill assortments. 

Pittsburg, Pa. Mills are not disposed to rush busi- 
ness and are biding their time. Stocks generally ar 
small and broken. Prices are about stationary, with a 
few offerings of surplus stocks at inducements when 
they meet the needs of buyers. astern trade - 
asking for bids on some fair sized orders, but have 


placed none as yet. 
——eeeee 


Boston, Mass. Demand for hemlock boards 's (& a3 
Buyers have not been willing to anticipate wi" 
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for several weeks, but under the quiet run of new 
business prices have been held in a steady way. 
Manufacturers are not carrying large stocks and feel 
that it is not necessary to force business if it means 
accepting lower prices than they are holding for. 
For eastern clipped the asking price is $19. Random 
is not quite as firm as it was a few weeks ago. 





Columbus, Ohio. Trade is good, although the build- 
ing season is about over. No changes in quotations 
have been reported and the volume of business is 
satisfactory. 





Poplar. 





Chicago. This wood is gaining strength constantly. 
From down the list it has passed through the interme 
diate stages to a more active inquiry, with a range 
of prices calculated to stimulate production to the 
utmost. Wide clear panel stock is regarded as a 
strong feature. Low grade poplar is in good supply 
but not much movement is reported. 


———OoeoOCeeeowse——~Ss 


Baltimore, Md. Manufacturers of poplar report that 
they are getting enough orders for stocks to prevent 
accumulations. Trade is fair and prices are steady. 
The low grades are being held at the figures that 
have prevailed for some time, while the upper classi- 
fications, because of the absence of pressing necessi 
ties among the chief consumers, are relatively easy. 
Nevertheless, stocks are being disposed of in suffi 
cient volume to avert all prospect of troublesome 
accumulations, and the domestic as well as the for 
eign business gives indications of emerging into a 
more active state before long. 


mARARANY 


Buffalo, N. Y. Business in this market is light, but 
prices have been strong in the better grades, which 
are not very plentiful. This scarcity is said to be 
growing and poplar will become one of the woods 
hard to get before very long. Demand is expected to 
improve as buying of other lumber starts. Low grade 
poplar is plentiful enough and prices have ruled pretty 
low in consequence. 

BBB IOI 

New York. Better grades continue in good demand, 
but the holiday quiet has extended over the entire 
hardwood market. Evidently wholesalers expect that 
demand will inerease rapidly during the next few 
weeks, but as it is prices on better grades are well 
held. Cheaper stocks are offered freely and prices are 
more irregular than for the good grades. 

BBB 

Cincinnati, Ohio. This wood is again a _ good, 
healthy feature of the market. Inquiries are more 
numerous and reports from the mills show that con- 
fidence is established there also, by the volume of 
stuff that is being cut for the trade awakened by 
the automobile industry. While the inquiry is good, 
there is a very conservative tone to the buying, the 
prices offered being much lower than during the early 
months of 1910, and a disposition is manifest among 
the poplar specialists to keep prices down to a safe 
level. Buying for the automobile trade in this market 
is now an established fact. There is a fair move- 
ment and many inquiries are at hand for clear, wide 
panel stock, and the stocks are limited. Boxboards 
for the wagon industry are in fair movement, with 
the prospect good for early improvement. Manufac- 
turers’ grades are receiving attention, especially from 
the furniture and carriage industries, which are buying 
with more confidence. Low grade poplar is moving 
more satisfactorily, and over-abundant stocks of the 
late fall and early winter are assuming more reason 
able proportions. 

Columbus, Ohio. This market is strong for this 
time of year. Wide sizes are quoted at $80 to $135, 
while ordinary sizes are quoted as follows: Firsts and 
seconds, $57; No. 1 common, $35; No. 2 common, $23, 
and No. 3 common, $15. 





Fir, Spruce and Cedar. 


Chicago. The situation gradually is becoming 
stronger, inquiries are more numerous as well as orders, 
and while prices are still low there is every indication 
that this market will soon be back on a sound, normal 
basis. Spruce yard stock is fairly active and rather 
scarce, 





ll i i il 

Tacoma, Wash. The increase in the demand for fir, 
which has been noticeable the last few weeks, con- 
tinues. Inquiries are double in volume what they 
were a month ago. Prices are firming, but have not 
advanced, although rough lumber, which has been on 
a basis of $7.50 at the mills, has been put up to $8.50 
by some mills. In practically every case only enough 
orders are bing taken on to keep the mills running, 
advances in prices being so uncertain to come that 
the millmen do not care to tie up ahead. Conse 
quently, orders are fairly free. Cargo trade is un- 
changed and healthy. Tacoma shipments by water in 
1910 were 164,542,231 feet, an increase of 17,955,943 
feet over 1909. 





Seattle, Wash. Conditions seem to be improving 
steadily in the fir market. While uppers are not par- 
ticularly strong, common stock shows a noticeable 
stiffening, and a number of orders offered at the price 
that has been prevailing have been refused by manu- 


facturers. The spruce market is good, prices being 
fair and demand excellent. 


—oOOoOoOornerw 


Portland, Ore. While the mills are idle and com 
paratively little lumber is being cut in this district, 
dealers and manufacturers report increasing demand 
and it is believed that values will soon stiffen. The 
local demand is exceptionally good for this time of 
year. The log situation remains unchanged. 

waar 

Kansas City, Mo. The advance on fir dimension is 
being maintained and the volume of buying is about 
normal. Vertical grain flooring and boards are fol 
lowing the advance in yellow pine and are showing 
more strength. The volume of inquiry indicates an 
increase in orders soon. 





Western Pine. 


Chicago. Demand for California 
sugar pine continues improving. This applies also to 
the Inland Empire product. Inquiries are numerous, 
which gives promise of active spring trade. It is 
stated that the cut of western pine this year will be 
reduced much below that of last season. 
tinue firm. 


white pine and 


Prices con 


ee 


Southern Pine. 


Chicago. While no great volume of orders is yet 
coming in from the country the demand is somewhat 
better than at this time last year. Considerable early 
business is coming from large buyers and everything 
points to a heavier demand from this territory this 
spring. Inquiry, which has been brisk since the Ist 
of this month, is increasing and yellow pine men are 
kept busy quoting prices. Quotations vary consider 
ably. While all are endeavoring to get close to list 
the figures depend largely on how much of a certain 
item the manufacturer has in pile. ‘There is better 
inquiry for good lumber than for some time and the 
general opinion in this market is that the spring 
demand for uppers will make prices firmer within about 
thirty days. Salesmen who have lately been through 
the retail field say that the market for yard stock is 
maintaining substantial proportions. 











Kansas City, Mo. This market is very firm and 
the volume of orders is fairly good. Dealers have 
begun stocking up and orders are on the increase. 
Considerable mixed car business is being done, and 
owing to the broken condition of mill stocks this 
business is a little hard to handle. Good prices pre- 
vail for mixed orders. The 50-cent advance made 
January 5 is maintained, and it would not surprise 
anyone if a further advance took place within a few 
weeks. Retail stocks are from 10 to 15 percent lower 
than they were at the same time last year, and the 
buying for spring likely will be heavy. Dimension 
and boards have the best call. Some of the larger 
lineyard concerns are buying just what they need 
from time to time and taking chances on the market. 
Manufacturers are strongly inclined to hold their 
stock for good prices, and many of them will have 
to get better assortments on hand to be in position 
to handle a very heavy volume of trade next spring. 
Iixport trade is good and prices show more strength. 
This condition is helping the timber trade materially, 
as the railroaos are buying very little. Car material 
is sluggish. 

Ore, 

St. Louis, Mo. While this is not the time for heavy 
yellow pine buying, stocktaking being the order of the 
day, there is enough business going on all the time to 
keep the average quite up to normal, Inquiry is 
heavier than is usually the case at this time of year. 
Conventions are keeping the buyers back also but the 
demand for lumber for all that is encouraging. Prices 
are being well maintained, showing between $3 and $4 
higher than they were a few weeks ago. 

eee 

New York. jemand has continued very limited, 
and the general market tone extremely quiet. Ar- 
rivals have continued active enough to supply the 
market’s needs, but prices have been unsettled and 
the situation is still in the buyers’ hands. In some 
sizes there are indications of price movement, but 
until more of the surplus mill stocks are taken care 
of it is not expected there will be any prompt better 
ment in prices. Some of the larger mills are said to 
have curtailed operations, but it has not had a notice 
able effect in this market. 





~ 

Pittsburg, Pa. Some inquiries received the last 
week show an interest among buyers that is promising. 
Some very attractive new business is indicated. Mills 
report that they have no large stocks and are showing 
a firmness in meeting the trade as to prices. There has 
been no change in them of late. Improvement is looked 
for in « short time as most consumers in this territory 
are running on extremely small supplies and are buy- 
ing from hand to mouth. 





Baltimore, Md. Dealers are still complaining of 
quiet, and of marked unsettlement in prices. Offer- 
ings are sufficiently numerous to prevent a steadying 
in the quotations, and the ruling figures are largely 
dependent upon individual necessities. Some advance 
in the direction of more stable conditions has been 
made, however, and there is a prospect that the 


Georgia pine business may before very long get back 
to appreciable conditions. 


With the end of the year 
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ENTRAL. 
OAL AND 


LONG AND 
SHORT LEAF 


Yellow Pine 


Annual Capacity 


200,000,000 FEET. 





Cc. J. Santee teiailia Co. 


KANSAS CITY, MO. 


















-10 to 16’ No. 3 Rough or 828. 

10 to 16’ No. 3 Rough or 828. 

6 cars 1x10”—10 to 16’ No. 3 Rough or 828. 

” cars 1x12”—10 to 16’ No. 8 Rough or 828. 

15 cars 1x8” & wider—10 to 16’ No. 3 Rough or 
828. 

© cars 1x4” & wider—I1S & 20’ No. 3 Rough or 
82s. 

5 cars 2x4 ”“—1i0 to 20’ No. 3 Rough or 8 & E. 

5 cars 2x6 ”“—10 to 20’ No. 3 Rough or 8S & E. 

5 

) 


5 cars 1x6 ” 
h cars 1x8 ” 


cars 2x8 “—10 to 20’ No. 3 Rough or 8 & EB. 

cars 2x10” & 2x12” 
8S & E. 

All good Short Leaf Yellow Pine—Strictly 

up to grade. Can ship very promptly. 


C. J. Carter Lumber Co. 


KANSAS CITY, MO. 


10 to 20’ No. 3 Rough or 








LOUISIANA RED 


CYPRESS 


Byrne-Renfro Lumber Co. 
Kansas City, Mo. 














Warren Axe & Tool Co. 
#23. > SAGER PATENT AXES 


Bull Dog Line Lumbermen’s Tools 
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YELLOW STRAND 
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Special Carrier for Transporting Large Logs on Wire Rope 


Tramways. 


Here’s A Better 
and Cheaper Way 


of Transporting Logs. 


It is often desired to transport logs 
and other similar shaped material over 
long distances at low cost. This can 


easily be accomplished by means of 


an Aerial Wire Rope Tramway having 
specially designed carriers as shown in 
illustration above. 


These log carriers are attached to the 
pulling rope by means of Compression 
Friction Grips which permit of detach- 
ing and stopping the carriers for load- 
ing and unloading, without stopping 
the Tramway. 


We build Tramways and Conveyors of 


every type, for every purpose. We 


make them to order’’ to meet your 


own peculiar needs. 


Let us get together and discuss the 
labor-saving, money saving possibilities 


of a 


B. & B. 





Aerial Tramway 





for your logging operations. 


Years of careful thought and experi- 
ment have made our Tramways as well 
as our Yellow Strand Powersteel Wire 
Rope as nearly perfect products as it 


is possible for man to produce. 


Every Strand of the Powersteel Cable 
is made of imported steel wire of a 
tensile strength of from 240,000 to 
260,000 pounds per square inch, and 


is extremely flexible. 


Our new Tramway and Wire 
Rope Catalogs No. 70 have 
Just arrived from the print- 
ers. They are by far the 
handsomest catalogs we have 
ever Issued. There’s a copy 
of each all stamped and 
ready for your address,—bet- 
ter send for them today. 


Broderick & Bascom 


Rope Company, 


ST. LOUIS 


NEW YORK 
202 South Water St., CHICAGO 
Factories:—Saint Louis— Seattle 
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POWER STEEL | 


SAN FRANCISCO SEATTLE 








the obligation to make large payments has been elimi- 
nated for a time, and the big mills consequnetly may 
be in position to hold out for better returns. 
wane 

Cincinnati, Ohio. Trade in this wood, which for a 
year or two has been light, is returning to a strong 
basis. With the decrease in the overwhelming stocks, 
which two years ago had such disastrous effect upon 
the market and prices, a general spirit of confidence 
has returned and a number of concerns who formerly 
handled it as only a market commodity are making a 
specialty of yellow pine. The building grades, heavy 
and light, are in active demand. Receipts by rail 
show heavy increase, especially of rough stock, and 
the stocks on hand in the various yards are about 
equal to the requirements. ‘Trade in dressed stock 
for builders’ purposes is lively and the retail yards 
are receiving a good share of business. 





Boston, Mass. The majority of buyers are satisfied 
to await developments before entering the market for 
large lots of this wood. Yards have stocks large 
enough to take care of requirements. Mill timbers 
have been moving slowly and few schedules of any 
size are on the market to be figured. 





North Carolina Pine. 


Baltimore, Md. ‘Trade still shows the effect of the 
holiday quiet. Stocks have not been increased, re- 
ceipts having fallen below current needs. The yards 
that held down for a time, preferring to have their 
assortments fall below a free selection rather than incur 
additional obligations until after the first of the year, 
are disposed to place orders, while the arrivals are not 
large enough to cause pressure to sell. The stocks on 
the wharves are of moderate proportions only, and 
might be smaller but for the obstacles in the way 
of prompt removal. ‘The builders have been able 
during the last week to make some headway in their 
work, and their needs have expanded somewhat, while 
the range of prices is decidedly steady, with a touch 
of firmness that suggests the probability of an early 
advance, 





PARRA 
Boston, Mass. This market has continued quiet. 
Buyers are not ready to place large orders, although 
an increase in inquiry is reported by some of the 
large dealers. Manufacturers generally are carrying 
only moderate stocks. Some grades are in larger accu- 
mulation than usual and are offered at lower prices, 
which tends to unsettle the entire market. Rough 
edge has not attracted a great amount of new business. 
R——G Ieee 
New York. This market is irregular and no snap 
occurs to warrant wholesalers taking a more optimistic 
view of the situation. Roofers and edge box are 
stronger, but construction material is inactive and 
yards continue to limit their purchases to prevailing 
wants, and will do so until there are more substantial 
signs of improvement in the building situation. 

RARRRARARN 


Buffalo, N. Y. Trade has been quiet since the first 
of the year, though prices have remained fairly firm. 
A lack of demand for pine for immediate shipment 
has been caused by bad weather conditions, which 
have put a stop to building. 





Cypress. 


New Orleans, La. [Fair demand for this time of year 
is reported, the individual orders averaging small, 
but the bulk of the business booked comparing favor- 
ably with the early January trade of previous years. 
The call is well distributed, but is said to be pre- 
dominantly for uppers. Some local operators have 
bulletined advances averaging about 50 cents, cover- 
ing the upper grade stuff fairly well and effective 
January 10. They expect little or no trouble in 
making the advances hold, for the reason that the 
stocks of the items increased are none too plentiful 
at the mills, and with anything like a normal develop- 
ment of the call the small advance will not cause 
trouble. Car supply is considerably improved. 

SAAR 

Chicago. Cypress is active for this usually dull sea 
son and representatives of the mills and markets state 
that they are having a good inquiry. Dry stocks are in 
fairly good assortment at the mills and shipments are 
coming forward with more readiness than a month or 
two ago. Tank stock is in good demand but is scarce. 
Wholesalers handling this wood in this territory are 
holding out for their price and getting it. Pecky 
cypress is quite active. 

OBO 

Kansas City, Mo. Retail dealers are calling for 
considerable quantities of cypress, and prices are very 
firm. Mill stocks are low and badly broken. Manu- 
facturers are taking only such business as they can 
handle to good advantage and buyers have to do a 
little hunting around to find what they want. Fae- 
tories are not in the market to any great extent, 
as they stocked up somewhat heavily some time ago. 
The mills are trying to get their assortments in order 
for the spring trade, but are not making much head- 
way, as the stock is being shipped about as fast as 
it is cut. 








St. Louis, Mo. Dealers all report a fairly good de- 
mand for cypress stock of all kinds this week, a de- 


mand that is normal for this time of year. Prices are 
somewhat better than they were just before the close 
of the year and the dealers look for a lively market 
this year. 


~~ 





Baltimore, Md. ‘This market is still dull, but there 
are evidences of coming activity. The requirements 
of the builders have been larger during this week 
than last and there is a prospect that the yards will 
be more liberal in placing orders than they have been 
for some time. Construction work has ‘been resumed 
under the more favorable weather conditions and calls 
for lumber were augmented accordingly. Prices have 
been well maintained, even during the period of 
greatest quiet, and there is every indication that the 
quotations will hold or even advance to a higher level. 
Stocks at the yards are low and any marked increase 
in the demand will send the retailers for suitable 
supplies. 

a OOOO 

Buffalo, N. Y. While there is a good deal of talk 
of cypress prices being cut badly, dealers here have 
been maintaining them at about the usual level and 
say they are able to get fair quotations. During the 
past year the cypress trade more than held its own 
in this market and it ought to show an increase of a 
fair amount this year. ‘The demand is mostly for 
finishing lumber, in both Louisiana and Mississippi 
stocks, the former having the larger sale. 





New York. Demand as fair, but prices are irregu- 
lar and the market is not at all steady. Builders 
have not been calling for much stock and sales to the 
yards have continued on a hand-to-mouth basis. 





Cincinnati, Ohio. Recent development have made 
this wood a prominent feature of this market. At a 
low estimate the increase in transactions in cypress 
has increased over 100 percent within a year. A num- 
ber of the yards have carried cypress in stock and 
the retail dealers in building lumber have been selling 
cypress, and a large yard has just been opened where 
cypress of all grades will be carried in stock. <A 
number of the downtown dealers are specializing cy 
press. There is not a strong movement in the build- 
ing grades, but the outlook, as indicated by the 
inquiries, is said to be excellent. There is a good 
movement of tank stock, both light and heavy, with 
a steady demand for all the good, short stuff offering. 
All rough stock cypress is meeting with an equal 
share of attention. Cypress flooring and siding in the 
manufactured grades, while quiet, is considered good 
for heavy trade when the building season opens. 


eee 


Columbus, Ohio. This market is fair, although some 
irregularity is still reported. Complaints of price 
cutting are frequently heard. The volume of business 


Shingles and Lath. 


Chicago. The red cedar shingle has not developed 
extensively, although there is a considerable inquiry 
and some orders are coming in. Many of the mills are 
idle and will remain so until demand shall have be- 
come more general. Prices are stationary. White 
cedars are in fair demand, with prices firm at recent 
quotations. Lath are very strong in price and demand 
good. 








Oe 

Minneapolis, Minn. Orders are coming in well since 
the retail yards finished inventories, and the market 
is looking up on account of the short supply, many 
mills being down. ‘Transit lines are well sold out 
and most of the wholesalers are asking advanced 
prices. Sales are made on the 55-cent rate, ranging 
from $2.94 to $2.99 for clears, and $2.43 to $2.48 for 
stars. 

oer 

Seattle, Wash. Red cedar shingles are still selling 
at a low price. iiowever, the market is not over 
stocked and but few shingle mills are running, aud 
it is believed by shingle men that when the demand 
increases, as it undoubtedly will, shortly, the prices 
will advance. 

anrnr-nrmnr0-m— 

Tacoma, Wash. Red cedar shingles remain in about 
the samie old condition, with about $1.60 and $1.90 
being asked and, in some instances, 5 cents lower. 
There is no great stock on hand and, with so many 
mills idle, shingle men are very confident of future 
advances, 

nnn nnn 

Kansas City, Mo. Red cedar shingles are in fair 
demand at $2.56 for stars and $3.03 for clears. A 
good*many cars are in this market that were started 
just before December 24, the date set for the with- 
drawal of the diversion privilege at points west ot 
the Missouri river, and this is having the effect of 
weakening the market to some extent. But the manu- 
facturers feel assured of better prices and « more 
stable market after this stock has been disposed of. 
Retail stocks are very low, and many dealers want 
quick delivery on the orders they place. Cypress 
shingles are scarce at the mills and are in good 
demand. 


o_——_—oOCoror'rwr-’é—»E 


Buffalo, N. ¥. A fair volume of red cedat shingtes 
is moving, but the quantity is limited to inmediatt 


: . ong 
requirements and dealers are not getting ver) pede - 
prices. The amount of red cedars for sale is — 
for the needs of the market, but stocks do not see! 


to be excessive. In redwoods dealers report rey 
prices have been too high to permit of much activ!) 
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Boston, Mass. Shingles have ruled quiet this week. 
Buyers have been placing only small orders. Some 
dealers believe that as soon as the spring trade starts 
up that prices will stiffen a little. Extras are quoted 
at $3.15 to $3.40, but it is seldom now that a sale 
at the top price is reported. Demand for lath is 
light and prices are easier. For 15-inch prices range 
from $3.80 to $3.90, and for 14-inch, $3.40 to $3.50. 


Columbus, Ohio. Shingles are fairly active for this 


season of year. Quotations for red cedar are, clears, 
$3.35; stars, $2.85; Eurekas, $3.95. Lath are slow. 





Cooperage. 





Chicago. There is no change or life in the cooperage 
business. Tierces and oil barrels are being sold for 10 
cents less than cost. Coopers are discouraged and dis- 
appointed and are now willing to admit their belief 
that there are no hogs in the country, say A. & H. 
Gates in their report on market conditions. Half the 
packing season is past and $1.25 is the best that can be 
obtained for a 6-hoop 50-gallon white oak barrel, while 
oak pork barrels with galvanized hoops are 95 cents 
and $1; with black iron hoops, 92 and 95 cents; with 
ash hoops, 87144 and 90 cents. 


No. 1, 28%4-inch Michigan elm flour staves, : 








EE PaaS ere S 00 
-inch Wisconsin elm flour staves, s 
CEST TT ee Te TCT TT 0 
4-inch elm staves, net M........ Nominal 5.00 
17-inch kiln dried, basswood head- 
we Per S€t... see eve eeeeresereereess 07 
No. 1, 17%%4-inch gum heading, per set, 
re ree err No demand 

No. 1, 2814- inch gum staves, nominal...... No demand 
M. R., 30-inch gum staves..........0.+.:. 6.00 
Patent coiled elm hoops, 6-foot, per M..... 10.50 
Patent coiled elm hoops, 514-foot, per M...10.00 
Patent coiled elm hoops, 5-foot, ae 9.50 
Half barrel staves, elm, per M........... . 6.00 to 6.50 
Half barrel basswood heading, per set..... 044%, 
Hickory hoops, flour barrel, per | chin biaeee 4.00 to 4.50 
Hickory hoops, half barrel, ee a None wanted 
Head iinings, car lots, per 2- inch Dawa 30 to .35 
Head linings, small lots, per M, 18-inch. 40 to 50 
Ten-round hoop barrels.........ccccecees .46 
Right patent hoop barrels...............+. -46 
Four patent and four hickory hoop barrels. 45 
Two patent and six hickory hoop barrels. 45 
Four patent and four wire hoop barrels.... 45 
TERME DOTNGL, GS ROOD sce voc ccepecccesccese B37 to 381% 
No. 1 white ash butter tub staves......... 12.00 to 13.00 
Flat ash, 544-foot hoop, per M 
White oak oil staves, per M 
EN UE 6 0000465565206 0 dno ew Oe eRe . No demand 
Pe PE ian6tcbhehneeksoeemw aes 10.00 to 11.00 
I oe le 5a eiaca nm ak glaie SRe O 1.20 to 1.30 
OS TET ee Te eet ee ene 95 to 1.00 
EE, ID pen 6.6 5-660 bn se kee sp oe 87% to .90 
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SITUATION WANTED. 

Young man wants situation as manager of retail yard. 
Ilave had six years’ experience managing retail yard in 
town 5,000 population. Personal affair enters into my mak- 
ing a change. Address L. O. 1, care AMERICAN LUMBERMAN, 


BEST TIMBER LAND PROPOSITION 
In South. 7,200 acres of round timber within sight of one 
of the best southern ports. Average 31% logs, 16 ft. each, 
per tree. Write WM. NUSSBAUM, ‘Jacksonville, Fla. 


WANTED—OAK DIMENSION LUMBER 
Cut largely from one inch low grade white and red oak. 
Write for list of sizes and prices will pay f. o. b. cars your 
mill. R. A. HOOTON LUMBER CO., Terre Haute, Ind. 


28,000 ACRES CUT OVER LANDS 
In southern Georgia; good farm lands on railroad: 
acre. Write WM. 











$4.00 per 
NUSSBAUM, Jacksonville, Fla. 


STEEL RAIL—WANTED. 
We wish to lease five to ten miles of steel rail, for about 
ten years. Address “RAIL,” care AMERICAN LUMBERMAN, 


FIFTEEN THOUSAND ACRES ROUND TIMBER 
In Florida, Will cut 3,000 feet and thirty-five boxes per 
acre, Good settlers land. $8.00 per acre. Write 

WM. NUSSBAUM, Jacksonville, Fla. 











CLEAN PINE SAWDUST AND BALED SHAVINGS. 
Ready to ship in car lots. We also have a quantity of nice 
dry number four boards and crating for immediate shipments. 
Write or wire us your orders. 


YAWKEY-BISSELL LBR. CO., Arbor Vitae, Wis 





WANTED—INFORMATION 
Every American wood will be found properly classified in 
the “History of the Lumber Industry of America.” Send 
for circulars. 
AMERICAN LUMBERMAN, 
Chicago. 


Publishers, 315 Dearborn St., 





WANTED—A YOUNG MAN 
Anxious to succeed in the lumber business, to buy the 
“History of the Lumber Industry of America,” which shows 
what others have done. Address 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn S8t., 
Chicago. 





BRITISH COLUMBIA TIMBER FOR SALE. 


We offer for sale 29 sections of timber on mainland in 
and about Loughboro inlet and Thompson sound, on or near 
the water edge, with approximately 600,000,000 ft. of spruce, 
hemlock ete. 

BROOKLYN TIMBER CO., 116 Fifth Ave., 


red cedar, balsam, fir, 


New York City. 





FOR SALE—TROLLEY TIES 
Ilickory and white oak lumber. Mills in Carroll and Mont- 
gomery counties. Home office R. F. D. 9, Westminster, Md. 
WM. Y. FRIZZELL & CO, 


WANTED—TO SELL 

One small circular saw _— a8 timber, 
requires our attention. Addre 

WYATT- SMITH LBR. )., Camden, Ind, 


COMPETENT RETAIL LUMBERMAN 
Wants position as manager or general office man, Had nine 
years’ experience in retail business; capable of taking entire 
charge of business. Address 
“R. 142,” care AMERICAN LUMBERMAN, 


FOR SALE—A GOOD LUMBER AND COAL YARD 
Located in northern Illinois. It being the only yard in a 
good town and only taking an investment of $1,500.00 out- 
side of the stock. Address 

“R. 143,” care AMERICAN LUMBERMAN, 


FOR SALE 
2 54x16 return tubular boilers, with fourteen 6-in. flues; 
complete with front and stack. 
1 32-ton Shay engine, with extra set of driving wheels. 
1 No. 44 15-inch Berlin planer and matcher; opens 6”. 
LOUISIANA LONG LEAF LUMBER CO., Fisher, La. 


TWENTY-ONE THOUSAND ACRES IN FLORIDA 
Round timber. Will cut 2,500 feet and thirty4ive boxes; 
good soil; price, $7.00 per acre. For particulars write 

WM. NUSSBAUM, Jacksonville, Pla. 


VALUE VS. CHEAPNESS. 

You can buy a tally card for a penny or two, while the 
“Climax” tally books cost 75 cents a copy or $4 for six, yet 
thousands of them are sold, and hardwood men who once 
use them always use them Why? Because they are the 
best. For sample pages and description address 
Pe sae LUMBBERMAN, Publishers, 315 Dearborn St., 
‘hicago. 





Other business 












































to store for the future. 
promptly. 


MANUFACTURERS OF 


Cordage, 


of every description low in price. 
very long as at today’s prices it is unprofitable to produce the fibre. 


VERY user of yarns or twines for tying should know that he can 

today buy high grade sisal yarns at the lowest figure that has been 
ae in effect since the Spanish-American War. 
is unusually depressed, which makes all sisal specialties such as lath yarn, 
box shook twine, shingle yarn, kindling wood yarn, and sisal bale rope 
This unnatural condition cannot last 


You can take advantage of this low market in buying your 
supplies for the future, by writing us for our special contract 
which we are going to offer to a limited number of firms. 


Our warehouses can hold but a certain amount of fibre and the number of concerns that 
we will be able to protect on this low basis is limited by the amount of fibre that we are able 
We may have a distributor right near you who can supply you. 
Write for our offer anyhow. 


Columbian Rope Co. 


517-559 Genesee Street, 


From Manila, Sisal, Jute, 
Hemp and Flax. 


The sisal fibre market 


AUBURN, N. Y. 
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Advertisements will be inserted in this department at 
the following rates: 


For one week, - . - 26 cents a line. 
For two weeks, - . - 46 cents a line. 
For three weeks, - . - 60 cents a line. 
Fov four weeks, - - . - 76 cents a line. 


Nine words of ordinary length make one line 

Heading counts as two lines 

No display except the headi: gs can be admitted. 

Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


Too fate To Classify | 


WE CAN HELP YOU 








As we have helped others. No matter what 
you want or have for sale, an advertisement 
in the Wanted and For Sale Depart- 
ment would be beneficial to you. Every week 
you will find a large number wanting em- 
ployees and many others seeking employ- 
ment, Buyers and sellers are brought to- 
gether through this department at a small 
cost. Each week the classified advertise- 
ments are read by all people interested in the 
lumber world and its allied industries and 
your wants would be easily supplied if you 
would advertise. Let us help you. 





WANTED—GENERAL MANAGER 
or prosperous lumber manufacturing company in Ontario. 
Must invest $25,000.00. Company owns plenty of timber 
and complete mills. To the proper man good salary will be 
paid. Address “RR. 139,” care AMERICAN LUMBERMAN. 


FOR SALE—BOOKS FOR LUMBERMEN. 
The AMERICAN LUMBERMAN leads the world in publications 
intended for lumbermen. Send for circulars concerning news 
books to the AMERICAN LUMBERMAN, Publishers. 


—- 








BREWER & HALL 
Attorneys at Law. 


A. T. Brewer, author “Obio Corporations.” E&. M. Hall, 
Harvard Law, ‘07. Williamson Building, Cleveland, Ohio. 
Registered cable address “Bruall.” 

Special familiarity with freight claims—interstate com- 
merce rulings—bonded and unbonded warehouse dealings— 
other incidents of transportation—importation and internal 
revenue matters—insurance. References, any national bank 
in Cleveland; the Cleveland Grain @o., Cleveland; A. C. 
Blair & Co., Cleveland. 








WANTED-—BY YOUNG MAN 
Thoroughly familiar with the general merchandise business 
who can show results, and now successfully managing large 
saw mill commissary. Wants position with reliable firm in the 
Southwest. Address “R. 144," care AMERICAN LUMBERMAN, 


WANTED-—POSITION 
As planing or saw mill manager. 22 years’ experience. Thor- 
oughly familiar with both operating and marketing products. 
Address “R. 138,” care AMERICAN LUMBERMAN, 








HIGH GRADE CEREAL COFFEE. 

Send for free sample package and prices. The coffee is 
good and we will sell at a price that will astonish you. If 
you use cereal coffee look into this offer. 

Address “COFFEE,” care AMBRICAN LUMBERMAN. 





FOR SALE—ON BUFFALO BAYOU 
Below city, 23% acres, $23,500.00, about 700 feet water 
front; good factory site and warehouse or subdivision propo- 
sition. CHAS. F, MeGINTY, Box 798, Houston, Texas. 


FOR SALE—WOODWORKING BUSINESS 
In city of Denver, Colorado. In full operation and paying. 
Owner has other interests demanding bis entire time. 
Address OWNER, 225 So. Washington St., Denver, Colo. 








CARPENTERS’ APRONS FOR ADVERTISING. 


Just the thing for retailers to help get business. 
We make heavy duck nail aprons at attractive prices. 
Send 20 cents for nae and terms. 
tOLOSON MFG. CO., Lima, Ohio. 





VEST POCKET READY RECKONER. 

72 pages of tables showing contents of any number of 
pieces of dimension lumber 1x8—10 to 12x20—40, weights 
of lumber, shingles, lath, different log scales etc. Twenty- 
five cents a copy. AMBRICAN LUMBERMAN, Chicago. 








[__ Wanted:Employees _] 





WANT—SUPERINTENDENT OF MANUFACTURER 
Capable of superintending manufacture in a large planing 
mill, box factory, sash, door and special department, to be 
erected in southwest Texas. Must be up to date on eco- 
nomic manufacture and have exceptional executive and 
mechanical ability. Good salary to right party; must come 
well recommended. Give full details and references in first 
letter. Address “MILLWORK, care AMERICAN LUMBERMAN. 


WANTED—RETAIL YARD MANAGER. 

An experienced man for small town in Kansas. One com- 
petent to keep books, a good salesman, collector and stock 
keeper. None but a sober and industrious man need apply. 
Send references first letter, stating salary expected. 

Address “R. 137,’ care AMERICAN LUMBERMAN. 


WANTED—HUSTLING YOUNG MAN 
With some experience to superintend yard and manufacture 
of lumber in our mill at Columbus, Ohio. Must have some 
money to invest. A good opportunity for a father to place 
his son to learn a business. Good salary to start with. Ad 
dress THE COLUMBUS SAW MILL CO., Columbus, Ohio. 


WANTED-—SUPERINTENDENT 
Of sash and door factory doing general mill work, including 
stair building; only mill in city of 25,000, within 100 miles 
of Chicago; 8 lines of Rh. R. and water transportation on 
the [Illinois river. We have the plant and the trade, and a 
good proposition for one who can get results. We can 
double our trade with a little energy. 
Address “R. 126,” care AMERICAN LUMBERMAN, 











HUSTLING LUMBER OR MILL WORK MAN 
With —— to act as manager of small company handling 
fuctory lumber and specialties. State salary and experience. 

Address “Tt. 100,” care AMERICAN LUMBERMAN, 


WANTED—EXPERIENCED ESTIMATOR 
One who can figure from plans and bill into factory; state 
experience and salary. 

Address “a 





112,” care AMERICAN LUMBERMAN, 





WANTED—FIRST CLASS YOUNG MAN 
Stenographer with lumber experience. Sales department 
work. Location, saw mill in Arkansas, 

Address “R. 110,” care AMERICAN I.UMBERMAN. 


THOROUGHLY EXPERIENCED DRAFTSMAN. 

One who is capable of billing out interior finish from 
architect’s plans and details. Good salary. Apply. 

ST. PAUL SASH, DOOR & LBR. CO., St. Paul, Minn. 


WANTED—YARD MANAGER AT ONCE 
or one of our yards in western Illinois. A competent, 
experienced man well recommended. Apply in writing or in 
person to MUELLER LUMBER CO., Davenport, Iowa. 


YA[ID MANAGER WANTED. 
One who is capable of taking full charge of a retail lum- 
ber yard in a small town: give reference and state salary 
wanted. Address “R. 120,” care AMERICAN LUMBERMAN. 


WANTED — POSITION AS GENERAL MANAGER 
lor lumber company by March 1st. Have had ten years’ 
successful experience in above capacity manufacturing and 
marketing pine and hardwood. I Koes a record. 

Address “R. 140," care AMERICAN LUMBERMAN, 


WANTED—EXPERIENCED RETAIL LUMBERMAN 
One with some knowledge of grading, selling and estimat- 
ing from plans preferred. Good prospects for promotion to 
the right party. In applying please state experience had and 
salary expected, Address 
THE H. LEET LUMBER CO., 
Portsmouth, O. 


WANTED-—SUPERINTENDENT 
lor sash and door factory, with first class references. Apply 
PHOENIX LUMBER CO., Spokane, Wash. 


WANTED-—PLANING MILL MANAGER. 

An operating omeeny with a new plant and modern equip- 
ment, lake port, desires to secure the services of a competent 
manager for planing mill and dimension factory. Prefer a 
man who can take complete charge and operate the plant. 
Business is in good shape, plenty of orders, with an ample 
supply of good stock. I£xcellent railroad facilities, also fa- 
cilities for shipping by lake. 

Address “P. 104,” care AMERICAN LUMBERMAN, 


WANTED—YARD MANAGER FOR RETAIL YARD. 
Thoroughly experienced yard manager for first class retail 
yard in Kansas. Must be man who has made good. 
Address “Pp. 100,” care AMERICAN LUMBERMAN. 





























WANTED—FIRST CLASS 
Planing mill foreman; give references when writing. 
GERMAIN & BOYD LUMBER CO., 
Atlanta, Winn Parish, La. 


TELLING OF GOOD JOB IN PANAMA. 

ull charge large tract rubber forest and ranch. Single 
man preferred. Must have had general business experience, 
be able to meet and deal with men. Preferably practical 
commercial lumbering and woods experience. General knowl- 
edge steam and gasoline engines. Must absolutely have in- 
itiative, able to get into woods, handle men. Must speak 
Spanish. Above all, common sense and ability to make 
good with proof. 

Splendid country, Pacific coast, one week from New York 
city, one day from Canal Zone by good steamers. Open 
forest, free from swamp and mange : good houses; sawmill; 
gasoline launches; fruits, vegetables growing, plenty game. 
Finest kind ranch life. 

The man generally meeting exact conditions will have 
chance uncqualled to profit without capital in developing 
a big property with prominent men. The man unable to 
qualify need not answer. State clearly experience, necessary 
salary (basis United States). This position should make 
good man independent. Interviews only after written appli- 





eations. Address BOSTON-PANAMA COMPANY 
55 Congress Street, Boston, Mass. 


WANTED—BOOKKEEPER AND SECRETARY 
In sawmill concern, who can take financial interest in same. 
Address for full particulars 

POST OFFICE BOX 775, Vancouver, British Columbia. 


WANTED—A COMPETENT MAN 
As commercial secretary for Norton Board of Trade. Ad- 
dress, with reference, CHAS. HALL, JR., Norton, Va. 


WANTED-LUMBERMEN 
To send for our free booklet containing descriptive matter 
regarding the various books we handle pertaining to the 
lumber business. 
AMBERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 











| Wanted: Employees 


WANTED—A COMPETENT MAN 
by representative Cincinnati wholesale and manufacturing 
concern, who is well posted on buying hardwoods, cypress 
and yellow pine by mail. Good position for man that can 
make good. State experience in full, age and salary expected, 
Address “RR. 145," care AMERICAN LUMBERMAN., 





UNUSUAL OPPORTUNITY. 

Manager wanted to take charge of factory end of largest 
plant in the South manufacturing sash, doors, blinds, in- 
terior finish and hardwood work. The right man must be 
able to take some stock, so as to be interested in business. 

WOODWARD LUMBER CO., Atlanta, Ga. 


A FIRM ENGAGED IN MANUFACTURING 
All kinds of odd mill work in Memphis, Tenn., requires the 
services of a competent estimator who has a thorough prac- 
tical knowledge of this line of work. Satisfactory salary 
will be paid to the right man. Al references will be re- 
quired. Address “K. 112,” care AMERICAN LUMBERMAN, 


WANTED—A COMPETENT MAN 
To keep cost system in planing mill manufacturing all kinds 
of odd mill work. Address 
“K. 110,” care AMERICAN LUMBERMAN, 


FREE TO WOODWORKERS 
Sample pages of the Wood Workers’ Manual, just issued. 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn S8t., 
Chicago. 


Wanted: Mill Mechanics 


WANTED-—FOUR DOOR CUTTERS. 

Pay $4.00 per day; work steady year round; must thor- 
oughly understand cutting and grading and be able to fur- 
nish satisfactory references. Apply 

“MANAGER,” Madera, Chihuahua, Mexico. 


WANTED—SOBER, STEADY, COMPETENT 
Planing mill man, northern Michigan. Wages $2.50 and 
overtime. Must be able to set machine for all kinds of 
millwork. No boozer need apply. 

Address “L. 183,” care AMERICAN LUMBERMAN, 


WANTED—TEN STEAM SKIDDER ENGINEERS 
And loaders; work steady year round. Address 
“MANAGER,” Madera, Chihuahua, Mexico. 


| Wanted: Salesmen_| 


WANTED--BY A WELL ESTABLISHED 
Wholesale firm, a first-class yellow pine salesman, for Ohio 
territory. Good proposition, paying salary, expenses and 
commission, out of which capable man can make handsome 
income. State age, experience, whether married or single, 
and give references. Jon’t answer this unless you know 
your business. Address 

709 EMPIRE BLDG., Birmingham, Ala. 


WANTED—TRAVELING SALESMEN. 

One for Nebraska, one for Kansas and one for Indiana. 
Men with mill experience in cypress or yellow pine preferred. 
Give full details first letter, experience, age, married or 
single, recommendation and salary —— Otherwise 
application will receive no attention. Address 

“CYPRESS,” care AMERICAN LUMBERMAN. 





















































WANTED-GOOD MAN TO REPRESENT 
Manufacturer and wholesaler in lumber and shingles; com- 
missions and interest in business. 

Address “R. 107,” care AMERICAN LUMBERMAN, 





WANTED—TRAVELING SALESMAN 
For South Dakota and Nebraska to handle western pine. 
Give experience, references and salary expected. Address 
M. & CO., 225 Lindelle Block, Spokane, Wash. 


WANTED-SASH AND DOOR SALESMAN 
Territory, Kentucky, Tennessee and —— Experienced 
man only need apply. Man now, or formerly covering that 
territory, preferred. 

Address “R. 105,” care AMERICAN LUMBERMAN, 


MAN, EXPERIENCED IN SALES 
Of yellow pine, part of time on road and balance in office: 
must be a hustler. To the right man who has a good 
record, and can make good, a favorable arrangement will 
be offered by first class concern. Give age, references, expe- 
rience, in first letter. 
dress “Pp, 134,” care AMERICAN LUMBERMAN. 


WANTED-SALESMAN 
for factory and retail trade. Northern Indiana and southern 
Michigan. Northern and western pine. 
Address “Pp, 123,” care AMPRICAN LUMBERMAN. 


WANTED—TRAVELING GALESMEN 
To sell Pacific coast lumber and shingles on commission 
basis by one of the largest manufacturers. Address, stating 
experience and territory familiar with, also what firms so 
for, “M. 105,” care AMERICAN LUMBERMAN. 


WANTED-SALESMEN. ‘ 
C/G Advertising Carpenter Aprons—circularized, and a 
known line in the country. Pee as side line on commission 
basis. Pocket samples. CARNIB-GOUDIE MFG. CO., 
Kansas City, Mo. 


WANTED-—SALESMAN 
For factory and retail trade. Northern Illinois and southern 
Wisconsin. Northern and western pine. - 
dress “P. 122,” care AMERICAN LUMBERMAN. 


























WANTED-—EXPERIENCED P 
Traveling salesman, capable of figuring special work = 
plan jobs; should be a good estimator. Give references, AU. 
salary expected etc. Address “MISSISSIPPI RIVER MA> 
FACTURER,” care AMERICAN LUMBERMAN, 


FACTORY PINE SALESMAN 
Wanted for Mississippi river territory an ast. ; 
.~ dress . Pp, 124,” care AMERICAN LUMBERMAN. 








FOR SALE—WE WILL EXCHANGE — 
Many thousand dollars’ worth of information for, oe ares 
“History of the Lumber Industry of America.” Acai 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn >t 
Chicago. 





PUBLI: 
WHOL! 


